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PART ONE 


$3.00 per Year, 15 Cents a Copy 





BIG COMPANIES OPPOSE 
ANTI-JUMBO-LINE LAW 


Insurance Commissioners Commit- 
tee Hears Objection to Illinois 
Measure 


ACTION LEFT TILL LATER 


Prominent Underwriters Say Restric- 


Explosion and Full War Cover 


We wish to announce that we are prepared to 
write this classof insurance. Property damage only 


ALETNA INSURANCE, CO., Hartford, Conn. 


WESTERN BRANCH, CHICAGO, ILLS. 


Submit your inquiries by telephone, telegram or mail. 
On request Rates, Forms and Sample Policies will be supplied. 





DISCUSSIONS FEATURE 
OF MICHIGAN MEETING 





Agents Go Into Subject of Use and 
Occupancy Insurance 
Thoroughly 


TAKE ACTION ON CREDIT 





May Seek Ruling Under Antidiscrimi- 





tions on Reinsurance Would Ham- 
per, Not Help Small Companies 





New York, June 19.—This morning 
the special committee of the Insurance 
Commissioners’ Convention on Jumbo 
Lines met and heard arguments of 
prominent fire underwriters favoring 
and opposing the Illinois reinsurance 
bill that has passed both houses and 
that will limit the net liability to be 
retained on any single line to 10 per 


cent of company’s combined capital and 
surplus, and forbid reinsurance of more 
than the company’s net retention on 
one risk. The following members of 





IOWA AGENTS NUMBER 

Part 3 of this issue is devoted 
to the Iowa local agents meeting 
at Dubuque. The lowa Associa- 
tion of Insurance Agents is one 
of the leading state organizations 
of the country, and its meetings 
are always full of interest. In 
addition to the regular convention 
work, THE NATIONAL UNDERWRITER 
publishes a number of opinions 
from local agents throughout the 
state as to what should be done 
when the anti-discrimination law 
appeal goes into effect July 4. 
This issue is well worth reading. 











the committee were present: Joseph 
Button, Virginia, chairman; E. H. Eng- 
lish, lowa; F. H. McMaster, South Car- 
clina; Robert J. Merrill, New Hamp- 
shire; Jesse S. Phillips, New York: M. 
J. Cleary, Wisconsin; S. W. McCulloch, 
Pennsylvania; Frank H. Hardisan, 
Massachusetts. 

The first speaker was Vice-President 
C. A, Ludlum of the Home of New 
York, who opposed the proposition as 
adding unnecessarily to the excessive 





The Fidelity-Phenix Fire 
Insurance Company 


Is American thru and thru. 

It is a strong American company. 
Backed by strong American assets. 
Managed by good loyal Americans. 


CASH CAPITAL TWO AND A HALF MILLION 

ASSETS $19,324,466 LIABILITIES $12,203,733 
NET SURPLUS $7,120,733 

POLICYHOLDERS’ SURPLUS 


Losses Paid Since Organization 
OVER ONE HUNDRED AND TWELVE MILLIONS 


Fire Insurance and Allied Lines, War Risk, Bom- 
bardment, Explosion, Marine and Inland Transportation 
HENRY EVANS, President 


HOME OFFICE 
80 Maiden Lane, New York 


$9,620,733 


BRANCH OFFICES 
Chicago, Montreal and San Francisco 


nation Act—Valuable Papers Pre- 
sented by Members 





NEXT MEETING 
Lansing or Calumet 
(To be determined by Executive 
Committee) 


OFFICERS 
President—George M. Goodell, Lansing. 
Vice-Presidents—C. E. Boyland, Grand 

Rapids; C. E. L. Thomas, Calumet; F. R. 
Collins, Alpena; Allan J. Beach, Flint; 
Otis A. Leonard, Albion. 

Secretary-Treasurer—Leo K. Hennes, 
Detroit. 

Executive Committee—J. W. Newall, 
Flint, be os ; Otis A. Leonard, Albion; 
Charles Thafther, Escanaba. 

Grievance Committee—John P. Old, 
Sault Ste. Marie, chairman; F. W. Carver, 
Traverse City. 

Legislative Committee—Charles Ray- 
mond, Detroit. 

Membership Committee—Joseph G. 
Bertrand, Detroit; chairman; J. Lb. A. 
Galster, Petoskey; Fred E. Shearer, Bay 
City; M. R. Dickens, Detroit; William M. 
Ames, Grand Rapids; William H. Wallace, 
Saginaw. 

Velegates to the National Convention— 
W. A. Eldridge, Detroit; J. K. Livingston, 
Detroit; George M. Goodell, Lansing; Otis 
A. Leonard, Albion; G. C. Chaddock, Mus- 
kegon; A. G. McCune, Petoskey; James S. 
Crosby, Grand Rapids; C. E. Boyland, 
Grand Rapids; H. R. Vernor, Detroit; 
Fred Guenther, Detroit. 


Lake Harbor, Mich., June 19.—An- 
other good convention went into the 





annals of the Michigan Association of 








(CONTINUED ON PAGE 15) 


EDWARD MILLIGAN, Presidest 
sence 
THEODORE F. SPEAR, Ass’t Sec’y 


JOHN B. KNOX, Secret: 
GEORGE C. LONG, JR, bs 
HENRY P. WHITMAN, Ass’t Sec’y 





’ 


FRED C. GUSTETTER, Ass’t Sec’y EDWARD V. CHAPLIN, Ass’t Sec’y 
: Surplus to Policy-holders . ‘ .- $ 9,756,000 
Sig. Total Losses Paid . . ‘ . 84,600,000 
| Cash Capital - Three Million Dollars 
Reinsurance Reserved P é . $5,996,730 
’ Reserve for Outstanding Losses and all other 
= Claims ‘ ‘ ‘ - 658,699 


NET SURPLUS ° : . . 6,745,963 


Total Assets - - $16,503,963 


Insurance Agents this week. Sessions 
were held at the Lake Harbor Hotel, 
Lake Harbor, near Muskegon. Max 
Lange of Muskegon, president, wielded 
the gavel in able manner and the Mus- 
kegon Underwriters Club saw that the 
setting and trimmings were perfect. As 
hosts they did themselves proud. 
“Pop” Eldredge Honored 


The convention transacted its usual 
and some unusual business. The one 
proposal brought in by the resolutions 
committee created the office of presi- 
dent emeritus and suggested the elec- 
tion of W. A. Eldredge of Detroit to the 
position. It was scarcely necessary for 








(CONTINUED ON PAGE 4) 





NORTH BRITISH & MERCANTILE 


UNITED STATES BRANCH—76 WILLIAM STREET, NEW YORK CITY 











United States Branch Statement January 1, 1917 
Total Assets so 2 « « «> COA —— FUNDS are held solely for the protection of 


ie ae 7 policyholders and creditors in 
Net Surplus above all Liabilities in the the United States 
United States = say — = 3,611,051.00 
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SCHIMMEL’S SPEECH 


WAS BIG FEATURE | 


Annual Meeting of the Minnesota 
and North Dakota Fire Under- 
writers in Minneapolis 


HANSON MADE PRESIDENT 


Retiring Chief Gave Excellent Review 
of the Year and Commented 
on Conditions 


NEW OFFICES ELECTED 


President—John A. Hanson, Milwaukee 
Mechanics. 

Vice-President—Charles G. Bates, Amer- 
ican Central. 

Treasurer—H. W. Freeman, N. W. Na- 
tional. 

Executive Committee—Joseph H. Gos- 
nell, New Hampshire; W. H. Zingg, Prus- 
sian National; H. W. Freeman, North- 
western National; G. F. Krumdick, L. & 
L. & G., and E. J. MacDonald, chairman, 
North British & Mercantile. 


Minneapolis, Minn., June 18—The an- 
nual meeting of the Minnesota & North 
Dakota Fire Underwriters was held to- 
day, the chief matter in connection with 
the gathering being the annual address 
by President Rudolph W. Schimmel, 
one of the real orators of the north- 
west. He called attention to the fact 
that this was the thirty-second annual 


meeting. Its membership, including the 
active and honorary list, is over 200. 
Almost every company doing business 
in this territory is represented in the 
organization. 

President Schimmel called attention 
to the work that has been accomplished 
in the northwest through the instru- 
mentality of the association in building 
up and maintaining the best interests 
of fire insurance. In reviewing the 
year he said that no radical legislation 
has been forced upon the business and 
no serious changes in the methods of 
conducting it have been inaugurated. 


Comment on Antidiscrimination Law 


He commented on the antidiscrimina- 
tion law, showing how it operated to 
prevent favoritism. The uniform audit 
office system, on order from the insur- 
ance commissioner, was put into effect 
March 15 and has proved very success- 
ful. This relieves the executive com- 
mittee of the state board of consider- 
able work and gives it time to consider 
other important matters. President 
Schimmel congratulated the people that 
the recent legislature did not enact hos- 
tile insurance legislation and believes 
that it is a good omen. He thinks that 
the Minnesota Insurance Federation is 
deserving of great credit for educating 
the people along right lines and he 
urged that this organization be sup- 
ported in every possible way. 


Fire Prevention Work Died Out 


President Schimmel sounded a note 
of regret at the passing of the Minne- 
sota Fire Prevention Association and 
said that although the state board was 
supposed to have a fire prevention com- 
mittee no effort had been made to con- 
tinue this important work. He said that 
the recent climbing loss ratio of Minne- 
sota is the best evidence of the need 
of some fire prevention endeavor. He 
stated that he would like again to see 
the former system of town inspections 
put into operation. He thinks that 
two or three towns a month should be 
inspected by subcommittees of the state 
board. 

Soon to Have Uniform Forms 


President Schimmel announced that 
in a short time Minnesota would be 
supplied with uniform forms by all the 
companies and this will do away with 
rivalry as to forms and eliminate petty 
competition. It will reduce expenses 








GENERAL 


OF PARIS 


FRED S. JAMES 
GEO. W. BLOSSOM 
W. A. BLODGETT 





ASSURANCE CO. 


BRITISH DOMINIONS 


FRED S. JAMES & CO. 


123 WILLIAM STREET, NEW YORK 


FIRE URBAINE 


FIRE INSURANCE Co. 
OF PARIS 


GENERAL INS. CO., LTD. 


OF LONDON 
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LINE IS NOT CANCELED 


OHIO AGENTS SEEM PEEVED 





Only One Man Found Who Will Ac- 
cept Line Under Alleged Objec- 
tionable Conditions 





Columbus, O., June 20—In several in- 
stances in this state, reinsurance ca- 
pacity has been a factor in threatening 
the destruction of an effort toward bet- 
terment of practices, as well as the 
good feeling that should predominate 
in business association. : 

At Lima all agents, save one, refused 
to accept the line on a big plant, be- 
cause it was offered under conditions 
not in conformity with good practices, 
One agent accepted the line under the 
alleged objectionable conditions. In 
order to pacify the other insurance in- 
terests, information was given that this 
line had been canceled. 

Did Not Cancel Line 


However, the story now is that some 
of the companies never canceled the 
line, and that some went back on the 
risk, under the conditions existing sub- 
sequent to the first cancellation. It 
is not known whether the contracts 
were written through Lima, or directly 
over the heads of the Lima agent. 

It is believed that to subject com- 
panies that played fair to automatic 
participation in such practices is not 
in keeping with the spirit of desirable 
association. Curbing of the reinsur- 
ance game and its elimination would 
go far toward stopping such practices. 





of the companies. He called attention 
to the fact that the delinquent agent is 
one of the unnecessary and preventable 
expenses of the business. He said that 
he is the same man who produces a 
100 or 200 percent loss ratio, conducts 
his business in a careless, slovenly and 
generally unprofitable manner. Presi- 
dent Schimmel believes that some stren- 
uous effort should be made to compel 
the chronic delinquent agent to observe 
the 45-day rule or else eliminate him 
entirely from the field. President 
Schimmel suggested a permanent home 
for the association so that a desirable 
meeting place can be at hand. 


Missed Old Lake Osakis 


The meeting marks the first time for 
many years to be held’ elsewhere than 
Lake Osakis, Minn., and which is always 
looked forward to as the summer outing. 
President Schimmel’s address was _ re- 
ceived with loud acclaim. Immediately 
after the meeting the members indulged 
in a sixty cent luncheon as a further 
measure of economy. 

At the-conclusion of the president’s 
speech it was voted that it should be 
printed and a copy be sent to all mem- 
bers. A committee on the revision of the 
constitution of which E. J. MacDonald 
was chairman made its report and it 
was carried over till the next meeting. 

The committee on fire prevention sub- 
mitted its report through H. W. Freeman. 
The report was supplemented by a short 
talk by Louis L. Law, who told of the 
work done by W. O. Chamberlin who 
made more than fifty talks before pupils 
of the Minneapolis schools during the 
recent “clean up” week. 








THE LIVERPOOL & LONDON & GLOBE 


Insurance Company Limited 


Its United States assets are $15,460,745.59, every 
dollar representing UNITED STATES INVEST- 
MENTS, which are held in trust for sole protection 
of American policy holders and subject to strict 
supervision of State Insurance Department. © 

HENRY W. EATON, Mer. G.W. HOYT, Deputy Mgr. H.R. LOUDON, Assoc. Deputy Mer, 
WESTERN DEPARTMENT, 1144 Insurance Exchange, CHICAGO 


CINCINNATI, DEPT., 401 Fourth Nat. Bank Bldg., CINCINNATI, OHIO 
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“SERVICE” That's the Slogan of ity 


Neare, Gibbs & Lent 


211 East Fourth Street, CINCINNATI, OHIO 


Automobile, Inland and Ocean Marine, Tourist and Trans- 
portation Floaters, Parcels Post and Registered Mail Insur- 
ance. Representing several conservative and well-established 
Companies in fourteen states. 


A Fully Equipped General Agency Office 


Prompt Correspondence, Quick Adjustments and Settlements 


We Can Supply Your Needs—Write Us 














SAN FRANCISCO: = DALLAS: 
Selbach & Deans N >, J. S. Aldehoff & Co. 
General Agents 7 ‘ General Agents 
ace “INE \ 
DENVER: oY AU ESTABLISHED NEW ORLEANS: 
E. J. Miller —-FI RE:;— J.D. Kitchen & Bro. 
General Agent General Agents 
INSURANCE COMPANY, 
OF AIX-LA-CHAPELLE .GERMANY. 
UNITED STATES BRANCH 
CHICAGO; gf , NEW YORK. ATLANTA: 
Harvey W. Murray KEtgey wai Jerome & Brown 
General Agent 7 Managers 








ORGANIZED 1853 


The Girard F. & M. ‘company Of Philadelphia 


JANUARY 1, 1917 


Cash Capital $500,000 -Net Surplus $638,414.50 
Surplus to Policyholders, $1,138,414.40 


EASTERN DEPARTMENT HoME OFFICE 


D. H. DUNHAM, V.-PRES. H. M. GRATZ, PRES. 

JOHN KAY, TREASURER E. J. THOMASON, SEC’Y 

A. H. HASSINGER, SEC’Y PHILADELPHIA, 
NEWARK, NEW JERSEY PENNA. 


ORGANIZED 1855 
FIREMEN’S ‘Comrany OF NEWARK 
JANUARY 1, 1917 


Cash Capital $1,250,000 Net Suplus $2,449,794.93 
Surplus to Policyholders, $3,699,794.93 


EASTERN DEPARTMENT , WESTERN DEPARTMENT 
D. H. DUNHAM, PRESIDENT NEAL BASSETT, V.-PRES. AND MGR. 
JOHN KAY, VICE-PRES. 
A. H. HASSINGER, SECRETARY 
NEWARK, NEW JERSEY 


WESTERN DEPARTMENT 
NEAL BASSETT, V.-PRES. AND MGR. 


W. T. BASSETT, ASS’T MGR. 
CHICAGO, ILL. 





W. T. BASSETT, ASS’T MANAGER 
CHICAGO, ILLINOIS 
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SUPERINTENDENT STARTS 
PROBING RATINGS 


Wilson and Aid Will Thoroughly 
Investigate Kansas Fire 
' Bureaus 


SIFT WATER SYSTEM 


Administer Regulation Law—lInspect 
All Rate Complaints in 
State 


Superintendent Carey J. Wilson of 
Kansas is completing plans for the in- 
vestigation of fire insurance rates and 
rate-making business, and as provided 
for by House Bill No. 664, Governor 
Capper of Kansas has appointed State 
Senator Carey E. Carroll as special as- 
sistant to help the superintendent in 
making the investigation. Superintend- 
ent Wilson has also secured the serv- 
ices of two first-class fire rate men. 


At the present time the Kansas in- 
surance department is investigating 
the 1914 edition of the analytic system, - 
which has been adopted by a number 
of the middle-west states. The 1914 
schedule meets conditions which are 
not covered by the old schedule now in 
use in Kansas and incorporates the 
charges for many special hazard risks 
which are now rated under old flat 
schedules do not meet the present-day 
conditions. The department is check- 
ing the surveys made on properties in 
various cities under both the old and 
new schedules so as to be able to de- 
cide what tables should be used in the 
new schedule as finally adopted. 


Probe Waterworks Systems 


Another important feature of the work 
is the investigation of the waterworks 
systems and fire departments of the vari- 
ous towns which will be done by the 
engineer now employed by the department, 
as it is very essential that the classifica- 
tion be properly made in order to deter- 
mine the basis rate of the properties in 
the various cities. The department engi- 
neer is fully equipped with all the neces- 
sary instruments to make inspections and 
tests in the different cities. 


Rate Complaints 


The Kansas rate regulation law, which 
Was sustained by the federal supreme 
court, will be administered by the depart- 
ment and-inspections will be made of all 
rate complaints, but no recommendations 
will be made until a thorough survey of 
the entire fire underwriting conditions 
have been made. 


Say Rates Are Too Low 


There is considerable opposition to 
the schedule being used by the West- 
ern Sprinkler Leakage Conference on 
the ground that the rates resulting are 
entirely too low. Some of the members 
feel that action should be taken at once 
to get the schedules running in the 
proper gear. It is likely that some ad- 
justment will be made in order to 
bring about more logical tariffs. 


New Capital Certified To 


The New York department has ex- 
amined the German Alliance following 
its increase in capital and has certi- 
fied to the fact that it now has $1, 000,- 
000 capital and net surplus of approxi- 
mately $1,250,000. Its assets were $2, 
800,000. The German Alliance there 
fore is stronger than ever and has been 
built up in a substantial way. 


Northern’s Capital Increased 


The Northern of New York has_ in- 
creased its capital from $350,000 to $500,- 
“00. Tt has been paid and certified to 
by the New York department. 





* A house ergan has started an obituary 
column and says, “We will be pleased to 
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AUTOMOBILE INSURANCE 


We are writing this class against the hazards of Fire, Theft and Transportation. 
Use our simplified form of policy. 


EXPLOSION 


We are now prepared to assume this indemnity, including War Cover Contracts. 


WESTERN DEPARTMENT, CHICAGO 


OF LONDON 


P. T. KELSEY, Manager 
F. M. 


OLDEST IN THE WORLD 


INSURANCE OFFICE 


INSURANCE 


JONES, Asst. Manager 


TORNADO 


Pacific Coast Dept. 
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CHANGES IN THE FIELD 


CALL DALTON TO THE OFFICE 





Wisconsin State Agent of the Royal 
Will Assume Responsible Position 
in Western Department 





H. L. Dalton, Wisconsin state agent 
of the Royal, has been called into the 
western department of the company to 
succeed E. W. Law, who recently re- 
signed as supervising underwriter to 
go with the 7th United States engineers 
corps of, Chicago, of which President 
Charles G. Dawes of the Central Trust 
Company of Chicago is  lieutenant- 
colonel. 

The Wisconsin field will be handled 
temporarily from the western depart- 
ment at Chicago. Mr. Dalton was for- 
merly at the Cincinnati office of the 
Royal and before going into the field 
was in the western department at Chi- 
cago as examiner. He has come to the 
front in excellent style and assumes his 
new duties with a fine equipment of 
office and field experience. Mr. Dal- 
ton has taken a leading part in Wis- 
consin field organizations. 


J. B. Nicholson 


J. B. Nicholson of Chicago, general 
inspector for the western department 
of the National of Hartford, is resign- 
ing and on July 1 will become con- 
nected with the local agency of James 
& Manchester in Cleveland. Mr. 
Nicholson goes to the local agency as 
engineer and will have a prominent 
part in its work. He is a graduate of 
the old Insurance Survey Bureau of 
Chicago and is one of the crack inspec- 
tors and solicitors in the west. Mr. 
Nicholson has made a success of his 
work and will be a splendid acquisi- 
tion in his new line. 








Bennett B. Bean 


Bennett B. Bean has been appointed 
special agent of the Pennsylvania Fire 
in Kentucky and Tennessee. Mr. Bean 
returns to his old field, having been 
formerly special agent for the southern 
department of the Fire Association of 
Pennsylvania. Following the discon- 
tinuance of the Pennsylvania’s southern 
department, Kentucky and Tennessee 
have been added to the western de- 








partment at Chicago. Mr.: Bean left 
the field a year or so ago and went into 
the banking business at North Middle- 
town, Ky. 


MADE KANSAS STATE AGENT 








Dudley E. Gallagher Takes Higher 
Position with North British— 
Transferred from Nebraska 





Dudley E. Gallagher of Omaha, 
special agent of the North British & 
Mercantile, has been promoted to be 
state agent of Kansas for the North 
British & Mercantile, and the Mer- 
cantile of America, with headquarters 
in the Shawnee building, Topeka. He 
succeeds E. C. Fox, who recently be- 
came assistant general agent associated 
with General Agent Charles E. Case. 
of the western department at the head 
office in New York. Mr. Gallagher 
has made a good record in the busi- 
ness. He started with the Chicago & 
Great Western Railroad at its division 
station in Oelwein, Iowa, and then later 
was associated with the First National 
3ank of that city. He started with the 
North British Aug. 15, 1913. The com- 
pany has promoted him on account of 
his good work. 


P. C. Metzger 


P. C. Metzger of Milwaukee, special 
agent of the London & Lancashire and 
Orient in Wisconsin, has been trans- 
ferred to Indiana to be Indiana state 
agent to succeed Carl Claussen, who 
was called into the western office to be 
assistant agency superintendent. Mr. 
Metzger grew up in the western de- 
partment, became an examiner, and be- 
fore going to Wisconsin was in the 
Michigan field. 





O. P. Rush 


O. P. Rush of Kansas City, Mo., spe- 
cial agent for the Home of New York 
in Kansas has been appointed state 
agent of the Fireman’s Fund in Kan- 
sas. Mr. Rush has made a good record 
in the field. 





Charles B. Wright 


Charles B. Wright, for many years 
with the Iowa State of Keokuk, but 
who severed his connection with that 
company some weeks ago, has joined 














JOHN A. HANSON, St. Paul, Minn. 


Newly Elected President of the Minnesota 
& North Dakota Fire Underwriters 


the staff of the Home of New York and 
is adjusting losses under the supervi- 
sion of O. J. Davis, state agent in Iowa 
for the Home. 





R. C. Alexander 


R. C. Alexander, state agent in Kan- 
sas and Missouri for the Royal with 
headquarters at Kansas City, has re- 
signed as of July 1 to become office 
manager of the agency of R. Jones 
& Son, of Kansas City, one F the star 
local offices of the west. 


- Annex is Discontinued 


has discon- 
agents for 


Fire 
new 


The Pennsylvania 
tinued appointing any 


the Quaker City U nderwriters. The 
Pennsylvania established the Quaker 
City Underwriters and got it under 


headway when the control of stock of 
the parent company passed to the 
North British. The North British did 
not desire any underwriters’ agency at- 
tached to its fleet and hence ordered all 
departments to discontinue appointing 
any new agents. The old agents are 
being continued for the time being. 





i. 








our organization. 


NEW YORK DENVER 





‘ave notice of the death of any of our 
patrons,” : 








DULUTH 


Placing Surplus Lines? 


Our Special Department is at your command, backed by the integrity and financial responsibility of 
We welcome the inquiry of the Local Agent for handling his excess beyond the 
capacity of admitted Companies. 


Guaranteed Lloyds Underwriters 
Surplus Companies Maintaining United States Deposits 
Immediate binders—10% commission to brokers 


MARSH & MSLENNAN 


Insurance Exchange, Chicago 
MINNEAPOLIS DETROIT 
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DISCUSSIONS FEATURE 
OF MICHIGAN MEETING 


(CONTINUED FROM PAGE 1) 
President Lange to call for a vote. The 
unanimous approval of members was 
expressed in all ways not transcending 
Roberts rules of order. Mr. Eldredge 
had announced in his annual report that 
he intended to retire after nineteen 
years of service and attainment of the 
age of 70. Mr. Eldredge was the 
founder of the Michigan association 
and has ever been its “Old Reliable.” 
He was elected secretary-treasurer at 
the first meeting and held the’ office 
and did the work continuously up til! 
Tuesday. A great share of the credit 
for the success, growth, stability and 
value of the association is due Mr. Eld- 
redge and the delegates to the con- 
vention took keen pleasure in express- 
ing their appreciation. 

Two Important Actions 


In the discussion of credits C. E. Boy- 
land of Grand Rapids, pointed out that 
long extensions on payments of pre- 
miums violated the spirit of the anti- 
discrimination act. On his motion the 
legislative committee was instructed to 
take the subject up with the insurance 
commissioner and, if found expedient, 
to ask for a formal ruling. Several 
speakers felt that the agents could and 
should solve the problem of credits 
without the assistance of law or insur- 
ance department rulings. 

After hearing from Mark T. McKee 
of Detroit, secretary of the National 
Council Insurance Federations, the con- 
vention went on record as approving 
the work and purposes of the Michigan 
Insurance Federation and called upon 
members to lend that organization their 
full support. Mr. McKee summarized 
the accomplishments of the federations 
in various states and pointed out the 
dangers which confront the business 
and may be avoided — successfully 
through the federations. He called 
particular attention to the fact that the 
Farmers Nonpartisan League had allied 
itself with the Michigan labor organi- 
zation and was actively at work in the 
state. He showed how it could accom- 
plish its purposes more easily in Michi- 
gan than any other state because of 
the initiative provision in the constitu- 
tion. Only an organization older and 
bigger than that of the league in the 
state can hope for defeat of the league’s 
proposals, he said. His proposal was 
an alignment of insurance men with 
business, professional and financial 
men. 

The real feature of the meeting was 
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WESTERN SPECIAL AGENTS — M. S. 
Moore, W. R. Drake, Terre Haute, Ind.; F. S. 
Chase, Bloomington, IIl.; can K, ‘March, 
Hinsdale, Mich.; J. H, Gosnell, Minneapolis, 
Minn.; s. J. Horton, Kansas City, Mo.; AE. 
White, Denver, Colo.; A. W. Jones, Columbus, 
Ohio; A. D. Yeaton, 217 West Water street, 
Milwaukee; R. W. Miller, Webster City, Iowa. 








The Pioneer German Fire Insurance Company in America 








UNITED STATES $30,000,000 


Hamburg -Aremen 


Organized in 1854 


Sire Insurance Company 


HAMBURG, GERMANY 
Entered United States in 1858 





UNITED STATES BRANCH: 123 William St., New York, H. N. KELSEY, Manager 








AGENTS WANTED IN UNREPRESENTED POINTS 








the discussions that followed papers. 
Tuesday morning George M. Goodell 
of Lansing presented a valuable ad- 
dress on use and occupancy insurance. 
Rush of work compelled him to com- 
plete it after his arrival at the meeting, 
but it was the none less valuable be- 
cause of the writer’s scarcity of time. 


In the afternoon LeRoy G. Withey spoke 
on automobile insurance. He outlined the 
coverages offered and presented some 
valuable suggestions on soliciting. His 
paper also was followed by questions anc 
answers. 

Another address that furnished thi 
meeting with food for thought was tha 
of J. K. Livingston of Detroit on side 
lines. Fire insurance, he said, was th 
basis of the business from the standpoint 
of the local agent though other lines con- 
tributed in a growing degree to the prof 
of any office. He has come to the con- 
clusion that compensation is not a gooc 
specialty, but finds surety business needs 
the requirements best. He also considers 
automobile, accident and health, and 
burglary lines worth working upon. 


Rate Raise Should Come 


Leo K. Hennes of Detroit answered in 
the affirmative his interrogatory subject, 
“Under present conditions should insur- 
ance rates be raised?” He said local 
agents generally recognized the necessity 
for advances and were ready to do their 
part—present the facts to the public. 

30th Mr. Livingston and Mr. Hennes 
spoke after dinner Monday evening. Pau’ 
R. Beardsley, who left insurance for 
manufacturing, welcomed the visitors to 
Muskegon. In accordance with time hon- 
ored custom Fred Guenther responded. L. 
EE. Osborne, branch manager of the Michi- 
gan Inspection Bureau at Grand Rapids, 
appeared for Manager (George W. Cleve- 
land. His remarks on the work of the 
bureau for the National Council of De- 
fense were supplemented by James 
Crosby of Grand Rapids. W. T. Benallack 
general agent of the Michigan Fire é 
Marine, told one rattling good story after 
another under the heading of ‘Lookin: 
At It From the Other Side.” He closed 
with a poem of the same title. Freé 
Guenther closed the evening program 
with some vaudeville, 

Fred T. McOmber told of the plans of 
the National Board to help the govern- 
ment conserve the food supplies and 
pleaded for the help and assistance, moral 
and active, of local agents. 

Between sessions there was golf an 
indoor baseball outdoors. On Tuesday the 
local agents beat the special agents i. 
the latter sport 13 to 2. 


Lines Are Being Revised 


Some of the companies are revising 
their lines on schools and churches 
owing to the very heavy losses on these 
classes. During the year past there has 
been a notable number of buildings of 
this character that have burned. The 
hazard seems to be increasing inasmuch 
as both churches and schools are being 
used more and more as‘community cen- 
ters. 








NORTHWESTERN FIRE AND MARINE 
. INSURANCE COMPANY 


MINNEAPOLIS, MINN. 


JANUARY Ist, 1917 
Total Assets, $1,154,721 


Capital, $400,000 
Net Surplus, $229,915 


OFFICERS 
LE WAR |) A ees Molemidicisre nicicreatt President 
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Ss U R Pp L U Ss Exceptional facilities for handling Surplus and difficult 
lines and unusual forms of insurance in best American 
) and Foreign companies and at Lloyds, London. 
LINES ano 


RE-INSURANCE CONTRACTS DRAWN AND PLACED. 


YOUR BUSINESS SOLICITED; PROMPT ATTENTION 
F. R. THOMPSON 


Insurance Exchange, Chicago, IIl. 








Northwestern Ohio Automobile Insurance Company 
HOLEGATE, OHIO 


Ohio is good enough for us. Our way of doing business satisfies our agents and policy- 


holders. Agents wanted in Ohio. RAY AUSTERMILLER, 


Secretary and General Manager. 











THE LARGEST EXCLUSIVELY AUTOMOBILE 
MUTUAL IN OHIO 


The 
NATIONAL 
MUTUAL 


Insurance Co. 
CELINA, OHIO 


E. J. BROOKHART, 
Secretary 





Writing Full Floater, Fire, Lightning, 
Windstorm, Explosion and Theft 
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JUNE Ist, WE HAD 11,657 MEMBERS AND $6,162,658 
INSURANCE IN FORCE 


Live Agents Wanted in Ohio and Indiana 
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George W. La Brande 
Albert Berg 

A. O. Eberhart 

Dr. A. B. Kirk 





Great Northern Insurance Company 


Pioneer Bldg., St. Paul, Minn. 
Albert Berg, Pres. & Treas. 


George W. La Brande, Vice-Pres. and Managing Underwriter 


George T. Simpson 
Cc. L.M 
Julius A.Schmahl_- 
Joseph I. Silbar 


Jos. I. Silbar, Sec’y 


BOARD OF DIRECTORS: 


Carl G. Schulz 
Louis F. Dow 
Louis B. Krook 


J.C. Fulton | 
George Jarchow 
Dr. J. J. Ecklund 
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CONSERVATION MEN 
SPEED THE CAUSE 


Illinois Was Organized This Week 
With R. C. Hosmer as Com- 
mittee Chairman 


IOWA AND NEBRASKA NEXT 


Chairman Sage and His Cohorts Vis- 
ited Kentucky Last Week and Got 
Association Established 








Chairman W. H. Sage of the western 
conservation committee of the National 
Board and a_ subcommittee visited 
Springfield, Ill, this week to take up 
the plans of conserving food and prop- 
erty resources in the state with the 
state authorities. State Fire Marshal 
Gamber made a talk and presented as- 
surances of co-operation from the gov- 
ernor, the state council of defense and 
the fire marshal’s department. 

The Illinois Conservation Asociation 
was organized with R. C. Hosmer, of 
the Phoenix of Hartford, chairman. 
The other members of the executive 
committee are H. G. Casper, German 
American; Geo. A. McKinney, Millers 
Mutual of Alton, Ill.; H. A. Yates, 
Hartford Fire; W. M. Frink, Fire- 
men’s; Geo. A. Arens, North America; 
E. T. Tanner, Security of Connecticut, 
and T. M. Hogan, Dubuque F. & M. 
The state will be districted and special 
committees appointed for each. In- 
spections will be made of all elevators, 
mills, coal property and food reposi- 


tories. 
Bissell Visits the West 


President Richard M. Bissell of the 
Hartford Fire was in Chicago last week 
visiting his western department and 
took occasion while in the city to have 
a meeting of the western conservation 
committee of the National Board called, 
so that he might express to them his 
appreciation for what was being done. 
The committee held a meeting Friday 
afternoon in order to meet President 
Bissell, who is giving so much time to 
the work of the National Board at pres- 
ent in cooperation with the National 
Council of Defense. Mr. Bissell made 
many inquiries as to the manner in 
which the western committee is carry- 
ing on its work, saying that it is well 
organized and is accomplishing much. 

The conservation committee will be 
at Des -Moines July 26 and Lincoln, 
Neb., July 27, to confer with the state 
authorities and organize state conser- 
vation societies. 


Kentucky Is Organized 


Kentucky’s forces were organized into 
a conservation association, together with 
State officials and representatives of busi- 
ness interests of the state, at a meeting 
held in Frankfort last Thursday. Accord- 
ing to the plan of the organization, which 
is the same as that in other states, the 
field men will be commissioned deputy fire 
marshals. 

_ James F. Joseph of Chicago, represent- 
ing the National Board, called the meet- 
ing to order and presided until the elec- 
tion of David Caldwell, of the National 
of Hartford, and president of the Fire 
Underwriters Association of Kentucky, 
was elected to the presidency of the Con- 
servation Association of Kentucky. Mr. 
Caldwell immediately named his. executive 
committee: J. hittenden, Philadel- 
phia Underwriters; F. G. Snyder, Liver- 
pool & London & Globe; George R. Snyder, 


Boston; J. L. Smith, Hamburg-Bremen; 
W. T. Sweeney, Queen; C. H. Gorham, 
Firemen’s. 


Governor Stanley opened the meeting 
With a formal address, pointing out the 
relationship between the world war and 
the meeting which he was addressing. 
There were five representatives from the 
national body, from Chicago, in attend- 
ance at the meeting—A. G. Dugan, of the 
Hartford; W. H. Sage, of the German- 
American; John Marshall, of the Fire- 
man’s Fund, and Mr. Joseph. Addresses 
were made by these men, as well as by 
a number of the Kentucky officials pres- 
ent, in which the plan of action was de- 





to its Agents. 





IMPERIAL ASSURANCE COMPANY 


The Field Men of the Imperial are ready at all times to give their attention 
They are equipped to help. The Imperial Management has the interests of 
Agents ever.in mind, believing that they should be protected just as much as the Company. 
In other words the Imperial and its Agents are partners. 


Head Office: 
100 William Street 
NEW YORK 
Western Department: 
Insurance Exchange, 
CHICAGO 
Pacific Department: 
343 Sansome Street, 
SAN FRANCISCO 











January and Possibly Till Peace 
Is Declared ~* 


Nashville, Tenn., June 19.—The an- 
nual meeting of the Tennessee Field 
Club and the semi-annual meetings of 
the Tennessee Fire Prevention Asso- 
ciation and the Tennessee Pond of the 
Blue Goose occurred in Nashville on 
June 19. The meetings were to have 


been held at Signal Mountain Inn, 
Chattanooga, with the usual outing and 
amusement features, but, owing to the 
gravity of the war situation, it was 
thought to be inappropriate to make 
even a semlbance of a holiday of the 
meetings, and they were, therefore, 
held in a building devoted to business 
—the Commercial Club—and were 
strictly of a business nature. 


Would Concentrate Offices 


President Edward H. Sherley of the 
Tennessee Field Club, in his annual 
address referred to the splendid co- 
operation the members have given to 
one another and the wholesome spirit 
of the Golden Rule that has guided 
them all. To make the intercourse be- 


hearty, Mr. Sherley recommended that 
all field men arrange, if possible to 


floor of the same building—preferably 


spection bureau has its quarters. 
Working for Red Cross 


On motion of David Caldwell of 
Louisville, a collection was taken for 
the benefit of the Red Cross and $37.50 
was raised among those present. The 
president, vice-president and secretary 
were made a committee to solicit con- 
tributions from members not present, 
and this will be done by Mr. Sherley, 
A. M. McClain and T. Graham Hall, 
who held those respective offices, and 
who will compose the committee to 
do this work under the new adminis- 
tration. 

A committee was appointed to con- 
fer with the Tennessee inspection bu- 
reau with a view to reconciling or 
making clearer the classification of 
country estates and ordinary farm 
risks. This committee is composed of 
O. P. Smith, of the Hartford; J. K. 
Polk, of the Aetna, and T. Graham 
Hall, of the Virginia F. & M. 


McClain Heads Field Club 


Officers elected for the coming year 
are: President, A. M. McClain; vice- 
president, O. P. Smith; secretary, W. 
C. Kirkland. As a mark of affection 
and respect, a handsome walrus-hide 
suitcase was presented by the Field 
Club to the retiring president, Edward 
H. Sherley. 

Immediately upon the adjournment 
of the meeting of the Field Club, the 
Tennessee Fire Prevention Associa- 
tion was called to order by President 
R. W. Davis. The session consumed 
but a few minutes, routine business 
being quickly disposed of. 

Nap for Blue Goose 


At the meeting of the Tennessee 
Pond of the Blue Goose the question 





veloped, 


(CONTINUED ON PAGE 15) 


HOLD THREE MEETINGS | CHANGES IN STATEMENTS 
oeaen 
TENNESSEE FIELD GATHERING | 


Blue Goose Will Lay Dormant Till 


tween the members still more free and | 


do so, to secure offices on the same | 


on the floor where the Tennessee in- | 





MUST REPORT ON WAR RISKS 





Commissioners Decide on Alterations 
in Blanks—Seek Information on 
Losses From Flat Cancellations 





At a meeting of the committee on 
blanks of the insurance commission- 
ers’ convention, held in New York 
Monday, the annual statement report 
was revised to include a report of net 
premiums and losses on war risks. 

Discussion was had on the subject 
of collecting premiums for fire insur- 
ance policies put into effect, but 
shortly after canceled without pay- 
ment being made to companies. Sec- 
retary McMaster was instructed to se- 
cure the views of the National Board 
of Fire Underwriters in order that any 
suggestions made might be embodied 
in proposed legislation. This informa- 
tion will be submitted to the national 
convention. It is improbable that any 
action will be taken before September. 


CALL SPECIAL MEETING 


WILL BE HELD IN CHICAGO 








Western Union and: Western Insurance 
Bureau Will Consider Expense 
and Cost Factors 





The Western Union and the Western 
Insurance Bureau have called for spe- 
cial meetings of these two organiza- 
tions in Chicago, in the Chicago Board 
rooms of the Insurance Exchange, next 
Friday. 

The call for these special meetings 
was due to the movement that started 
at Philadelphia when a committee rep- 
resenting different organizations met to 
discuss expenses and losses brought 
about by the present situation. The 
Southeastern Underwriters Association, 
Eastern Union and other organizations 
have held meetings looking toward a re- 
adjustment of rates on unprofitable 
classes and the lopping off of unneces- 
sary expenses. The feeling is that the 
time has come for the insurance inter- 





New Questions Asked 


The committee on blanks was in- 
structed by executive committee to 
prepare schedule in statement of fire 
insurance companies, showing amount 
of insurance written in each state, 
whether or not company in question 
| is licensed there. 
| No action was taken in the matter 
| of a new disbursement page for the 
| 
| 
| 
| 


blank used by stock fire companies, 
pending recommendations anticipated 
from the national board. 

| The recommendations of the com- 
| mittee as to uniform abstracts for pub- 
lishing statements were apvproved by 
the executive committee. For fire com- 
panies the first seven pages of the 
convention form will be used. 


Saginaw, Mich., June 16—A $4,000 loss 
is reported on the stock of Morley Bros. 
Over $800,000 is carried. 





ests to be consistent and not carry 
classes that have proved unprofitable 
over a period of many vears. Then 
there are certain expenses that can be 
cut down, owing to mere cooperation 
on losses and inspections, thus avoid- 
ing duplication work. 


R. E. Kellogg 


R. E. Kellogg has been appointed 
special agent of the Liverpool and Lon- 
don and Globe in Michigan, assisting 
State Agent Robert D. Safford. He 
takes the» position formerly held by 
Thomas A, Barbee, who is now in the 
United States signal corps. Mr. Kel- 
logg has been with the Michigan In- 
spection Bureau. He begins his new 
work July 1. 


STUDY THE DEAN SCHEDULE 
Taught by Mail in 20 Lessons 
FIRE PROTECTION 
403-4 Lincoln Inn Court, Cincinnati 














years ago in the Old Bay State—a 
deeds—a land thickly strewn with 


tion centers. It has promptly paid its 





GPRINGHE? Ease INS.G 


‘WESTERN DEPT. CHICAGO. A.F. DEAN Mer. 


The SPRINGFIELD is an American institution, born about seventy 


stirring events in American history—the home of Faneuil Hall, the old South 
Church, Bunker Hill, the Washington Elm, Lexington and Concord. 


The SPRINGFIELD has consistently adhered to sound practice, ana 
has avoided unsafe and sensational methods and dangerous lines in conflagra- 


Its assets are invested in the choicest American securities, and its policy 
contracts are as safe as they can be made by human prudence and foresight. 


The SPRINGFIELD Specializes in Writing 
Explosion and Automobile Insurance 


A. F. DEAN, Manager Western Department, CHICAGO, ILL. 


SPRINGFIELD, MASS. 


land of stable institutions and heroic 
monuments commemorating the most 


obligations in every great conflagration. 













































































































































6 


THE NATIONAL UNDERWRITER 


June 21, 1917 








AS VIEWED FROM CHICAGO 


STAUFFER GETS OPINIONS 


President J. George Stauffer, of the 
Fire Underwriters Association of the 
Northwest, has addressed the man- 
agers of companies asking their opinion 
as to whether the annual meeting of 
the organization in October should be 
postponed. President Stauffer does not 
care to decide this, but wants to get 
an expression from the companies be- 
fore calling a meeting of the board of 
directors. Some think that if the meet- 
ing is postponed, it will be the end of 
the Northwest association. Attention 
is called to the fact that the Northwest 
association has certain obligations to 
fulfill in the way of fixed expenses like 
the library in Chicago and the scholar- 
ships at Armour Institute. The general 
opinion seems to be that the meeting 
should be held as usual. 

ak * * 


TIME BEEN EXTENDED 


Superintendent Potter of Illinois has 
extended the time for filing the classi- 
fication sheet sent out by former Su- 
perintendent Potts until July 1. The 
getting together of this information on 
the lines laid down by Mr. Potts was 
very exacting and burdensome. Super- 
intendent Potter will likely have a con- 
ference with fire companies before any 
reports are asked for next year to see 
if they can be reduced to a simpler 


LERREERER ERE RETIRE ERAT ES 


At a meeting of the committee on 
blanks of the insurance commis- 
sioners’ convention, held in New 
York this week, it was decided to 
permit companies to take credit in 
their statements for amounts loaned 
employes for the purchase of Lib- 
erty Loan bonds, provided a foot- 
note to this effect is attached. 


=, 
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form. It is understood that no affidavit 
will be required on the reports this 
year, but simply a certificate from the 
ranking officer or manager stating that 
the returns are correct, and explaining 
if any items are incomplete. 

‘2 

SPRINKLERS WERE EFFECTIVE 


There has been some question in the 
minds of paint people as to the effective- 
ness of automatic sprinklers should fire 
get started in paint or varnish. A very 
good demonstration of the working of a 
sprinkler system was seen in an incipient 
fire that was caused by lightning striking 
the property of the Armstrong Paint & 
Varnish Company 2502 South Paulina 
street, Chicago. Lightning struck the 
smokestack and, although there was a 
lightning rod running to the ground, it 
was not sufficient to carry the load. It 
jumped to the building, setting fire to a 
big can of benzine varnish on the top 
floor, which ignited. There were six other 
large cans nearby, all with the lids off. 
The wood on the ceiling was charred, one 
head opened and put out the fire. It is 
supposed that the steam that was caused 
smothered the blaze. President E. Royce 
Armstrong, of the paint company, is very 
enthusiastic over the way in which the 
sprinkler system operated. It is a dry 
pipe system. 
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* ¢ ¢ 
SEEKS ADMISSION TO BUREAU 


The National Lumber of Buffalo, N. 
Y., has applied for admission to the 
Western Insurance Bureau. This com- 
pany was recently purchased by James 
J. Boland of Scranton, Pa., the well 
known local agent, and his associates. 


ADDING MACHINES 
Bought—Sold—Rebuiit 
We buy fire salvage for cash or rebuild for assured or 


Company. Wire full particulars our expense or write, 
Our appraisal proposition will interest you. 


DONALD C. PRICE CO. 
186 N. La Salle St. 





Chicago 














NIAGARA 


Fire Insurance Company 


ESTABLISHED 1850 


TORNADO EXPLOSIO 
123 William Street, NEW YORK = AE ROMOBILE FULL WAR COVER 
USE AND OCCUPANCY, PROFITS, COMMISSIONS — ALL FORMS 
“Agents Everywhere” 


_ _OTHO E. LANE, President 
B.M.CULVER CC. A. LUNG 
W. C. SMITH 


Vice-Presidents Secretaries 
Pacific Coast Department 


334 Pine St., San Francisco 
EDW. PARRISH, Manager 


FIRE Boronen LEAKAGE 











It is intended to make the company a 
bigger factor in the field. 
*x* * * 


FINISHING THE SCHEDULE 

J. V. Parker, manager of the West- 
ern Actuarial Bureau, and _ Elliot 
Middleton, assistant manager, are in 
New York attending a conference on 
the use and occupancy schedule. The 
Western Actuarial Bureau co-operated 
with other rating organizations in get- 
ting up a new schedule which has been 
put to the test and it is thought that 
sufficient experience has been gained 
now to put it into shape. 


CHICAGO AND SUBURBAN 


_ President Henry Evans of the Con- 
tinental and Fidelity-Phenix is spend- 
ing the week in Chicago. 
* co 














A. G. McIlwaine, United States mana- 
ger of the London & Lancashire, was in 
Chicago last week on his way home, after 
a visit to the Pacific Coast. 

* * 


Manager BRB. D. Harvey, of the Royal 
Exchange, is on a western trip, and was 
in Chicago this week. 

ok * 

M. C. Rathburn, chief clerk in the west- 
ern department of the Liverpool & Lon- 
don & Globe, has returned from a three 
weeks’ visit to his old home in Nebraska. 

s ca * 

W. H. Daniels has been appointed gen- 
eral adjuster for Fred S. James & Co. in 
Chicago to succeed Capt. A. F. Bullard, 
who is opening an independent adjusting 
office. Mr. Daniels was formerly con- 
nected with the Western Adjustment, and 
for the last few years has been an inde- 
pendent adjuster at Peoria, Ill. 

- * * 


General Counsel 0. B. Byon, of the 
National Board in Chicago, is in New 
York conferring with the laws committee. 
He attended the meeting of insurance 
commissioners on Tuesday, when the 
jumbo line practice and reinsurance trea- 
ties were up for discussion. 

* cod * 

John Marshall, Jr. manager of the 
Fireman’s Fund, leaves next week for the 
home office in San Francisco, and will 
be gone for about three weeks. 

* ok * 


* Assistant Manager A. RB. Monroe of the 
Queen in the west leaves Saturday for a 
five weeks’ visit in San Diego, Calif., with 
his daughter, who is the wife of Dr. 
Charles Fox, formerly of Chicago. 
* * * 

Assistant Manager Charles H. Coates 
of the western department of the Ger- 
mania has been on an extended trip 
through Oklahoma and Arkansas. 

* * * 

Assistant Manager W. H. Lininger, of the 
Springfield has returned from a trip 
through Kansas and Oklahoma, 

* * * 


Assistant Manager A. M. Nelson of the 
Commercial Union in its western depart- 
ment is on a month’s automobile trip. 
He is spending his vacation in this way. 

s * ca 

Assistant Manager Montgomery Clark 
of the Hanover Fire in the west will go 
to the home office the latter part of this 
week, 

* ca * 

The Chicago Casualty Adjusters Asso- 
ciation met at dinner at the Great North- 
ern Hotel Wednesday evening. 


Paul Zoelzer, special agent of the Atlas 
in Wisconsin and Minnesota, has moved 
his headquarters to Minneapolis in order 
to be in closer proximity to his field. 





In sp e ct i on Ss in Chicago, Cook County and the C.eater Metropolitan District. This inspec- 





torate very properly gauges the expectancy of fire risks and intelligently anticipates 
events before they occur. QT 


’ “ he undersigned sells this talent t ies, 
brokers and the business public, herewith tendering counsel State 11 ss Wlisiain “Laguieaine aah 


Municipal Committees and 
designed for the public weal. 


18 years in this field 


Office with Joseph C. Knight & Co. 
Room 1568 Ins. Exchange CHICAGO, ILL., Telephone Wabash 3033. 


all those who formulate insurance laws 


to all State Insurance Officiais, Legislative and 


—Dixit et Fecit— 


C. W. PIERCE 


Independent Inspector and Fire 
Prevention Counselor 


A. H. TRIMBLE, Pres., 





The Humboldt Fire Insurance Co. 


PITTSBURGH 
Incorporated 1871 


Why not make room in your agency for a conservatively managed, medium- 
sized American Company whose indemnity, treatment of- agents and assured, 
will bear inspection for nearly half a century? 


EDWARD HEER, Sec’y and Treas. 

















Capital $300,000 Surplus to Policy Holders $582,406.94 
Assets $1,604,117.07 
GEO.A.MOWRY  W.A.GORDON  WM.WALSH 
President Secretary Ass't Secretary 


Twin City Fire Insurance Company 


MINNEAPOLIS 


YS Capital $500,000 





The Equity Mutual Fire Insurance Association 


SIOUX CITY, 


- IOWA 


ORGANIZED 1898 


A Full Reserve Mutual Organized Under the 
Strict Laws of Iowa 

















FIRE AND MARINE 
INSURANCE—ALL LINES 





The Automobile Insurance 
Company of Hartford, Conn. 


MORGAN G. BULKELEY, President 





Cash Capital - - 
Assets - - - 
Liabilities (Except Capital) 
Surplus to Policyholders 


Statement January 1, 1917. 


m - — $1,000,000.00 

- ™ 2,748,832.19 
m - —1,039,977.81 

1 “ 1,708,854.38 
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PASS REINSURANCE BILL 


MUCH SURPRISE MANIFESTED 





Illinois Senate Musters Only Four 
Votes Against Measure for Protec- 
tion of Smaller Companies 





There was considerable surprise man- 
ifested in company circles that the IlIli- 
nois reinsurance bill passed the senate 
last week. It had passed the house, 
but those lobbying against the bill were 
sure that it would be buried in the ava- 
lanche of measures in the senate that 
would not see daylight. To make the 
supposed burial more sure, Senator Et- 
telson of Chicago read a signed state- 
ment from Superintendent F. W. Pot- 
ter on the floor af the senate protest- 
ing against the passage of the bill, 
claiming that large risks could not get 
enough insurance if such a law were in 
effect. The champions of.the act were 
indignant-at the Potter statement be- 
cause they were unable to answer on 
the floor the more or less technical ar- 
guments put up. It was claimed that 
the Illinois superintendent was oppos- 
ing a bill that was being fostered by all 
the home companies for their protec- 
tion. 

Home Companies Back of It 


The bill was introduced at the behest 
of and fathered by the Illinois compa- 
nies. It passed the senate by a vote of 
31 to 4, Friday morning, the day before 
adjournment. Philip J. Maguire, the 
Chicago attorney, drew up the bill. 
Much credit is due to James I. Naghten 
of the Metropolitan and Hibernia and 
President A. A. McKinley of the Mer- 
chants National Fire, who put in very 
hard work in connection with this bill. 
The belief is that this step, taken in a 
prominent state, will lead to similar 
action in other states. The bill pro- 
vides that it will be unlawful for any 
company doing business in the state to 
carry a net liability over and above its 
reinsured liability on any one risk in the 
state in excess of 10 percent of its paid 
up capital and surplus. It also provides 
that no company can reinsure more than 
the amount of its net retention on any 
Illinois risk. 

Try to Influence a Veto 


_The new law excludes railroad poli- 
cies and does not apply to township, 
county or state mutuals or interin- 
surers. While some of the companies 
are bitterly opposed to this. measure, 
yet many underwriters deep in their 
hearts feel that it is a good thing for 
the business and are glad to see the 
bill passed. A strong movement will 
be made to influence Governor Low- 
den to veto the bill on the ground that 
it will deprive large assured of suffi- 
cient insurance in good companies, es- 
pecially stock yards, grain and big 
warehouse risks. 


Goes Into Field Work 


Howard J. Vallentyne has been ap- 
pointed special agent of the Twin City 
Fire and Middlewest Underwriters in 
North Dakota to assist State Agent W. G. 
Hodge. Mr. Vallentyne is a son of R. G. 
Vallentyne, state agent of the Northern 
Assurance in Washington, who was for- 
oo North Dakota state agent of the 

pany. 


The Missouri Conservation gssociation 
recently made an inspection the food 
Tepositories of St. Joseph, Mo. There was 
a large attendance and the inspection was 
in charge of W. C. Brown, of the Penn- 
Sylvania, chairman of the committee. 








J. H. MACFARLANE, 
MANAGING UNDERWRITER 


CLEVELAND NATIONAL 


Fire INSURANCE CoMPANY nda 
CLEVELAND, OHIO $1,245, 852.60° 


CASH CAPITAL $839,130.00 





Cc. H. BISHOP 
PRESIDENT 


Oo. T. BROWN 
SECY-TREAS. 


APPLICATIONS FOR AGENCIES'DES!RED 











MERGER OFFER IS MADE 





WANT THE DETROIT NATIONAL 





Detroit Brokerage Firm in a Letter to 
Shareholders Urge Amalgamation 
With the Inter-State 





F. Seagrave & Co., brokers in De- 
troit, have addressed a letter to the 
stockholders of the Detroit National 
Fire stating without taking into con- 
sidertaion the business, good will or re- 
serve an offer is made to pay for each 
share of stock, one share of stock in 
the Interstate Fire of Detroit and $10 
in cash, thus in effect offering a con- 
solidation with the Interstate. The bro- 
kerage firm states that inasmuch as 
the stockholders are not being offered 
anything for the reinsurance reserve it 
is understood that the risks on the 
books of the Detroit National shall be 
reinsured and that the assets held in 
the reinsurance reserve over and above 
the sum necessary to reinsure the risks 
shall be released and placed in the sur- 
plus of the Detroit National before an 
audit is made of its financial condition. 


Will Increase Book Value 


The brokers say that when this is 
done it will tend to increase the book 
value of the stock and wili be in favor 
of the stockholders on the cash ad- 
justment. The brokerage firm declares 
that for the purpose of merger the as- 
sets are to be appraised by Herbert P. 
Orr, secretary of the Columbian Na- 
tional Fire and formerly deputy com- 
missioner of Michigan. Three brokers 
state that at least 75 per cent of the 
stockholders must give their consent 
to the proposition. Seagrave & Co. 
say that should such a merger take 
place the combined company would 
show capital $444,675, net surplus $262,- 
067, premium reserve $160,000. The 
brokerage firm says that the stock of 
the Interstate is offered in market at 
$38.50 a share and the Detroit National 
$30 a share. 


Had a Big Year 


The Liverpool & London & Globe 
home office reports that for 1916 it 
achieved the highest income on record. 
The results in all departments were fa- 
vorable, amounting in the aggregate to 
£725,766, ‘and exhibiting an increase 
over those reported for the year 1915. 
The chairman stated that “the results 
so far in the current year were about 
on the same plane as at this time in 
1916.” 





Wisconsin Bill Signed 


The bill postponing putting into effect 
the new Wisconsin standard policy has 
been signed by the governor. It will go 
into effect Jan. 1, 1918. 














(A PARTNERSHIP) 


OF SPRINGFIELD, ILLINOIS 


The Reisch Indemnity Company 


Resources Exceed $4, 





Chicago Office, 1560-1564 Insurance Exchange 


000,000 Dram-Shop Indemnity 





CHARTERED A. D. 1794 
STAT a OF PENINISYVANITAY 


308-310 WALNUT ST., PHILADELPHIA, PA. 


NOW PREPARED TO WRITE 


EXPLOSION, BOMBARDMENT AND 
FULL WAR COVERAGE INSURANCE 


Agents wanted where not represented. 
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NORD-DEUTSCHE 


INSURANCE COMPANY 


123 William Street UNITED STATES BRANCH 


PUT ELLE LLL Leb 





New York J. H. Lenehan, Manager 
SEUCUQUQUEGEQOUSQCUUGCUQOUCUGCGUGCCUGUCQCQU0C0UEURERERERGRCRGEORORDEGECECEECCEEEECEE EEE ET ESET 
s P e 64th ANNUAL STATEMENT 
Capital - 2 2 2+ 2# 2+ © § 600,000.00 
Assets (to protect policy holders) - - 5,036,003.01 
Swuwauce Company Net Surplus to policy holders - - 2,739,141.06 
of WatartowuN.d: Net surplustostockholders - - - 1,989,141.06 


STUART MORGAN, State Agent, Michigan, East Lansing 
CASHMAN & EVANS, Gen’l Agents, Colorado, Denver 
N. T. JULIAN, State Agent, Ohio and West Va., Columbus 
F. G. HERMAN, State Agent, Indiana and Kentucky, Indianapolis, Ind. 
P. P. WIPPELL, State Agent, Illinois and Wisconsin, P. O. Box 225, Chicago 
H. F. WATERMAN, State Agent Missouri, Kansas and Oklahoma, Kansas City, Mo. 
E. S. FREEMAN, State Agent, Iowa, Nebraska and Minnesota, Omaha, Nebraska 


C. A. PALMER, President C. O. DAVIS, Vice-Pres. 


W.A. ELDRIDGE, Secy. 
“>: "V.-Pres. & Man’g Underwrit F. H. ALDRICH, Counsel. H. R. VERNOR, Asst. 
a | CL eee onameed 


THE INTER-STATE FIRE INSURANCE CO. 


OF DETROIT, MICHIGAN (Organized 1913) 
Capital fully paid $250,000.00 Assets — 


Surplus to policy holders $350,000.6 
406-412 DIME BANK BUILDING 


NATIONAL INSPECTION CO. 
INVALUABLE ON SPECIAL HAZARDS 


J. G. HUBBELL, Mgr. 108 SO. LA SALLE ST., CHICAGO 














INSURANCE 
COMPANY 


Metropolitan Fire 


OF CHICAGO 


Hibernia Fire 


OF CHICAGO 
are seeking desirable agents in Illinois. Write for 
particulars regarding commission contract. 


JOHN NAGHTEN © CO., General Managers 


ESTABLISHED 1863 


INSURANCE EXCHANGE, CHICAGO, ILLINOIS 


INSURANCE 
COMPANY 
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QHI0 AND WEST VIRGINIA 








BEGGS | TO SUPERVISE WORK 





Plans Made for New Auditing System 
to Be Put Into Effect 
in Ohio 





W. J. Beggs, secretary of the Cleve- 
land Fire Insurance Exchange, will de- 
vote part of his time to the auditing 
service that is being installed in Ohio 
in view of the anti-discrimination law. 
It was desired that Mr. Beggs give all 
of his time to the auditing work, but 
the members of the Cleveland Ex- 
change raised a protest and sent a 
committee to Chicago to confer with 
the managers on the subject. A com- 
promise was reached whereby Mr. 
Bege’s service can be used for both 
organizations. 

He will organize the auditing service 
in the four Ohio cities that will be 
audit headquarters, viz.: Cleveland, 
Columbus, Cincinnati and Toledo. Mr. 
Beggs will be in personal charge of the 
Cleveland office, which will be the gen- 
eral headquarters and superintendents 
will be under him located in the other 
three cities. It is not likely that this 
service can be installed until August 1. 

When the four offices are in good 
running order all the daily reports will 
be sent to these offices, the rates 
checked up and dailies forwarded to 
the companies. This work will be en- 
tirely independent of the Ohio Inspec- 
tion Bureau. Mr. Beggs was looked 
upon as the most logical man for the 
work, owing to his acquaintance with 
the field, he having been a special agent 
for so many years. Superintendents 
for Cincinnati, Columbus and Toledo 
will be appointed in the near future. 





NOT EXEMPT—DECIDES JU. S&S. 





Conservation Men of Military Age Are 
Ruled Liable to 
Draft 





“Conservation work does not relieve 
a fire insurance inspector from military 
duty” is a ruling just made by the war 
department. In Ohio, many of the field 
men, and men in the inspection bureau, 
came in under the age limit rule. As 
their work is vital to the state just now, 
their military status was first taken up 
with the adjutant general of Ohio, 
who, while realizing the importance of 
this conservation inspection work, 
could do nothing. The matter was 
then taken up with the authorities at 
Washington, but the ruling is that the 
gia if drafted, must “do their 

a 





Cincinnati Society’s Outing 


The Cincinnati Insurance Society held 
its last meeting for this year on Monday. 
A hundred and. twenty members of the 
society: went by boat to Coney Island for 
a picnic outing, transacting business on 
the boat. Directors for next year were 
selected as follows: L. J. Dauner, Miss 
Sallie Morgan, Sidney Schottenfels, Mar- 
tin Voldt, Pryce Ransom. This society 
has had a very successful first year, clos- 
ing with a hundred and fifty-three mem- 
bers. No meetings will be held during 
the months of July, 


August and Sep- 
tember. 





Visit Western Managers 


A local agents’ committee from Cincin- 
nati headed by J. F. Ankenbauer, secre- 
tary of the local board, was in Chicago 
Monday conferring with the western man- 
agers as to the uniform clauses that 
are now being prepared to go into effect 
in the state, July 1 





The Cincinnati Fire Underwriters Club 
has a team of its own in the Red Cross 
Campaign this week. 








F. C. VAN DUSEN, President 


Minneapolis 


the field. 





A. STINSON, Vice-President 


FIRE AND 
MARINE 


This company has a record of service and of meeting its obligations that will match any institution in 
It sees to it that agents and policyholders are liberally treated, and that friends worth 
while are made for this company. 


An agency of the MINNEAPOLIS means something to an office. 


Insurance Company 


MINNEAPOLIS, MINNESOTA 


W. C, LEACH, Secretary 











“OHIO’'S OWN FIRE COMPANY” 


SERVICE—“ BEST IN OHIO” 











CASH CAPITAL, $350,000.00 


Economic Management 





JOHN W. ZUBER 
President 


THE 


American National Fire Insurance Co. 


COLUMBUS, OHIO 


AGENTS WANTED WHERE NOT REPRESENTED 
Broad and Conservative Underwriting 


WILLIAM LEITH 
. Underwriting Manager 


JOHN A. DODD 
Secretary 











PARSONS IS MADE PRESIDENT 





Annual Meeting of the 
Society of Cleveland Shows 
Much Work Done 





The annual meeting of the Insurance 


Society of Cleveland was held Monday, | 

i were | 
President, C. H. Parsons, the | 
vice-pres- | 
Howard Olmsted, George H. | 


when the 
elected: 
Brooks-Wilbor-Parsons Co.; 
ident, 
Olmsted & Co.; 
S. Forsch, 


following officers 


secretary-treasurer, A. 
F. S. Hoskins & Co:; assist- 


ant secretary-treasurer, L. E. Falls, E. | 
librarian, Kenneth | 
The | 


P. Lenehan & Co.; 
R. Taylor, Neale-Phypers Co. 
board of directors consists of L. A. 
Wilbor, the Brooks-Wilbor-Parsons 
Co.; Fred B. Ayer, the Fred P. Thomas 


Co.; James B. Oswald, the J. B. Oswald | 
Co.; Charles H. Patton, Cleveland In- | 


spection Bureau; E. L. Greibling, Mil- 
waukee Mechanics, and Ford E. Drake, 
the Evarts-Tremain-Flicker Co. 


In his annual address, President Fred 
B. Ayer said that, while the meetings 
the past year were fewer than usual, all 
of them had been of particular interest 
and fruitful in information. 

Secretary-Treasurer James B. Oswald’s 
report showed that eight meetings had 
been held during the year, with an aver- 
age attendance of forty-two. The total 
membership is 143. 





Ohio Notes : 


The Watt-Dungan agency 
O., has dissolved, H,. C. 
the business. 

George Adams has given up his agency 
at Lafayette, O., having changed his 
residence to Hanover. 

E. J. Short, who formerly officed with 
the Evarts-Tremain-Flicker Co., Cleve- 
land, has become associated with Hall- 
Short-MecWilliams Co., insurance and real 
estate, 403 Cuyahoga building, Cleveland. 

Herbert Mayer, president of the Cleve- 
land branch of the Hoisting Engineers’ 
Union, and John Hoag, a member of the 
same organization, are on trial this week 


y at Toronto, 
Watt purchasing 


on the charge of setting fire to two new 
houses on Euclid Heights on Aug. 16, 1916. 

Stephen Plant, 70, a farmer near Cliton- 
ville, a suburb of Columbus, has con- 
fessed that he set fire to the house occu- 
pied by his wife, from whom he had 
separated. The building, insured for $600, 
was entirely destroyed. 





DWELLING HOUSE INVENTORIES 
Send 10 Cents for Samples 
THE NATIONAL UNDERWRITER 





Insurance | 


GERMAN FIRE 


INSURANCE COMPANY 
| OF WHEELING, W. VA. 
Organized in 1867 
| Cash Capital $200,000 Net Surplus $159,096.82 
| WM. F. STIFEL, President 

F. RIESTER, Secretary 
| OSCAR E. STRAUCH, Asst. Secy. 
| E. A. KEELER 
| 714 Hippodrome Bldg. Cieveland, Ohio | F 

Special Agent for Ohio, Indiana and Peana. 


INCORPORATED 1849 


WESTERN 





‘Insurance Company 
of Pittsburgh 


FIRE AND TORNADO 


DEC. 31, 1916 
Capital - - - - - - -$300,000.00. 
Surplus to Policy Holders - 415,498.55 
Assets - - - - - - = 728,234.87 
Losses Paid to date - - - 6,464,905.01 





COMPANY 


W. R. BROCK, President 


Cincinnati Underwriters 
121 East 3rd St., CINCINNATI, O. 


Eureka F. & M. Ins. Co. 


é Security Ins. Co, 
Organized 1864 


Organized 1881 





COMBINED STATEMENT 


Capital - - - - $250,000.00 
Assets - - - ° 895,201.24 
Surplus to Policy Holders - 606,086.66 





A. ROTHIER, Prest. ADAM BENUS, Secy. 
C. BARTON, Asst.Secy. R.B. HEATON, State Agt. 


GERMANIA 


FIRE INSURANCE COMPANY 





NEW YORK 
ORGANIZED 1859 
Statement, January 1, 1917 

Cash Capital, - - - $1,000,000 00 
sets, - - - 8,553,704 22 
oe - - - 4,222,485 60 
Net Surplus, - - 3,331,218 62 
Surplus ir Policy Holders, - 4,331,218 63 

HEAD OFFICE 





INCORPORATED 1851 


WESTERN ASSURANCE 


eer eee 


Cor. William and Cedar Streets 





OF TORONTO, CANADA 


Fire, east Ocean Marine and Inland Marine — 


W. B. MEIKLE, Vieni and diteniet Manager 








Home Office: - 


The Best Field in the Insurance Business 
Today is Live Stock Insurance 
We want good men who work among farmers and stockmen to communicate with us 
Territory in Ohio, Indiana, Illinois, Michigan and Minnesota 
THE KASKASKIA LIVE | STOCK « INSURANCE COMPANY 


- Shelbyville, Illinois 
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CENTRAL WESTERN STATES 








50,000.00 
95,201.24 
106,086.66 


[US, Secy. 
State Agt. 
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MINSKY HEADS ASSOCIATION 





Elected President of Michigan Fire 
Prevention Organization—No In- 
spections Till After War 





Muskegon, Mich. June 20.—The 
Michigan Fire Prevention Association 
held its annual meeting at Lake Harbor 
Tuesday. Further inspections will be 
discontinued in order not to conflict 
with the conservation work. The fol- 
lowing officers were elected for the en- 
suing year: President, George A. Min- 
sky, Americen; vice- -president, F. W. 
Groves, Aetna; secretary-treasurer, M. 
M. Hawxhurst. Niagara; executive com- 
mittee, E. H. Hinckley, S. T. Sheppard, 
E. F. Richards. T. M. Allen, C. D. Liv- 
ingston, D. R. Simmons, R. D. Safford; 
publicity committee, W. G. Titus, W. 
C. Gerow, A. C. Mack: fire protection 
committee, Chester Allshouse, C. A. 
Wehmeyer, L. W. Snider. 

The conservation association meeting 
followed, over 100 being in attendance, 
the largest and most enthusiastic meet- 
ing ever held in Michigan. District 
committees were assigned and the work 
is expected to be in full swing before 
Julv 1. The Bureau and Union field 
club meetings were held Wednesday 
morning. No entertainments or sports 
of any kind were carried on. 





COINSURANCE CLAUSE RULING 





Commissioner Winship Holds That 
Mutual Companies Are Not Exempt 
From the Law 


Commissioner Winship of Michigan 
has made a ruling as to the application 
of the coinsurance clause by mutuals. 
He says: 


A number of queries have been made of 
the department regarding the application 
for the coinsurance clause, as defined un- 
der Act 307 of the public acts of 1907. 
The department is informed that certain 
mutual companies have not been in the 
habit of attaching the legal coinsurance 
clause, under the impression that the co- 
insurance law did not apply to mutual 
companies. We can find nothing in the law 
exempting any class of companies. The 
law plainly says that whenever any per- 
son, firm or corporation shall make writ- 
ten application to any insurance companv 
authorized to do business within the state 
of Michigan to attach to any existing 
policy, or to one to be issued by such 
company. the latter shall have the right te 
issue and attach such coinsurance claus¢® 
but not otherwise. This makes it verv 
Plain that no insurance company can at- 
tach a coinsurance clause without applica- 
tion having been made, and the law pro- 
vides in what form the application shall 
be made, and also the form of the clause 
to be attached. There is nowhere in the 
law any exemption of mutual companies. 





Buckman Recovering Slowly 


It is feared that Royal Buckman, IIli- 
nois state agent of the Royal. whose 
lez was broken in a railroad wreck 
near Springfield some time ago, will 
not be able to return to his desk until 
fall. Mr. Buckman is gaining strength 
very slowly, but the fractured bones in 
his leg are not healing as rapidly as it 
had been honed. 
cial agent of the Royal in Minnesota. 
will continue to look after Illinois until 
Mr. Buckman’s return. 








The Wabash Fire. 
Insurance Company 


commenced business Jan. 1, 1916, 
and closes the year with one hun- 
dred agents in Indiana. We want 
one hundred more good agents in 
Indiana. Help us keep as much as 
possibleof Indiana's $7,000,000.00 


fire insurance premiums at home. 


7° 





Landers, spe- 





ANNOUNCES WISCONSIN LIST 





Program for the Local Agents’ Asso- 
ciation Meeting in Milwaukee is 
Very Interesting 





President D. D. Harmon, of the Wis- 
consin Association of Insurance 
Agents, has announced the annual pro- 
gram for the meeting to be held in 
the Milwaukee Board rooms, Mitchell 
building, Milwaukee, Wednesday and 
Thursday of next week. The program 
is as follows: 


Wednesday, June 27 





H. M.BAl BARFIELD MELVIN BARCLAY 


Managing Underwriter 


H. S. BASSETT 
Secretary 


Buckeye National Fire 


Insurance Co. _ 
Capital $100,000 @+) Net Surplus $46,135.00 


Writing Business Through Ohio Agents Conservative Underwritin 
ECONOMIC MAN AGEMENT MAKING SPLENDID PR 


OHIO AGENTS WANTED! 























11:00 a. m.—Assemble at Milwaukee 
board rooms, Mitchell building, Michigan 
street: Address of Welcome; renorts and 
appointment of committees; routine busi- 
ness. 

12:30 p. m—Luncheon. 

2:30 p. m.—Reassemble at room in Mit- 
-chell building. Address: Compensation 
Insurance, Donald M. Wood, Chicago, gen- 
ae FS ogee of Royal Indemnity Co. 

30 p. m.—Address: National associa- 
ame matters, Clarence S. Pellett, Chicago, 
chairman executive committee of National 
we ogee 

5:00 m.—Automobile ride and com- 
plimnentary dinner by Milwaukee board. 


Thursday, June 2 


10:00 a. m.—Executive —— with In- 
surance Commissioner M. Cleary. Sub- 
ject: Antidiscrimination fe 

11:30 a. m.—Report of committees on 


F. R. Ormsby, Pres. 


Industrial Fire Insurance Co. 
AKRON, OHIO 


Capital $300,000 Surplus to Policyholders $408,562 


An Ohio Company writing business through Ohio Agents. 
Farm Department. Why not represent an Ohio company? 


AGENTS WANTED 


G. F. Hutchings, Secy. Joseph Winum, Treas. & Asst. Secy. 





are General discussion. 

2:30 p. m.—Address: Fire Prevention, J. 
F. Baker, assistant attorney general, state 
of Wisconsin. 


Election of Officers 
It is hoped to have E. M. Allen, of 


Helena, Ark., chairman National organiza- 
tion committee, present. 


INDIANA FIELD M MEN MEETING 





Much Interest Manifested at Gathering 
—Annual Election of the Fire 
Prevention Association 





La Porte, Ind., June 19.—One of the 
best attended and most interesting 
meetings was held by the field associa- 
tions of Indiana in session here. About 
sixty members were present. A joint 
meeting was held today also the an- 
nual meeting of the Indiana State Fire 
Prevention Association. Much interest 
was manifested in the work being ac- 
complished by the conservation society. 


Several department office representa- 
tives were present from Chicago. As- 
sistant Agency Superintendent Carl 


Claussen of the London and Lancashire 
was presented with a watch and chain 
by his many friends of the Indiana field. 





BINDERS VIOLATE TWO LAWS 





Commissioner Winship Rules Michigan 
Agents Must Charge for Cover 
Under Temporary Contracts 





Commissioner Winship has issued 
the following ruling on the subject of 
binders in Michigan: 

Information has been laid before the 
department that many local agents have 
been in the practice of accepting a risk 
under a binder, and later replacing the 
same with a completed policy, no premium 
being collected for the time the risk was 
carried under binder, which, in some 
cases, the department is informed, is as 
long as sixty and ninety days. 

Every agent who will reflect upon this 
matter can easily see that this is in 
effect a rebate, or a cutting of the rate. 
Rates are fixed — an annual basis, but 
in such cases as I have cited, agents are 


TEUTONIA 


Fire Insurance Co. 
of Dayton, Ohio 


INCORPORATED 1865 


Cash Assets. . . - + $1,081,990.00 
Net Surplus over capital and all abit, 687,535.00 


WM. F. KRAMER, Sec. 





J. LINXWEILER, JR., Phen 











Richland Mutual Insurance Company 








MANSFIELD, OHIO. 
Incorporated 1850 

TOTAL ASSETS, - - - - - - $2,486,445.48 

A. C. CUMMINS, President BUSINESS CONFINED TO OHIO R. SMITH, Secretary 





The Central Manufacturers’ Mutual Insurance Company 
VAN WERT, OHIO ORGANIZED 1876 


Cash Assets, over $900,000 : Net Cash Surplus, over $500,000 
H. V. OLNEY, President C. A. L. PURMORT, Secretary 


THE MERCHANTS’ AND MANUFACTURERS’ MUTUAL 
INSURANCE COMPANY 











Organized 1876 Mansfield, Ohio 
Insurance in force over $4,000,000 Net cash surplus over $60,000 
Writing a general classification Auto fire floater department 
Annual dividends to policyholders 


S N. FORD, President G. W. DeYARMON, Secretary 








E, J. Forney, Pres. J. M. Cook, Sec’ye 
Incorporated, 1873 


Mansfield Mutual 


Fire Insurance Company 
OF MANSFIELD, OHIO 


Dayton Mutual Fire 


Insurance Co., "o.to 


B. C. COLEMAN, Secy. 


Conservative and Careful 
Managemeut 


AGENTS WANTED 
Address Home Office. 





$6,519,788 
385,313 


Insurance - 
Total Assets 








An Agency Company 








Nebraska National Insurance Company 


Insures City and Farm Property against loss by Fire, Lightning, Tornado, Cyclone, 
Windstorms; Hail insurance on growing crops, Threshing Machinery and Automobiles. 
Incorporated January 4, 1899 Eighteenth Year 
$501,465.91 paid Policy-holders for losses since organization. 

Authorized cash capital or guarantee surplus fund $500,000.00 


HOME OFFICE, FOURTH FLOOR FIRST Penh BANK DUR DINE. LINCOLN, NEB. 


Agents wanted in open territory hone B488 Operates in Nebraska only 


KEYSTONE UNDERWRITERS 


DEPARTMENT OF 





The German American Insurance Co. 
The Union Insurance Co. 


The German Fire Insurance Co. 
The Western Insurance Co. 
All of Pittsburgh, Pa. 


Combined Capital - - 
Combined Assets - - 


$900,000 Combined Net Surplus - - - $733,076 
3,042,656 Combined Surplus to Policyholders 1,633,076 


HENRY WACHTER, Manager - 218 Fourth Ave., PITTSBURGH, PA. 
E. W. CLINTON FISH & SCHULKAMP 


(Reliable Agents;Wanted in 
State Agent General Agents for Wisconsin 


Pennsylvania, Ohio, Illinois 
and Wisconsin.) 











EDWARD J. WEISS, Special Agent 





4328 LaFayette Ave. 
Norwood, Cincinnati, Ohio Madison - Wisconsin 
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not collecting any rate at all for a por- 
tion of the period when the insured is 
covered. In other words, if he collects 
the full annual rate upon a risk, col- 
lecting nothing for the period between 
the placing of the binder and the deliv- 
ery of the completed policy, he is giving 
fourteen months of insurance for twelve 
months of premium, if the time elapsing 
between the binding and delivery of the 
policy is sixty days. Such action as this 
is not only a violation of the antidis- 
crimination law, but it is a violation of 
the anti-rebate law, and the department 
is urging agents who may have engaged 
in aig practice to cease the same forth- 
wit 


APRIL LOSS SHOWS A CUT 


Indiana’s Record for Month Best Since 
State Fire Marshal’s Office 
Was Established 


Indiana’s fire loss of $328,019 for 
April shows a remarkable reduction as 
compared with the loss for March, and 
represents the smallest April loss since 
the establishment of the state fire mar- 
shal’s department, and with only two 
exceptions the smallest loss for any 
single month in the past four years. 

The statistics for March and April, 
1917, and April, 1916, are as follows: 


No. of Fires Loss 
March, 1917 ........ 653 $1,198,772 
Atri A048? occu ce 514 328,019 
Apri A016. 6555.3. t. 631 415,963 


Wisconsin Field Men to Meet 


The annual meeting of the Wisconsin 
Field Men’s Club will be held next Tues- 
day in the clubrooms at 1305 First Na- 
tional Bank building, Milwaukee. In for- 
mer years the annual meeting has always 
been a two or three-day affair and held 
at some watering place in the Wisconsin 
lake regions, but the outing features were 
abandoned this year because of the war 
and in sympathy with the action of other 
similar organizations. The present offi- 
cers of the field club are: President, E. 
G. Frazier; vice-president, W. B. Calhoun; 
secretary-treasurer, Paul E. Rudd. 





Wisconsin Gets 1,000 Reports 


More than 1,000 reports have been re- 
ceived at the headquarters of the Con- 
servation Association of Wisconsin in the 
First National Bank building, Milwaukee, 
since the inspection of food, fuel and 
other storage places was begun under the 
plan of the national board. Reports are 
coming in at a rapid rate and it is ex- 
pected that by July 1 nearly 3,000 inspec- 
tions will have been reported upon. 


Committee at Springfield 


The managers who accompanied Chair- 
man W. H. Sage of the conservation com- 
mittee of the National Board in the west 
and Secretary James F. Joseph to Spring- 
field, Ill., this week to organize the Illi- 
nois Conservation Association, were Neal 
Bassett, Firemen’s; C. R, Tuttle, North 
America; J. H. ge dag Hartford; T. E. Gal- 
lagher, Aetna; L, Hecox, Ohio Farmers, 
and F. §. Danforth, Millers National. 





Michigan Notes 


Charles W. Garratt insurance 
agency at Detroit has moved to larger 
quarters at 1011 Majestic building, and 
has associated with him Myron G. Pierson, 
formerly with the Kelsey Wheel Company 
at Detroit. 

Elmer E. Beers, for the past two years 
district agent for the New York Mutual 
Life, with headquarters at Battle Creek, 
has resigned to accept the western Michi- 
gan state agency of the Penn Mutual of 


The 


Philadelphia, with headquarters at Grand ! 


Rapids. 


Indiana Notes 


A. M. Weil Bro. & Co. have been ap- 
pointed local agents for the Merchants 
National of Chicago at Evansville, Ind. 


The Farmers Trust & Savings Bank at 





Kokomo, Ind., wrote $4,000,000 tornado 
and $1,500,000 use and occupancy insur- 
ance during the last two months. The 
insurance department of -the bank is 
under the management of Duke Bros. & 
Co. 


Illinois Notes 


William Tracy has opened an insurance 
agency in the Shepard building at Kanka- 
kee, Ill 

State Agent Rollin I. Read, of the Sun 
in Illinois, has been on a fishing trip in 
Wisconsin for about two weeks. 

S. L. Marshall of Ipava, Ill., an insur- 
ance man and president of the Illinois 
and Michigan Canal Commission, died at 
Peoria the other day while on the way 
to attend a meeting of the board. 

H. Johnston and Will House are in 
jail. at Marion, Ill., as a result of a fire in 
the former’s home. The latter was ar- 
rested on a charge of setting the blaze 
and in a confession implicated both 
Johnston and his wife. Johnston is night 
operator for the Illinois Central Railway 
and House is a hotel clerk. 


Wisconsin Notes 


W. D. Harper, building inspector of 
Milwaukee, Wis., is making a survey of 
the downtown district with a view to 
eliminating a large number of dilapi- 
dated structures within the fire limits. 


The city of Burlington, Wis., is taking 
bids until-June 23 for the construction of 
another artesian well to supply the mu- 
nicipal waterworks system. Prices are 
being received for a 10-inch and a 16-inch 
well, 150 feet deep. 

The village of Ellsworth, Wis., has 
awarded contracts for drilling an artesian 
well and for the installation of a deep 
well pumping unit for the water supply 
and fire protection system. 

On complaint of the state fire marshal, 
Walter Piszezek, Milwaukee, Wis., was 
arrested on the charge of arson. It is 
alleged that he started a fire in the base- 
ment of the residence of his mother-in- 
law, Mrs. Francis Dombek, 554 Reed 
street, Milwaukee. . 


The Hi, ...C; ag a Insurance Agency, 
Ashland, Wis., has been purchased by the 
Northern Security of that city. . ae 
Davis, who disposed of ‘the agency to H. 
C. Brown last fall, has become associated 
with the Northern as manager of the 
insurance department. 

The common council of Appleton, Wis., 
has contracted with the American La 
France Engine Company, Elmira, N. Y,, 
for a combination motor pumping engine 
and hose truck, costing $9,000 complete. 
It will be delivered Dec. 1. The outfit 
includes 1,200 feet of hose and a 120 
horse-power engine, which will deliver 
700 to 750 gallons per minute under 120 
pounds pressure. 


The Gemco Manufacturing Company, 
742 South Pierce street, Milwaukee, manu- 
facturers of automobile parts, accessories 
and supplies, has awarded contracts for 
the erection of a three-story factory ex- 
tension, 50x100 feet, which will be 
equipped with an automatic sprinkler sys- 
tem, as an extension of the present sys- 
tem. The sprinkler saved the plant from 
total destruction as the result of an ex- 
plosion about two years ago. 

The common council of Stevens Point, 
Wis., has ratified the action of the board 
of public works in purchasing an Ameri- 
can La France fire truck with booster 
pump and chemical equipment, at $5,600. 
This closes a long fight, the purchase 
having been disapproved by a large ma- 
jority at a mass meeting of taxpayers 
several weeks ago. The ratification mo- 
tion included instructions to the board of 
fire and police commissioners to dispense 
with the services of one fireman and two 
teams of horses. 

The state fire marshal’s department of 
Wisconsin has secured a warrant for the 
arrest of John Klarkowski, Stevens Point, 
Wis., upon the charge of arson. The 
Klarkowski residence was destroyed by 
fire on May 28. The property was held 
under a mortgage foreclosure at the time 
and was about to be sold at auction when 
the fire occurred. A week before, Klar- 
kowski insured his furniture and fixtures 
for $500, although, it is alleged, the value 
was not to exceed $200. After making 
proof of loss, Klarkowski sold the real 
estate for the face of the mortgage and 
the costs and moved with his family to 
Neenah, Wis. 








“A Staunch and Reliable American Company” 
EST. 1880 






CASH CAPITAL, $400,000.0 
Assets, $1,590,675.40 Surplus to Policyholders, $815,375. rd Losses Paid, over $8,000,000.06 


WM. T. BENALLACK, General Agent, Home Office Department, DETROIT, MICH. 


D. M. FERRY, JR., President 
E. nds BOOTH, Vice-President 
Yon F. A.SCHULTE 
Treasurer 
H. E. EVERETT 

? Secretary 
: E. P. WEBB 
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“37 Years of Honorable Indemnity” 





NORTHWESTERN STATES 


LEE HEADS THE BLUE GOOSE 











Annual Meeting of the Minnesota Pond 
—Most Loyal Gander Car- 
lisle Was Present 


The Minnesota Blue Goose held its 
annual meeting in Minneapolis, Mon- 
day afternoon. 

Most Loyal Grand Gander E. G, Car- 
lisle was given a most hearty welcome 
and one of the touching and sentimental 
events of the meeting was the speech 
accompanying the presentation of a 
handsome tourmaline stick pin. W. O. 
Chamberlin made the presentation 
speech. He spoke of events forty years 
ago, when he and the recipient were 
boys together, employed by the same 
office. Mr. Carlisle spoke of the ad- 
vancement of the order and the in- 
creased membership and number of 
ponds instituted during the past year. 

Another incident was the presenta- 
tion of a handsome gold watch to the 
retiring wielder of the goose quill, H. 
W. Lindquist, who will soon leave for 
Fargo, N. D., to become state agent 
for the Aetna in North Dakota. The 
watch was presented in a pleasing man- 
ner by R. W. Schimmel. 

The following officers were elected: 
Most loyal gander, John B. Lee; super- 
visor, Thomas Charlton; custodian, J. 
H. Gosnell; guardian, William U. 
Knight; keeper of the golden goose 
egg, Charles J. Lund; wielder, Albert 
E. Perry. 


Dakota Firemen Meet 
For the twenty-first consecutive time, 


H. L. Reade, of Bismarck, N. D., recently 
appointed state fire marshal, has been 


elected secretary of the North Dakota 
firemen’s association, which held its an- 
nual meeting at Valley City, N. D., last 
week. 

Officers for the association were elected 
as follows: Chief W. T. Craswell of the 
Valley City fire department, president; 
L. O. Ramstad of Hettinger, first vice- 
president; R. S. Norton of Velva, second 
vice- -president, and Captain M. H. Sprague 
of Grafton re-elected treasurer. “D. R. 
Taylor was again chosen statistical sec- 
retary. R. S. Campbell of Lisbon, John 
Phimister of Glen.Ullen and Richard E. 
Giese of Jamestown were chosen on the 
board of trustees. 


Tornado in North Dakota 


_ About 150 to 200 barns and other build- 
ings were damaged by the high wind that 
swept over the northwestern prairies on 
June 17. These are the first tornado 
losses reported in North Dakota this year. 
Tornado losses occur about the middle of 
June throughout North Dakota, and this 
year seems to be running according to 
precedent. The hail losses in the north- 
west have been very slight up ot the 
present time, due, no doubt, to the uni- 
form temperature and the absence of 
especially hot and sultry weather. 


Cogley Will Leave Field 


J. E. Cogley, a member of the well 
known insurance family of that name in 
Sioux Falls, S. D., has resigned as special 
agent for the Home of New York in 
South Dakota, as of July 1. He will be- 
come identified with a local fire insurance 
agency in Sioux Falls. 


Editors Enter Insurance Field 


Organization of the North Dakota 
Publishers’ Mutual, 
Devils Lake, 
cently. 
the 
only 


D., was announced re- 
The association will engage in 
insurance of newspaper properties 
and the incorporators state they 





WHY 


IS AN AGENT OF THE OHIO 
FARMERS ALWAYS GLAD HE 
IS AN AGENT OF THE OHIO 
FARMERS 


EVERY VETERAN AGENT 
KNOWS. EVERY NEW AGENT 
QUICKLY LEARNS. 


THE OHIO FARMERS 





OHIO FARMERS 


INSURANCE COMPANY 
LEROY, OHIO 
F. H. HAWLEY, President 
W. E. HAINES, Secretary 
Western Department, Insurance Exchange 
CHICAGO 


CHARLES L. HECOX, Manager 
GUY A. RICHARDS, Asst. Mgr. 

















STRICTLY FIREPROOF 


NEW HOTEL - 


BREVOORT 


Chicago, Illinois 
On Madison St., near LaSalle 





One minute from the 
Insurance District 
The Patronage of In- 
surance Men is 
Solicited 
eae a Laurence R. Adams, Sec’y and Mér. 











with main offices at | 


F. L. TESCA 


1898 1917 


Security Mutual 


Fire Insurance Company 
Chatfield, Minnesota 


An unsurpassed record for prompt 
adjustments and satisfactory pay- 
ments of all honest losses. 


Admitted in the States of Minne- 
sota, North Dakota, and South Da- 
kota and accepts business on good 
risks direct in any Statein the Union. 


CHAS. L. THURBER 
Secretary 


Nineteen Years of Service 


President 








A Full Kit of Tools 
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Automobile Rent 
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CHRIS. SCHROEDER & SON CO. 


86 Michigan Street, Milwaukee 
STATE AGENTS 


Globe & Rutgers Fire Insurance Co. 


Michigan and Wisconsin 


Tornado 


Service Near at Hand 





Use and Occupancy 
Sprinkler Leakage Floaters 
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already have applications in excess of 
$200,000 worth of business. 
E. 


M. Crary, of Devils Lake, is the 
originator of the movement; M. I. Fork- 
ner, of Langdon, N. D.; G. A. Monteith, 


of Finley, N. D.; David Carlson, of 
D., and Edgar L. Richter, of 


Larimore, N. D., are the incorporators. 


DO WORK THROUGH SCHOOLS 





Prizes Offered by the Civic & Com- 
merce Association of Minneapolis 
Create Wide Interest 





The system followed by the Civic & 
Commerce Association of Minneapolis 
in bringing the attention of the public 
to “clean-up week,” through the me- 
dium of the pupils in the public, private 
and parochial schools, has been 
crowned with unlooked for success. 
Prizes of $5 offered to the schools 
showing the largest returns in each of 
two groups, has obliged the association 
to pay a prize of $5 to each of thirty- 
three schools, a total of $165, there hav- 
ing been thirty-three perfect scores, or 
returns of 100 percent in these schools, 
as against five perfect scores in 1916. 

The lowest percentage of returns 
from any one school was 87 percent. 
This record has never been approached 
in the past and it is a most gratifying 
achievement resulting from the lectures 
delivered to the pupils by public 
iat men and women of Minneapo- 
is. 


Many Storm Losses 


A large number of small windstorm 
claims is keeping the adjusters in South 
Dakota busy the past two weeks, par- 
ticularly in farm territory. No disastrous 
tornadoes have been at work, but many 
storms of cyclonic character have swept 
different portions of that state, especially 
in the southern section. 


Minnesota Notes 


Cc. W. Wright, St. Paul attorney, has 
been appointed assistant in the office of 
Sanborn, Minnesota insurance com- 
missioner. He will have charge of the 
fire insurance rating department. 


The report on Minnesota, issued by the 
National Board of Fire Underwriters, 
shows that the state had 36.7 percent 
“partly preventable” fires and 25 percent 
“strictly preventable” and 38.3 percent 
tai but probably preventable” for 

0. 


Dakotas Notes 


A. W. McNair, of the Morton Page & 
Son Company, of Fargo, N. D., has been 
elected president of the Town Crier’s Club 
of Fargo. 

_ Verne Wells, Lunns Valley, N. D.; Mar- 
tin N. Lundene, Powers Lake, N. D.; Clin- 
ton Goetz, Ambrose, N. D.; Fairfield and 
Howe, Gardina, N. D., are new agents of 
ithe German-American. 

A. H. Lindemann, former cashier of 
the State Bank at Colgan, N. D., and well 
known among insurance men, has gone 
into the hardware business in that place. 
He is succeeded by Walter Jorgensen. 


William H. Comrie, Jr., North Dakota 
special agent for the Hartford Fire, and 
Harry G. Carpenter, of Morton Page & 
Son, both of Fargo, D., are attending 
the officers’ reserve training camp at Fort 
Snelling, Minn, 

James B.°Cullison, Jr., assistant hail 
Manager for the German-American, and 
L. G. Farmer, state agent of the company 
for North Dakota, have just completed a 
1,800-mile auto trip through North Dakota 


in the interests of hail business. 

Fargo, N. D., has added a new motor 
chemical and hose cart to its equipment. 
The city council of Jamestown, N. D., has 
Passed a resolution declaring it necessary 


that $6,000 be appropriated in its next 
budget for the purchase of a motor-driven 
chemical fire engine. 

Burke H. Critehfield, North Dakota state 


agent for the Iowa State Live Stock, is 
now located in new offices at 62 Broadway, 
Fargo, N. D. Mr. Critehfield was formerly 
State agent for the Montana Live Stock 
& Casualty. When this company was re- 
aasu ad inthe Iowa State he accepted 
the state agency for the latter company. 

At a recent meeting of the Non-Partisan 
Leacue, held at Mandan, N. D., resolutions 
Were adopted criticising Commissioner 
Olsness for having the annual statements 
Submitted by the various insurance com- 
panies published -in papers that were not 
favorable to the league. 





modern methods. 


All forms of Live Stock 


Insurance 





Owned and operated by Breeders and Insurance Men. 
The Farmers’ Own Company. 


Home Office 
DANVILLE, ILLINOIS 


FARMERS.& BREEDERS LIVE STOCK INSURANCE COMPANY 
Incorporated under Illinois Insurance Laws—Authorized Capital and Surplus, $200,000.00 
NOW READY TO MAKE AGENCY CONTRACTS 
Blanket Policy — Death From Any Cause 


An up to date organization with 
Insurance that is easy to sell 


Joseph W. Meitzler 


Secretary-Treasurer 











IN MISSOURI VALLEY FIELD 


INSURANCE LAWS CHANGED 








Commissioner English Names New 
Provisions in Iowa Coinsurance 
Statute 


State Insurance Commissioner Emory 
H. English of Iowa is calling attention 
to the fact that the last state legislature 
changed the Iowa coinsurance law and 
that the changes became effective im- 
mediately. 

The changes provide that the follow- 
ing words at the end of the reduced 
rate clause be eliminated; “nor to any 
risk wherein the total value of the 





IOWA AGENTS NUMBER 

Part 3 of this issue is devoted 
to the Iowa local agents meeting 
at Dubuque. The Iowa Associa- 
tion of Insurance Agents is one 
of the leading state organizations 
of the country, and its meetings 
are always full of interest. In ad- 
dition to the regular convention 
work THe NATIONAL UNDERWRITER 
publishes a number of opinions 
from local agents throughout the 
state as to what should be done 
when the anti-discrimination law 
appeal goes into effect July 4. 
This issue is well worth reading. 











property shall be less than $25,000, ex- 
cept grain elevators and grain ware- 
houses and contents.” The amendment 
makes it possible to apply coinsurance 
on all risks permitted without consider- 
ing value of property. 

The commissioner is also calling the 
attention of agents to the amendment 
which allows fire insurance companies 
to write for owners of automobiles in- 
surance covering liability for damage 
to property belonging to others and 
will allow casualty companies to write 
collision insurance covering damage 
to the insured’s car resulting from col- 
lision with other objects. This amend- 
ment, however, does not become effect- 
ive until July 4. 


Lightning Busy in Kansas 


Lightning is direct cause of most fires 
during the summer months in Kansas. 
There was not a single fire in the state 
on property protected by lightning rods 
during the month of May, while there 
were 27 fires in buildings not rodded, the 
loss being $20,114. L. T. Hussey, state 
fire marshal, who has just completed the 
tabulation of the reports of the fires in 
the state during the month, states that 
there were 243 fires, causing a loss of 
$378,529 during the month. 


Kansas Firemen Get Fellow Boys 


The annual distribution of the Fire- 
men’s Relief Fund, collected by the state 
of Kansas as a tax on the premiums col- 
lected by fire insurance companies doing 
business in the cities and towns with 
paid fire fighters and with a_ certain 
amount of fire fighting apparatus has just 
been completed. -The distribution this 





year amounts to $55,290.91, the largest 
amount ever distributed in a single year. 
The money is paid to the associations of 
firemen in the cities and is paid out for 
the relief of sick and injured men. Kan- 
sas City, Kan., is given the largest share, 
$7,091.45; Wichita is second with $5,843.56; 
Topeka is third with $4,132.82. The money 
goes to 176 cities and the state associa- 
tion. This includes all of the cities of 
the first and second class and a consid- 
erable number of cities of the third class. 
The smallest amount to any single city 
is $14.43 to the fund of Gas City. 


Two Inspectors in St. Louis 


The National Inspection Company of 
Chicago now has two inspectors residing 
in Chicago, T. S, McQueen and F. J. Fin- 
ley. For their convenience an office has 
been established, but all correspondence 
between the company and subscribers is 
still handled through the Chicago office. 
The work in St. Louis is directed from 
Chicago by Manager Joseph G. Hubbell. 


Won’t Compete With Fighters 


The executive committee .of the St. 
Louis Fire Insurance Agents Association 
has passed a resolution, whereby all mem- 
bers of the association and persons regis- 
tered with it have pledged to aid fellow- 
insurance men engaged in the service of 
the United States during the war by re- 
fusing to interfere with or solicit or 
seek to obtain or receive the business of 
such persons to their injury or disad- 
vantage, and further, to assist in every 
way possible to keep such business intact 
for the benefit of those who so loyally 
are in active support of our freedom. 


Plans for Conservation Work 


The Conservation Association of Mis- 
souri met at St. Joseph on last Wednes- 
day and Thursday and inspected prac- 
tically all of the risks listed in that city 
to the number of about fifty. The state 
was also divided into twelve districts, 
each of the three larger cities comprising 
a separate district and the state at large 
being divided into nine districts. The 
following chairmen were appointed: St. 
Louis, S. E. Cate, North British; Kansas 
City, L. C. Gray, Springfield; St. Joseph, 
John B. Bush, Niagara, 

The members have not yet been pro- 


tive committee called on the governor and 
superintendent of insurance 


diately on inspections in the state. 


Missouri Notes 


E. Louis Klobasa, 


of. the Northwestern National, has been 


Taylor Trust Company of St. Louis. 


Bruner Insurance Agency Company, James 
E. Crawford, Russell E. Lortz and Am- 





vided with their credentials, but the execu- | 


Tuesday, | 
when. arrangements were made for ob- | 
taining them, and work will begin imme- | 


St. Louis manager | 


elected to the directorate of the Easton- | 


Three employes of the Lawton-Byrne- | 


brose E. Lortz, have joined the United 
States navy in the coast defense. 





FIRE—TORNADO— AUTOMOBILE 


COMMERCIAL UNION ASSURANCE 
C0., Ltd., of LONDON 


PALATINE INSURANCE COMPANY, 
Ltd., of LONDON 


COMMERCIAL UNION FIRE INS. CO. 
of NEW YORK 


UNION ASSURANCE SOCIETY, Ltd., 
of LONDON 





WESTERN DEPARTMENT 
N.E. Cor. Clark and Monroe Sts., Chicago 


H. C. EDDY, Resident Secretary 
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Hotel Dyckman 


MINNEAPOLIS, MINN. 
THE COMPLETE HOTEL 
Each of its 300 rooms is ou‘side and has bath 


Appointments 
‘| combine dig- 
nity with a fa- 
miliar home- 
likeness rarely 
found in 
Metropolitan 
hotels. Two 
splendid cafes 
for ladies and 
gentlemen, al- 


§ 0. Club Grill 














Exclusively Eurepean Plan—$1.50 and upward 
Under the exclusive management or 


HJ. TSE AEN 























Will Purchase Life Company 


WANTED—We have a client who has one hundred and 
fifty thousand dollars ($150,000.00) in actual cash who 
desires to purchase the controlling interest in a Life 
Insurance Company. Assets must be in good condition 
and company have not less than five millions of insurance 
in force. All communications absolutely confidential. 


Address Investor, 19-E, care The National Underwriter. 














CLIFFORD IRELAND, Pres. 


PEORIA, ILL. 


Western Live Stock Insurance Company 


Dr. GAIUS W. HUBBARD, Sec’y & Gen’! Mer. 
Maine, Massachusetts, Connecticut Rhode Island Pennsylvania North Carolina South Carolina Ohio, Indiana, Illinois, Wisconsin, lowa, Kansas, Texas, Missouri, Tennessce 
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KENTUCKY AND THE SOUTH 











KENTUCKY IN LEGAL TANGLE 


Basic Rates in Force to Remain in 
Effect for a Specified 
Period? 


Differences of opinion between the 
Kentucky Insurance Board and the 
Kentucky Actuarial Bureau as to in- 
terpretation of the agreement by which 
rates in force when the new insurance 
law went into effect were to remain in 
effect for a specified period have come 
to a show-down. Through the <Actu- 
arial Bureau, the companies have been 
contending that the provision refers 
only to basic rates and not to extra 
hazards charged for in the premiums, 
while the Insurance Board insists that 
it refers to specific rates. The Ken- 
tucky Insurance Board has written the 
following letter to the Actuarial Bu- 
reau, refusing to approve schedules 
filed with it on April 1: 


“Reference being had to rules, charges 
and credits, terms, privileges, riders, 
forms and conditions affecting the cost of 
fire, lightning and windstorm insurance 
in Kentucky, abstract of schedules for 
making rates for fire insurance in unpro- 
tected towns and localities where no 
specific rates have been published in Ken- 
tucky; schedules for rating dwellings, 
private barns, etce., and circular to agents 
regarding risks eligible for term insur- 
ance all filed with this board April 1, 
1917, the state insurance board of Ken- 
tneky cannot approve of these filings as 
a whole, and specifically disapproves of 
any of said filings and rates, which are 
in conflict with the Act of 1916, creat- 
ing the state insurance board and defining 
its duties.” 

The letter then recalls that at a con- 
ference in Louisville the board’s objec- 
tions were outlined and states that the 
legal department of the state concurs 
in its findings. ? 


Objectionable Items 


The items objected to are: 

“New Dwelling House Schedule, 
tion B., D., H., M., P. ané 

“Schedules for rating farm property. 
Failure to incorporate in this tariff agree- 
ment incorporated in former tariff, pro- 
viding that wherever charges as provided 
by the schedule are added to the basis 
rate, slips printed in red ink should be 
attached to the inside of the policy, 
showing the charge and the amount 
thereof and providing for the return of 
the full extra premium so charged if the 
defects charged for were removed within 
twenty days. Wording of tenant occu- 
pancy charge and charge therefor. Speci- 
fic rating on hay. Failure to incorporate 
rates as -farmerly used on _ country 
churches and schools. 

“Book of Charges and 
stract of Schedules. 

“Alterations and repairs and builders’ 
and carpenters’ risks, pages 4 and 7. Per- 
mit to cease operations or shutdown per- 
mits. Exposure clause, page 22.. Gasoline 
storage, page 22. Inventory and iron safe 
clause, page 35. Maximum and minimum 
charge page 37. Term insurance, pages 
50, 51 and 52. Three-fourths value clause, 
page 53. Vacancy and = unoccupancy 
clause, page 61. Tornado rates.” 


Mr. Bray’s Letter 


In this connection publicity has been 
given to a letter from N. O. Gray, chair- 
man of the state insurance board, to the 
Louisville real estate exchange, relating 
to the form of permit for vacancy or 
unoccupancy of buildings. A ruling of 
the state board is set forth in the fol- 
lowing language: 

gt Was the State Insurance Board, 
acting on the advice of its legal depart- 
ment, has ruled that even though ‘va- 
cancy or unoccupancy’ does constitute an 
increase in hazard the insurance compa- 
nies cannot, under the law, charge such 
an increase in hazard in excess of what 
was charged for the same hazard prior 
to December 31, 1915. The board further 
finds that no charge was made for this 
feature or hazard prior to December 31, 
1915, in Louisville and in other parts of 
the state; consequently any charge for 
vacancy or unoccupancy or any restric- 
tion in connection with such a permit not 
used prior to December 31, 1915, would 
be in violation of the act of the 1916 
General Assembly of Kentucky creating 
the State Insurance Board of Kentucky 
and defining its duties. 


Actuarial Bureau Authorized Agent 


“The insurance companies authorized to 
do business in this state have appointed 
the Kentucky Actuarial Bureau at Louis- 
ville their authorized agent so far as 
ratings are concerned, and the companies 
have been instructed of this ruling 
through said bureau.” 

No comment was made by George H. 
Parker, manager of the Kentucky Actu- 
arial Bureau, on the developments set 
forth and no announcement has gone out 
from that office. It was ascertaine@, how- 


Sec- 


Credits, Ab- 


tional Underwriter, that the charge in 
this particular instance is still being 
made by the bureau and it is understood 
that there has likewise been no assent 
on the part of the bureau to the specified 
disapproval of the insurance board in 
the items listed above. 


KENTUCKY BLUE GOOSE MEETS 





Various Changes Made in Personnel of 
State Organization—Curry 
Retires 





The annual meeting of the Kentucky 
Blue Goose was held in Louisville, 
June 15. The meeting was held as a 
side issue to the state convention of the 
local agents and was well attended. 
G. A. Curry, German-American, of 
Harrodsburg, Ky., retired as most 
loyal gander, the first office being 
filled by election of George R. Snyder, 
Boston, Old Colony and Michigan 
Commercial, of Mt. Sterling, Ky. 
Frank M. Drake, of Louisville, for- 
merly of the North America, now an 
attorney, was chosen supervisor of the 
flock; L. C. Riker, Harrodsburg, Amer- 
ican Central, custodian of the goslings; 
Milton C. Miller, Louisville, secretary 
of the various associations, guardian of 
the pond; Herbert H. Chittenden, 
Louisville, manager of the Louisville 
Branch of the Kentucky Actuarial Bu- 
reau, keeper of the golden goose egg; 
G. Gordon Long, Louisville, Aetna, 
wielder of the goose quill. 


Ousts Curran Lumber Yard 


Notice calling for removal from the 
central part of the city of the Curran 
Lumber Company yard has been served 
on the company at Lexingtqn, Ky., in the 
course of the inspection of fire hazards 
by Edward M. Hite, first assistant state 
fire marshal. This inspection followed the 
recent fire in Lexington. 





South Carolina Caught 


The failure of the Commercial National 
Fire of Chicago hit many property owners 
in South Carolina who took policies of 
the company during the time that the 
standard companies withdrew from the 
state. The Commercial National wrote a 
large business in the state and it is stated 
that there are nearly $80,000 of return 
premiums due in the state that cannot 
be paid by the receiver. 


Paducah in 214 Class 


Report of the fire department for May 
last in Paducah, Ky., shows the smallest 
losses on insured property amounted to 
$1,914. The city will be advanced to the 
2% class when motorization of the de- 
partment, now under way, is completed 
and the department placed under the civil 
service. 


Kentucky Notes 

Frank Nash, of Maysville, Ky., has pur- 
chased the fire insurance business of Clar- 
ence Mathews, at Maysville. 

Latest reports from Fordsville, Ky., 
which was visited by a disastrous fire on 
the morning of June 11, place the total 
losses to property at $68,500, with the 
total insurance involved only $9,600. 

Clint L. Foster, of Lexington, Ky., has 
sold his Lexington business to Yancey 
,Freeman, and has gone to Paducah, Ky., 
where he will engage, as an independent 
adjuster, in adjusting fire and tornado 
losses in a district comprising western 
Kentucky and Tennessee, southern In- 
diana, southeastern Missouri and north- 
eastern Arkansas. 


Tennessee Notes 


G. C. Evans, Liberty, Tenn., agent of 
the Fidelity-Phenix, and representing also 
the farm department of the Insurance 
Company of North America, has sold his, 
fire business to J. C. Starke, cashier of 
the Dwellton Banking Company, Evans 
having married and decided to engage ex- 
clusively in the life business as repre- 
sentative of the Union Central. 


From July 1 Special Agent Riggs will 
relinquish the Virginia field for the Amer- 
ican of Newark and its business in that 
state will be supervised by H. R., Bush 
of Greensboro, N. C. 








The. Royal has canceled its agency and 
withdrawn from Metropolis, Ill. 


Frederick A.Brown 
Insurance Law 








ever, by the representative of The Na- 


10 So. La Salle St. Chicago 


SOUTHWESTERN STATES 


STARTS PREVENTION LABOR 








Galveston Body Will Attempt to Bring 
Conditions to the Highest Possi- 
ble Standard 


Meeting in Galveston, Tex., last week 
in conjunction with A. R. Andrews and 
S. W. Inglish, state fire marshal, mem- 
bers of the Texas state fire commis- 
sion, appointed by the National Board 
of Fire Underwriters, consisting of 
Sam P. Cochran, chairman; Judge Wil- 
liam Thompson, insurance attorney; D. 
D. McLarry, of the Home, and G. F. 
Rhomas, of the Royal, began the work 
of outlining a plan for bringing fire 
prevention in that city to the very high- 
est standard. 


Consider Cotton Protection 


It has been definitely decided to hold 
a conference in Houston, Texas, on June 
25 for considering a revision in the cot- 
ton:-schedules. This date was suggested 
by A. R. Andrews, of the Texas fire 
commission. The date proposed has met 
with approval by the heads of southern 
bureaus. 


C. A, Rieman Has Resigned 


Clarence A. Rieman, state agent for the 
Germania in Oklahoma and Arkansas, has 
resigned. 


Texas Notes 


The towns of Timpson and Troupe, 
Texas, have completed waterworks. 

The city of San Angelo, Texas, has un- 
der consideration the adoption of the 
building code. ’ 

The Texas state fire commission has 
granted the maximum credit of 15 percent 
to the city of Cuero on account of good 
fire record during the years of 1914, 1915 








and 1916, effective on and after June 1, 
1917. The loss ratio of Cuero during the 


past three years was .117. 


The city council of, Austin, Texas, will 
soon order a bond issue on the installation 
of a modern fire alarm system. 


An inspection has been made of Hills- 
boro, Texas, and at a meeting of a com- 
mittee of citizens and insurance agents 
steps were taken to make many improve- 
ments in fire protection. 


Arkansas Notes 


The Conservative Life Insurance Com- 
pany of West Virginia has entered Arkan- 
sas, naming J. N. George of Danville as 
state agent. 


A contract for motor-driven fire equip- 
ment approximately $10,000 in value, has 
been let by the board of public affairs 
at Fayetteville, Ark., the improvement 
having already been authorized by the 
city council. 

Proclamations authorizing more than 
200 fire insurance agents to make fire haz- 
ards surveys were sent out by Governor 
Brough of Arkansas Wednesday morning. 
Reports will be made to the state insur- 
ance commissioner and fire marshal’s of- 
fice. 


The Minneapolis Underwriters Associa- 
tion subscribed for $10,200 Liberty Loan 
bonds. 








THE 


CENTRAL STATES 


FIRE INSURANCE COMPANY 
OF WICHITA, KANSAS 
HENRY C. WHALEN, President 


FIRE, TORNADO, HAIL 
AUTOMOBILE and 
FARM RISKS 


A LIVE AGENCY COMPANY 

















ARIZONA 
FIRE INSURANCE COMPANY 


PHOENIX, ARIZONA 


_—— 


CAPITAL 


$200,000.00 


EDGAR M. DAVIS 
VICE-PRESIDENT AND 
GENERAL MANAGER. 














CENTRAL DEPARTMENT 
COVERING: 


ILLINOIS—OHIO—INDIANA 
WISCONSIN — MICHIGAN — MISSOURI 


ARTHUR J. DAVIS 


GENERAL AGENT 
CHAS. P. HALL, Special Agent 


2019 INSURANCE EXCHANGE 
CHICAGO 

















WRITE 
TODAY 


LIVE AGENTS WANTED 
TO WRITE HAIL AND CYCLONE INSURANCE 
TERRITORY OPEN IN ALL NORTHWEST STATES. 
TWENTY PER CENT COMMISSION. 


ST. PAUL MUTUAL HAIL & CYCLONE INS. CO. 
805-6 Pioneer Bldg., St. Paul, Minn. 











With Strong Companies. 


1401 Monadnock Block 








ATTENTION AGENTS 


We can place your FIRE INSURANCE, including 


Surplus and Difficult Lines. 


Liberal Forms; Prompt Service and 
Good Commissions 


S. I. PARADICE & COMPANY 


Fire Insurance Brokers 


CHICAGO, ILL. 
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MOUNTAIN AND COAST FIELD 








GETS NATIONAL TRADES FIRE 


J. F. Magee Has Been Appointed Pa- 
cific Coast General Agent for the 
Chicago Company 


J. F. Magee of San Francisco has 
been appointed general agent of the 
National Trades Fire of Chicago for 
the Pacific Coast. Mr. Magee was in 
Chicago last week closing the deal. 
The National Trades was formerly the 
National Brewers of Chicago, but 
changed its name and extended its field 
of operations to include all general 
classes of property and business and 
not simply brewing properties. 


Olds on Eastern Trip 


A. C. Olds, of San Francisco, who form- 
erly had the central western field for the 
old Phenix, of Brooklyn, was in Chicago 
this week. Mr. Olds was in the general 
agency field in San Francisco, until he 
resigned last March. Since then has not 
been actively engaged in underwriting. 
He will be in the east a month. 


Enters California 


The Pacific States Fire of Portland has 
been licensed by the California insurance 
department. As previously announced, 
the company is represented in California 
by H. M. Newhall & Co., general agents 
of San Francisco. The firm is also gen- 
eral agents for the Independence of 
Philadelphia. 


Irving Called to Colors 


Washington Irving, former Pacific Coast 
manager for the Phoenix of London and 
Imperial and a retired naval officer, has 
been recalled to active service with the 
navy and is awaiting assignment to duty. 


Pacific Coast Notes 


To enable the Salt Lake City school 
district to take advantage of the 60-cent 
insurance rate, the board of education, at 
its last meeting, decided to increase the 
amount of fire insurance carried on school 
buildings from $813,000 to $1,400,000. 

Examination of the Pacific States Fire, 
of Portland, has been completed by Com- 
missioner Harvey Wells, at the request of 
the insurance department of California. 
Upon the report filed by the Oregon insur- 
ance commissioner, the company was ad- 
mitted to do business in the state of 
California on June 12 

J. T. Bailey, of Curtis & Bailey, has 
been appointed manager of the Pacific 
Coast department of the Boston, County, 
New Hampshire, Old Colony, Providence- 
Washington and other companies repre- 
sented by the firm. A. L. Simpson, who 
has been connected with the firm, has 
been made assistant manager. A F. 
Curtis, head of the firm, recently died. 


LEADING HOTELS 


The Following Will Be Found the Headquarters 
for Insurance Men and THe NATIONAL 
UnperwriTEeR Will Be on File in the 
Reading Room at Each Hotel 
in This List. 


IOWA 
NEw DELANO HOTEL 


F. G. COMER, Mgr. and Prop. 


Everything New 
First-Clase Cafe 


BURLINGTON, IOWA 


KANSAS 
(THE CORONADO 


EUROPEAN 


Wichita’s Newest Hotel. Opposite City Hall. 
Rooms with bath, $1.50. Steam heat, telephones, 
hot and cold water. Electric elevator service. Cafe 


in connection. 
S. J. SMALLEY , Proprietor. 
WICHITA, KAN. 
































SOUTH DAKOTA 
HOTEL LINCOLN 


ABSOLUTELY FIRE PROOF 
150 Rooms 60 with Tub Bath 





20 Rooms with Shower Bath 
The Great Hotel of the Northwest 
HESS & ROW, Owners and Managers 





Losses of the Week 











Chicago—Fire caused 65 percent loss in 
three-story brick, 217-223 South Sanga- 
mon street, owned and occupied by Eve- 
ning American Publishing Company, barn. 
Insurance on building: 


Aetna ........$2,500 Mich. F. & M..$2, = 
Buff. Ger..... 2,500 Merchants ... 2,500 
Caledonian ... 2,500 Nat’l, Ct.....10,000 





. 2,500 Patriotic 
Det. F. & M.. 2,500 Royal ........ 
‘ ett, Reliance ..... 


. 


Insurance on contests (Loss 70 percent): 


Brit. Amer. 2,500 Minneapolis ..$1,500 
COMM: o<<ce ee 3,000 Merchants . 3,000 
Fid.-Phen .. 2,500 N. B. & 3,000 
General ...... 5,000 National, Ct.. 7,500 
Merch. & Tr.. 5 0000 Urbaine a eae - 38,000 

Janesville, Wis., June 16—The Jones 


dyeing and bleach works was almost to- 
tally destroyed by a fire caused by spon- 
taneous combustion in a dyeing machine. 
The loss is estimated at $75,000. 

* 


Yoakum, Texas, June 20—Fire originat- 
ing in the Burnett Hotel at Yoakum, 
Texas, wiped out an entire block of room- 
ing houses and residences and caused a 
loss of $50,000 


Milwaukee, Wis., June 15—A blaze in 
the kitchen of the Milwaukee Athletic 
Club, located on the thirteenth floor of 
the Wells building, Wisconsin and Mil- 
waukee streets, caused a loss estimated 
at about $1,000 eh 


Milwaukee, Wis., June 17—A_ nominal 
loss resulted in the offices of Carroll & 
Carroll, attorneys, fourth floor, Free 
Press building, at 10 a. m., through a pe- 
culiar cause. A huge banner suspended 
across Wisconsin street from the Railway 
Exchange building to the Free Press 
building was torn from its moorings, and 
a wire cable made a contact with trolley 
wires, causing a current to run up to the 
Free Press building. 


Louisville, Ky., June 15—Fire, originat- 
ing in the hayloft of the stables, de- 
stroyed the greater part of the West 
Louisville Brewing Co. early this morn- 
ing, including machinery and eighteen 
draft horses. After the fire reached the 

main building a boiler on the third floor 
used to heat water exploded, damaging 
the walls and wrecking the supports of 
the 18,000 gallon overhead water tank, 
which fell through the building. Losses 
were estimated at $75,000 by officers of 
the company; insurance of $50,000 was 
carried, placed by the German Insurance 
Co. and a loss of about 75 percent is esti- 
mated. Insurance involved follows: 

G...$15.500 Fire Ass’n. .$20,000 
Hamp- Granite State 5,000 
shire Fire. 7,500 —_——— 
Gees TMs. 6. 0 2,000 | Total . .$50,000 
17—The 


Kansas City, Kan. June 
Standard Baking Company had apparently 
a total loss this morning, with the fol- 
lowing insurance on general form: 
National .$10.000 Firemen’s Fd.$5,600 
Mechanics and Traders............ $5,000 


Fort Wayne, Ind., June 14.—The loss 
on the Horton Manufacturing Co. re 
ported last week will exceed $100, 000. 
The insurance is as follows: 


Equit. F. & M.$2,500 Fire. Assn...$ 500 
Hartford .... 500 Phoenix Ct... 1,000 
Citizens ..... ,000 Prov. Wash.. 1,000 
Phoenix Eng. 1,000 Phila. Und... 1,000 
Germania .... 1,000 Niagara Det.. 1,500 
L & L. & G. 2,000 State of Pa.. 3,000 
Fid.-Phenix .. 2,000 Queen ....... 1,500 
Springfield .. 750 No. River.... 1,500 
Amer. Eagle.. 1,000 Connecticut . 750 
TROGEE 66 cc wae T,G@0 Atlas. ....::. ,000 
Scot. U. & N. 1,500 American .... 1,000 
Westchester . 1,000 National Ct.. 1,000 
Continental .. 1,500 No. Amer. ,000 
Palatine .... 1,500 Firemen’s Fd. 1,000 
St. Paul...... 500 New Bruns... 1,000 
Niagara ..... 1,000 | Sterling iiacs ,000 


Lincoln, Neb., June 14.—There is a total 
loss on the brick building owned by B. 
S. Paine, located on lots 8 and 9, block 


57. Cause unknown Insurance: 
Germania .... 1,000 M Sean uk oe S: $1,000 
Ger. Amer.... 1,000 


1,500 American 
* * * 


Pueblo, Colo., June 15.—Fire originating 
in the cooperage plant caused a 5 per- 
cent loss to the wire and nail plants of 
the Colorado Fuel & Iron So. $1,100,000 
of insurance was carried as follows 


Home ..... 000 Globe & Rut. $25, 000 
Hartford 100,000 Niagara : 25,000 
Phoenix Ct 5,000 o. Amer. 25,000 
Natl. Ct 100,000 Delaware Un. 10,000 
Queen ..... 25,000 Pa. Fire..... 20,000 
Fid.-Phen 60,000 Norwich Un. 20,000 
Brit. Und 50,000 California 12,500 
Royal Ex 25,006 Sé6ve- 22.2... 2,500 
Amer. Cent 25,000 Northern 25,000 
L. L. 15,000 N. Y. Und... 25,000. 
Fire Assn.. 15,000 Continental 25,000 
Aetna ..... 25,000 Fire. N. J... 25,000 
Prov. Wash. 20,000 U. B. & M.. 50,000 
Hanover 5,000 Mer. N. Y.. 15,000 
Globe Und 20,000 New Hamp.. 20.000 
= Fs crasssatnen 25,000 Northern ... 10,000 

sateen ers 25,000 State of Pa.. 10,000 
Springfield: . 12,500 Germania F 25, 000 
er. Amer. 12,500 

* * « 


Ashland, Wis.—The high school build- 





WATERTOWN, SO. DAK. 


was burned. There is $78,000 insurance 
on this item under the general form. In- 


surance, partial list: 

Rolay . acre <Wavaee Provi.-Wash., $4,000 
Phoenix Ct... rot Comm. Union. 4,000 
AGERE .isccc 4,000 Firemen’s Fd. 4,000 


Lond. & Lane. 4,000 

* * 
Detroit, Mich., pa 15.—A $10,000 loss 
is reported on the station B plant of the 


Detroit Gas Co. on Wright street. Cause 
unknown. Insurance: 
Urbaine ....$25,000 Springfield ..$36,000 


Phoenix Eng. 31,000 Coml. 


Union. 40,000 
L& L. & G. 


28,800 Prov. Wash. 25,000 

* * * 
Minneapolis, June 18.—There is a total 
loss on the building and grain of the 
George C. Gabley Elevator Company. 

= + * 

Detroit, Mich.—There is a total loss on 
the warehouse of the General Grocery 
Company. This concern suffered a fire 
loss last winter. 
* * é 


Peoria, Ill.—There is an explosion loss 
of $5,000 on the Keystone Wire & Iron 
Company located near here. The insur- 
ance was in the Springfield, North Amer- 
ica, National of Hartford, North British 
and Aetna. eee 


Akron, O., June 18—Fire starting in the 
third floor of building 22 of the Goodyear 
Tire & Rubber Company caused a dam- 
age of $25,000. Fire originated in a dry 
oven and the principal loss is water dam- 
age. pea tp 
Ashland, Wis., June 14—There is a to- 
tal loss on the city high school here. 
Cause unknown. 

oe cs 
Clinton, Ia., June 17—A total loss is 
reported on the General Auto Company. 
Cause unknown. 

* * 
Ann Arbor, Mich., June 17—A 50 per- 
cent loss was sustained by the Ann Arbor 
Taxicab Company. Cause unknown. 

. x -% 

Ishpeming, Mich., June 13—Lightning 
caused a total loss to the school building 
and fixtures at Beacon,’ Mich., near here. 
A line of $10,000 insurance is involved. 
s * * 


Duluth, Minn., June 13—An overheated 
stove caused a $6,000 loss to the Tyovaen 


Ohisto (Work Peoples College). Insur- 
ance, south building: 
Fid.-Phenix + ,000 Girard ...$2,000 
Cmnwlth. - 3,000 a 2,000 
Mercantile 4.060 COM cccccces 1,000 
3 is G 2,000 Firemen’s 2,500 
nn tie Soares 2,500 Security ..... 3,000 
Ss. 2,500 
North. velding : 
NIE 6g cis Sas $5,000 U. S. Fire... .$9,500 
Firemen’s .... 2,500 Conn. .... . 2,500 
Security ..... 5,000 
* * * 


Petersburg, Ill., June 15—There is a 10 


percent loss om the general store of 
Frank A. Golden. Insurance: 

Security, Ct..$1,000 No. Amer.....$2,000 
Niagara ..... 2,000 Hartford .... 2,000 
Ill. Mut. Und. 4,500 


= * * 
Bartlesville, Okla., June 14—Flue chan- 
nels in the kiln building caused a $7,000 
loss to the Bartlesville a Company, 


ried by the mutuals. The stock com- 
panies involved and amounts follow: 


Farm., N. Y..$4,000 Stuyvesant ..$2,000 
Rhode Is..... 2,500 Pacific ....... 2,000 
Niagara Det.. 1,500 Hanover ..... 1,000 
U.S. Fire.... Re) ee dwncdade 50 
Col. Nat’l.. 1,500 Niagara ..... 2,500 
Globe & Rut. "4000 


* 

Blackduck, Minn., June 17—Lightning 
struck the general store of T. A. Gross 
at Main and Margaret streets, causing an 
$8,000 loss to the stock of merchandise. 
Insurance: 
Hartford .....$1,500 Ger.-Amer. ...$1,500 
GON scccees 1,500 | Springfield . 1,500 

- * 


Kankakee, Ill., June 16—Fire of incen- 
diary origin caused a $5,000 loss to the 
theater owned by the Kankakee Theater 
Company. A total of $60,000 insurance 
was carried. 
* + * 

Mt. Auburn, Iil., June 18—A total loss 
to elevator and small loss to grain is 
reported on the elevator owned by Hight 


& Cline. Insurance: 
Germania -$1,000 Hanover ..... $1,000 
BOE | ki ccccci 2,000 Gr, Dirs. Mut.17,000 


Hugo, Okla., ouie 14—There is a 40 
percent loss on the stock of Henry Alli- 
son Company. Cause unknown. 

7” * * 


Fostoria, O., Jume 17—The clothing 
stock of A. Grossman, 203 South Main 
street, was almost totally destroyed by 
fire. Insurance: 

Security, Ct..$1,000 Nat’l-Ben F...$1,000 
Westches. ... 1,500 Germania Und. 1,500 
* * * 

Akron, O., June 16—Fire damaged a 
wareroom of the Goodyear Tire & Rub- 
ber Company, the loss being estimated be- 
tween $15,000 and $20,000. The building 
contained rubber and fiber stock and the 
fire is supposed to have originated from 
an oven used in it. Thirty sprinklers 

opened. 
” * * 

Postoria, Ohio, June 17.—Fire this morn- 
ing damaged the Foster block and stocks 
of several tenants. Loss on the clothing 
—_ of Arthur Grossman is reported to 
total: 


Foster Building Scott. Union.$1,500 


Prus. Nat’l. .$2.500 Westchester 1,000 

Mechanics .. 2,500 Hanover 2,500 

L. & L. & G. 2,500 Luna Theater 
The American of Newark, Germania 


and National Union are on the stock of 
the Golden Hill Liquor Co. 

Insurance on the Grossman Clothing 
loss was carried by the Security of New 
Haven, Germania, Ben Franklin and 
Westchester. 

« * * 

Cleveland, Ohio, June 19.—Fire today 
damaged the plant of the Smith Facing & 
Supply Co., but no estimate has yet been 
made. Insurance: 


Firemen’s ..$ 750 Hartford ...$ 750 


eee 500 Globe & Rut. 1,000 
Old ig co? 750 PORE cx<as 75 
Fire. Und... 1,000 Niagara .... 1,000 
Hartford 1,000 Westchester. 1,000 
Nord Deutsch 1) pe Fidelity-Phn. 1,000 
Hanover .. L. & L. & G. 1,500 
Law U. & R. A? oo 
* * 


Java, S. D., pall 14.—Another elevator 
containing a stock of ‘“‘war material’ 
went up in smoke when the Equity Union 
& Excharge property and an adjoining 

















ing here, the largest school in the city 








THE PENNSYLVANIA FIR 


Founded A. D. 1825 
INDEPENDENCE SQ., PHILADELPHIA 


Inc. A line of $285,525 insurance is | machinery warehouse were completely de- 
carried. aes stroyed with their contents. The loss is 
estimated at $25,000 with insurance of 
Duluth, Minn., June 14—The Duluth | but $5,000 A number of other business 
plant of the Virginia & Rainy Lake Com- | properties were endangered ,but energetic 
pany sustained a loss of $54,400. Cause | work upon the part of the volunteer fire 

unknown. A portion of the line was car- | fighters saved further losses. 
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NEWS FROM THE EAST 


SAY EXPLOSION CAUSED LOSS 








Interesting Condition Arises in the Fire 
That Damaged the Havemeyer & 
Elder Plant 





New York City, June 16—Underwrit- 
ers here are discussing the loss on the 
Havemeyer & Elder plant of the Amer- 
ican Sugar Refining Company in the 
Williamsburg-Greenpoint district. Un- 
doubtedly an explosion first occurred. 
The company was considering placing 
explosion insurance on this plant some 
weeks ago, but decided not to do so. 
The theory is that an electric spark or 
lighted match caused an explosion in 
Building “E,” where the sugar is pul- 
verized, the sugar dust being ignited. 
The plant is equipped with automatic 
sprinklers and it is thought under nor- 
mal conditions it would control the fire 
if the explosion had not preceded and 
damaged the equipment. The best esti- 
mate is 20 percent loss on the insurance 
involved. The following is the list: 


L. & L. & G.$ 75,000 Nor. Un....$ 30,000 
FF 8 ee 333,095 Gran. State. 25,000 
Law U. & R. 40,000 Commerce . 25,000 
Queen ..... 25,000 Nord Deut.. 25,000 
ROyal ....0+ 22,500 Reliance ... 50,000 
Nat'l Un... 75,000 Mech. & T.. 25,000 
Rhode Is... 49,047 Standard .. 20,000 
Home, N.Y. 250,000 Com’l Un... 25,000 
L. . Lan. 35,000 Pacific ..... 119,647 
_ & See 122,500 Stuyvesant . 128,571 
No> River 80,888 Knickerb. 25,000 
North., Lon. 59,250 General .... 25,000 
RARE 150,000 Urbaine 25,000 
Mer., N. Y.. 90,000 Westch. .... 50,000 
Spefld. . 40, 24 Agricul. ... 50,000 
Nat’l, Ct. 166,2 Phoenix, E. 100,000 
Scot. U.& N 25, 500 Contntl. ... 50,000 
Amer. Ll... 25 000 Frmn’s 42,142 
Hartford . 25,000 Cmnwilth. 4,047 
Assu. Co. A. 20,000 Insur. Und.. 28,571 
Ins. Co. N.A. 138,000 Hanover .. 9,047 
N. Y. Undw. 50,000 Miller Nat’l 11,428 
London 15,000 Industrial 50,000 


Vermont Makes Inquiry 


The Vermont insurance department has 
addressed the companies asking if they 
have any business in that state reinsured 
in any German company or any other 
company which has its head office in a 
country which is at present at war with 
the United States. 


To Meet in Atlantic City 


The annual meeting of the Middle De- 
partment Association will be held at At- 
lantic City at the Hotel Traymore, July 19. 


Executive Committee Meeting 


The executive committee of the Na- 
tional Fire Protection Association will 
meet at New York June 29. This will 
be the first meeting of the committee 
since the annual gathering. 


Field Men at Banquet 


Office and field representatives of the 
Phoenix of Hartford, the Connecticut Fire 


and the Equitable Fire & Marine, had a 
dinner at the Hartford Club, June 14. 
About 200 were present. President Ed- 
ward Milligan and Vice-President George 
M. Lovejoy took turns at introducing the 
speakers. Among those who made 


speeches were W. M. Black of Towa, Ar- 
thur H. Bradley of Hartford, Harold: E. 
Griswold of New York, William H. Hecox 
of Binghamton, N. : Vice-President 
William T. Howe of the ‘Connecticut Fire; 
Frederick J. G. Knowlton of St. John’s, 
New Brunswick: T. W. Langstroth, N. 3: 
Clarence H, Senter of Vermont, and W. 
J. Snyder of Philadelphia. 

Mr. Milligan is chairman of the Red 
Cross fund in Hartford, and in his honor 
each one present at the dinner contributed 
a dollar to the Red Cross Association. 


Will Boom Membership 


New York, N. Y., June 20—Tomorrow 
is to be known as “Rederation Day” here, 
and following upon a preparation of sev- 
eral weeks, will be devoted to a cam- 
paign for new members of Insurance Fed- 
eration. Secretary W. C. Potter, of the 
Preferred Accident, is chairman of the 
federation finance committee, and has 
charge of tomorrow’s membership cam- 
paign. A number of members have volun- 
teered their services, and it is expected a 
— enlarged enrollment will re- 
su 


Medal Is Conferred 

New York, June 20—The fire under- 
writers’ life saving medal was conferred 
at noon today by President R. Emory 
Warfield, of the New York Board of Fire 
Underwriters, on Sergeant William . S. 
Cashman, of Patrol No. 8. There were 
present members of the force who have 





KENTUCKY BODY MEETS 





WILL INCREASE MEMBERSHIP 


Association of Local Fire Insurance 
Agents Elects New Officers and 
Discusses Current Matters 


OFPICERS ELECTED 


President—S. B. Morley. 

First Vice-President—T. S. Sha 

Second Vice-President—J. M. Hoffman. 
Third Vice-President—I. J. Laffon 
Secretary and Treasurer—Milton C. * Mil- 


er. 
Executive Committee 


Chairman—C. L. Foster. 

John R. Bulloch. 

George A. oe 

Charles A. Lan 
Chairman of 
Paul M. Moore. 

Chairman of Legislative Committee— 
George L. Payne. 

Chairman of Finance 
Stuart. 


Membership Committee— 


Committee—A. 


Means by which the Kentucky As- 
sociation of Local Fire Insurance 
Agents can be recruited up to some- 
thing like the numerical strength that 
it should have, constituted the principal 
subject of discussion at the annual con- 
vention held in Louisville, June 15. 
Most of the speakers discussed the 
topic and there were numerous sugges- 
tions as to how the object might be ac- 
complished, while the new administra- 
tion was selected with this end in view. 

Special emphasis was placed on one 
of the several resolutions adopted by 
this association relating to overhead 
underwriting. The subject was brought 
up in a recent published letter in which 
a number of companies and special 
agents were named and after a little 
discussion was disposed of, as follows: 


Overhead Underwriting 


“We recommend that this association 
go on record as being opposed to the 
practice of any or all companies which 
allow the signing of blanket or any 
other form of policies by their special 
agents, and further recommend that 
the incoming executive committee be 








received the board’s medal, also captains 
of all patrol houses and stations. Cash- 
man’s exploit consisted of entering a 
smoke-filled cellar April 6 and bringing 
out an unconscious fireman, who would 
have undoubtedly lost his life otherwise. 


Molloy Goes to Field 


William P. Molloy has been appointed 
special agent of the fire department of 
the Automobile of Hartford. He was 
formerly office superintendent. He makes 
his headquarters in Hartford 


Eastern Notes 


Neserole & Bowden, of New York, has 
organized the Metropolitan Lloyds, and it 
has been authorized by the New York 
department to start business. 


The hearing before the Pennsylvania 
commissioner regarding the new constitu- 
tion and by-laws of the Philadelphia Fire 
Underwriters Association has been post- 
poned to June 27. 

The Scottish Union has divided up New 
York state, A. Caruth having been ap- 
pointed special agent for western New 
York, with headquarters at Rochester. R. 
M. Underwood is special agent in eastern 
New York. 


CLASSIFIED 
ADVERTISEMENTS 


Advertisements in this column are at the rate 

of 30 cents per line, payable strictly in ad- 

vance. Approximately seven words per line. 
Minimum charge, $1.50. 
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POSITION WANTED—AS SPECIAL 
agent or assistant; engineer or inspector, 
fire insurance, by man having eight years 
company and bureau experience. Age 31 
married; college graduate. Now employed. 
Will consider any territory. Address 46-F, 
care The National Underwriter. 


UNION COMPANY SPECIAL AGENCY 
connection wanted for Kansas by man 30 
years old, married and experienced in this 
field, good agency plant available and 
permanent connection desired. Address 
Box 186, Topeka, Kan. 





instructed to take this matter up with 
the insurance department in an effort to 
stop issuance of licenses to any one 
other than a bona fide local insurance 
agent.” 

This resolution was adopted unani- 
mously. Other resolutions provided 
that the association send representa- 
tives to the National association meet- 
ing in St. Louis, the executive com- 
mittee to name the delegates; that the 
recommendtaion of the National asso- 
ciation increasing the dues to $5 be 
approved; that the services of the 
members and of the association be 
tendered to the Kentucky State Asso- 
ciation on Conservation as well as to 
the fire marshal, especially by calling 
attention to instances of hazardous con- 
ditions which come to these agents’ 
attention; that the National association 
be asked to assume half of the cost of the 
litigation in which the Kentucky asso- 
ciation defended the resident agents 
law; that the executive committee in- 
quire into the practice of bank officials 
who, as insurance agents, require bor- 
rowers of money to insure through 
them, and take steps to check the prac- 
tice where found and that the apprecia- 
tion of the association be expressed to 
retiring officials. 

Starting of Organization 


Secretary Miller, reading his report as 

secretary and treasurer, reported that 
there were eighty-three members in good 
standing, of whom forty-five were Louis- 
ville agents, the remainder being agents 
from other points in the state. In this 
connection Mr. 
were 1,450 fire insurance agencies in 
Kentucky, all told, and made an appeal 
to the non-members to come forward and 
oin. 
’ It is expected that action along this 
line will result. Mr. Moore, chairman of 
the membership committee, is authorized 
to name the other members and to pro- 
ceed in the manner that seems most prom- 
ising. The executive committee and all 
of the members who were present pledged 
themselves to work in this direction. 

Mr. Chapman presented the report of 
the membership committee for the past 
year, concluding with the statement that, 
although the committee had not been suc- 
cessful in accomplishing a great deal, he 
was impressed with the necessity of keep- 
ing the association going. 


Caldwell’s Report 


The afternoon session of the delegates 
was featured by a short report by David 
Caldwell, > of the Kentucky Asso- 
ciation of Fire Insurance Underwriters, 
on the organization of the Kentucky con- 
servation association. He concluded with 
a request that the local agents of the 
state give their assistance to the cause 
in every way possible. After Mr. Cald- 
well, G. H. Parker, manager of the Ken- 
tucky Actuarial Bureau, went to the plat- 
form and discussed matters of immediate 
interest in the Kentucky insurance situa- 
tion. Naturally his remarks related prin- 
cipally to the central stamping office and 
to the new rules, Mr. Parker also reply- 
ing to numerous questions. In spite of 
the statement he made that the agents of 
the state, when they got used to the new 
order, would not willingly return to the 
old, numbers of the questions indicated 
that these agents were chafing under the 
terms of the recently imposed regulations 
and Mr. Parker was the target for a hot 
fire for some time. He explained that 
the same plan was to be worked out in 
all the states in the Western Union ter- 
ritory and that, since all were affected, 
none could contend that they were at a 
disadvantage. 

He made two important announcements 
—one that the local agents might con- 
tinue to use the printed forms on manu- 
facturing. risks until July 15. Such re- 
ports, he stated would be tagged in the 
eentral stamping office, but the tagging 
would not be followed up until after the 
date named. Furthermore, he continued, 
the proposal for a similar treatment of 
the dwelling house risks has been referred 
and a similar ruling might be issued as 
to them. . 

Snyder and Fisher Talk 


Claude Snyder, manager of the Henry 
Clay, of Lexington, and Frank N. Fisher, 
president of the Ohio Valley Fire 
Marine, of Paducah, were present in the 
afternoon and both, on invitation .of the 
chair, made short talks. Mr. Snyder re- 
ferred to the disapproval of some of the 
local agents of the new regulations, but 
stated that after they had come to un- 
derstand the situation they would be glad 
of the development. He cited an amusing 
incident of one agent of the Henry Clay 
who bundled up all his office records, 
forms, rule books, etc., and mailed them 
in, writing that if he had ability enough 
to master the new rule book he would be 
able to go out in any other business and 
make a salary of $20,000 a year. 





The fcllowing is suggested as a good 
sort of sign for mills and factories: “No 
Smoking— You May Be Green, But These 








Premises Are Dry.” 


Miller noted that there. 
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TO DISCUSS TERM POLICIES 





Committee From the Western Confer. 
ence Will Visit New York to 
Discuss Farmers Cars 


J. D. Vail of the Hartford, Fred J, 
Sauter of the Michigan Commercial, W. 
J. Faymonville of the Fireman’s Fund 
and Ralph Rawlings of the Michigan 
Commercial are appointed as a commit- 
tee representing the Western Automo- 
bile Underwriters Conference to meet 
with the National Conference in New 
York next Friday to consider the issue 
of term policies on farmers automo- 
biles. There is considerable pressure 
from certain quarters in the west that 
the conference allow these term poli- 
cies to be written. There is also much 
opposition to the plan especially from 
the marine companies, on the ground 
that the practice will be extended to 
regular commercial machines. 





Morris’ Exchange Prospers 


Oscar A. Morris, formerly special agent 
of the American Central in Illinois, is 
making good progress with the Automo- 
bile Insurance Association of Jacksonville, 
Ill., which he organized early this year. 
The concern issues a life membership that 
can be transferred to cover various cars 
which the holder may own. It writes the 
fire theft, collision and windstorm haz- 


ards 
Prices on New Models 
Type of List Ins. Col. 
Modes Body Price H. P. Class 


Chalmers Motor Co., Detroit: 


7-P. Tour. .$1,350 25 A 
5-P. Tour.. 1,350 25 A 
Strd. Road... 1,350 25 A 
Tour..Sed.. 1,850 25 D 
Cabriolet .. 1,725 25 Cc 
Town Car.. 2,925 25 H 
7-P. Lim... 2,925 25 H 
Town Laud. 3,025 25 I 
poe Land.. 3,025 25 I 
plex (4-P.) 1,475 25 B 
Buick Mote Co, Flint, Mich.: 
7-P. Tour. 1,385 27 A 
Jackson Automobile Co., Jackson, Mich. 
| eae 3,095 29 E 





Motor Notes 


The American Casualty has been li- 
censed to do automobile business in Ohio. 


The Automobile Mutual of Bismarck, N. 
D., has been organized to write automo- 
bile liability. 

Ohio has issued approximately 303,000 
automobile licenses. Of these, 8,000 are 
issued to owners of electrics or to deal- 
ers, and 18,000 to motorcycle owners. The 
receipts of the state automobile license 
9 gee for this year will exceed $1,- 
500, 5 





News of the Mutuals 








Some minor changes were made in the 
annual statement report for mutual fire 
companies at a meeting of the committee 
on blanks of the insurance commissioners’ 
convention at New York Monday. 


Newspapers of North Dakota have or- 
ganized the North Dakota Publishers 
Mutual Insurance Company with head- 
quarters at Devils Lake, N. D. The com- 
pany will write newspaper properties 
only and already has applications for 
$200,000 of insurance. The incorporators 
are E. M. Crary of Devils Lake. M. 1. 
Forkner of Langdon, G. A. Montieth o 
Finley, D. Carlson of Towner, and E. 5% 
Richter of Larimore. 





Forty Years of Continuous Successful Service 


INCORPORATED 1876 


The Ohio Mutual Fire 


Insurance Co. 
SALEM, OHIO 
Total Cash Assets, - $243,519.35 
Net Cash Surplus, - 192,805.39 
Losses Paid since Organization, - $1,152,491.13 
Jj. R. VERNON, President 








J. AMBLER, Secretary 
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BIG COMPANIES OPPOSE 
ANTI-JUMBO LINE LAW 


*(CONTINUED FROM PAGE 1) 


amount of restrictive legislation already 
on the statute books of various states. 


Want More Freedom 


What companies want, he said, was 
more freedom. The reinsurance sys- 
tem is a natural evolution of the busi- 
ness and existed in foreign countries 
long before its appearance here. The 
whole matter resolves itself into a ques- 
tion of who will do the distributing of 
the assured’s protection, the local agent 
or the company. Mr. Ludlum denied 
that any public interest is involved. 
There is great exaggeration concerning 
the amount of money that goes abroad 
for reinsurance. It is infinitesimal as 
compared with the accommodation af- 
forded. The Illinois law is not con- 
structive but restrictive and possibly 
destructive. It would militate against 
the small companies. They have fine 
opportunities now but would probably 
have fewer if the law goes into effect. 
Mr. Ludlum insisted that the present 
handicap of small companies would not 
be altered if Jumbo lines were done 
away with. Large companies would 
continue to get their major part of 
business just the same. The reinsur- 
ance system is not the result of any 
attempt to hog the business, but is 
rather a response to an economic de- 
mand. All large lines do not at present 
go to large companies, much business 
is reinsured in small companies. He 
pointed out that reinsurance companies 
are properly admitted and could do a 
direct business if they chose and are 
subject to the same supervision by in- 
surance departments as are any other 
companies. 


George W. Babb Speaks 


George W. Babb, manager of the 
Northern Assurance, followed Mr. Lud- 
lum. He said that this legislation is 
paternalistic. It would increase the 
number of agents. It would be harm- 
ful rather than helpful to the smaller 
companies. The latter get their share 
of business now and would get less if 
this bill became a law generally. The 
present practice of reinsurance is a 
great equalizer. 

Elijah R. Kennedy of Weed & Ken- 
nedy presented the brokers’ side of the 
question. He argued that commercial 
expansion is the tendency of the day 
and is being encouraged in -all lines 
This law would prevent it. Reinsur- 
ance companies are needed in business 
and have grown up as a natural factor 
and without governmental encourage- 
ment of any character. European com- 
panies carry on their business all over 
the world, which they could not do 
without reinsurance treaties. If you 
ceprive American companies of their 
reinsurance rights you drive the busi- 
ness into British and German com- 


panies. 
Need World-Wide Scope 
A world wide scope in insurance 
would be impossible to American com- 
panies without reinsurance facilities 
and consequently it would be impos- 
sible to get the great average enjoyed 


by the English companies that write 





everywhere. How would the loss be 
made up? Not by organizing new com- 
panics. Any state declining such a law 


would have an advantage. 


lhe merchants’ standpoint was pre- 
sented by an influential New York mer- 
chant by the name of Chambers. From 
his cwn experience he has come to the 
conclision that the existence of sur- 
plus lines that are not handled in their 
entirety by American companies have 
led ) the organization of interinsurers 
and reciprocal underwriters. The pro- 
Posed law would restrict the public’s 


convenience and any restriction of this 
character he believes to be a bad policy. 
Smaller Companies Heard From 


The side of the-smaller companies was 
Presented by C, W. Gerwig, president of 
the Teutonia of Pittsburgh, who came on 


burgh companies, authorizing him to con- 
vey their approval and assent that net 
lines on any single risk be limited to a 
stated percentage of the combined capital 
and surplus and that reinsurance should 
not be for more than 50 percent of a line. 
Mr. Gerwig stated that what the smaller 
companies object to is the abuse of the 
present system. He blames field men 
more than companies and opposes con- 
centration as being inimical to the 
fundamental principle of insurance. Un- 
less checked, it will continue to be 
growing threat to the smaller companies. 
He believes insurance facilities would b: 
sufficient provided the smaller companies 
are not resricted as suggested. The en- 
croachments of large companies are forc- 
ing reinsurance treaties upon small com- 
panies that the latter may protect their 
business. It is carried to extremes. The 
larger companies always have an ad- 
vantage and the smaller companies ought 
to be protected. If the small companies 
are forced to follow the methods of the 
large companies it will mean ruin of the 
former. 


John O. Platt’s Views 


John O. Platt, vice-president of the 
North America, defended the reinsurance 
system on the ground that if the public 
demand is for larger lines the companies 
must meet it. Many of the larger com- 
panies are now in a position to write 10 
percent of their capital and surplus, but 
do not do it. 
Commissioner McMaster asked Mr. Platt 
whether he recognized as a fact the al- 
legation that the days of the small com- 
panies are numbered unless some such 
relief as the Illinois bill suggests comes. 
The answer was “No.” Do you believe, 
asked Mr. McMaster, that unless some 
such measure is passed the next twenty 
years will see the number of fire insur- 
ance companies in this country cut down 
to anywhere from three to thirty? The 
answer again was “No.” “I admit,” said 
Mr. Platt, “that the small companies are 
at a disadvantage, but how can large com- 
panies help that? The tendency of agents 
is to contract and to give fewer policies 
and this also is true of brokers. 
Commissioner Cleary wanted to know 
whether this demand came from public 
or brokers. The answer was from both. 
Commissioner Merrill asked whether there 
is sufficient capital now in -authorized 
companies to carry all the increased busi- 
ness in country. If the smaller companies 
were to fail would not the public suffer? 


P. L. Hoadley Speaks 


President P. L. Hoadley of the Ameri- 
can of Newark declared there were great 
dangers in this method of doing busi- 
ness. Competition drives too far. The 
danger lies in guaranteeing the reinsurer. 
He cited a conversation with Manager 
Schreiner of the Munich Reinsurance in 
proof of his contention that reinsurers 
cannot be depended upon not to carry too 
much business in certain sections. This 
clamor is on the part of local agents in 
smaller towns where one company will 
write a whole line and send most of it 
abroad. There is false economy in the 
working of the reinsurance business. 


Small Company Serves Useful Purpose 


Arthur L. Strasser, director of the Vul- 
can of New York, argued that the whole 
proposition revolves about the premise, 
is the small company necessary? He be- 
lieves the small company serves a useful 
purpose. Unlimited reinsurance leads to 
vicious results particularly in the matter 
of loss adjustments. He finds no ad- 
vantage in reinsurance excepting the 
physical accommodation of issuing one 
policy instead of many. He thinks that 
eventually that if the present system is 
continued all business will be written by 
a few companies. 

H. K. Fowler spoke on behalf of seven 
marine insurance companies. He thinks 
the present system is perfectly safe and 
an indispensible feature of marine under- 
writing. 


Ryon Favors Jumbo Lines 


O. B. Ryon, general counsel for the Na- 
tional Board, argued in favor of jumbo 
lines. He said once there were no jumbo 
lines because there was no jumbo busi- 
néss, no jumbo companies and no jumbo 
agents. The present facilities are not 
ample without treaty reinsurance, being 
30 percent less than in 1880 in comparison 
with the increased business of the coun- 
try. The best business is not reinsured. 
One-half of the surplus business of the 
country demands reinsurance facilities 
and it would ruin small companies to take 
this business under existing circum- 
stances. Business cannot be built by 
legislation. He cited the Hawkeye of Des 
Moines and St. Paul F. & M. as illustra- 
tions of this contention. They were in- 
corporated the same year and with equal 
advantages, but the Hawkeye is today 
only a memory, while the St. Paul is a 
strong institution. No law affected this 
result. 

Commissioner Merrill asked whether 
the evolution of the insurance business 
does not promise to evolute smaller com- 
panies out of existence. The answer was 

“No.” Commissioner Button inquired 
whether fewer companies would result. 
The answer was “Yes.” Judge Ryon pro- 
tested that legislation cannot save them 
if they are to go. he men who control 
the business will continue so to do no 
matter what legislation is enacted. 


President Kahn to the Rescue 


President Isidor Kahn of the Vulcan of 





With a letter from all the smaller Pitts- 


with great earnestness. He protested that 
the large companies can .take bigger 
chances, that they write under the tariff 
rates and that they make most of the 
profit and prevent small companies from 
honorable competition. He thought Amer- 
ica should be for Americans, whereas 60 
percent of the United States premiums 
are written by foreign companies. The 
state of New York has thirty-seven for- 
eign companies, twenty-seven reinsurance 
companies and eleven American companies 
that are owned by foreigners. He believes 
the Illinois bill would give small com- 
panies an equal chance with the big ones. 
He denied that the question of jumbo 
lines was not one of public importance, 
with $250,000,000 of losses per annum and 
$300,000 000 of annual premiums. The 
direct writing company keeps only a small 
percentage of what it takes and makes a 
great point in being liberal in adjust- 
ments which it can do because it only 
pays a small percent. 


Defense of Jumbo Lines 


W. Farnum of the marine branch 
of the North America defended jumbo 
lines on the ground that merchants have 
rights and should be accommodated. 
Open policies are indispensible, and by 
the terms of these the assured under- 
takes to advise the insurance companies 
of his risks as soon as the latter are 
known in order that he may keep covered, 
but his information is often fragmentary. 
An insurance company consequently risks 
violating the law on account of writing 
too much on goods carried on certain 
steamers. Shipments may converge on 
the same steamer from remote points, 
and without reinsurance aid the marine 
underwriter could not conduct his busi- 
ness nor the insured get protection. Mr. 
Farnum believes that the Illinois bill if 
generally adopted would drive marine in- 
surance: business to other countries. 


Cc. W. Gerwig Speaks 


Mr. Gerwig rose again to state that 
the Teutonia for example is losing money 
on reinsurances. The system reduces 
premiums and increases expenses. Mr. 
Babb interrupted to ask why. Mr. Ger- 
wig replied that the smaller companies 
cannot get the same rate of commissions 
as the large companies in their reinsur- 
ance contracts. “Is not this,” asked Mr. 
Babb, “because you pay larger commis- 
sions to your agents?’ The answer was 
a vigorous “No.” 

The last speaker was former Superin- 
tendent Hotchkiss of New York. He said 
that when the question of dual agencies 
came up it was put aside as being a ques- 
tion of trade controversy, and so, said 
he, is this matter of jumbo lines. He 
warned the commissioners to exercise 
great care and deliberate thoroughly be- 
fore acting. Then, said he, you will con- 
clude that no such bill as this should be 
considered. It is merely a trade con- 
troversy. 

The committee then adjourned. It will 
take under advisement what action it may 
report to the national convention and in 
the interval underwriters may file briefs 
if they so desire. 





Passing of Old Agency 


The merging of the Alexander 
Agency with the Leonard Agency at 
Canton, Ohio, marks the passing of this 
agency of West L. Alexander, which 
had been in existence 50 years. 


HOLD THREE MEETINGS 


(CONTINUED FROM PAGE 5) 


was debated as to whether or not the 
activities of the organization should 
be suspended until next January, or, 
if need be, until the end of the war. 
It was pointed out that this organiza- 
tion, being social, is not vital to the 
activities of the insurance companies 
nor to the government—more espe- 
cially to the government, to which all 
field men are now giving all of their 
time. It was voted to hold the organ- 
ization together, with the present offi- 
cers holding over from today—the date 
of the regular annual election—until 
next January, the time of the next 
semi-annual meeting, at which time the 
by-laws will be changed to provide 
for the election of officers at the Jan- 
uary meeting, to hold office for one 
year from that date. 

To a witness of these meetings it 
was plainly apparent that the fire in- 
surance men are in deadly earnest in 
their determination to serve the coun- 
try to the limit of their ability. 





J. H. Camlin Honored 


J. H. Camlin, a well known local 
agent of Rockford, Ill., was recently 
elected president of the Chamber of 
Commerce and headed the delegation 
that went to Washington, resulting in 
Rockford securing the military train- 


FOR ONE HEADQUARTERS 
OBJECT TO WINNIPEG PLAN 


Some Companies Protest Against One 
City Alone in Northwest Provinces 
Being Monopoly 


There. is considerable agitation in 
company circles as to the efforts of the 
Western Canada Fire Underwriters As- 
sociation in passing a resolution at the 
annual meeting to the effect that Win- 
nipeg shall be the sole headquarters 
for general agencies and that compa- 
nies having general agencies outside of 
Winnipeg shall get in line according to 
the resolution. Some of the companies 
have general agencies at Calgary and 
Alberta. 

The protest against these general 
agencies is due to the feeling that com- 
panies are in the habit of appointing 
general agents outside of Winnipeg 
merely in order to pay a higher com- 
mission and thus get the larger share 
of the local business. This is said to 
be true especially where two or more 
companies are under the same man- 
agement. One of the companies may 
have its general agent at Winnipeg, 
covering the northwest provinces and 
another of the fleet will appoint a gen- 
eral agent at Calgary covering the 
provinces. This will give it good ad- 
vantage locally at Calgary in capturing 
local business. Doubtless this practice 
has been abused, but some of the com- 
panies having general agents outside 
of Winnipeg say that they will not sub- 
mit to this rule. 

Considerable complaint is heard in 
Canada that the grain business is go- 
ing to companies outside of the asso- 
ciation. It is likely that a pool or syn. 
dicate will be formed in order to keep 
more of this business in the association. 








CANCELLATIONS 
MEAN TROUBLE 


The burden of proof that notice of 
cancellation has been received rests 
upon the insurer. How can you 
prove it? 


A registered letter simply proves 
that the envelope has been received 
—-not that it contained the cancella- 
tion notice. 


Important cases have been lost, on 
this very point. 


We have devised, and now place on 
the market, the one 


Sure-Fire, Puncture-Proof 
Cancellation Notice— 


An_ ingenious arrangement, by 
which the notice itself folds into an 
envelope. 


The envelope, which is the notice 
itself, is sent by registered mail. 
Your duplicate copy, together with 
your receipt, are indisputable evi- 
dence, which will be upheld without 
question by the courts, that the no- 
tice was received. The case is closed 
as soon as you get your receipt. 


Duplicate and triplicate copies, one 
for the company and one for the 


agency record, are made out at one 
operation. 


Don’t wait until you need one— 
keep a few in stock. 


1 copy, 15c; 12 copies, $1; 25 copies, 
$1.80; 50 copies, $3; 100 copies, $5: 
Write for rates in quantities. 


THE NATIONAL UNDERWRITER CO. 


Cincinnati Chicago New York 


THE ROUGH NOTES CO. 


Indianapolis 


(Assoeiated) 








New York defended the small companies 


ing camp that will be established. 
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END OF FIELD OUTINGS 

Tue calling off of western field men’s 
outings in connection with their annual 
summer meetings owing to war condi- 
tions probably means the permanent 
passing of these events which the field 
workers have always anticipated with 
much pleasure and which had become a 
feature in about every western state. In 
the old days when the field organiza- 
tions were vested with greater author- 
ity and carried on the rating activities 
their annual meetings were vastly im- 
portant. With rating functions entirely 
eliminated, the power of the field or- 
ganizations waned, but as active fac- 
tors in holding men together and guid- 
ing the details of co-operative work, 
they still play an important part. 

There has been some complaint here 
and there as to the time consumed at 
these meetings, the elaborate scheme 
of entertainment and the expense in- 
volved. It has been stated that the 
public got an erroneous view of fire 
insurance by learning of.these annual 
conventions. 

There probably had crept into the 
field conventions too much display, but 
at the same time we believe that back 
of the fire insurance business must 
stand always real fraternity. It is a 
business based on good faith, and mu- 
tual confidence is fostered by closer 
friendships. In the annual gatherings, 
away from the stress of field work, 
many intimacies have been established 
and good feeling engendered. 

Many fond memories cluster about 
Green Lake, Osakis, Waukazoo, Lake 
Delavan, Lake Okoboji, St. Joseph, 
Mich., Big Stone Lake and Cedar Point. 
We believe the business has been 
benefited by these annual pilgrimages 
regardless of time and expense. We 
cannot but feel that there has been a 
drawing more closely together and that 
ties have been cemented. In the great 
work of co-operation these conventions 
have been factors. 

The camaradarie has been delightful, 
the field workers have had opportunity 
to mingle with men from company 
headquarters. Managers, company offi- 
cials and others higher up have met 
the field workers on the ground floor 
of human life, uniforms have been re- 
moved and fire insurance men regard- 
less of rank have associated informally. 
It has been a period for getting to- 
gether. 

We regret the passing of these an- 
nual functions, but will cherish the 
memories of visits to these gatherings 


with an enduring affection. We have 
come into contact here with men whose 
friendship we prize. We have learned 
to admire and respect state and special 
agents who might otherwise be~ but 
names. We have translated names into 


flesh and blood. And these friends are 


more precious than silver and gold. 








SERVICE PROPOSITION 
“FirE PROTECTION” is one of the most 
valuable service papers now being pub- 
lished. It is giving practical informa- 
tion not only for the fire prevention trade, 
but for field men and local agents. 
Local agents today should be known as 
fire protection counselors. While the pub- 
lic is inclined to criticise the amount of 
commissions paid an agent for securing 
insurance, if he serves his clients well 
and gives value received there will be no 
just criticism. The local agent should be 
in a position at all times to give proper 
and intelligent counsel to his assured along 
fire protection lines. This is something 
that he owes his assured. He must re- 
fresh himself continuously from a fire pro- 
tection and insurance standpoint. There 
is no means that will keep him up to date 
and so well informed as reading conscien- 
tiously and studiously every issue of “Fire 
Protection.” 
Take for example a recent issue. 
One of the practical questions today is 
electrical hazards. An authority is treat- 
ing of these hazards and their prevention 
in various occupancies. In the issue it 
happens to be breweries. In January the 
hazards in bakeries were considered. These 
are practical subjects and every man deal- 
ing with insurance should know some- 
thing about. Where an insurance man 
can give to his assured some really prac- 
tical advice that will appeal at once to 
him as being intelligent and worth while 
it gives the customer a feeling of con- 
fidence in his agent and a desire to keep 
him in charge of handling his insurance 
affairs. There are other equally as im- 
portant and practical subjects treated in 
“Fire Protection” as the one mentioned. 
An up-to-date fire insurance man in our 
opinion should read “Fire Protection” re- 
ligiously and absorb all he can of it. 








COOPERATIVE BOOSTING 


In his annual report to members of 
the West Benn Mutuav Fire of West 
Bend, Wis., Secretary C. F. Lerns says: 


“In behalf of mutual fire insurance, 
we are pleased to state that the West 
BEND is by no means the only mutual 
that can show up favorable results. 
There are more than twenty-five mu- 
tuals in this state, of which more than 
one-half show up equally well.” 


To say the least, this is an unusual 
statement for a company manager to 
make. Ordinarily he dwells on some 
point that will establish his particular 
company in the highest position in the 
mind of the persons whom he is ad- 
dressing. Mr. Lerns could easily have 
done this, as his is the largest of the 
city and village mutuals of Wisconsin. 

This spirit of cooperation which he 
shows, and which he ard others have 
instilled into.the minds of the mutual 
men of Wisconsin, is one of the fac- 
tors making Wisconsin known as a 
state in which mutuals are particularly 
strong. 








Life is simply a bundle of habits.— 








Personal Side of the 


Insurance Business 


Robert H. Hall, of the agency of 
Crockett-Hall-Litterer Company, doing 
a fire and accident business at Nash- 
ville, Tenn., has become one of the 
Tennessee volunteers, and is in train- 
ing at Ft. Oglethorpe for a commission 
in the army of Uncle Sam. 





Walter G. Shipe is at Wesley Hos- 
pital, Kansas City, Mo., recovering 
from an operation of June 16. Mr 
Shipe is special agent for the Fidelity- 
Phenix Fire. He had not been ill and 
was able to do his work up to the day 
of going to the hospital. It is ex- 
pected that he will be out on his terri- 
tory in a short time. 


Mark T. McKee, secretary of the Na- 
tional Council of Insurance Federa- 
tions and also of the Michigan Insur- 
ance Federation, has new and arduous 
duties. Last week he was elected grand 
master of accounts, alias treasurer, of 
the Brotherhood of American Yeomen. 
This is the fraternal with which Mr. 
McKee began insurance work, first be- 
ing a deputy organizer. He became 
head of the Michigan jurisdiction and 
now goes into the roster of grand offi- 
cers. He will have charge of $4,500,000 
of the fraternal’s funds. 

But he doesn’t intend to give up 
either his federation or Red Cross work. 
He has been extremely busy with the 
latter of late. He is vice-chairman of 
the Michigan state board, an appoint- 
ment from Governor Sleeper, and asso- 
ciate director of the American Red 
Cross by appointment from President 
Wilson. Mr. McKee has conducted the 
organization of Michigan and it now 
boasts the best state Red Cross or- 
ganization in the country. Every one 
of the eighty-three counties has a chap- 
ter and there are 250,000 members in 
the state. The quota asked was 90.000. 
but this will be more than tripled by 
the end of this week. Mr. McKee is in 
charge of the raising of $3.000,000 in 
the state before Saturday. He is plan- 
ning to hold conferences with chapter 
officers in each of the congressional dis- 
tricts to take up the civilian relief work. 
Plans contemplate the support of de- 
nendents of soldiers during and after 
the war, supplementing the pay and 
nension systems of the state and na- 
tional governments. 

Last week was a gala week with the 
Cook County Amalgamated & Concat- 
enated Order of Exuberant Gyrandfath- 
ers. President Thos. E. Gallagher was 
so pressed for time to complete the de- 
tails of the celebration that he had to 
call in help from outside. He appointed 
M. C. Rathburn of the Liverpool & 
London & Globe office as chief of staff 
and he went to work with a good will. 
Mr. Rathburn is one of the potential 
grandfathers who takes much interest 
in this famous organization. All the 
fuss was due to the initiation of Man- 
ager §. T. Collins of the Providence 
Washington, into the association. Mr. 
Collins filed his credentials following 
the arrival of a grandson at the home 
of S. T. Collins, Jr., who is a broker in 
the Chicago office of Alex. Smullan. 


John Vorys, Yale football man, has 
passed his examination for ensign in 
the U. S. navy and will be attached to 
the aviation section. Mr. Vorys is a 
son of Hon. A. I. Vorys, former insur- 
ance superintendent of Ohio, and has 
been at Palm Beach aviation training 
camp. 

Elwyn W. Law of Chicago, assistant 
superintendent of agents of the Royal, 
left this week for Atlanta, Ga., where 
he will train in the engineers corps and 
in a short time will sail for France 
with the engineers expedition that will 
accompany Charles G. Dawes, presi- 
dent of the Central Trust Company of 
Chicago, who goes to France to re- 
habilitate and extend the railroad sys- 








tem in connection with military neces- 
sities. Mr. Law was given a farewell 


| Neb. 


luncheon by the Royal department 
heads last Friday. He was given nu- 
merous presents by the field and office 
staff. He is a Cornell graduate, a 
young man of vigor and mentality, who 
was getting finely established in his 
work. He is the son of Manager Geo. 
W. Law. 


Mr. and Mrs. John D. Carpenter of 
Des Moines have announced the wed- 
ding of their daughter, Ilia, a popular 
Des Moines teacher, to Edwin B. Hun- 
ter, June 20. The ceremony was per- 
formed at the Carpenter home in Des 
Moines. Mr. Carpenter, father of the 
bride, is state agent for the Queen and 
one of the best known field men in 
Iowa.- He has been prominent in the 
Iowa field for many years. Mr. Hunter, 
the groom, is a brother of George G. 
Hunter and Scott Hunter, also well 
known in the Iowa fire insurance field 
and is secretary of the Iowa Mortgage 
& Trust Company. 


Miss Leonore Marie Helen Simpson, 
for the past six years in the office of 
E. R. Durham, local agent, was high 
honor graduate of the Kansas City 
school of law this spring. She won the 
Summa Cum Laude and the American 
Law Book Company prize. Miss 
Simpson has handled many cases in 
justice’s courts for. Mr. Durham, and 
has had much to do with matters con- 
nected with the Central Union Fire. 


Charles W. Schuyler, state fire pre- 
vention commissioner of Tennessee, 
has resigned his position, thus ending 
his career in this line of work after 
serving for the past two years. John 
Nichols, an adjuster: of Nashville, and 
John L. Parham, at the head of the 
Federal Reciprocal of Memphis, were 
chief contenders for his place. 


George M. Graham, of Fargo, state 
agent of the Liverpool & London & 
Globe in North Dakota, was recently 
married to Madeline Rerick of La 
Grange, Ill. Mr. Graham is one of the 
prominent field men of North Dakota 
who has many friends interested in his 
welfare. 


— 


Herman Miller, manager and secre- 
tary of the Iowa Manufacturers of 
Waterloo, has sent two sons to the 
front. They are Herman C., and Milo 
H. They are in the officers training 
corps at an Arkansas post. 

Ernest Palmer, assistant general 
counsel of the National Board at Chi- 
cago, has been elected as director of 
Lake Forest University, Lake Forest, 
Ill., representing the alumni. 


J. L. Whitlock, western manager of 
the Glens Falls is on an agency trip 
visiting in Chicago and will go to Kan- 
sas City, returning to attend the spe- 
cial meeting of the Western Union next 
Friday in Chicago. 

Marvin Kent Curtis, son of C. E. 
Curtis, the well known independent ad- 
juster at Toledo, O., has passed the ex- 
amination for admission to the United 
States Aviation Corps at Fort Omaha, 
He will have nine weeks’ prelim- 
inary training at some state university 
and then go to a flying school. 


Jay M. Allen, special agent of the St. 
Paul Fire & Marine in southern IIli- 
nois, with headquarters at Decatur, was 
married Wednesday at Decatur to Miss 
Helen Morgan, daughter of Dr. and 
Mrs. E. A. Morgan. 


A signal honor has come to one of the 
western field men in the way of being 
elected to the board of directors of 4 
fire company. Fred N. Requa of .Chicaso, 
special agent of the Farmers of York in 
the western field, has recently been 
chosen a member of the board of his 
company. Mr. Requa was formerly 4 
local agent in Chicago, associated with 
his father, who was one of the veteran 
agents of the city. He has taken high 
rank in field circles and is popular with 
the agents. So far as is known he is the 
only western field man who is on the 
board of directors of a prominent fire 








company. 
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SCIENTIFIC RATING OF GLASS 


Far be it from us to speak lightly of 
efforts to improve the rating system in 
any class of insurance in which there 
is as much room for improvement as 
in plate glass. Yet we cannot but feel 
dubious about the outcome of the re- 
cently proposed plan of rating on a 
statistical basis. Let it be assumed 
that the plan is perfectly sound. If it 
provides for more than a narrow mar- 
gin of profit, some company will almost 
certainly cut the rates, and if it does 
not provide for a considerable profit 
some of the companies will refuse to 
give -it their approval. The majority 
of plate glass companies have not done 
business in the same way as most other 
insurance companies, and it will take 
them a while to get accustomed to 
do so. 


SHOWS THE DANGER 


THE recent mine disaster at Butte, 
Mont., which cost the lives of about 
160 miners, shows the dangers in self- 
insurance. The North Butte MINING 
Company came under this classification. 
It is estimated it will be called upon to 
pay about three-quarters of a’ million 
dollars in compensation. It may be 
able to meet this loss without any se- 
rious strain, but it would have been 
considerably better off to employ a 
syndicate of strong companies to as- 
sume this risk. There is also the danger 
of such a loss falling upon a self-insurer 
that cannot meet it. Several hundred 
men in one or two mines or in a few 
buildings, subject to one explosion, do 
not furnish much of a chance for the 
working of the law of average. 


MAY CUT IT SHORT 


THE proposal that the Heattn & Ac- 
CIDENT UNDERWRITERS CONFERENCE meet 
only three days instead of four is un- 
der consideration and is regarded favor- 
ably by some. The proposal is to cut 
out the one day usually given to the 
meeting of the mutual section, the idea 
being that matters of such importance 
to all the companies will be before the 
regular meeting that fully three days 
will be required for their consideration 
and for regular business, and that the 
mutual men, being equally interested 
with others in these questions, will 
“get their money’s worth” without the 
meeting of their section. For once this 
plan may be the best, though the meet- 
ings of the mutual section have always 
been profitable. 











WHEN DOCTORS DISAGREE 


For some months the AMERICAN MEp- 
IcAL AssocraTIon has had in the field a 
paid representative stirring up senti- 
ment in favor of compulsory state 
health insurance. Aside from his own 
high standing as a student of social in- 
surance, Dr. Rusrnow, this representa- 
tive, has had the advantage of the pres- 
tige of the association he represents. 

Now comes the section of the asso- 
ciation on preventive medicine and pub- 
lic health, the one which would be sup- 


association’s thought on this particular 
proposition, and condemns the whole 
thing. At a meeting held on June 6, 
this section adopted the following reso- 
lution: 

“Resolved, That after full discussion 
and careful consideration of the sub- 
ject, the Section on Preventive Medi- 
cine and Public Health of the AMERICAN 
MepicaL ASSOCIATION hereby instructs 
its delegates to the House of Delegates 
of the AmericAN MeEpricaL ASSOCIATION 
to oppose the scheme for compulsory 
health insurance in every way possible.” 


This gives rise to a suspicion that 
the AMERICAN MEDICAL ASSOCIATION 
either acted hastily or that its action 
was that of a part of the membership 
only. The Cuicaco Mepicat Society has 
condemned the scheme, as have doc- 
tors in some other cities. It certainly 
appears to be a case on which the doc- 
tors disagree. 








Workmen’s Compensation 
Notes and Comments 








BY DAVID H. KELLER, M. D. 

















Infections 


The matter of infection of wounds is 
probably the most expensive item un- 
der workmen’s compensation. With- 
out data upon which to base an opin- 
ion, other than that which is available 
in his own records, the author believes 
that not more than 20 percent of sums 
paid for disability can be charged to 
the direct effects of injuries per se. 
Strange as the statement may appear, 
trivial wounds incident to nonhazard- 
ous or semihazardous occupations are 
oftener infected than are the more ex- 
tensive wounds which occur in more 
hazardous occupations. In either haz- 
ardous or nonhazardous occupations 
the chances of infection are in inverse 
proportion to the diameter of the open- 
ing through which foreign bodies enter 
the flesh. 


Smaller Wounds Worst 


The smaller the opening the greater 
the chance of infection. Also, the 
smaller the wound of entrance, the 
greater the damage from infection per 
se. For example, the girl who is em- 
ployed as hat trimmer is singularly 
subject to infected wounds of the 
fingers incident to superficial punctures 
of. the fingers by small calibered wire. 
Employes engaged in the occupation of 
nailing covers on packing boxes are 
peculiarly subject to infected wounds 
from small splinters of wood. The au- 
thor has had frequent occasion to ex- 
amine employes suffering with violent 
forms of infection, involving the entire 
arm, arising as the result of pricks of 
the fingers by rose thorns so small as 
to be invisible to the naked eye, this 
in connection with the occupation of 
handling cut flowers. 


Large Wounds Seldom Infected 


Upon the other hand, extensive 
wounds such as are common in the 
more hazardous occupations—amputa- 
tions of fingers, of arms, of legs, long 
gaping wounds of the trunk and ab- 
domen—these are less often infected, 
and when infected the infection seldom 
involves more than the immediately 
surrounding tissues. These facts indi- 
cate that infections arise oftener and 
lead to gravest results when the wound 
through which the infective material 
enters does not bleed freely and when 
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not freely exposed to the air. It fol- 
lows that no matter how trivial a wound 
may appear to the employe or to the 
employer, it should have immediate 
surgical attention. It does not suffice 
to pour tincture of iodine over and 
about the site of a needle prick or 
wound from a small splinter of steel or 
wood. In this case the iodine merely 
helps to seal the wound of entrance and 
to increase the chances of infection. 


Need Surgical Attention 


The wound of entrance should be 
immediately enlarged by a competent 
surgeon. When enlarged there is noth- 
ing better than the free use of tincture 
of iodine to prevent infection. Much 
has been written recently in praise of 
Dakin’s solution as a first aid applica- 
tion. While Dakin’s solution is a splen- 
did antiseptic agent and while its em- 
ployment in the hands of a competent 
surgeon for routine dressings of 
wounds leads to excellent results, it is 
not nearly so potent as tincture of 
iodine as a first aid application. Tinc- 
ture of iodine retains its activity for 
indefinite periods—so long as the alco- 
hol in which the iodine is dissolved has 
not entirely evaporated. Dakin’s solu- 
tion is not stable. It should be freshly 
prepared at least every forty-eight 
hours. Hence, it is impracticable to 
keep it ready prepared in first aid cabi- 
nets. 





Coast Changes 


San Francisco, June 20—R. O. Smith, 
for the past year with the underwriting 
department of the Georgia Casualty at 
San Francisco, has been appointed under- 
writer and office manager for J. J. Gilli- 
gan, general agent of the company at 
Los Angeles. 

Edgar A. Fay, connected with the west- 
ern branch of the Aetna companies at 
San Francisco for several years, has been 
transferred to the Los Angeles branch of- 
fice, where he will assist in the compensa- 














the injured tissues beneath the skin are 





tion and liability underwriting. 





WAR BOOMS CREDIT BUSINESS 





Statement Made by Edward Brown, 
Vice-President of American Credit 
Indemnity, on Current Conditions 





Edward Brown, vice-president of the 
American Credit Indemnity, while in- 
specting the Milwaukee branch, stated 
in an interview that the entry of the 
United States into the world war has 
given a great impetus to business, with 
a consequent increasing demand for 
credit insurance. Said he: 


The stupendous amount of annual losses 
from bad debts makes credit insurance 
absolutely necessary. We have paid to 
our bondholders nearly $10,000,000, re- 
imbursing them for losses sustained. This 
indicates the extent to which these losses 
occur in the conduct of credit business, 
and the efficacy of our bond in restoring 
lost monies, 

The new limited and unlimited bonds 
have proven attractive to prospective cus- 
tomers. The policyholder is placed in 
the desirable position of being able to 
write a customer after a covered account 
is past due, stating that he carries a 
policy of insurance with us, and that 
while he would be very glad to give in- 
dulgences, he must in order to avail him- 
self of the insurance send the claim to 
the company, unless it is paid within a 
specified time. Credit insurance is being 
taken up very rapidly by all lines of 
business, and once under protection, a 
business man never drops it 


Rockwood-Badgerow Changes 


William H. Rockwood has retired from 
the presidency of the Rockwood-Badge- 
row Company, of Chicago, general agents 
of the Travelers and of the Aetna Cas- 
ualty & Surety, as he desired to be re- 
lieved of detail duties and have more 
time for his large personal business. Harve 
G. Badgerow was advanced from the vice- 
presidency to the presidency, and Law- 
rence M. Harrvig, a director, was elected 
vice-president. The office reports that 
every month for a long time has shown 
an — in business over the previous 
month, 
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CASUALTY AND SURETY NEWS 





COMMISSIONERS ‘MEET. 


ACT ON SEVERAL QUESTIONS 





Overlapping Coverage of Steam Boiler 
and Liabiiity Policies Considered 


~ 


in Executive Session 





New York, June 20.—Several com- 
mittees of the National Convention of 
Insurance Commissioners met here this 
week, 

On Monday was held an- executive 
meeting of the special committee of 
commissioners and steam boiler and lia- 
bility companies to discuss the over- 
lapping features of their policies. No 
action was announced, 

The executive committee meeting was 
attended by Chairman Joseph Button, 
Virginia; F. H. Hardison, Massachu- 
setts; J. R. Young, North Carolina; M. 
J. Cleary, Wisconsin; Burton Mansfield, 


SO bb bbb bbb bbb bbb bb bit ttt att 


The committee on blanks of 
the insurance commissioners con- 
vention decided at a meeting in 
New York this week to permit 
companies to take credit in their 
statements for amounts loaned to 
employes for the purchase of Lib- 
erty Loan bonds, provided a foot- 
note to this effect is attached. 


Sooo bbb bbb bbb bbb bit tt ttt att 


Connecticut; Jesse S. Phillips, New 
York; John T. Winship, Michigan; 
Emery H. English, Iowa; F. H. Mc- 
Master, South Carolina, and Sam W. 
McCullough, deputy commissioner of 
Pennsylvania. 

Amend Uniform Blanks 


The recommendtaions of the commit- 
tee on uniform blanks as to uniform ab- 
stracts for publishing statements were 
approved by the executive committee. 

For casualty companies the first seven 
pages of the convention form will be 


KKKALAAAK AIA 
KKEKKAAAM IK IKI 


sed. 

Schedule P was amended to require 
more detailed information as to the lia- 
bility claim reserve of casualty com- 
panies. In the miscellaneous blank the 
special accident and health claim sched- 
ule is discontinued. 


Having a Good Year 


The Kansas City Casualty has had a 
very satisfactory five months so far this 
year. Its loss payments are for this 
period $6,409 under the same period in 
1916; its expense of management, exclu- 
sive of commissions, is less by $3,742, and 
its gain in net premiums 32.2 percent. 
It also has a smaller amount in unad- 
justed losses now than at any time in 
several years. 


WANTED 


Salesman, to travel, who 
can sell Workmen’s Compen- 
sationand Liability Insurance. 
Must be familiar with and 
able to apply Industrial Com- 
pensation Rating Schedule. 


Address 4'7-G, care The 





National Underwriter. 


MERICAN LIABILITY 











COMPANY 


SPECIALISTS tn MONTHLY PAYMENT 


Accident and Health Insurance 
AGENTS WANTED 


INDIANA, SHI W. R. SANDERS, SECRETARY 
PENNSYLVANIA] Seconp NATL BANK BLDG., CINCINNATI, O. 
KENTUCKY $100.000 00 INSURANCE DEPT, DEPOSIT 











AMONG THE SURETY MEN 


COAST TROUBLE CLEARED UP 





Disturbance Over Bankers’ Associa- 
tion Contract Settled—National 
Surety Rejoins Associations 





San Francisco, June 20—The Na- 
tional Surety, which ‘resigned from the 
Surety Underwriters’ Association of 
California several months ago because 
the Maryland Casualty failed to cancel 
bank burglary and fidelity business 
which it wrote with Charles L. Tis- 
dale of the California Bankers’ As- 
sociation as broker, has rejoined the 
association. The members of the 
surety association have renewed their 
pledge not to recognize Tisdale and 
fhe National has abrogated the con- 
tract which it made with Tisdale when 
it withdraw from the association..: 





IS A SURETY BOND A POLICY? 





Question May Have to Go to Supreme 
Court for Settlement in Aetna 
Indemnity Case 





In the opinion of some lawyers in- 
terested in the receivership of the 
Aetna Indemnity, it will be necessary 
for a case to be taken to the Supreme 
Court to determine whether an obligee 
under a surety bond is a policyholder 
in the company under the terms of the 
law. The treasurer of Connecticut 
holds $300,000 in securities for the ben- 
efit of the “policyholders of the com- 
pany.” Receiver J. Birney Tuttle has 
allowed claims of $551,031, of which 
more than $375,000 are claims under 
surety bonds. Claims under fidelity 
bonds amount to $61,000 and those un- 
der casualty policies to $13,000. If it 
should be held that obligees under 
surety bonds are policyholders of the 
company then these claimants for over 
$375,000 will participate in the statutory 
deposit for the protection of policy- 
holders. 





Get London & Lancashire 


Eldridge, Manning & Cleary of Chicago 
have been appointed general agents of the 
fidelity and surety department of the Lon- 
don & Lancashire Indemnity for Cook 
county. They already are general agents 
of the United States Casualty and this 
appointment gives their office complete 
service in casualty and surety lines. The 
firm controls a considerable amount of 
surety business which it has been broker- 
ing in the past. 





Bennett Joins F. & C. 


San Francisco, June 20—W. J. Bennett, 
assistant manager of the Los Angeles 
branch office of the American Surety since 
November, 1913, has been appointed man- 
ager of. the bonding department of the 
Fidelity & Casualty in southern Califor- 
nia, effective July 1 





Error in Missouri Table 


Attention has been called to the fact 
that in the table of Missouri casualty and 
surety premiums and losses, published in 
The National Underwriter of May 17, a 
serious error was made in the fidelity 
and surety losses of the United States 
Fidelity & Guaranty. The total of these 
losses was given as $107,656. The real 
facts are that the company’s fidelity losses 
in Missouri for 1916 were $13,817. On 
surety business, however, the company re- 
ceived salvage of $93,839 in excess of 
losses paid. Total losses on the two 
lines, therefore, should have been given 
as the minus quantity of $80,228 


The “typhoid fever” cases, decided some 
time ago by the Wisconsin industrial 
commission, in which they awarded com- 
pensation to the widow of an employe who 
died from drinking polluted water fur- 
nished by the New Dells Lumber Com- 





pany, have been appealed to the circuit 
court of Dane county. 





GROUP 


INSURANCE 
Life, Accident and Health 


v 


With the same Prompt and Expert Safety Engineering and 
Inspection Service and Organization which has made 
the Name of The Travelers Famous 


AGENTS AND BROKERS 


Refer Your Inquiries to The Group Insurance Division. 


THE TRAVELERS 
INSURANCE COMPANY 


Hartford, Connecticut 














SALESMEN WANTED 


To handle the best _ selling insurance proposition in America. 
No experience n 
The first and largest organization on the same plan as the Commercial Travelers 
Associations, writing business and professional men. 
66,500 policies now in force, paying: 
$5,000.00 Accidental death | Cost never $9.00 for Accident 
$25.00 Weekly Indemity exceeded $10.00 for Health 
No medical examination ‘ No waiting for commission 


INTER-STATE BUSINESS MEN’S ACCIDENT ASSN. 
Ernest W. Brown, Sec'y-Treas. DES MOINES, IOWA 


The Sign of Good Casualty Insurance 








LIABILITY BURGLARY 
ACCIDENT CREDIT 

HEALTH BOILER 
AUTOMOBILE LANDLORD'S 
TEAMS ELEVATOR 
COMPENSATION GEN’L LIABILITY 





=STABLISHED 1869 


London Guarantee & Accident Company, Ltd. 
OF LONDON, ENGLAND 
Head Offic Senin 
F. W. LAWSON, General Manager 


CONKLING, PRICE & WEBB -_ Gen. Agts. Illinois, Mo., Ind., 1428 Insurance Exc’ e, Chica; cc 
FRED L. GRAY Y COMPANY - Northvestern Managers, 328-836 Security Bank Bid innea 
RAYMOND & & RAYMOND e = General Agents, Southern M Soe cored Wide a petrol 
ALIRED PAULL SON - - Goneral Agents, West Virgi of rade Bid eer 
CL. Gencral “t, Northeastern Ohio, 337 . Superior Avenue, N N.W. cl Clevelan 
DicGs-rennis INS. A ENCY, en. "Agts., Southern Ohio, 1810 ist National Bank Bi Idg., Gincinnad 


UNE & McKENZIE ents, N. W. Ohio, 309 Cincinnati Bldg. » Lima 
THE MERRIE DODGE & JACKSON Co., “Gen. ye Lucas Co., Produce Exch. Bldg., To! edo, 2. 


THE 
NATIONAL & to write 


oF (a) GROUP 
DETROIT INSURANCE 


This new form represents the future plan of INDUSTRIAL underwriting. 
NOW is the time to get started. 


National Casualty Company, Detroit, Michigan 


Eastern Dept., 100 ss St., New York tern Dept., Pacific Bldg., San Francisco 
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NEWS OF COMPENSATION 


MUCH INTEREST IN NEW LAW 





South Dakota People Are Being Told 
About the Compensation Measure 


Recentiy Passed 





Aberdeen, S. Dak., June 20.—Work- 
men’s compensation insurance is hold- 
ing the center of the stage in South 
Dakota insurance circles this month, as 
the new compensation law becomes ef- 
fective July 1. There are but two old 
line stock companies who have quali- 
fied to write this line in South Dakota, 
the United States Fidelity and Guar- 
anty and the Maryland Casualty. The 
Millers Mutual of Chicago has a num- 
ber of men in the staté making a cam- 
paign for business and addressing 
meetings of business men and manu- 
facturers. The old line companies are 
working along the same lines and at 
some points the effort for the business 
is waxing warm. Special Agents Frick 
and Crawford of the United States Fi- 
delity & Guaranty and J. C. Adderly 
of the Millers Mutual are prominent in 
the educational work being carried on. 
In the meantime employers of South 
Dakota are learning many things about 
a class of insurance that is new to 
them. 


State Fund Continues 


Though British Columbia casualty un- 
derwriters had expected that the work- 
men’s compensation act would be amended 
to eliminate the state fund monopoly, no 
action was taken at the recent legislative 
session to make the change. It is be- 
lieved, however, that the administration 
decided to avoid criticism from its op- 
ponents by giving the state monopoly a 
further trial before taking up legislation 
to permit the private companies to write 
compensation under the law. It is under- 
stood that the management of the British 
Columbia fund is having a difficult time, 
the situation being complicated by a num- 
ber of large mining catastrophes, which 
brought about heavy assessments on min- 
ing employers. At the recent meeting of 
the provincial legislative assembly a num- 
ber of inquiries were made as to the 
reason claim settlements were being de- 
layed, which would indicate that the fund 
is having a difficult time: collecting its 
assessments. For this reason it is pre- 
dicted that the law will be amended at 
the next legislative session to allow the 
private companies to write compensation 
insurance, possibly without state fund 
competition. 


State Fund Row 


A lively controversy has developed in 
Pennsylvania over the request of the state 
compensation fund for an appropriation 
of $250,000 for expenses. When the fund 
was organized the state appropriated 
$300,000 for its expenses until Jan. 1, 1918, 
after which date it was to be self-sup- 
porting. It wrote business at 10 percent 
less than the stock companies, declared 
a dividend of 15 percent on the first year’s 
business and had people go about the 
state lecturing in order to induce em- 
ployers to insure in it, and now finds 
itself short of money. The committees 
of the two houses of the legislature, be- 
fore which this matter is pending, are 
inclined to give it just money enough to 
run through until Jan. 1, 1918. Mean- 
while its management has been consider- 
pond grilled in a hearing before the com- 
mittees, 

It is the intention of the committees to 
get the matter onto the floor of the two 
houses of the legislature if possible, and 
the state fund management is using its 
influence to prevent this. The facts which 
are coming out furnish an illuminating 
commentary on state fund management. 


Loss Estimated $150,000 


Three-quarters of a million dollars is 
the estimated amount that the North 
Butte Mining Company will be called 
upon to pay beneficiaries of victims in 
the fire at the company’s Granite Moun- 
tain shaft at Butte recently. Latest re- 
ports of the disaster indicate that ap- 
proximately 160 miners lost their lives 
in the disaster. Under the Montana com- 
pensation act $4,000 is the maximum al- 
lowanc e to the beneficiaries of each man, 
but in addition the accident board has 
announced that it will make an allowance 
of $150 for burial expenses in each case, 
So that the total compensation expense 
will approach the three-quarter million 
mark. The recent fire was the third min- 
pon catastrophe at Butte under the Mon- 
pg compensation act and the second at 

€ North Butte Company property. 








CONSTRUES LAW ON APPEALS 





Oregon Supreme Court Holds Trial 
Court Must Be Governed by 
Compensation Act 





The Oregon supreme court reversed 
both the state accident commission and 
the Multnomah county circuit court 
in passing on the former’s appeal from 
the award which the court made to 
George E. Miller, deceased. Miller 
sustained an injury which resulted in 
partial paralysis of the face, but the 
accident commission rejected his claim 
for compensation on the ground that 
the disability existed prior to the ac- 
cident. Appealing his case to the cir- 
cuit court, the latter awarded Miller 
compensation, but at a rate in excess 
of that provided by the law. When 
the commission took the case to the 


_supreme court the award was upheld, 


but the amount ordered reduced -to 
conform with the Oregon act. 

While holding that a hearing on ap- 
peal to the trial court is practically 
a trial de novo, nevertheless the su- 
preme court holds that a conclusion 
that the appeal is to be treated as 
an original action for damages and 
with judgment given accordingly is 
erroneous and reversible. 


Adopts Schedule Rating 


After a meeting last week with G. F. 
Michelbacher, actuary of the National 
Workmen’s Compensation Bureau, the in- 
dustrial commission of Utah decided to 
adopt officially the insurance “schedule 
rating” system. The workmen’s compen- 
sation law becomes effective July 1. The 
conferences of the commission were at- 
tended by representatives of insurance 
carriers of the state and manufacturers. 
Mr. Michelbacher told the commission that 
“schedule rating” is conceded generally to 
be an indispensable part of insurance rat- 
ing schemes. He pointed out advantages 
from the system. 

The new Industrial Compensation rating 
schedule will apply to all industries but 
mining, and to all risks with a minimum 
premium of $50 or more. 


Fear Trouble in Massachusetts 


It was reported within the last few 
days that the Employers Liability might 
resign from the Massachusetts Rating 
and Inspection Bureau as the result of 
the controversy over the recent election. 
The Employers Liability, which has a 
very large business in the state, was 
nominated by the nominating committee 
for a member of the governing commit- 
tee of the bureau. The members, how- 
ever, elected the United States Casualty 
to this position. There was a question 
of the application of the rules in connec- 
tion with the election, and the Employers 
Liability protested the election to Insur- 
ance Commissioner Hardison. It is feared 
that if this company, with its large inter- 
ests in Massachusetts, resigns from the 
bureau, much confusion will be caused in 
the local situation. 


To Be Named as Manager | 


Cc. O. Broxon, private secretary to 
Governor Alexander of Idaho, is said to 
be slated for appointment as manager of 
the state compensation fund created by 
the new -Idaho compensation act. The 
law is not effective until Jan. 1, but the 
state fund manager will be named before 
July 1 to get the concern running before 
the law is in force. The job pays $4,000 
per year and the appointment is for five 
years. 


Illinois Law | Compulsory 


Enactment last week of senate bill No. 
471 by the Illinois house of representa- 
tives brought to the governor a measure 
eliminating the elective feature of the 
Illinois compensation act and making it 
compulsory on all employers engaged in 
occupations rated by the law as hazard- 
ous. This will bring under the law the 
coal mines of the state and many manu- 
facturing concerns which heretofore were 
elected to stay outside. 


Compensation Notes 


The Western Indemnity has won a 
$1,583 subrogation case at Los Angeles 
against C. D. Pettis, who shot Harold 
Zeim, employe of a compensation policy- 
holder of the company, to whom the latter 
has been paying compensation. 

The Utah industrial commission is mak- 
ing an active canvass for insurance in 
the state compensation fund. ‘The Utah 
compensation law becomes effective July 
1 and employers are receiving consider- 
able literature. 





The Fidelity & Deposit subscribed for 
$500,000 of Liberty Loan bonds. 





EMPLOYER’S LIABILITY 


Assurance Corporation, Ltd., of London, England 
SAMUEL APPLETON, Manager and Attorney U. S. Branch, 33 Broad St., Boston, Mass. 


Original and Leading Liability Company—All Forms of Liability Insurance 


The Most Advanced and Practical Personal Accident and Sickness Policies 
UNITED STATES ASSETS, $11,524,704.68 SURPLUS, $2,415,621.95 


THOS. E. HANLON, Gen. Agt., Ohio, East. Ky., W. Va., Tenn., First National Bank 
Building, Cincinnati; STONE, STRAFFORD & STONE, Gen. Agts. Ind. and Ky., 
Lemcke Annex, Indianapolis, Ind.: GEO. A. GILBERT, Res. Mgr. Ill. and Iowa, Ins. 
Exchange Bldg., Chicago, IIl.; CHAS. H. GARRISON, State Agt., Mich., Majestic Bldg., 
Detroit; LOYAL DURAND, Gen. Agt., Wisconsin, Wells Bldg., Milwaukee; F. D. 
HIRSCHBERG & CO., Gen. Agts., Merchants Exchange, St. Louis; GROVES BROS. 
INS. AGENCY CO., Gen. Agts., Commerce Bldg., Kansas City, Mo.; LOVE- 
HASKELL COMPANY, Gen. Agts., Woodmen of the World Bldg., Omaha, Neb. 


The Frankfort General Insurance Co. 


BRANCH OFFICE SERVICE 
@ Unless you can secure prompt and efficient service in the field your competitors will. 
gq Through our various Branch Offices conveniently located our representatives receive 
quick returns on their orders for policies. and in claim adjustments. 
@ Get acquainted with our system of handling Liability, Compensation, Automobile, 
Public Liability, Personal Accident and Health and Industrial Accident and Health. 


Call upon or write ournearest Branch Managers located at Cleveland, Ohio, Chicago, Ill., and Pittsburg, Pa. 
The Frankfort General Insurance Co.,123 William St., New York City 


CLOVER LEAF CASUALTY 
CoMPANY 


The Strongest, Best Equi and most 
Intensive organization in Illinois, Indiana, 
Ohio, Missouri, Kansas and Oklahoma, 
devoted exclusively to the writing of the 
best personal health and accident insurance, 
wants other good men. 


Address the 
HOME OFFICE: JACKSONVILLE, ILLINOIS 




















PUTS ‘“*SURE”’? IN INSURANCE 


| 


Al AUTO POLICY 


Premiums 
Assets — Written (1916) 
$1,678,642.17 MOTOR INSURANCE $1,802,734.31 


Se GEORGIA CASUALTY COMPANY — 


$1,526,022.81 
SMITH -LAWSON-COAMBS COMPANY 


GEN’L AGENTS - CHICAGO 





Surplus and Reserves to Policy Holders - - - - 














I 
SAFETY———-SERVICE———_SATISFACTION | 


Guardian Casualty & Guaranty Company 


Salt Lake City, Utah 
ASSETS OVER - = = «= = = = $1,000,000 










Workmen’s Compensation 
Automobile Liability — 

Accident and Health 

Plate Glass 

Burglary 

Fidelity and Surety Bonds 





L. B. McCORNICK & CO. - = = General Agents 
226 So. La Salle Street, CHICAGO 
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IN THE ACCIDENT FIELD 





DRAFT FORM OF WAR CLAUSE 





Committee of Company Officials Meets 
in Chicago and Considers This 
Important Question 





A. E. Forrest, president of the Health 
and Underwriters Conference called to- 
gether a committee consisting of the 
officers of a number of companies in 
Chicago on Tuesday of this week to 
consider the question of war coverage. 
Aside from men connected with the 
North American Accident those in at- 
tendance at oe conference were Frank 
L. Minor and E. C. Budlong, Bankers 
Accident; Mamed Maverick, Continen- 
tal Casualty; R. P. Shorts, Massachu- 
setts Bonding; A. F. Culling, Pacific 
Mutual Life; Isaac Miller Hamilton, 
Federal Life; C. H. Brackett, Hoosier 
Casualty. The committee made up a 
form of war clause which will be sent 
out to members of the Health and Ac- 
cident Underwriters Conference for 
consideration. . 


NEGRO EXODUS BEING FELT 





Southern Industrial Companies Losing 
Policyholders and Agents Are 
Barred From Plants 





While the business of the purely in- 
dustrial companies operating in the 
southern field has been altogether sat- 
isfactory so far, two disturbing factors 
are now entering into the operation of 
such companies. The emigration of 
colored people to the north is begin- 
ning to tell decidedly in lessening the 
number of policyholders. It is esti- 
mated that within a few months over 
30,000 Negro laborers have gone from 
Tennessee alone to northern industrial 
centers, being attracted by better wage 
conditions. 

On account of the large emigration 
of the laboring class, the operators of 
mills and factories have prohibited 
visiting at the plants in order to protect 
themselves from labor agents. The 
latter seem to have been able to get 
in their work, notwithstanding the 
stringent laws that have been passed by 
the legislatures of the southern com- 
monwealths, and the employers have 
drawn a dead line around their plants, 
which keeps out the. industrial insur- 
ance writers along with others and this 
is being felt severely within the past 
few weeks. 





New Chicago Company 


. L. Williams, who formerly repre- 
sented the Interstate Business Men’s As- 
sociation of Des Moines and the Lincoln 
Mutual Casualty, with headquarters at 
Chicago, announces tht he has nearly com- 
pleted the organization of a health and 
accident company, which will write 
monthly-payment business. It will be 
known as the Mutual Welfare Company. 
Headquarters have been established at 
906 Boyce building. Mr. Williams states 
that the Mutual Welfare Company will 
be the first health and accident company 
to be organized under the new Illinois law. 





Cleveland Conference Meets 


At the recent monthly meeting of the 
Cleveland Casualty Conference a ritual 








Producers 


of Health and Accident business 
can secure top-notch contract 
in Iowa, Missouri, Wisconsin, 
Kansa and Nebraska territories 


This Emblem 
"} stands for 
Good Service 


Bankers pm Co. 


Des Moines, Ia. 











committee was appointed, the purpose be- 
ing to work out a plan for the initiation 
of new members with a proper amount 
of enthusiasm and with a view to im- 
pressing them with the solemnity of the 
occasion. 

The conference has pledged the services 
of its members to the American Farm 
Reserve. One day each month will be 
devoted to farm production work by all 
the members of the conference. Two new 
applications for membership were received 
at the last meeting. 





Accident Notes 


The industrial department of the 
Massachusetts Bonding will do over $2,- 
000,000 in premiums this year. The com- 
pany is also getting a fine commercial 
business. 

The Life & Casualty Company of Ten- 
nessee increased its premium income for 
the first five months of 1917 by $127,853. 
Under its plan of allowing the agents to 
share in the earnings of the company, its 


salary and commission account for the 


same period increased over $18,000. 
The Independent Life of Nashville, 
Tenn., will increase its casualty force to 


bring up the volume of business and will 
add four men to its home office force 
just as soon as desirable men can be 
found. It is reported that capable men 
in this line are in demand by some of the 
southern companies. 








About People 




















F. R. Shoemaker, compensation and lia- 
bility underwriter for the Pacific depart- 
ment of the Royal Indemnity, who 
enrolled in the naval reserve at the out- 
break of the war, left San Francisco 
Friday for San Pedro to assume active 
duty. Mr. Shoemaker, who has been given 
a leave of absence by the company for 
the period of the war, is an Annapolis 
graduate, who resigned from the navy in 
1906 with the rank of lieutenant. 


At the sitensiiiaaein pore commence- 
ment of Trinity College the honorary de- 
gree of Doctor of Laws was conferred on 
Morgan G. Bulkeley, president of the 
Aetna Life. Mr. Bulkeley has been presi- 
dent of the Aetna Life since 1879. He 
served as governor of Connecticut from 
1889 to 1893 and as a member of the 
United States Senate from 1905 to 1911. 


Michigan Ready for License 


The Michigan Live Stock of Saginaw 
will make a deposit and ask for examina- 
tion preliminary to securing its state li- 
cense this week. The company has been 
very slow in placing its stock, as no pro- 
fessional stock salesmen were employed. 
Virtually all the stock has been placed 
by Secretary and Treasurer Harmon J. 
Wells and President Colon C. Lille. Both 
enjoy a very wide acquaintance through- 
out the state. 


Casualty Notes 


Kenneth Spencer, assistant Pacific Coast 
manager for the Globe Indemnity, re- 
turned to San Francisco Friday, after 
a tour of Pacific northwest agencies. 

The London Guarantee increased its 
subscription to the Liberty Loan from 
$100,000 to $200,000 on the next to the 
last day before subscriptions closed. 

William B. Joyce, president of the Na- 
tional Surety, who first subscribed for 
$200,000 of Liberty Loan bonds, added 
$100,000 to his subscription a few days 
later. 

The Employers’ Insurance Service Com- 
pany of Cleveland, Ohio, has been incor- 
porated for $10,000 by Robert D. Morgan, 
Joseph B. Keenan, M. M. Broomhead, C. B. 
Broomhead and G. E&. Tipoorten. 

L. J. Carpenter, formerly in charge of 
the plate glass and burglary departments 
of the Chicago branch office of the Fidel- 
ity & Deposit, has gone with Conklnig, 
Price & Webb, general agent of the Lon- 
don Guarantee & Accident, in charge of 
their burglary and personal accident de- 
partment. 


oO : 
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@ Plate Glass Losses are mounting higher and 


higher. 


@Formerly one of the most profitable lines of 
insurance, many companies last year showed 
heavy underwriting losses from this class. 


@Plate glass losses from all causes except direct 
violence can be largely eliminated by the use of 
ZOURI SAFETY KEY-SET SASH, CORNER 
AND DIVISION BARS. 


q The present practice of the plate glass insurance 
companies in making the same rates on all sash- 
set plate glass is equivalent to placing a premium 
on the use of all perishable materials and the 
cheapest and frailest settings mechanical inge- 
nuity can produce. 


@ Protect Your Company by Recommending ZOURI 
oo KEY-SET SASH, CORNER and DIVISION 


@ Protect Your Customers by Urging a Merit Sytem 
in Rating Plate Glass Insurance. 


Zouri Drawn Metals Company 


CHICAGO HEIGHTS, ILL. 




















L] 
LJ 











A Progressive 
SURETY and CASUALTY 
Company 














CARD INDEX RECORD FOR 
GENCIES 
The Only System that Is Right 
Furnished Complete—Lowest Prices 
THE NATIONAL UNDERWRITER 


Insurance Exchange 


EXPIRATION BOOKS FOR AGENTS 
Pocket Size—1o-Year Form 
Leather or Stiff Manila Binding 
Order on Approval 
THE NATIONAL UNDERWRITER 
Chicago | Insurance Exchange Chicago 











Assets, Over $3,500,000 








KIMBALL C. ATWOOD, President 








Preferred Accident Insurance Company of New York 


The only Company confining its Accident and Health Business exclusively to “preferred” (non-hazardous) risks 


We offer larger benefits and better policies for the same premium than do companies insur- 
ing all occupations. If you write “preferred” business send for rates and sample policies. 


Get the Benefit Due Them as Superior Risks 





THAT’S WHY 


Net Surplus, $1,000,000 
$10,000,000 Paid in Losses 
80 Maiden Lane, New York 
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IS YOUR CAR INSURED 











f THE 
| perce Hea lal OMPANY 
SSURES UREATEST Wonrioence 


Home Office 
COLUMBUS, OHIO 


Ohio’s Only Casualty and 
Surety Company 


Write for Agency 














CAPI TAL ,, $500,000.00 


Fully paid up and deposited with 
Iowa Insurance Department. 

We are entering other States and 
open to propositions from Agents 





desiring connection for Bonding 
and the miscellaneous Casualty 
lines, particularly Automobile. 
Write 
A. G. OGLE 


2nd Vice-President 














Now in Its Thirty-First Year 





OUR 


BUSINESS MEN’S PENSION 
POLICY PAYS: 


Accidental pre | Quarterly 
Death | ness Benefits | Premium 


$5,000.00, $100.00 | $9.00 


Covers every accident and sickness so long aS 
totally disabled. Id in Classés AA-A-B. 
The Best Seller in America. 














Agency Openings in Seventeen States 


THE PROVIDENT 
LIFE & ACCIDENT 
INSURANCE COMPANY 


CHA\TTANOOGA, TENN. 
LIFE, ACCIDENT, HEALTH INSURANCE 

















ELIMINATE THE KNOCKER! 


Dissatisfied claimants handicap the accident and health 
pyent norte, THE NATIONAL INVESTIGATION 
BUREAU, INC., adjusts claims for policy holders any- 
where. No charge for preliminary investigation and es- 
timate of cost of service. Agents—refer dissatisfied claim- 
ants to us. Our work for them HELPS YOU. 

Dr. W. Edward Magruder, Pres. and Medical Director 
924 Madison Ave., Baltimore, Md. 


IOWA COMPENSATION 


Employes Understand, Insurance 


HAVE BEEN INADEQUATE 


Labor Commissioner Seeks Coopera- 





LAW IS LIBERALIZED 
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wit .,| METROPOLITAN CASUALTY 
INSURANCE CO. OF NEW YORK 
sass Home Office: 47 Cedar St., New York City 
PLATE GLASS, BURGLARY, ACCIDENT, HEALTH INSURANCE 


Rates Must Be Advanced 
Accordingly 


tion in Reducing Number of Minor 
Accidents 


By P. J. CLANCY, Des Moines, 
General Agency, Fidelity & Casualty 
Amendments were made to the Iowa 
compensation law, effective as of July 
1, which have an important bearing, 
not only as to payments to be made to 
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_ (CK RICHARDSON, United States Manager 


GENERAL BUILDING - 47" & WALNUT STS. 
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injured employes, but necessarily to 
the rates which must be raised in pro- 
portion. 

The weekly indemnity will be in- 
creased on the date above mentioned, 


from 50 percent to 60 percent. At the 
same time the maximum weekly in- 
demnity will be increased from $10 to 
$15, and the minimum from $5 to $6. 
The medical service amendment will 
increase that item to four weeks in- 
stead of two, as formerly, and this alone 
will make a large additional expense. 
As a matter of fact, the effect of these 
amendments means a straight 50 per- 
cent increase. 


Present Scale Too Low 


Under the present law, without the 
amendments, the $10 maximum was of 
little benefit to the higher salaried em- 
ploye, and because of the increase in 
weekly wages during the past two years 
and the advanced cost of living, it 
seems only fair to the injured employe 
that an amendment giving this increase 
should be enacted. 
I believe it can be said of the em- 
ployers of this state that they approve 
the changes in the law—in fact, there 
was no very great protest against them 
—and they also realize that it neces- 
sarily follows that these added benefits 
mean that the companies, in view of 
their present and past experience, must 
advance the rates in order to make 
them ‘adequate and give proper pro- 
tection to both employer and employe. 


Rates Have Been Inadequate 


It might seem, without going into 
an analysis of the subject, that the re- 
turns made by the companies to the in- 
surance department during the first 
years of. compensation show a large 
volume of premiums with a small loss 
ratio, but, when the deferred payments 
are included for which the companies 
are liable, it makes the loss ratio away 
above normal, indicating that the rates 
have not been adequate. However, it 
is to be hoped that when sufficient time 
has elapsed, and a sufficient volume of 
premiums received to give the compa- 
nies the benefit of experience, there will 
be a different figure to show. 


Must Have Organization 


In order to conduct the compensation 
business satisfactorily to the assured 
and give service to both them and 
the employes, it is necessary that an 
efficient organization be maintained. 
Hence it follows that any company 
operating in this line must have a rea- 
sonable volume in order to give this 
service, and the fact that some few com- 
panies have discontinued writing in 
Iowa during the past year has been 
probably due to the fact that they have 
not had sufficierit business to warrant 
them in maintaining an expensive or- 
ganization. Furthermore, the lowa law 
limits the acquisition cost to 15 percent, 
which makes it necessary that the com- 








ADJUSTERS FOR THE INSURED 


panies have either a good volume of 





The Republic Casualty Co. 


PITTTSBURGH, PA. 
Wiites All Lines of Casualty Insurance 


Local and General Agents Wanted in Ohio and Pennsylvania 














UNDER FEDERAL GOVERNMENT LICENSE 
Home Office 


American Indemnity Company caiveston, Texas 
Assets Over $1,185,000 


ALL LINES OF CASUALTY AND SURETY INSURANCE 
Operates in the States of 
Alabama, Arkansas, California, Delaware, District of Columbia, Georgia, Illinois, 
Indiana, Iowa, Kansas, Kentucky, Louisiana, Maryland, Mass., Michigan, Minne- 
sota, Missouri, Nebraska, Nevada, New Hampshire, New Jersey, Ohio, Oklahoma, 
Pennsylvania, South Dakota, Texas, Utah, Washington, W. Virginia, Wisconsin. 
BRANCH OFFICES AT 


NEW ORLEANS, LA. ST. LOUIS, MO. CHICAGO, ILL. DETROIT MICH 


Canal Bank Bldg. Pierce Bldg. 1443 Ins.Exchange Farwell Bldg. 
Autom.Ins. Agency 0. P. Rutledge, Mgr. Hutchinson & Cooley W.M.Brown 
E. Jules Michel, Mgr. General Agents Manager 


Sealy Hutchings, Pres. George Sealy, Sec’y. J. BF. Seinsheimer, Gen. Mgr. 











The Spirit of 1917 


There is a spirit of mutual helpfulness 
among Continental agents 


Continental Casualty Company 


H. G. B. ALEXANDER, President 


General Offices 910 Michigan Ave., Chicago 




















The American Gredit-Indemnity Go. 
of NEW YORK 





CREDIT INSURANEE ONLY 


E.M. rREAT, Presidemt 
Insures manufacturers and wholesalers against Excessive Annual Loss through 
Insolvency of Customers. We can always use a few high-class solicitors. 
415 Locust St., ST. LOUIS, MO. 00 Maiden Lane, NEW YORE 
OFFICES IN ALL PRINCIPAL CITIES 


J. F. HALLWEGEN, General Agent, 1140 Marquette Bldg., CHICAGO 
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business or cut down the expense of 
their organization. 


Law Generally Satisfactory 


The Jowa compensation law has been 
apparently very satisfactory to both 
employer and the companies, and I be- 
lieve the amendments will be agreeable 
to both parties, and are probably the 
outcome of long discussion and the best 
judgment that could be given to this 
law. In order to operate and maintain 
its financial standing for the protec- 
tion of its patrons, any company must 
have an adequate rate, and a large ma- 
jority of employers are willing to pay 
the difference. in rates that will be 
caused by these amendments. 


Seeks to Reduce Accidents 


Recently the labor commissioner of 
Iowa had a conference at which in- 
spectors of the various companies were 
asked for their cooperation in working 
out a plan with the idea in view of min- 
imizing, if possible, the many minor ac- 
cidents that occur. They realize that 
there are a great many smaller acci- 
dents, which are not really serious sin- 
gly, but when they are totalled they 
amount to a large sum, and I believe 
that much good will come from this 
conference, both for the employes and 
employers, and for the insurance com- 
panies. 

The compensation law has been ef- 
fective in reducing accidents, by reason 
of the education it has given to both 
the employer and employe in interest- 
ing them in improvements that can be 
made that will reduce the accident haz- 
ard. Nearly all employers are anxious 
to make all improvements possible to 
their risks for the purpose of prevent- 
ing accidents, and they realize at the 
same time that the cost of improve- 
ments+will be partially paid by a re- 
duction in rates. 





Suggestions to a New 
Surety Agent 














When you learn of a prospective bond 
read your manual thoroughly before so- 
liciting the business and find the rate 
applicable to the case in order to be pre- 
pared to properly solicit the business. The 
study of the application will also furnish 
you much valuable information and it is 
desirable that each question be answered 
to afford the home office all the informa- 
tion possible and the same should be ac- 
companied by what you know of the ap- 
plicant and of the facts surrounding each 
particular case. That it is given your 
endorsement will have much weight with 
us and should be noted. It will not cause 
you much inconvenience to write us con- 
cerning each case and such information is 
always valuable to us. 

Success in the surety business demands 
that business be done as promptly as pos- 
sible. Delays and consequent loss of busi- 
ness are more frequently chargeable to a 
lack of clear and full information regard- 
ing the cases presented than to any other 
cause. Every factor which may have a 
bearing on the case should be obtained by 
the agent and included in or accompany 
the application. Agents must bear in mind 
that all information should be in writing 
and the home office cannot consider a case 
except on the information contained in 
the application and accompanying papers. 








The Bush League Agent 











Freeport, IIl1., 
My dear Friend Fred: 

If it aint 1 thing Fred then it some- 
thing else & if they is anybody which 
has a idear that a man with brain & 
progress in him is not going to be at 
the front of the parade ist, last and all 
the time thev has got another guess 
coming. I suppose if I was a dead horse 
like Charley Hildreth & some of these 
agts. here I would be belly acking 
around how rotten biz. is & the R. R. 
strike & the war has put the country on 
the bum. But as long as I have a brain 
left in my head you will never here me 
pulling no such stuff as that. Class will 
tell Fred & no man with something else 
besides sawdust in his head is going to 
quit cold just on acct. conditions is a 
little off. 


June 19, 


* * * 


The facts is biz. has been very bum 
& it got to a point where I seen it was 
up to me to pull a heavy 1. Peddeling 
this here fire ins. is getting to be old 
stuff I savs to myself. What the pub. 
wants is something new. 
a letter from the mgr. of the Asbestos 
Und. Ima Nunderwriter where he says 
all the live agts. has got over selling 
fire ins. & is now selling 0 but the very 
latest thing to whit use & occapency 
ins. This here Ima Nunderwriter is 
such a wise egg he never gives a man 
no help or points but all he says is I 
should be urloading this use & occa- 
pency ins. on the gen. pub. & I should 
get off my foot & get busy & send in 
some of it. No forms no rates or 0 
but a lot of bunk. Well theres anether 
case Fred. If I would of been a man 
like Chas. Hildreth I would of started 
crying around that I could not do 0 
on acct. the Co. did not send me no 
rates or no forms or 0 but a lot of hot 
air. But you no me Fred. I sat down 
& figgered out what this here new kind 
of ins. was like & what the rates should 
be & started out full of pep like I al- 
ways am. 

* * x 

I took a bunch of policies right along 
with me. When I got up to the sq. 1 
seen 1 of the barbers looking at a new 
auto which has just been bout by 1 of 
the bugs here. Gee he says I wish I 
could ride around in a bus like that. 
If you was wise to yourself I says you 
would no that you could use that car 
all you wanted to at a cost so small it 
aint hardly worth saying 0 about. This 
here boat aint no Ford he says & an- 
other thing cars like this aint sold on 
easy payments. Besides he says you 
aint no auto agt. besides bean a ins. agt. 
are you? No I says but I am selling a 
new kind of ins. which if you had a 
policy would let you use & occapy that 
car any time you wanted to. Have you 
gone nuts he says? No its the Gaw- 
strewth I says. Then I got out a policy 
in the Asbestos Und. & scratched out a 
lot of truck they have printed on the 
front of there dwelling house policy & 
wrote Granted to Otto Schwartz the 
right to use & occapy auto No. 73461 
fora —— of 60 — s at the rate of 10c 


Be sure to use ‘te proper Sabai ot nat 
cation. Every question must be answered. 
—‘Southern Surety News.” 











Phones:—Wabash 3701 
Harrison 795 





Automobile Losses Anywhere Assigned to 


JOHN E. 


Receive immediate attention. They are handled 


by an EXPERIENCED SPECIALIST 


1715 Insurance Exchange 





HOGAN 


CHICAGO 











So I got out | 


AGENTS WHO WRITE’ 


Fidelity and Surety Bonds, Automobile 

Liability, Burglary, Plate Glass or 

Accident and Health Insurance 
would do well to write to 


THE KANSAS CASUALTY AND SURETY COMPANY 


J. C. O. MORSE, President 
**Conservative but Aggressive’’ WICHITA, KANSAS 











VOCATIONAL 


HEALTH AND ACCIDENT POLICIES 


WE ARE THE ORIGINATORS OF POLICIES DESIGNED ESP’ 
ALLY FOR SPECIFIC PROFESSIONS. FOR PARTI ICULARS WRITE 


CONSOLIDATED CASUALTY COMPANY 
J. W. SCHERR, P LOUISVILLE, KENTUCKY 




















AGENTS MAKE MOST MONEY WHEN THEY PUSH 
AUTOMOBILE LIABILITY INSURANCE 


Let Us Help You Push. For Pushing Assistance write 
P. A. COOLING CO., General Agents - - - 

OSAR R. WITTE & CO., re Agents - - - Mo ATT. LOUES, MD, 
GARNER & MANN, General Agents ‘. - KANSAS CITY, MO. 
For Other States write the ‘Heme Office. 

DON’T FORGET, TOO, WE WRITE ALL OTHER CASUALTY LINES. 

An Agency Connection With Us — MEANS REAL SERVICE. | 


WESTERN INDEMNITY COMPANY, Dallas, Texas 
Capital $500,000 Assets $1,211,054 














SALESMEN, weire: American Old Line Insurance Company 


Lincoln, Nebraska STOCK COMPANY 


Incorporated under the laws of the State of Nebraska. Progressive business record for fourteen years 
ceptional contracts to salesmen. In fourteen states. The largest accident and health benefits to the 
COMMERCIAL, BUSINESS, PROFESSIONAL AND FARM CLASSES. 


Aoply for Territory Contracts. 

















SUCCEEDING | 
Chicago Bonding & Surety Company 
Prudential Casualty Company 


LINES OF INSU RANGE WRITTEN | 


Chicago Bonding & Insurance Co. 


Bonds 
Fidelity 
Oficial 
Judicial 


Insurance 


Acciilent 
‘Health | 
Liability 


AAT 2 
TRENGTH 


INCERITY 
Contract Automobile 


Piate Glass 
Burglary 


Depository 


Miscellaneous 





Admitted Assets Capital 
$1,801,040.80 $500,000.00 


O. F. ROBERTS, Sec’y and Gen. Mgr. 
JOHN H: DAVIS, Mer. Fidelity & Surety Department 
HOME OFFICE 


Chicago, Ill. 


Net Surplus 


$296,048.32 _ 
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other lines. 








Clinch the business right there. 
the oldest American Company. 


INSURANCE COMPANY OF NORTH AMERICA 


Have you ever noticed that when you talk automobile insurance 
the prospect will ask what company you represent? That is one 
of the ways in which automobile insurance differs from some 


BE PREPARED 
Say: the old North America, 


OF PHILADELPHIA 


PLATT, YUNGMAN & COMPANY, General Agents 


400 Walnut Street, PHILADELPHIA, PA. 











per day. Signed & sealed by Dave X, 
McFiggen agt. There you are I says 
a use & occapency ins. policy. Either 
you are nutty or I am he says but I 
will take a chance & he give me $6 & 
hopped in the car & drove away. 


* k * 


When I seen how quick he took it 
& how fast I got the money that put 
pep in me & I started out rough shod. 
I sold the new minister here who has 
been looking for a church here the 
right to use & occapy any church in 
Freeport any time he wanted to & the 
Ind. Order of Eagles which has been 
meeting at different members houses 
the right to use & occupy the Masonic 
Hall any time they seen fit & about 
10 others on diferent things. When ! 
was selling a farmer the right to use 
& occapy a barn for his horses he says 
How can you sell this kind of ins. when 
no other Co. is selling it? Of course 
Fred every Co. is selling it but they is 
probly no Co. which lets there agt. 
sell it on dwelling house forms the way 
I done. In the 1 place I says this here 
is a Underwriters Co. It has got a 
spec. charter of incorporation from 
Supt. of Ins. Pots where it says we can 
do any kind of ins. biz. they is as long 
as we get the right rate. We can really 
get away with murder under our char- 
ter I says which is diferent from 2 
regular Co. I represent only Und. Cos. 
I says the Dean Und. the Asbestos 
Und. & the Hand-in-Glove Und. & the 
reason I don’t have no other kind of 
Cos. is just like I tell you they is re- 
.Strick in there operations on acct. there 
charters is not broad. I told that to 
everybody I sold on acct. they was a 
lot wondered how we could do it. I 
guess | am a dummy for having 0 but 
Und. Cos. eh Fred? 


* * * 


I charged them all 10c a day & I 
sold 11 so I made $66 in 1 day which 
was yesterday & the beauty part is you 
get the money right away & you don’t 
have to enter 0 on the books & all I 
sent to the Cos. was there nets giving 
myself 20% comm. & a note says 11 
U. & O. policies for 60 days $66. To- 
morrow I will probly get a note from 
Ima Nunderwriter telling me what a 
Star I am for doing all that biz. in 1 
day. But he dont need to send me 
none of his smooth oil. I am the best 
agt. the Co. has got doing my own un- 
derwriting & writing my own forms & 


National Automobile Insurance 


ny 
Authorized Capital and Surplus, $500,000.00 
“all of Automobile Insurance” 











Agency applications now being received. 
Rees Wilkinson, Secretary and General Manager 
Wilkinson Bidg., Lincoln, hone ws 





“USE AND OCCUPANCY” OR 
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It's ADREAM ! my ves! 
CUT ON THE BIAS AND 


IF YoU DONT FLOUNCED ETC,,ETC., 
Krew wae’ CREPE DE CHIEN ---, 
Boss START AND SHESAID AND -- 
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BUSINESS INTERRUPTION INDEMNITY 














making my own rates & all & he don’t 
need to send me none of his bull. By 
rights I should have his job & he nos 
it. Well Fred Rome was not built in 
no week as the bible tells me & like I 
says before Class will tell so I am just 
sawing wood & making hay in a quiet 
way & not saying much. When I get 
to be Pres. of the Co. is when I will 
wag my jaw & some of these guys like 
Chas. Hildreth will be put out of biz. 
so fast they will never no how it hap- 
pen. Well Fred I hope you & your 
wife and a happy 4th of July. 
Your old Friend Dave. 








| Value of Initiative 
Is Pointed Out 











The one quality which more than any 
other differentiates man is initiative. 
What salt is to life, and straw to brick, 
initiative is to success. 

A man may be endowed with ability, 
talent, culture, industry, brains and nu- 
























































SERVICE 


FOR 


BROKERS 


AUTOMOBILES 


INSURED UNDER 
LIBERAL FORM POLICIES 


CRITCHELL, MILLER, 
WHITNEY & BARBOUR 
15th Floor, Insurance Exchange 
CHICAGO, ILLINOIS 


Over Forty Years of Continuous 
Successful Operation in Chicago 








the ability to start things, to see and 
seize opportunity. 

Napoleon, Caesar, Hannibal, Wash- 
ington, Grant, and all great command- 
ers exemplified this trait by initiating 
their maneuvers before the enemy had 
got under way by performing the un- 
expected and following it with vigor. 
It behooves us all to cultivate this trait. 
—Reliance Bulletin. 





DIRECTORY OF 


Independent Adjusters 


ILLINOIS MISSOURI IOWA 
Quincy Adjustment 
& Service Bureau 
Wells Building, Quincy 
GEORGE C. GILL, Manager 


ILL., WIS., IND. 
- H. TAYLOR 
829 Insurance Exchange, Chicago 
Phone Wabash 2546 
ADJUSTER OF FIRE LOSSES 


ILLINOIS 
BEN C. COOPER 
Central Life Bldg., Ottawa, Ill. 


Adjusts Losses for Fire Insurance Companies 
30 Years in Insurance Wor'! 














ILLINOIS INDIANA 
ELDRIDGE H. SPERRY 
201 First Nat'l Bank Bldg., Champaign, II. 
Western Union or Long Dist. Phone (Off. 147, Res. 
458) facilitates prompt service, 


INDIANA, ILLINOIS, KENTUCKY, TENNESSEE 
Ie H. OGel1l & Som 
110 7a Second St., Evansville, Ind. 
Adjusters of Fire, Tornado, Automobile and Inland 
Marine Losses 





KANSAS 
The Warren 
AdjustmentBureaw 
ADJUSTERS FIRE 
INSURANCE LOSSES 
R. B. WARREN, Manager, Wichita 


KANSAS 
S. E. WILLCUTS 
ADJUSTER OF AUTOMOBILE LOSSES 
Expert Automobile Mechanic 
106 East Seventh Street TOPEKA, KANSAS 


MICHIGAN 
FRBEDEK. MM. CHAMPLIN 
629 Michigan Trust Building 
Grand Rapids, Mich. 
ADJUSTER OF FIRE LOSSES 


MINNESOTA, DAKOTA, WISCONSIN 
LYMAN HANES 
814 New York Life Building, Minneapolis 
Phone Main 4205 
FIRE, AUTOMOBILE, TORNADO 
OHIO 
@EtephenyJ.Massinghar 


259 Main St., Ashtabula, Ohio 
ADJUSTER OF FIRE LOSSES. Territory—Ashtabula, Lake, 
careful inspections 


Geauga and Trumbull Counties. 
made at very reasonable rates. 


OHIO—MICHIGAN—INDIANA 
CHAS. E. CURTIS 
1202-3 Second Natl. Bank Bldg., 
Toledo, Ohio 
FIRE AND AUTQMOQBILE LOSSES 


WESTERN FIELD 


























merous other virtues, but the keystone 
of the arch of character is initiative, or 


ban atsit & wy Sy 12 
AUTOMOBILE LOSSES A SPECI  _ 
305-6-7-8 Victor Bldg., Kansas City, Mo. 
Pioneer Automobile Adjusters 
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MICHIGAN COMMERCIAL INSURANCE COMPANY 


Lansing, Michigan 


ASSETS .SURPLUS 
January 1, 1914......... $ 920,961.16 $181,374.66 
January 1, 1915......... 935,693.93 200,120.21 
January 1, 1916......... 1,020,369.41 211,057.76 
ae | re 1,178,606.00 212,243.00 | 


Fire, Tornado, Automobile, Tourist Baggage, Parcel Post Insurance 











ORGANIZED 1853 Surplus $514,026 | 


LOSSES PAID $11,400,000 


THE FARMERS’ FIRE INSURANCE CO. 
OF YORK, PENNA. 


INCORPORATED 1720. 


ROYAL EXCHANGE ASSURANCE 


LONDON, ENGLAND 


Assets $1,116,968 


W. H. MILLER, President 


United States Branch RICHARD D. HARVEY 
92 William Street, New York United States Manager 


SECURITY 


Fire Insurance Company, of Davenport, Ia. 
Ss. KF. GILMAN, Pres’t M. C. HINSCH, Sec’yw 
CASH CAPITAL $200,000 


This Company has had 33 years of successful business experience, and is now doing 
business in Iowa, Illinois, Wisconsin, Ohio and Indiana. Itis a good company for the 
agent, because in addition to writing a general business, it accepts practically all classes 
of tan risks. We want agents in the above states, and would appreciate 
hearing from agents desiring to represent us. Address the Secretary. 


RE-INSURANCE DEE A. STOKER 
EXCESS RE-INSURANCE 


CATASTROPHE HAZARD 


(CASUALTY LINES) 








RE-INSURANCE UNDERWRITER 
508 TACOMA BUILDING 


CHICAGO 











GEORGE E. FEENEY, President 


EDWARD T. LYONS, Secretary-Treasurer The L. S. MacENANEY, Managing Underwriter 


Columbian Insurance Co. 


of Indiana, 1008-9 Hume-Mansur Bldg., Indianapolis, Ind. 





Capital $294,605.36 
fous L. LIND, State Agent, 719 Linn St., and CHESTER H. 
OLT, Special Agent, 30. Columbia Terr., ” PEORIA - Illinois, Indiana, Wisconsin and Minnesota 
CHAS. H. HARRADEN, State Agent, 220-21 Hammond Bldg.. DETROIT - Ohio and Michigan 
Agents Wanted in 


INDIANA, ILLINOIS, OHIO, MICHIGAN, WISCONSIN |and MINNESOTA 


ORIEN T The CONCORDIA FIRE 


INSURANCE COMPANY 
INSURANCE OF MILWAUKEE, WIS. 
COMPANY | —— 


OFHARTFORD,CONN. | Cath Capital $ 600,000.00 


| Reinsurance Reserve 1,312,818.13 | | 
. | Reserve for all other Liabilities 111,534.54 
- - President Surplus to Policyholders 























A.G. McILWAINE, Jr. 1,015,168.55 
HARTFORD, CONN. |Total Assets - - - 2,587,558.08 
CHARLES E. DOX, Manager | 
WESTERN DEPARTMENT | Writing 
39 S. La Salle St., Chicago, Ill. Fire Tornado 
eases eter ieee re Sprinkler Leakage 
: SAN FRANCISCO. 60 sRents Use and Occupancy 





THOMAS L. FARQUHAR, Sec'y. JAMES G. MACONACHY, Agency Supt 


NEWARK FIRE 


INSURANCE COMPANY 


NEWARK, N. J. 








EDGAR J. HAYNES, Pres. 


Assets BC a, li! Sk ae ON ae ae $2,270,250.98 
Capital in ie SM) ee ee OR 500,000.00 
Surplusto Policyholders - - - - <= = 906,788.03 





WESTERN STATE AGENTS 


W.E. COLLINS, Michigan and Ohio Union Trust Building, Detroit 


W. J. WENDT, Illinois. Indiana and Wisconsin, 2021 Insurance Exchange, 
Chicago 


Responsible Agencies 
Solicited 














PITTSBURG UNDERWRITERS 


GEO. R. DAVIES, Manager Commonwealth Bldg., Pittsburg, Pa. 
UNDERWRITTEN BY 


Allemannia Fire Insurance Humboldt Fire Insurance Co. 
National-Ben Franklin Insurance Co. Teutonia Fire Insurance Co. 


Combined Capital, SL, 700,000 ‘Assets, $8, 123,14 146 Surplus to Policyholders, $3,572,680 


F. H. Westmeyer, Toledo, Ohio, Special Agent for Indiana and Ohio 
Eliel & Loeb Chicago, Ili., General Agents for Illinois 
Fish & ‘Schulkamp, Madison, Wis., General Agents for Wisconsin 


The COLUMBIAN NATIONAL 


FIRE INSURANCE COMPANY 
DETROIT, MICH. 


New Agents Solicited. 








ASSETS 
my SURPLUS TO POLICYHOLDERS 


$1,643,174.45 
1,235,960.65 


LICENSED IN 
Michigan, Ohio, Pennsylvania, New Jersey, Illinois, Indiana, 
Wisconsin, Iowa, Minnesota, New York, Massachusetts, 
Rhode Island, Louisiana, California 





A Reliable, Progressive Agency Company Representatives solicited 














General Insurance 
Herbert Buxton 92 William St., New York 


Excess Insurance placed in all parts o the United 
States and Canada 








Detroit National Fire Insurance Co. 
PAUL TURNER, President DETROIT M.O. ROWLAND, Secretary 
Join the forces of a live, active, growing, strongly backed western company, progres- 
sive, yet operating along sound lines. Licensed in New York, New Jersey, Connec- 


ticut, Massachusetts, Maryland, Indiana, Pennsylvania, Virginia, Minnesota, 
Michigan, Rhode Island, Iowa, Illinois, Colorado and California. 


MANAGED BY MEN 








WHO ARE IN CLOSE TOUCH WITH THE FIELD 
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Merchants National 
Five Jusurance Co. 


CHICAGO 


Wants Good Agents in 
Michigan, Indiana 
Illinois and Wisconsin 
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IOWA STATE LIVE STOCK 
INSURANCE COMPANY 


DES MOINES, IOWA 





Insure Against Death From Accident or Disease 





WANT REPRESENTATIVES 
FOR DEVELOPMENT OF NEW TERRITORY 


S. A. COURT, Secretary DANA C. DAY, Agency Manager 


— 

















rg, Pa. 


512,680 


isconsin 





al 


1.45 
.65 








LD 





———$—<—— 
——_———_—— 


al 


. 


ase 





IN GETTING AGENTS 


Four Rules Used by President 
Philip Burnet of the Con- 
tinental Life 


REQUIREMENTS SET DOWN 
Tells What Course Is Pursued in 
Financing Men Where Bread 
Money Is Required 





Philip Burnet, president of the 
Continental Life of Wéilmington, 
Del., is one of the most vigorous 
thinkers in company executive 
ranks. He is bristling with ideas. 
Mr. Burnet is building his company 
along solid lines and has made an 
excellent record with it. He con- 
tributed these observations to the 
Association of Life Agency Officers 
at its Detroit meeting. 











I can do nothing more than state the 
general rule, derived from our own ex- 
perience in a small field, which we use 
as our own guide in selecting new men. 
In using this rule, we do not pretend 
to apply it absolutely. We use it 
merely as a sort of standard or meas- 
uring rod, believing that the more 
closely a prospective agent approxi- 
mates the standard, the more likely he 
is to succeed. 

Rule Is Simple 


The rule is very simple, although 
analysis discloses it to be much more 
inclusive than appears on the surface. 
It is made up of four parts and calls 
for a man who 

Has a host of friends who are good 
prospects; : 

Wants to sell insurance; 

Believes he can do it; and 

Needs the commissions. 

It is true that the men who match up 
to the four requirements of the rule 
are few and far between. That is why 
we do not pretend to apply it abso- 

(CONTINUED ON PAGE 11) 
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AMICABLE LIFE BUILDING 
42 Stones High—Owned Wuhout Debt by 


AMICABLE LIFE INSURANCE COMPANY) 


WACO, TEXAS, U.S. A 


ARTEMAS R. ROBERTS, Founder, Preudent & 4@uary 





AMICABLE 


Life Insurance Co. 
WACO, TEXAS 


ONE MILLION DOLLARS 


Deposited With the State Treasurer of Texas 


Insurance in Force December 31st, 1916 . $16,130,362.00 


Gain during year 1916 2,702,566.00 
Insurance written during 1916 . 4,541,716.00 
Gain over 1915 2,387,732.00 
Admitted Assets December 31st, 1916 2,663,804.74 
Gain during year 1915 214,031.51 
Policyholders’ Reserves December 31st, 1816 905,626.48 
Gain during year 1916 196,396.00 
Total Agency Balances December 31st, 1916 8,446.68 
Actual to Expected Mortality during 1916 29.6% 


It is believed that the Amicable Life has 
made a new record for a company less than 
seven years old in having in force December 
31st, 1916, $16,130,362 of paid-for insurance, 
and at the same time having gained $107,340.30 
in surplus, in addition to the total surplus 
ro ad paid to the company by the stock- 

olders. 


ARTEMAS R. ROBERTS 


PRESIDENT 
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A FARM MORTGAGE BEHIND EVERY POLICY 


PEORIA:LIF 


at OLE SP 


LIFE INSURANCE SECTION 


We write business only in the Central West and 
loan our money there. 
tory in the world and in the heart of the loan field. 
Good interest makes good returns to policyhold- 

Farm mortgages are the surest investments in 


It is the best insurance terri- 


GOOD CONTRACTS TO LIVE 
CLEAN AGENTS 


INSURANCE 
COMPAN Y 


acents SUCCEED 


All of our investments are made in FARM 
MORTGAGES. We do not own or have in our funds 
a single stock or bond. Our rate of interest is 6.2 per 
Our loans average 33 per cent of the property 
value on which loans are made. 

Many loans are made direct to policyholders—they 
being given the preference. We tell them so and solicit 











ILLINOIS 





PART TWO 


$3.00 per Year, 15 Cents a Copy 


TRAINING LIFE MEN 


AND SYSTEM USED 





Superintendent of Agents Hunt 
of the Imperial Life Gives 
Some Good Suggestions 


EFFICIENCY IS INCREASED 
Tells Plans That His Company Has 
Found to Be Successful After 
Experiment 





George H. Hunt, superintendent 
of agents of tre Imperial Life of 
Canada made an excellent impres- 
sion in addressing the Association 
of Life Agency Officers in Detroit. 
He showed that he has a compre- 
hensive outlook and that he has de- 
veloped a_ successful system of 
agency training along lines that 
make real life insurance salesmen. 
His contribution is full of fertile 
suggestion. 











The first step in the training of a 
salesman should be one which would 
lead him to acquire the right mental 
attitude towards the business in which 
he is about to engage—in other words, 
he must be taught to believe thoroughly 
in. his business—he must have positive 
—yes, enthusiastic faith in his “goods” 
before he can successfully sell them to 
others. 

Getting the Right Attitude 
How can the right mental attitude 
(CONTINUED ON PAGE 12) 





The Forest City 
Life Agent’s 
Contract 


is a mighty good one. It is di- 
rect with the Home Office—no 
general agent between receiving 
a “rake-off’’ on the agent’s busi- 
ness. It provides first-year com- 
missions; renewal commissions; 
exclusive territory, and experi- 
enced insurance men tell us it’s the 


FAIREST CONTRACT 
they have seen. We want good 
agents to whom we will give poli- 


cies and a contract that spell suc- 
cess. Write for details TODAY! 


HOME OFFICE 


ROCKFORD, ILLINOIS 
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~ PAN-AMERICAN LIFE INSURANCE 


C. H. ELLIS COMP AN NEW ORLEANS E. G. SIMMONS, 


President LOUISIANA Vice-Pres. and Gen. Mgr. 


Insurance in Force (over) $40,000,000.00 
Total Resources (over) 5,250,000.00 
The recent merger of the Meridian Life with the Pan-American Life has pe gr up several rich and important territories in the South 


and North Central section, which will be assigned to Managers capable of handling and inspiring an agency organization of high 
grade men. A rare opportunity to ambitious men to establish themselves in an independent and permanently profitable business. 

















Address:—E. G. SIMMONS, Vice-Pres. and Gen. Manager 


Whitney Central Bank Building, New Orleans, Louisiana 











AGENCY MEETING PLANS 


—— 


NORTHWESTERN MUTUAL LIST 





Program for Annual Gathering at the 
Home Office to Be Held 
July 16-18 





The program has been issued for the 
annual meeting of the Agents Associa- 
tion of the Northwestern Mutual Life 
at the home office July 16-18. Lee J. 
Loventhal is president. The program 
is as follows: 


Monday, July 16 

Several states will hold state luncheons. 

John J. Hughes, agency department, 
home office, will make the necessary ar- 
rangements at the request of state com- 
mittees. 

Golf and tennis tournaments, Blue 
Mound Country Club, M. A. Carroll, Wis- 
consin, in charge. 

Trap shooting, Blue_ Mound Country 
Club, Ralph H. Hobart, Illinois, in charge. 
(Valuable prizes.) 

Tuesday, July 17 

9:00 to 10:00 A. M.—Reception to offi- 
cers in lounging room adjoining audi- 
torium, T. A. Peyser, New York, in charge. 

10:00 A. M.—Business meeting. 

Reports of officers of standing commit- 


tees. 
Address of welcome by President Mark- 
h 


am. 

Response by Lee J. Loventhal, president 
agents’ association. 

Election of new members. 

Presentation of prizes by George E. 
Copeland, superintendent of agencies. 

New business. 

Photograph. 

Tuesday Noon 
Get-together luncheon. . 
Opportunity for group meetings. 

Tuesday Afternoon—2:00 P. M. 

W. J. Fischer, chairman. 

“Changing Economic Conditions and the 
Part Life Insurance Will Play,” S. S. 
Huebner, Wharton School, University of 
Pennsylvania. : 

“The Irreducible Minimum of Hazard,” 
Percy H. Evans, actuary. : 

“The Stability of Legal Reserve Life 
Insurance,” Charles W. Scovel, Pennsyl- 
vania. 

Tuesday Evening—6:00 P. M. 

Banquet. 

Speakers will be announced later. 

Wednesday, July 18—10:00 A. M. 

Business building conference, C. L. Mc- 
Millen, Wisconsin, chairman. 

Developing territory, Clyde O. Law, 
West Virginia. 

Intensive cultivation, J. H. Kemp, Ne- 
braska. 

The automatic canvass, R. S. Crowl, 
Wisconsin. F 

Wednesday Noon 

Recess for luncheon. 

Wednesday Afternoon—2:00 P. M. 

“Human Interest Soliciting, F. L. 
Wright, Pennsylvania, chairman. 

Talks limited to five minutes: Ralph 
H. Hobart, Illinois; Paul M. Smith, West 
Virginia; C. W. Soesbe, Iowa; H. N. Me- 
Afee, New York; W. F. McCaughey, Wis- 
consin; J. Clay Murphey, Georgia; I. 
Kaufmann, Minnesota; Bert C. Fuller, 
Indiana; Sam D. Goza, Montana, and oth- 
ers. 

George E. Copeland, superintendent of 
agencies, will close meeting. 


Moves to New Offices 


The Pioneer Life branch of the Lin- 
coln National Life has moved its offices 
from the Pioneer Life building, Fargo, 
N. D., to the new residence built by 
John J. Feckler, formerly president of 
the Pioneer Life. 


The Minnesota Mutual Life subscribed 
last week to $90,000 of Liberty bonds, 
bringing its total subscription up _ to 
$100,000. 








FAVORS ROYAL ARCANUM 





REMANDED TO LOWER COURT 





Case Not Within Circuit Court’s Juris- 
diction as No Federal Question 
Is Involved 





The United States circuit court of 
appeals at Boston on Friday afternoon 
handed down a decision reversing the 
decree of Judge Aldrich of the federal 
district court appointing Thomas J. 
Boynton receiver for the Royal Ar- 
canum and ordering the case remanded 
to the lower court with instructions to 
dismiss the bill asking for a receiver. 

The decision of the court was based 
on the conclusion that the bill pre- 
sented no case within the district 
court’s jurisdiction, since no federal 
question was involved. Judge Dodge 
wrote the opinion, which was concurred 
in by Judges Bingham and Brown, 
who heard the arguments. 


Substance of the Bill 


In substance the bill alleged that the 
defendant was conducting its business 
illegally, improvidently and fraudu- 
lently; that it was now or soon would 
become insolvent as a result, and that 
great loss and injury would thereby be 
suffered by the plaintiff and other hold- 
ers of death benefit certificates unless a 
receiver was appointed and given au- 
thority to wind up the business in order 
that the assets might be distributed 
under the court’s direction. 

The plaintiff in the case is Arthur L. 
Hobart of Braintree, holder of a death 
benefit certificate for $500. 


Report on Hartford Life 


The Connecticut department gives a 
report on the Hartford Life, which 
shows the condition of the “safety fund 
department” as of Dec. 31 last. The 
insurance in force in the men’s division 
is $10,645,770 and in the women’s divi- 
sion $2,007,500. The assets of the men’s 
division are $1,212,287, and of the wo- 
men’s division $172,917. The surplus 
in the men’s division is $20,289 and in 
the women’s $5,325. The total income 
in the men’s division last year was 
$1,955,025, and the disbursements $968,- 
852. The total income in the women’s 
division was $127,440 and the total dis- 
bursement $122,144. 





Clergyman Lauds Life Insurance 


The Rev. Donald D. Munro, pastor 
of the Calvary Baptist Church at Kan- 
sas City, Mo., in a sermon on life in- 
surance, made the statement that 
churches should always, and especially 
in these war times, see to the insur- 
ance of the lives of breadwinners of 
poorer families. He said that every 
person should pay closer attention to 
their expenditures, and at the same time 
look more carefully to the resources 
that they would leave dependents. The 
occasion was the outgrowth of the short 
address made to the life insurance men 
of Kansas City at a recent monthly 
meeting of the association. About 100 
agents attended church that morning 
to hear the sermon. 





Ambitious, productioe and Trustworthy Life Agents 
may be BENEFITED by corresponding with the 








Berkshire Life Insurance Company 
Of Pittsfield, Massachusetts 


Incorporated 1851 





New Policies with modern provisions 
Attractive literature 


W. D. WYMAN, President W. S. WELD, Supt. of Agencies 











The Acid Test for Strength, Liber- 


ality, Service and Low Cost places 
; 7, high on the list 


CAPABLE AGENTS WANTED 
J. C. CAMPBELL, State Agent for 
Ohio and West Virginia 
S. W. Cor. State and Third Sts., COLUMBUS, OHIO 
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44 MILLIONS FROM 42 AGENCIES 


THE 1916 RECORD OF OUR EARNEST, 
LOYAL AND HAPPY AGENCY FORCE 


NEW ENGLAND MUTUAL LIFE 
INSURANCE COMPANY 


BOSTON, MASS. | z 











A Penn Mutual Premium, less a Penn Mutual Dividend, pur- 
chasing a Penn Mutual Policy, containing Penn Mutual Values, 
makes an Insurance Proposition which in the sum of all its Bene- 
fits, is unsurpassed for net low cost and care of interest of all members. 


THE PENN MUTUAL 
LIFE INSURANCE COMPANY 
OF PHILADELPHIA 


ON JANUARY 1, 1909, RATES WERE REDUCED AND VALUES IN- 
CREASED TO FULL 3% RESERVE 

















THE PERFECT PROTECTION POLICY OF 


THE RELIANCE LIFE 


gives you something absolutely new and different to talk to your 
prospects. Gives you a chance to earn more money than you 
are now making. 


Our Life Insurance Contracts contain the most up-to-date clauses 
known to the Insurance World. The Accident and Health gives 
full protection for at least a third less cost than regular casualty 
companies. Our agency contracts are as liberal as can be made. 


WRITE AND WE WILL TELL YOU MORE ABOUT OURSELVES 
Reliance Life Insurance Company of Pittsburgh F"mets.2:"* Pittsburgh, Pa.- 


— 
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Fifty years of success 


The Strength of the Company —the 
growth of a half century—towering back 
of every policy contract, assures the largest 
possible measure of security, service, and 


saving to the insured. 


Resources. 


Jesse R. Clark, President 


The wisdom of the founders in restricting the 
Company’s investments to farm loans, has throughout 
the years afforded the largest degree of safety, to- 
gether with the greatest earning power on its invested 
funds. It has in addition served the Nation, and 
the wide world in these troublous times, by its signal 
aid in the development of the Country’s Agricultural 


The manifold service of the past half century may 
safely be accepted as a criterion of larger service 
in store for its policy-holders and their beneficiaries. 


For Information address Allan Waters, Second Vice-Pres. 


The Union Central Life Insurance Company 


Cincinnati 











NEW LAW FOR ILLINOIS 





RULING NOW BEEN LEGALIZED 


Total and Permanent Disability Clause 
and Double Indemnity Accident 
Feature Are Authorized 





House bill 508 has passed both 
branches of the Illinois legislature and 
now awaits Governor Lowden’s signa- 
ture. This bill provides that life com- 
panies may issue the total and perma- 
nent disability clause. While the com- 
panies have been doing this for some 
years, it has been contrary to the stat- 
utes of the state, but under a ruling of 
the insurance department six or seven 
years ago, companies have been per- 
mitted to include such provisions, it 
being construed by the insurance de- 
partment that the disability clause per- 
tained to the life insurance business and 
was not accident insurance. This new 
provision simply reads the department 
ruling into the statute. 


Double Indemnity Feature 


The bill also provides that policies 
which contain provisions granting in- 
surance against death by accident shall 
be deemed to be policies of life or en- 
dowment insurance rather than acci- 
dent insurance. This will permit the 
writing of double indemnity features. 
Until now, no foreign life company not 
containing the provision in its charter 
to write double indemnity has been 
permitted to insert this clause in its 
policies issued in Illinois. House bill 
508 legalizes their issuance and opens 
the way for such companies as the 
New York Life and others that do riot 
transact a separate health and accident 
business. The bill was introduced by 
Guy Guernsey of Chicago. 


Executive Committee Meets 


The executive committee of the Mu- 
tual_ Life Managers Association met 
in Chicago to arrange for the annual 
gathering. There were present: R. F. 
Shedden, Atlanta, Ga.; Chas. R. Posey, 
Baltimore, Md.; Thos. C. Bell, New 
York City; Alma D. Katz, Portland, 
Ore.; Clay Babcock, Rochester, N. Y.; 
C. F. Moses, Savannah, Ga.; R. H. 
Cheney, Springfield, Mass.; W. F. Peet, 
St. Paul, Minn.; Darby A. Day, Chi- 
cago. 


A. C. Harmon of Savannah, Ga., general 
agent of the Pacific Mutual Life, died 
recently. He had represented the com- 
pany for seventeen years and made an 
excellent record. 




















Salesmen Give Good Advice 


Speakers at Conference Tell Agents How to Sell Policies 

















At the World’s Salesmanship Con- 
gress at Detroit last week was a fine 
sprinkling of life insurance men. There 
will be even more rate-book men there 
next year, and each year thereafter will 
show a further increase. So with the 
salesmen of all other branches of in- 
dustry—the Congress has arrived. 

Now for a few thoughts and sayings 
by some of last week’s speakers. 


* * * 
Excerpts From Speakers 


Said George H. Charlo, vice-presi- 
dent of the American Rolling Mill 
Company: “True habits are acquired 
only by giving the right of way to our 
best efforts. The training of the will 
requires constant effort. Honor and 
sincerity, when held above sales, pro- 
duce better salesmen.” 


The Eldorado of Sales 


F. C. O’Meara, director of the Stude- 
baker Corporation’s School of Sales- 
manship, was one of the Monday night 
headliners. He said: “It is no pipe 
dream to question your own honesty. 
How many people are absolutely hon- 
est? None! No man’s judgment is 
better than his information. Do you 
know that you do not have to open 
your mouth to be heard? Suggestion 
is as welcome to some salesmen as a 
snake in a bird’s cage. There would 
be more wisdom in some people’s heads 
if they did not leak in their mouths. 
Give your customer more of you. The 
more they take away from you the 
more they leave.” 


x * * 
Living Up to Your Territory 


H. E. Roesch, sales manager for the 
Whitehead & Hoag Company, spoke 
Tuesday morning. 

“Show a lively interest,” he said, “in 
all that concerns the people and the in- 
dividuals of your territory. vince a 
sympathetic interest in the business of 
both the city as a whole, and the indi- 
vidual citizens separately, discussing 
them only when invited or encouraged 
to do so, and exercise this with such 
good tact and judgment that you will 
be a welcome guest, to whom will al- 
ways be extended the hand of fellow- 
ship when you visit that town. 


Do Not Oversell 


“Don’t oversell. If permitted to do 


| SO, suggest to the buyer those goods 
| best suited to his needs. This requires 
careful study of his business and his 
requirements. Give such good advice 
that you will qualify in your customer’s 
opinion as an expert who may be con- 
sulted confidentially, with pleasure and 
with profit, and without fear of being 
imposed upon for the sake of an order. 

“Never talk hard times. If your 
prospect is an optimist agree with him. 
If he is a pessimist, share with him 
that optimism of which you should have 
an abundant supply.” 

Classes of Servers 


J. Frank Dechont, Philadelphia manager 
of the Sheldon School, spoke on the text 
“Every Product Has a Service All Its 
Own.” 

“The reason why children learn faster 
than grown-ups,” said Mr. Dechont, “is 
because their minds are open. We all 
wish for better jobs, but few of us are 
willing to give the better service that is 
first necessary. Every business has four 
classes of services in every position—the 
indifferent, the student, the adept, the 
master. The great opportunity every- 
where is for the master server. One em- 
ployer once said to me: ‘If every man 
and woman in our employ attended to his 
business like Tim, the driver, who can 
neither read nor write, we should have 
no competition.’ Can your boss say of 
you: ; ‘I wish every man were like that 
man’” 


Knowing Your Product 


Some valuable advice was given on 
Tuesday morning by Harry Gillett, Cleve- 
land manager of the Johns-Manville Com- 
pany. He said: 

“Never claim for your goods more than 
they can perform or deserve, rather lean 
backward from than toward exaggeration. 
A feeling on the part of the customer that 
you are modest, and that your goods are 
really better than you represent them to 
be will cause him to regard you as one 
of the jewels among his business friends. 

“The very best among all the salesmen 
I know are those who by diligent appli- 
cation in acquiring a thorough knowledge 
of their goods, accompanied by sincere, 
honest sales methods, have been able to 
make the customer think of them when- 
ever he considered any business in their 
lines; in fact, as I mentally review all the 
really good salesmen I have known I can 
recall few who were noted for their bril- 
liance. My ideal salesman is the steady 
plodder, who knows his line like a book 
and has the common sense not to be stam- 
peded by the foxy prospect or competitor. 

“A kindly remark in reference to your 
competitor, and a frank, unprejudiced 
statement as to his goods—if you find it 
necessary to say anything at all—estab- 
lishes you in the mind of your prospective 
customer as a man who, because he is 
willing to be square with his competition, 
is entitled to confidence and trust, and 
is a distinct commercial asset. Unfor- 








tunately, few salesmen are big enougt 
} s 1 to 
see this.” ” . 


* a” « 
The Sales Manager 


There was much good advice to home 
office men _in the address given Tuesday 
night by George E. Smith, president and 
general manager of the Royal Typewriter 
Company. He said: 

“Seventy-five percent of all real sales- 
manship lies behind the salesman (in the 
factory or home office) and 25 percent in 
the salesman. Untrained, unprepared men 
cannot be blamed if they fail. The gen- 
eral manager must be a master salesman. 
Every man in our factory is a silent part- 
ner of the man on the firing line and over 
our factory door is this slogan: ‘This is 
not our factory, it is your factory; it is 
not what we want, but what you wish. 
Just as much as good salesmen like to 
sell good goods are those who love to 
make good goods.’ ” 

* * . 


Training Men 


Roy T. Soule, a former Montana cow- 
boy_and new editor of “Hardware Age” 
made one of the most stirring addresses 
of the congress. 

“Tt is hard,” he said, “to make salesmen 
out of those intended for the race track 
or the Amen corner. Men and dogs are 
alike in that they like to be petted and 
patted on the back. Time is money and 
it represents more money to the sales- 
man than to the house. No man can be- 
come a specialist until he first becomes 
a specialist on one single item and 
then goes on to include the rest. Many 
a sale is made because the salesman is a 
‘good loser. Memory was never meant 
to be a plugged sewer. Forget your in- 
juries.” 

* . * 
Salesmanship Is Cooperation 


Said Dr. Schoeffel, of George Washing- 
ton University: 

“Don’t make your buyer feel like a 
piker. Respect his views. Make him feel 
at home. Serve the patron clean. Elim- 
inate your bad habits and then adopt new 
ones. Poise is the armor of the mind. 
The secret of poise is thorough knowledge 
of your goods. Salesmanship is coopera- 
tion not conquest.” 

* x * 


Spirit of Business 


_E. B. Saunders, efficiency director of the 
Simonds Mfg. Company, said in part: 

“The moving picture theater is a good 
place to study the law of gesture, even 
though it is a place of amusement. 
Through reading, through conversation, 
and even through studying farm buildings 
and passing scenes from train windows, 
the salesman can acquire many new facts 
useful to him in his work. Every moment 
thus spent in spare time is productive. 
Many salesmen waste their own time as 
well as the time of the salesmen of other 
companies by cooling their heels in hotel 
lobbies and in the vestibules of offices. 
We can’t pursue happiness, but when we 
start to do something useful, happiness 
comes in naturally.” 

Badness of the Good 

“T believe in constructive criticism,” 
said V. S. Price, chairman of the National 
Candy Company, on Wednesday. “I be- 
lieve that we should know our faults as 
well as our virtues. All of us can im- 
prove our moral soundness as applied to 
business. Unsuccessful men may be 
classed in certain distinct groups, all of 
whom lack integrity. 

“There is the lazy man—the man whose 
every thought is do things along the lines 
of least resistance. Ambition doesn’t 

(CONTINUED ON PAGE 13) 
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LIVE MEN CAN DOUBLE THEIR INCOME SELLING OUR 


Monthly Pension 


(Copyrighted) 


Bonds 


Under Our Service Pension Contract 


THE LA FAYETTE LIFE INSURANCE CO. 


LA FAYETTE, 


INDIANA A. E. WERKHOFF, President 














PLANS FOR GATHERING 


WILL BE IMPORTANT MEETING 





Secretary T. W. Blackburn of the Amer- 
ican Life Convention Tells About 
Grand Rapids Rally 





Secretary T. W. Blackburn of the 
American Life Convention gives a hint 
as to the program of the forthcoming 
annual meeting at Grand Rapids. He 
says: 

The annual meeting at Grand Rapids, 
Mich., Aug. 8-10, will be not only impor- 
tant, but interesting and instructive. It 
will be unusually important because of 
war conditions, changed situations and 
new problems. It is proposed to devote 
the executive session of the evening of 
the 8th to practical discussions of the 
business, especially war risks. : 

The evening of the 9th will be an 
unique program with music, an address by 
Governor Osborn and refreshments served 
informally during the social hour follow- 
ing the address of the governor. ’ 

The program for the annual meeting 
deais with home office and field problems. 
The speakers selected are experienced life 
insurance men. Their topics are up-to- 
date and intensely practical. The formai 
announcement of the program in detail 
will appear shortly. : 

The legal section meets Aug. 7 and will 
consider two prepared papers only. The 
remainder of the day will be devoted to 
interchange of ideas and discussions of 
company legal problems. 





News About Companies 











Cotton States Life, Memphis, Tenn.— 
It was moved on Jan. 1 from Tupelo, Miss., 
and has been examined by the Tennes- 
see department. The examiners say the 
assets are in excellent shape and its af- 
fairs are well managed. The business 
has been kept in force remarkably well 
according to the examiners. The only 
criticism made is that the acquisition cost 
has been rather high and it is expected 
that new business will be produced at 
more reasonable cost and in larger vol- 
ume than in 1916. The company is li- 
censed in Mississippi, Tennessee and Ar- 
kansas. 

. * * 

Grange Life, Lansing Mich.—The com- 
pany is writing at the rate of $300,000 
a month and will close the year with 
$5,000,000 in force. President Hull be- 
lieves in planting the company thoroughly 
in Michigan before entering other states. 
Superintendent of Agencies L. F. Long is 
building up a good plant throughout the 
state. The company recently moved its 
home office to the eighth floor of the new 
office building in Lansing. 

» * * 


Agricultural Life, Bay City, Mich.—The 
progress of this company indicates expe- 
rienced management in the hands of prac- 
tical life insurance men who have had 
rate book experience. President and Gen- 
eral Counsel Francis F. McGinnis and 
Vice-President and Superintendent of 
Agencies Willard E. King have both grad- 
uated from the field ranks. .The company 
wrote $190,000 in May, and it will close 
the year with $2,000,000 in force, mostly 
small town and country business. 

* ae * 


Mutual SBenefit—For the first five 
months of the year it shows new insur- 
ance paid for, $60,694,596, a gain of $17,- 
941,377. The new insurance paid for dur- 
ing May was $10,900,139, a gain of $2,- 
122,198 over May of last year. 


The Union Pacific railroad, which took 
out the big group policy in the Equitable 
Life of New York and Continental Cas- 
ualty of Chicago covering all of its em- 
ployes last fall, has announced that it 
will continue to pay the premiums on 
this protection for any of its employes 
who have enlisted in any branch of the 
military service in the United States pre- 
vious to May 12. 








OFFER IS REJECTED. 


O’NEIL TAKES A FIRM STAND | 





| 
Pennsylvania Commissioner Will De- | 
mand Full Restitution From the | 
Pittsburgh Life & Trust Directors 





Commissioner O’Neil of Pennsylvania | 
has rejected an offer made by the old | 
directors of the Pittsburgh Life & 
Trust to make part restitution of the 
$1,900,000 of securities taken by the 
promoters who purchased the company 
on a shoestring. Commissioner O’Neil 
declared that the offer from the old di- 
rectors was not enough. It is stated 
that it was made with the idea that the 
directors would not be prosecuted on 
account of charges of conspiracy to 
defraud the company. 

Commissioner O’Neil said that only 
full restitution will receive any consid- 
eration from him and even that would 
not absolve any director or former di- 
rector from prosecution. The directors 
have been indicted already. Commis- 
sioner O’Neil said that there are three 
ways to meet present difficulties. One 
is to pay back $1,900,000 to the com- 
pany, the second is the reorganization 
of the company by stockholders and 
policyholders; the third, the reinsurance 
of its business in some other company. 
Commissioner O’Neil said the affairs 
of the company are complicated, so that 
nothing can be considered at the pres- 
ent time in the way of reinsurance. 


Home Life’s Subscription 


The Home Life has subscribed for 
$250,000 additional to the Liberty Loan, 
making a total subscription of $750,000. 
Every member of the home office staff 
has made an individual subscription to 
the loan. 


Massachusetts Mutual Meeting 


> The annual agency meeting of the 
Massachusetts Mutual Life will be held 
at the home office August 17-18. 


Manager F. A. Lorenz, of the Aetna 
Life in Chicago, is at the Presbyterian 
Hospital recovering from a serious opera- 








AMERICAN NATIONAL INSURANCE COMPANY 


OF GALVESTON, TEXAS 


Operating in Seventeen States and the Republic of Cuba 


errr A Oe Te, ORR FREE. RT $ 4,336,054 
Surplus to policy holders ........................... ... 1,035,867 
aT eee ee re 64,218.697 


General Agency openings in Missouri, Kansas, New Mexico 
and California. Correspondence invited. 








Farmers and Merchants Life Ins. Co. 


M. P. HOLLIN' ; E. J. BALDWIN, 
President and Medial Director PRINCETON, IND. Vice-President and Gea. ‘Manager 
A level premium Indiana Company writing insurance on the lives of Indiana citizens 

through Indiana agents. Our agents are prosperous; are you? 
Address home office. 
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STATE MUTUAL LIFE ASSURANCE CO. 
of WORCESTER, MASSACHUSETTS 


Incorporated 1844 


The Company that gives complete satisfaction to policyho'ders and agents because 
both are a part of it. 
Seventy-Three Years of faithfullness to every promise made. 
Success for our ambitious representitives is a certainty. 


Additions are made to our agency force when the right men are found. 


B. H. WRIGHT, President D. W. CARTER, Secretary 
STEPHEN IRELAND, Inspector of Agencies 














ANTED—Agency Manager, experienced in ordinary 


and industrial business, to take complete charge of 


agency department of a middle west company at 


once. Right salary to right man. 


Give full qualifications in 


confidence and address 10-V, care The National Underwriter. 





IN ALL THE WORLD NO COMPANY LIKE THIS 


Renewals once earned are non-forfeitable and vested in you or your estate 


IT’S WISER TO WORK WITH US THAN WISH YOU HAD 


THE COLUMBUS MUTUAL LIFE INSURANCE COMPANY 


C. W. BRANDON, President COLUMBUS, OHIO 


D, E. BALL, Secretary 





is open in the STATE OF ILLI- 
NOIS for one of the best Old Line 


GENERAL Companies in America. 
AGENCY Address, 98-Y, 








NOW IS 


like life men to write us about 











THE TIME 
TO DIG 


new men in unoccupied territory that is fertile and possesses great possibilities. 


VERY life insurance man should be 
making money these days. This is 
the time to hit and hit hard. Our 

country is enjoying an unparalleled period 
of prosperity. Let us all take advantage 
of the times. It is a great day to sell life 
insurance. We are now putting on some 
We would 


our proposition during the next six weeks. 


Inter-Southern Life Insurance Company 


Louisville, Ky. 


JAMES R. DUFFIN, President 





Care The National Underwriter. _ 
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With Industrial Men 











PRUDENTIAL MEN ARE ACTIVE 


Bulletin Shows That the Year Is a 
Good One for the Agents 
Who Work 


The Prudential men are busy on the 
firing line, as can be seen from the 
following notes: 

Of the agents in the Oil City, Pa., dis- 
trict, who are doing good work and of 
whom Superintendent D. McCance has 
reason to be proud, is F. W. Dryburgh. 
This agent always shows low arrears and 
enjoys the honor of having the largest 
advance payments in the district along 
with a splendid record in ordinary. 

Recent promotions to assistancies in 
Division E are: E. M. McConnell, Gallit- 
zin, Johnstown, Pa., district; S. K. Fike, 
Piedmont, Cumberland, W. Va., district, 
and J. M. Dailey, Oil City. 

During the course of a recent Saturday 
morning meeting the members of the 
Trenton, N. J., staff were addressed by 
former Governor E. C. Stokes. Mr. Stokes’ 
address abounded with vigorous patriotism 
and was received with great enthusiasm 
by his hearers. 

Louis Vassallo, for several years an 
agent in the Orange, N. J., district, has 
just been promoted to an assistant super- 
intendency in Orange. 

The Burlington, N. J., district, under 
the direction of Superintendent Samuel 
Denison, is leading Division: M, so far as 
collections, low arrears and high advance 
payments are concerned. 

Agent George J. Knapp of Dubuque, 
detached from the Waterloo, Ia., district, 
is credited with a good ordinary record 
for 1917, and it is evidently his intention 
to be well up among the leaders. 

Agent Lyle O. Bogenrief of Cedar 

Rapids, detached from the Waterloo dis- 
trict, is making lively progress in or- 
dinary. 
_ Agent Wm. J. Mocha of Cedar Rapids 
is setting a good pace in industrial and 
if he keeps up the present rate of pro- 
gress he should be one of the leaders. 

Agent Claus G. Maack of Hartford, 
Madison, Wis., district, has been pro- 
moted to the position of assistant su- 
perintendent in Madison, and Agent Ed- 
ward J. DeTienne of the Wausau, Wis., 
agency organization to an assistant su- 
yerintendency at Des Moines, Ia. 

_Agent Max Shapiro of the Minneapolis 
district is showing excellent progress in 
both industrial and ordinary. 

Agent Wm. J. Tegeder of the Minne- 
apolis district, in addition to a splendid 
industrial and ordinary record, is keeping 
his debit in first class condition. The 
last report shows arrears of 19 percent 
and advance payments of 346 percent. 

Agents E. J. Taylor of Buffalo 1 and 
T. J. Meahen of Dunkirk, detached from 
the Jamestown, N. Y., district, rank Nos. 1 
and 2 among the agency force of Division 
H, on the basis of ordinary net new busi- 
ness for 1917. Agent Taylor also has the 
distinction of leading the northern group 
in the ordinary department. 





Public Savings Changes 


The Public Savings Life announces the 
following Indiana changes: Agent Charles 
Bevan promoted to superintendent at 
Marion; Agent C. A. Heilman promoted to 
superintendent at Kokomo; Superintendent 
R. Wakefield transferred from Marion to 
Muncie; Superintendent O. W. Moore 
transferred from Kokomo to Indianapolis. 





Industrial Life Notes 


Assistant Superintendent P. G. Hiestand, 
of the Prudential at Lancaster, Pa., leads 
Division K in ordinary net new business 
for the year. Assistant F. J. Johns of 
York, Pa., is second. 

Claus _Maack, local agent of the Pru- 
dential Life at Hartford, Wis., has been 
promoted to the position of assistant 
Superintendent of the district, with head- 
quarters at Madison, Wis. Mr. Maack will 
be transferred as soon as his successor 
is named and qualifies. 


NN. A. Crockett, general agent of the 
Prudential at Nashville, attended the con- 
vention of his company, together with the 
following agents: R. C. Webster, Nash- 
ville; N. F. Molloy, Murfreesboro; H. L. 
Mitchell, Clarksville; J Owen, Harts- 
ville. Two other agents under Mr. Crock- 
ett qualified, but did not attend the con- 
vention. 

que work of the Marion, Ind., district 
oifice of the Prudential is receiving much 





attention. Assistant Superintendent F. E. 
Headington and his staff wrote in ordi- 
nary and industrial is above the average. 


Assistant Mitchell Jones and his staff are | 
The results | 


also doing excellent work. 
obtained by these two assistants and their 
men speaks well for the Marion district. 


The Western & Southern Life has opened 


a district with headquarters at Hammond, | 


Ind., with Assistant Superintendent G. J. 
Purcell in charge. 


trict for the Public Savings. He was field 
leader in joint results for two consecutive 
years, and during the five years with the 
Public Savings had served in many Ca- 
pacities. 

H. E. Lyons has opened up the indus- 
trial field of Nashville for the Cotton 
States Life, with a field force of six men. 
This is the third Tennessee industrial of- 
fice in operation by the company, the 
others being at Chattanooga and Memphis. 
H. W. Durham, owning a fire agency at 
Nashville, is manager of the industrial 
department of the company, with head- 
quarters at Memphis. 


HEPTASOPHS ARE TAKEN OVER 





Baltimore Fraternal Society Is Rein- 
sured in the Fraternal Aid 
Union of Kansas 





The Fraternal Aid Union of Law- 
rence, Kans., May 25, took over the 
membership and business of the Im- 
proved Order of Heptasophs of Balti- 
more, Md., a fraternal order with 30,- 
000 members. For the present, a branch 
office will be maintained in Baltimore, 
but all the officials of the Heptasophs 
have retired. The members were re- 
rated last June on the National Fra- 
ternal Congress table at the attained 
ages. This is the seventh fraternal or- 
der to be consolidated with the Fra- 
ternal Aid Union, which makes a spe- 
cialty of taking over smaller and weaker 
fraternal orders. V. A. Young, presi- 
dent, states that his plan is to have 
an order based on adequate rates. Pre- 
vious to the consolidation with the 
Heptasophs it had 120,000 members and 
$2,000,000 in assets. It employs field 
men and issues certificates with paid 
up, extended and loan values. 





Association Activities 











The Nashville Association of Life 
Underwriters has adopted the plan of 
turning its monthly meeting into a 
luncheon, and the next meeting will 
be held the first Monday in July. 

* * x 


Milwaukee—The Milwaukee association 
held its monthly meeting last week. Sam- 
uel O. Buckner, agency inspector for the 
New York Life, had charge. Edgar Baume 
opened the program with some very excel- 
lent stories. He was followed by a quar- 
tette from the Lyric Glee Club. Dudley 
Crafts Watson, director of the Milwaukee 
Art Institute, gave a talk on “The Value 
of Art in the Life of Every Business 
Man.” There will be no further meetings 
of the association until September. 


Birthday Card Still Works 


The idea of salesmen sending birth- 
day cards to prospects and customers is 
not a new one, but it is still being used by 
many big producers and will probably 
continue indefinitely in the future to meet 
with considerable success. The reason for 
this success was clearly stated the other 
day by a business man, who had just re- 
ceived a hand-written birthday greeting 
from a salesman, as follows: ‘Needless 
to say that salesman has worked himself 
in solid with me. As a fellow grows older 
not even the members of his own family 
remember his birthday. To have the event 
kept in mind by a salesman, who has 
called on me but infrequently, warms the 
eeckles of my heart. How in in Sam Hill 
he found out the date of my birthday 
beats me.’ No mystery about how the 
salesman found out—he judiciously in- 
quired of the friends of the customer, or 
of the customer himself, and then filed 
the date in an index, together with simi- 
lar information concerning his other pros- 
pects and customers, for use at the proper 
time.—Mutual Life Items. 

















Mr. Purcell was for- | 
merly manager of the Muncie, Ind., dis- | 
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CENTRAL 
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Insurance Co. 


INDIANAPOLIS, IND. 
Established 1899 


HERBERT M. WOOLLEN 


PRESIDENT 











President 


Splendid opportunities for AGENTS in many sections of Ohio. 


Dr. W. O. THOMPSON 


The Midland Mutual Life Insurance Company 


COLUMBUS, OHIO 


An OHIO Company, uriting policies on OHIO people and keeping OHIO 
money in OHIO for the development of OHIO industries 
Admitted Assets .....................- $ 2,220,534.72 
Insurance in Force...........+......-. 21,329,698.00 


358,399.47 


New Continuous Monthly Income Policies 
We solicit inquiries from responsible parties. 


G. W. STEINMAN 


Secretary 











best policies. 





Stes 


GENERAL AGENTS: Wanted at once for States 
of Michigan, North Dakota and Montana. Good contracts; 


Referencesrequired. 


The Surety Fund Life Company, Minneapolis, Minn. 





The Central Life 


Insurance Company 


of Illinois 





business. 
the net cost 
dividend will 


payment of second premium. 
men in I1linois, Missouri, Iowa, South Dakota and Minnesota wit 
direct contracts with the Home Office. 


HE COMPANY writes both participating and non-participating 


A new dividend scale has been adopted which places 
of insurance very low. On all business issued in 1917 a 
be paid at the end of the first year, contingent on the 
Exceptional opportunities for agen 














Ottawa, sas aes 


IT WILL PAY YOU TO 
INVESTIGATE 


Illinois 
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ENDOWMENT AT 85 











20-PAY LIFE 
Dividends 





+ 








1 2 3 5 6 7 8 9 10 

$3.36 $3.46 $3.56 $3.70 $3.83 ese 
3.38 3.50 3.60 3.74 3.88 eae 
3.40 3.51 3.63 3.77 3.91 mee 
3.44 3.55 3.68 382 3.96 a 
3.46 3.58 3.72 385 4.00 $4.16 $4.33 $4.51 $4.70 $4.89 
3.50 3.62 3.75 3.90 4.05 4.21 4.89 4.56 4.76 4.97 
3.53 3.66 3.79 3.95 4.10 4.27 444 463 4:83 5.04 
3.58 3.71 386 400 416 434 452 4.71 4:92 5.13 
3.62 3.76 3.90 406 4.22 440 458 4.78 4.99 5.22 
3.66 380 395 4.11 4.29 445 465 486 5.06 5.30 
3.70 3.85 3.99 416 4.33 4.52 4.72 4.93 5.15 5.38 
3.74 3.89 4.04 422 440 459 480 5.00 5.23 65.47 
3.80 3.94 412 4.28 447 466 488 5.09 5.33 5.57 
3.85 4.00 4.17 436 455 4.75 496 5.19 5.42 5.67 
3.90 4.06 4.23 442 462 481 5.04 5.27 5.52 5.78 
3.94 4.11 4.29 448 4.69 4.90 5.11 5.36 5.61 5.88 
4.00 4.17 4.36 456 4.77 4.99 5.22 5.46 5.72 6.00 
4.06. 4.24 443 463 485 5.08 5.31 5.57 5.83 6.11 
4.18 4.31 4.51 4.72 4.93 5.17 5.42 5.68 5.95 6.23 
4.18 4.38 459 481 5.03 5.27 5.53 5.79 6.07 6.36 
4.26 4.46 4.67 4.90 5.13 5.38 5.64 5.91 6.19 6.50 
4.30 4.55 4.77 5.00 5.24 5.50 5.76 6.04 6.34 6.64 
4.34 460 4.87 5.11 5.36 5.62 5.89 618 6.49 6.81 
4.41 4.68 4.95 5.25 5.50 5.77 6.06 6.35 6.66 6.99 
4.46 4.74 5.03 5.32 5.64 5.92 6.22 652 6.84 7.18 
4.54 4.83 5.12 5.44 5.76 610 6.40 6.71 7.04 7.39 
4.62 4.91 5.22 5.54 5.88 623 659 6.92 7.26 7.61 
4.70 5.01 5.33 5.66 6.01 6.37 6.74 7.14" 7.48 7.84 
4.79 5.11 5.45 5.78. 615 652 691 7.30 7.72 8.08 
4.90 5.23 5.57 5.93 631 669 7.10 7.50 7.91 8.35 
5.02 5.35 5.72 6.08 648 687 7.28 7.69 8.12 8.56 
5.13 5.49 5.87 6.25 665 7.06 7.48 7.90 8.34 8.77 
5.26 5.64 °6.02 642 683 7.24 7.67 8.11 8.54 9.00 
5.43 5.82 622 663 7.04 7.47 7.90 835 8.79 9.24 
5.58 5.98 640 682 7.24 7.68 8.12 8.58 9.03 9.48 
5.78 6.19 662 7.05 7.49 7.94 839 884 9.30 9.76 
5.99 6.42 685 7.30 7.74 819 865 9.11 9.57 10.03 
6.21 6.66 7.10 7.55 8.00 847 893 9.40 9.86 10.31 
6.47 6.92 7.38 784 830 8.77 9.24 9.70 10.17 10.63 
6.75 7.21 7.68 814 8.62 9.09 9.56 10.03 10.50 10.95 
7.05 7.52 7.99 848 8.95 9.42 9.91 10.38 10.84 11.30 
7.37 7.86 835 8.82 9.31 9.79 10.26 10.73 11.20 11.66 
7.71 8.21 8.70 9.19 9.68 10.16 10.64 11.10 11.57 12.02 
8.09 8.60 9.11 9.60 10.08 10.57 11.05 11.52 11.97 12.41 
8.51 9.01 9.52 10.02 10.51 11.00 11.47 11.94 12.39 12.82 













Gui readies ts OUR We have a contract for you under which your 
RVICE income will be limited only by your activities. 


A REAL PROPOSITION FOR A REAL MAN 


FEDERAL CASUALTY COMPANY fiaiess 


Cash Capital $200,000.00 V. D. CLIFF, President 











1917 Dividends of Aetna Life 


20-YEAR ENDOWMENT 








Dividends 
r. ae 
2 2 3 4 5 6 7 8 9 10 

$4.20 $4.53 $4.89 $5.26 $5.66 “ee 
4.22 4.54 4.90 5.28 5.67 ‘ «  eleie 
4.23 4.55 4.91 5.28 5.68 are 
4.24 4.57 4.92 5.29 5.69 ae 
4.25 4.59 4.94 5.32 5.71 $6.11 $6.55 $7.02 $7.51 $8.02 
4.27 4.60 4.95 5.32 5.72 6.12 6.57 7.03 7.51 8.03 
4.29 4.63 4.98 5.34 5.74 6.14 6.59 7.05 7.54 8.04 
4.30 4.64 4.99 5.386 5.75 6.17 6.60 7.06 7.54 8.05 
4.32 4.66 5.01 5.38 5.77 6.19 6.62 1.08 7.57 8.07 
4.34 4.67 5.02 5.39 5.79 6.20 6.63 7.09 7.58 8.09 
4.37 4.70 5.05 5.42 5.81 6.23 6.65 7.12 7.60 8.11 
4.39 4.71 5.06 5.43 5.82 6.24 6.68 7.13 Ten $§.1 
4.42 4.74 5.09 5.46 5.85 6.27 6.71 7.16 7.64 8.15 
4.45 4.77 5.11 5.49 5.88 6.29 6.73 7.18 7.66 8.17 
4.47 4.79 5.15 5.52 5.90 6.31 6.75 7.21 7.68 8.20 
4.50 4.83 5.18 5.55 5.94 6.34 6.78 7.24 7.72 8.23 
4.53 4.86 5.21 5.58 5.97 6.39 6.81 7.27 7.75 8.26 
4.57 4.90 5.25 5.62 6.01 6.43 6.85 7.31 7.79 8.29 
4.60 4.94 5.28 5.68 6.04 6.46 6.99 7.34 7.83 8.33 
4.65 4.98 5.34 5.71 6.10 6.51 6.94 7.39 1.87 8.37 
4.70 5.04 5.39 5.76 6.15 6.57 6.99 7.45 7.93 8.43 
4.71 5.09 5.44 5.83 6.21 6.62 7.06 7.51 7.98 8.48 
4.74 5.12 5.53 5.90 6.29 6.70 7.13 7.59 8.06 8.57 
4.76 5.15 5.55 5.96 6.36 6.77 7.21 7.67 8.13 = 8.63 
4.80 5.18 5.59 6.01 6.45 6.86 7.30 7.75 8.23 8.73 
4.83 5.23 5.64 6.07 6.51 6.97 7.41 7.86 8.34 8.84 
4.87 5.27 5.68 6.12 6.57 7.04 7.52 7.98 8.46 8.95 
4.92 5.33 5.75 6.19 6.64 7.11 7.61 8.11 8.59 9.08 
4.99 5.39 5.82 6.26 6.72 7.20 7.69 8.20 8.73 9.22 
5.06 5.47 5.90 6.36 6.81 7.30 7.80 8.32 8.84 9.37 
5.13 5.55 5.99 6.45 6.93 7.42 7.91 8.43 8.96 9.49 
5.22 5.65 6.10 6.57 7.05 7.54 8.05 8.56 9.09 9.62 
5.33 5.78 6.24 6.70 1-29 7.68 8.18 8.71 9:23 9.76 
5.45 5.91 6.37 6.85 7.33 7.84 8.34 8.85 9.38 9.9 
5.61 6.07 6.54 7.02 7.51 8.01 8.52 9.04 9.55 10.09 
5.78 6.24 6.71 7.20 7.69 8.20 8.71 9.23 9.74 10.27 
5.96 6.42 6.91 7.40 7.90 8.41 8.92 9.43 9.95 10.48 
6.16 6.65 7.13 7.64 8.13 8.64 9.15 9.66 10.18 10.70 
6.39 6.87 7.37 7.87 8.37 8.88 9.39 9.91 10.41 10.93 
6.63 7.12 7.62 8.12 8.64 9.14 9.65 10.16 10.66 11.17 
6.89 7.39 7.89 8.40 8.91 9.42 9.92 10.54 10.93 11.42 
%29 7.69 8.20 8.71 9.22 9.73 10.23 10.73 11.23 11.72 
7.55 8.06 8.57 9.09 9.59 10.10 10.60 11.10 11.58 12.06 
7.98 8.50 9.02 9.53 10.04 10.54 1.04 11.53 12.00 12.47 
8.51 9.04 9.57 10.08 10.58 11.09 11.58 12.05 12.52 12.97 








c Dividends = 
1 2 3 4 5 6 7 8 9 10 
$3.01 $3.01 $3.02 $3.03 $3.05 ba 
3.03 3.04 3.05 3.06 3.08 me 
3.07 3.08 3.09 3.10 3.12 hems Sewer 
3.09 3.10 3.12 3.14 RS wees soe 
3.13 3.14 3.16 3.18 3.21 $3.24 $3.27 $3.31 $3.35 $3.40 
3.15 3.18 3.20 3.23 3.26 3.28 3.33 3.37 3.41 3.46 | 
3.18 3.21 3.23 3.27 3.29 3.34 3.38 3.42 3.47 3.53 
3.22 3.25 3.28 3.30 3.35 3.38 3.44 3.49 3.54 3.60 
3.25 3.29 3.32 3.36 3.40 3.45 3.50 3.56 3.62 3.68 
3.30 3.34 3.38 3.42 3.46 3.51 3.57 3.63 3.69 3.76 
3.34 3.38 3.42 3.46 3.52 3.57 3.63 3.70 3.77 3.84 
3.38 3.42 3.47 3.52 3.58 3.63 3.71 3.78 3.85 3.94 
3.44 3.48 3.53 3.58 3.66 3.72 3.79 3.87 3.95 4.04 
3.49 3.54 3.60 3.66 3.73 3.80 3.88 3.96 4.05 4.15 
3.55 3.59 3.66 3.73 3.81 3.88 3.96 4.05 4.16 4.26 
* 3.60 3.67 3.75 3.81 3.90 3.98 4.07 4.17 4.28 4.38 
3.68 3.75 3.83 3.90 3.99 4.08 4.18 4.29 4.40 4.51 
3.76 3.83 3.91 4.00 4.09 4.20 4.29 4.41 4.52 4.64 
3.83 3.91 4.00 4.10 4.19 4.30 4.41 4.53 4.66 4.79 
3.92 4.00 4.10 4.20 4.31 4.44 4.55 4.67 4.81 4.95 
4.00 4.10 4.20 4.31 4.43 4.54 4.68 4.82 4.96 5.10 
4.04 4.20 4.31 4.43 4.55 4.68 4.82 4.96 5.12 5.29 
4.09 4.26 4.43 4.56 4.68 4.84 4.98 d.13 5.30 5.47 
4.17 4.33 4.52 4.69 4.84 4.99 5.15 d.32 5.48 5.67 
4.23 4.40 4.60 4.79 5.00 5.16 5.33 5.50 5.70 5.89 
4.31 4.50 4.71 4.90 5.13 5.35 5.53 5.72 5.93 6.14 
4.39 4.60 4.81 5.02 5.26 5.50 5.74 5.95 6.17 6.39 
4.48 -70 4.92 5.16 5.41 5.65 5.92 6.20 6.42 6.64 
4.59 4.82 5.06 5.31 5.56 5.83 6.12 6.41 6.70 6.94 
4.69 4.94 5.20 5.46 5.73 6.02 6.32 6.62 6.92 7.24 
4.80 5.06 5.33 5.62 5.90 6.20 6.51 6.83 7.15 7.47 
4.93 5.20 5.49 5.79 6.10 6.41 6.73 7.05 7.39 7.72 
5.08 5.36 5.67 5.98 6.30 6.63 6.96 7.30 7.64 7.99 
5.23 5.53 5.85 6.19 6.52 6.86 7.20 7.56 7.91 8.26 
5.40 5.73 6.06 6.41 6.75 7.10 7.46 7.83 8.20 8.55 
5.60 5.95 6.29 6.66 7.01 7.39 7.76 8.13 8.50 8.87 
5.82 6.18 6.55 6.92 7.30 7.68 8.06 8.44 8.82 9.21 
6.06 6.44 6.82 7.21 7.60 7.99 8.38 8.77 9.17 9.55 
6.32 6.72 7.13 7.53 7.93 8.33 8.73 9.13 9.52 9.92 
6.60 7.01 7.43 7.85 8.26 8.68 9.08 9.49 9.89 10.29 
6.91 7.33 7.76 8.19 8.63 9.05 9.47 9.88 10.29 10.68 
7.24 7.68 8.13 8.57 9.01 9.44 9.86 10.28 10.70 11.09 
7.60 8.06 8.51 8.96 9.40 9.85 10.28 10.71 11.12 11.53 
7.97 8.44 8.91 9.37 9.83 10.28 10.72 11.14. 11.56 11.96 
8.38 8.86 9.35 9.81 10.28 10.73 11.18 11.60 12.01 12.43 
8.47 8.96 9.46 9.93 10.41 10.86 11.30 11.73 12.14 12.53 
8.92 9.43 9.94 10.43 10.90 11.36 11.80 12.23 *12.63 13.01 
9.45 9.97 10.48 10.98 11.46 11.91 12.3 12.78 3.17 13.53 
10.10 10.63 11.14 11.65 12.12 12.58 13.02 13.43 13.81 14.16 
10.89 11.438 11.95 12.45 12.93 13.38 13.82 14.20 14.5 14.90 


WANTED. By a young life insurance company in the North- 
west with a clean record and in a strong financial condition, an 
experienced man to act as Superintendent of Agents. Must be a 
man who is willing to start at a reasonable salary until he has 
proved himself. State experience, references and salary expected 


in the first letter. Address 43C care The National Underwriter. 











WE ARETILLING OUR HOME SOIL 


Ohio, Michigan and West Virginia in which ter- 
ritory we can place to their advantage good men, 
who are not too big to realize that WORK Spells 
Success. You may be the man we are looking 


for. A letter to the Home Office will bring an answer. 


THE CLEVELAND LIFE 


WILLIAM H. HUNT, President 
Howard S. Sutphen, Vice Pres. and Mgr. of Agencies, Guardian Bank Bldg., Cleveland, Ohio 




















The Globe Mutual 


Life Insurance Association 
OF CHICAGO, ILL. 


Incorporated Under the Insurance Laws of Illinois, 1895 


M. H. Horr Frank T. ANDREWS, A.M., M.D 
President and Counsel Medical Director 


T. F. Bagry, Li.B., Secretary, Gen. Mgr. and Founder 


Pays Death—Total and Permanent Disability 
and “Old Age’’ Benefits. 

Six Thousand One Hundred and Fifty 

such claims and others paid on policies issued on 

residents of Chicago and within the “Forty Mile 

Limit” up to November 1, 1914. 


ORDINARY AND INDUSTRIAL BRANCHES 
CLAIMS PAID ON SIGHT 


T. F Barry, Sec. and Gen. Mgr. 


om) ee) So Si 


CEDAR RAPIDS 
LIFE INSURANCE CO. 


CONTRACT 
TERRITORY 


COMPANY 
FOR GOOD MEN 


C&Robbins, Pres. CB Svoboda, Secy. 
HOME OFFICE 
CEDAR RAPIDS, IOWA 


G00 



































WANTED. General Agent for South Half of Ilinois by Ilinois’ 
e only Mutual and only full Level Premium Company. Must have Al References 


La and furnish evi- 
dence’ of ability to produce substantial volume of business. 
A Real Opportunity for Right Man. 


Scandia Life Insurance Co. ‘tincis 


Illinois 
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June 21, 1917 


THE NATIONAL 





UNDERWRITER 











NEWS ABOUT LIFE POLICIES 


q New Policies, Premium Rates, Divi- 
dends, Surrender Values and all Changes 
in Policy Literature, Rate Books, etc. 
q Supplementing Policyholders’ Digest, 
Published Annually in May. Price, $2.56 


MONTHLY INCOME RATES 


The new ratebook of the Central Life 
of Iowa, which will soon be issued, 
will show complete rates for continu- 
ous monthly income policies. Two 
forms will be put out, the ordinary life 
and 20-pay life, and each will be issued 
either on the nonparticipating or partici- 
pating basis. 

The nonparticipating rates are lower 
than those the company has been quot- 
ing and the participating rates are new, 
the company having till now written 
only nonparticipating business. 

Samples of the rates for $10 monthly 
income follow: 

Ordinary Life—Nonparticipating 











m—_—-Age of Beneficiary -————_—__, 
Ins’d_ 10 20 30 40 50 6 


20...$33.99 $31.83 $29.84 $28.06 $26.74 $26.05 
25... 38. 35.68 33.37 31.43 30.01 29.27 
30 44.03 40.83 38.03 35.77 34.21 33.42 
35 51.89 47.88 44.31 41.57 39.75 38.88 
40 62.70 57.63 52.95 49.40 47.14 46.14 
45 77.66 71.32 65.13° 60.24 57.26 55.96 
50... 98.65 90.81 82.55 75.66 71.36 69.57 
55...128.05 118.35 107.41 97.57 91.16 88.4 


60...169.50 157.55 143.20 129.23 119.39 115.17 
20-Pay Life—Nonparticipating 


Age 

of Age of Beneficiary-————_, 
Ins’d 10 20 0 0 
20...$50.40 $47.28 $44.36 $41.88 $40.18 $39.39 
25... 55.11 51.46 48.20 45.51 43.68 42.87 
30 61.06 56.74 52.90 49.90 47.94 47.07 
35 68.84 63.63 58.97 55.44 53.21 52.25 
40 78.99 72.72 66.94 62.52 59.86 58.76 
45... 92.44 85.00 77.70 71.96 68.53 67.16 
50...110.62 101.86 92.64 84.96 80.26 78.39 


55...135.57 125.32 113.73 103.31 96.57 93.83 
60...170.67 158.55 144.01 129.80 119.91 115.69 


Ordinary Life—Participating 


Age 

of -——Age of Beneficiary-———_—_, 
Ins’d 10 30 50 60 
20...$40.82 $38.66 $36.67 $34.89 $33.57 $32.88 
25... 45.73 438.14 40.83 38.89 37.47 36.73 
30. 52.29 49.09 46.29 44.03 42.47 41.68 
35 61.17 57.16 53.59 50.85 49.03 48.16 
40 73.31 68.24 63.56 60.01 57.75 56.75 
45 90.07 83.73 77.54 65 69.67 68.37 
50 113.46 105.62 9 86.17 84.38 


60...191.60 179.65 165.30 151.33 141.49 137.27 
20-Pay Life—Participating 


16 Age of ee 
0 
20...$59.59 $56.46 $53.55 $51.07 $49.37 $48.58 
58.14 55.35 


25... 64.95 61.30 53.52 52.71 
30... 71.70 67.38 63.54 60.54 58.58 57.71 


55...154.61 144.36 132.77 122.35 115.61 112.87 
60...193.49 181.37 166.83 152.62 142.73 138.51 
New York Life 


, The New York Life makes the follow- 
ing announcement concerning war risks: 








Notice is hereby given that the com- 
pany has decided to limit to $2,500 the 
amounts issued with No. 1 war clause on 
unmarried men who have not reached 
their thirty-first birthday on June 5,1917. 
Amounts in excess of $2,500 will be con- 
sidered, if the risk is approved for excess 
amounts, with No. 2 war clause. The 
rule applies for the present only to single 
men. The same limitations will be placed 
on men already enlisted in any branch of 
the army or navy, regardless of ages, and 
also on applicants over 31 years of age 
where the company’s information leads 
to the belief that the applicant is apt to 
engage in military service. 

The above limitation applies to Red 
Cross nurses and to women where the 
indications are that the applicant is likely 
to enter Red Cross service. 

Agents are further advised that where 
applicants of military age are apparently 
applying for amounts larger than their 
condition and means seem to warrant, the | 
amounts of insurance assumed will be 
limited—even with No. 2 war clause—to | 
such sums as the company feels should | 
be carried by the applicant under normal | 





conditions. 








| 


First 5 Percent | 
Debenture Policy 














Herman Kramer, city manager of the 
Penn Mutual Life in Chicago, wrote 
out in long hand the first 5 percent 
debenture policy of the Mutual Life. 
Mr. Kramer was formerly a clerk in 
the actuarial department, under Emory 
McClintock, and later was assigned to 
work under Prof. William P. Stewart, 
the well known agency instructor of the 
Mutual Life in the old days. Edward 
Berkley, who was working in Kentucky 
under Joseph E. Baker, general agent 
in St. Louis, wrote a $100,000 policy 
on the 20-pay life plan, providing fou 
the payment of $5,000 a year to the 
beneficiarya at death for twenty years 
and then the payment of $100,000 in a 
lump sum. The Mutual Life had got- 
ten out no policies of this nature and 
the actuarial department had to fix one 
up. It was drawn out in the rough 
and Mr. Kramer, who was something 
of a penman, wrote it out in long 
hand, took it to the old Hoffman house 
in New York and delivered it to Mr. 
Baker. The policy became at once a 
good seller and some of the stars in 
the Mutual Life wrote a large amount 
of business on this plan. 





In New Headquarters 


The Mutual Life of Springfield, Ill., and 
the Commercial Health & Accident of the 
same city, both under the same manage- 
ment, have moved to new quarters at the 
northeast corner of Fifth and Monroe 
streets, Springfield. H. B. Hill is presi- 
dent of both companies. They have h: 
a good growth, and have been well man- 
aged. 
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agents. 


confidential. 











We W ant Men 


Do all advertisements read alike? 
our proposition is unique. It will pay you to ask for 
it, if you are able to produce results. Assure us of 
this and we can make you 


A Rare Proposition | 


for we are opening some splendid territory in rich 
country, and must have a few capable general 
Our policy contracts are unexcelled. We 
are doing an enormous business. 


The Bankers Reserve Life Company 


OMAHA, NEBRASKA 


All the same, 





Correspondence 
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DISTRICT AGENTS 
WANTED 


oohiionn 


KANSAS «4 NEBRASKA 


Excellent Renewal Contracts 
Direct with the Company 


Guaranteed Low Cost Policies 


Address 


THE FRANKLIN LIFE 


INSURANCE COMPANY 





—— Springfield, Ilinois———— 

















NDUSTRIAL CONCERNS throughout the land are proving the 
patriotism of business by insuring entire staffs of employees. The Pru- 
dential will lend a hand—make it easy for firms to insure their workers. 





Family Insurance has placed America First 
in Life Insurance, and Group Insurance will 
help to keep it there. 





The Prudential has a fine Group plan. 
Group Insurance is endorsed by every concern 
that has tried it. Send for brief, forceful de- 
Scriptive circular. 


THE PRUDENTIAL INSURANCE CO. OF AMERICA 


Incorporated under the laws of the State of New Jersey 
FOREST F. DRYDEN, President HOME OFFICE, NEWARK, N. J. 














The Nation Needs Its Business 


Not less patriotic than those who serve the nation in 
organizations directly connected with the war, are those 
who keep the wheels of business steadily turning. Their 
work contributes to the country’s moral poise, and, as well, 
keeps sound the financial foundation on which our great 
part in the war must rest. Life insurance is one of the 
great conservators of national resources, through its pro- 
tection of the myriad homes of the people and the businesses 
which furnish their maintenance. Life insurance has there- 
fore a great opportunity and a great duty in‘this time of 
crisis. 

Occasionaily we have a General Agency opening. 

JOSEPH C. BEHAN, Superintendent of Agencies 


Massachusetts Mutual Life Insurance Company 
SPRINGFIELD, MASS. INCORPORATED 1851 
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Not seeking men who 
sell insurance, or 
sell big policies, or 
sell lots of policies 


But we do seek men 
who sell service 





Only in Wisconsin 
€ * 


nsuranceCompany 


Home Office Madison 
AO Increase in Paid 
O New Premiums 
—that tells the 1916 story 


of Fidelity progress. 
Direct leads and the Fidelity “Income 
for Life” plan are making money for 
Fidelity field men. Any man who can 
sell life insurance can sell MORE 
Fidelity insurance. 

Write to-day— 


Fidelity Mutual Life 


Insurance Company, Philadelphia 




















Inc. 1878 Walter Le Mar Talbot, Pres. 








REAL PROTECTION AT COST 
AS WRITTEN BY THE 


American Health and Accident 


Insurance Co. 
POLICIES TO MEET 
wee EVERY NEED .... 

An Attractive Side Line for 
Life Men. 
ADDRESS THE COMPANY, TOPEKA, KAN. 





BANKERS 


ZX VOON O43 <>'0 VOON H<>0 


APPEAL TO COMPANIES 





WANT WAR CLAUSES UNIFORM 





Will Take Further 
Steps to Standardize Action—Other 
Work of Supervising Officials 


Commissioners 





A direct appeal to life insurance com- 
panies to accept the war risk rider de- 
vised by the joint ¢ommittee of 
insurance commissioners and company 
representatives in April will be made 
by the sub-committee of the National 
Convention of Insurance Commission- 
ers through its chairman, Burton 
Mansfield of Connecticut. 

In addition, it will be asked that 
companies agree to return to insured 
any excess of the special charge of 
$37.50 per $1,000 that may remain after 
the war is over. This decision was 
reached on Monday at a meeting of 
the executive committee of the na- 
tional convention held at Hotel Astor 
in this city. 

Want Speedy Decision 


Commissioners express surprise that 
the clause has not been accepted more 
fully. They believe it is essential that 
such action be taken before enlisted men 
go to the front. Commissioner Mans- 
field stated that the uniform war risk 
rider had been submitted to more than 
two hundred companies, of which num- 
ber forty-eight have accepted it as it 
stands. Forty-five will accept if minor 
changes be made, fifty are undecided, 
twenty-eight defer action until other 
companies take the step, sixty-four re- 
fuse it outright and twenty for one 
reason or another are not concerned 
with war risks. 

The clauses of some companies, 
charging war premiums only when the 
nolicvholder leaves the limits of the 
United States for service, were held 
by the committee to be unfair and in- 
equitable. 


Mergers of Fraternals 


Attention of the executive commit- 
tee was called by the subcommittee on 
fraternal societies to the necessity for 
full knowledge concerning mergers 
and reinsurance deals between socie- 
ties. Secretarv McMasters of the con- 
vention was instructed to advise the 
national body that the committee rec- 
ommends in the case of mergers of 
such societies or proposed reinsur- 
ances that the terms should not onlv 
he filed with the insurance commission- 
ers of interested states. but that copies 
be also filed with commissioners in 
every state where such societies do 
business. 


Uniform Abstract of Statement 


The committee on hlanks met on 
Monday at the Astor. No change has 
been made in the life blank. War risk 
changes will come up for considera- 
tion at the December meeting. 

The recommendations of the com- 
mittee on blanks as to a uniform ab- 
stract for publishing annual statements 
was annroved bv the executive commit- 
tee. For life companies this will be 
the first seven pages of the conven- 
tion blank and for fraternal assessmeni 
associations the first five pages and 
the seventh page. 


Want Membership of 100 


The North Dakota Life Underwriters 
Association held a meeting at Fargo, N. 
D., Saturday, June 16. The meeting was 
fairly well attended and routine business 
transacted. Mrs. A. M. Knight, chair- 
man of the membership committee, pre- 
sented a very favorable report and several 
new members were added. A strenuous 
effort is being made to increase the mem- 
bership of the organization to 100 mem- 
bers before the next meeting of the 
Northwest Congress. 


Percy H. Gordon of Milwaukee, mana- 
ger of the life and accident department of 
the Travelers, was one of the two repre- 
sentatives of the Rotary Club of Milwau- 








kee at the national Rotarian convention 
in Atlanta, Ga., from June 19 to 22. 
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The Company OF the People, BY the People, FOR the People 


The Metropolitan Life 


Insurance Company 


Incorporated by the State of New York 


Home Office, One Madison Ave., New York City 
Proof of Public Confidence | 


This Company has more premium-paying business in force in the United 
States than any other Company, and for each of the last eighteen years has had 
more new insurance accepted and issued than any other Company in America. 


The Daily Average Business During 1916 
701 per day in Number of Claims Paid. 8,304 per day in Number of Poli- 
cies issued and revived for $1,969,823 per day in New Insurance issued, revived 
and increased. $376,827.40 per day in payments to Policy-holders and addition 
to Reserve. $220,509.26 per day in Increase of Assets. : 

















Central States Life Insurance Company 


St. Louis, Missouri 


Insurance in Force, $24,000,000.00 
JAMES A. McVOY, Vice President and General Manager 

















J.O. LAUGMAN, President B. O. BERGE, Secretary 


Lutheran International 


Insurance Company 
Capital $100,000.00 Surplus $121,477.33 


Ottawa Banking & Trust Building 
OTTAWA, ILLINOIS 














DIXON W. PLACE, Pres. 
A. S. BURKART, V. P. & Gen. Mgr. 
WM. MELL, Sec’y. 


Conservative Life Insurance Company 
of America fNpustRiAL 
We have some splendid openings for experienced 


industrial insurance men in our Monthly payment de- 
partment, and some first class territory for Ordinary 


U 
OF AMERICA 


ONSERVATIVE LIFE 
INSURANCE CO. 


‘ge 





men. 
Address in strict confidence 


A. S. BURKART, V. P., South Bend, Ind. 


| 
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Wanted in Illinois, Indiana and Pennsylvania 


100 Industrial Agents 
20 Assistant Superintendents 
5 Superintendents 


WHO KNOW HOW 


For new Industrial Work—to open new territory 
and to sell the best thing going. 
Address Industrial Department 
Western Life Indemnity Company 
604 Masonic Temple, Chicago, III. 
Now known and called “THE OLD RELIABLE.” 


33 years’ continuous and successful career. 


GEN. GEO. M. MOULTON, President J. L. MITCHELL, Genéral Agency Manager 
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TWO COMPANIES COMBINE 


W. A. WATTS TO BE AT HEAD 





Merchants Life of Iowa and Pre- 
ferred Life of Grand Rapids Will 
Consolidate 





A consolidation has been effected be- 
tween the Merchants Life of Burling- 
ton, Iowa, and the Preferred Life of 
Grand Rapids, Mich., so that the com- 
bined company under the name of the 
Merchants Life will have capital stock 
of $400,000, assets of $2,250,000, and in- 
surance in force of $60,000,000. 

William A. Watts, organizer and 
president of the Preferred, will be pres- 
ident and general manager of the Mer- 
chants Life. Aside from the executive 
office at Burlington, Iowa,ean eastern 
office will be maintained at Grand 
Rapids in the present offices of the 
Preferred. Mr. Watts will divide his 
time between the two places. 


Preferred -Chiefly in Charge 


The executive officers of the Mer- 
chants Life will be chiefly the officers 
of the Preferred Life. Several of the 
directors of the Preferred have been 
elected to the board of the consolidated 
company. The reinsurance deal was 
favorably passed upon by the insurance 
commissioners of Iowa and Michigan. 
The combined company is licensed in 
thirty states. The consolidation will 
make the Merchants a bigger-factor in 
the field and will be able to do a larger 
business than the two companies could 
singly. The Preferred has confined its 
operations to Michigan, Ohio and Min- 
nesota, with 90 per cent in Michigan. 


Watts Takes High Rank 


President Watts has taken high rank 
in the life insurance world. He estab- 
lished his company on a firm basis with- 
out large promotion expense. He was 
born in 1867, educated at Ohio Wes- 
leyan college and went to Michigan 
twenty-five years ago to engage in 
banking. He sold the stock of the Pre- 
ferred in six weeks, mostly to bankers 
in Michigan. He is one of the most 
faithful members of the American Life 
Convention and never misses a meet- 
ing. 

It is understood that Vice-President 
‘ohn A. McKellar of the Merchants, 
who was formerly connected with the 
lowa department, and is a well known 
actuary, will continue with the com- 
pany. The consolidation is regarded 
as a progressive step for both com- 
panies, as the consolidated company 
will have greater momentum and it can 
be more economically administered. 


Griswold Made Actuary 


R. N. Griswold has been appointed 
actuary of the Western Union Life and 

A. Hughett office manager. Mr. 
Griswold graduated from Yale in 1909 
and engaged in practical actuarial ex- 
perience at the home offices of the State 
Mutual Life, Western States Life and 
the Federal Life. Mr. Hughett acted 
as bookkeeper for the Western Union 
and is now assistant secretary. 








The Columbian National Lite 
OF BOSTON 


A CHANGE may be necessary to realize your am- 
bition. Think a minute—then write 


WM. H. MASTIN FRANK D. LOMBAR 
Superintendents of Agencies 


we of the Phe nga (East of the Mississippi) 
es Buil , 77 Franklin Street, 
DENVER BOSTON, MASS. 


DARL D. MAPES 
Superintendent of Accident A: 
77 Franklin St., BOSTON, 


encies 


The service of a high-grade Accident Seton 
will also be offered, so that you will not have to 
broker your Accident business to avoid violating 
your Life insurance contract. 








WILLIAM A. WATTS 
President Preferred Life of Grand Rap- 
ids, Who Becomes Head of Merchants 
Life of Iowa, the Two Companies Hav- 
ing Been Marged. 


NEW MUTUAL IS ORGANIZED 








State Charter Board Grants Incorpora- 
tion Papers to American Mutual 
Life of McPherson 





The state charter board has just 
granted incorporation papers to the 
American Mutual Life of McPherson, 
Kan. The organizers are now at work 
completing their organization plans to 
be presented to the state insurance de- 
partment in July to secure authority to 
begin business. 

The seven directors named for the 
first year follow: A. J. Shaw; D. R. 
Maltby, W. J. Krehbill, Chas. H. Sandy, 
B. Harms, Frank O. Johnson, A. Eng- 
berg. 

The company is being promoted by 
A. J. Shaw, who has been for many 
years an active insurance man in Kan- 
sas. He will be in direct charge of the 
organization work and later it is ex- 
pected that he will become the head of 
the company and in direct charge of 
the agency forces. Dr. Engberg will 
be the medical director. 


COMPANIES 





COAST SHIFT 





Columbia Life and Trust Sells to New 
World—Union Pacific 
Reinsures 





The insurance departments of Ore- 
gon and Washington have compieted 
the examination of the Columbia Life 
& Trust of Portland, Oregon, which 
has just sold its business to the New 
World Life of Spokane. It also is re- 
ported that the Union Pacific Life of 
Vancouver, Wash., has been reinsured 
by the Occidental Life of Los Angeles. 
The Union Pacific Life recently was 
examined by the Oregon and Washing- 
ton insurance departments. Since the 
first of the year that company has not 
been licensed to do business by the 
Oregon department. 


Death of Mrs. Talbot 


Mrs. Walter LeMar Talbot, wife of 
the president of the Fidelity Mutuai, 
died Thursday of last week. The fu- 
neral services were held at the Church 
of the Annunciation. Mrs. Talbot has 
peen ill for a number of months. She 
was a gifted woman in many ways and 
was endeared to a large circle of 
friends. 





BEST LIFE INSURANCE PAPER 
Keep Up to Date on Policies, 








WANTED! 


State Managers for 


Georgia, Virginia, Indiana and District of Columbia 


BY THE 


Columbia Life Ins. Company 


of Cincinnati 


Third oldest Ohio company. Liberal commissions, continu- 


ous renewals, or salary and commission. 


Both par and non-par 


policies; special accident policies. Our new unbreakable will con- 
tract is payable in continuous monthly instalments. 

Do you realize the opportunity for lucrative employment 
with a growing progressive company, big and old enough to in- 
sure stability, with valuable territory yet unassigned? 

Address with bank or other first class references, 


S. M. CROSS, Sec’y, Cincinnati, Ohio. 


























Dividends, Rates, by Reading 
THE NATIONAL UNDERWRITER 


NATIONAL LIFE 
ASSOCIATION, Des Moines, Ia. 





MONEY MAKING 


Contracts for 


MEN in MICHIGAN 














Total 
- Ci mn 

rercaig 
We want a man who can show good clean 
record. for Full-Time Work. Territory in 
lowa. Strictly commission basis. Maxi- 
mum first year commission for Hundred 
Thousand Dollar Men. Over Five Mil- 
lion in force in Iowa. Will write Three 
Million 1917 

Address: JAS. H. JAMISON, Pres. 





Non-Participating 











River. 


LINE company. 








We want a GOOD PERSONAL 
PRODUCER and organizer for 
DESIRABLE TERRITORY in 
several states west of the Mississippi 
Excellent Contract. 


Northwestern National 
Life Insurance Company 


Minneapolis, Minnesota 


isaLEADINGLOW NET COST, 
annual dividend, MUTUAL, OLD 
Record for 1916: 


increase in insurance force, 20%; in 
paid-for business, 51%; in assets, 
16%; in amount apportioned for 


1917 dividends, 71%. 
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PRESIDENT KINGSLEY 

PresipENT DArwin P. Kincstey cele- 
brated the tenth anniversary of his elec- 
tion as head of the New Yorx Lire, 
June 17%. He is particularly and pecu- 
liarly a New Yorx Lire man. He grew 
up in its service, being schooled in the 
various departments, starting as a so- 
licitor in the field, then serving as an 
agency organizer and later assuming 
executive positions. 

There is no executive today who 
stands higher in the life insurance world 
than President Kincstry, or who better 
represents the great business in which 
he is engaged. The growth of the New 
York Lire during President K1ncstey’s 
administration is indicative of his pro- 
gressive and yet conservative spirit. 
The foundations were well laid and the 
superstructure has been built in har- 
mony. Mr. Krincstry assumed the chief 
executive position in the New York 
Lire after the Armstrong investigation, 
when there was more or less prejudice 
visited against big New York compa- 
nies. The outstanding business of the 
New York Lire continued to decrease, 
making its lowest point in 1908. The 
European war cut off about $35,000,000 
new business a year. Notwithstanding 
all this, the business paid for in the 
last ten years is one-third of all the 
business the company has paid for in 
its seventy-two years ana totals $2,000,- 
000,000. 

Mr. KINGSLEY, in a memorandum 
handed the board of directors at the 
time of his recent election, calls atten- 
tion to the years of service of some of 
the executives. He himself has served 
the New York Lire for nearly twenty- 
nine years; Vice-President Weeks, fifty 
years; Vice-President THomas A. Bucxk- 
NER, thirty-seven years; Treasurer Suip- 
MAN, twenty-four years; Second Vice- 
President McCati, eighteen years; 
Second Vice-President BucCKNER, thirty- 
two years; Secretary BALLARD, twenty- 
four years. In speaking of this, Mr. 
Kincstey said: “Time will not be de- 
nied, but yet none of us concede that 
he is old. Serving in so worthy a 
cause, under such confidence and sym- 
pathy as you extend to us, not only 
adds to the joy of service, but robs it 
of its terrors.” 








A $45,000,000 LOAN 
INSURANCE COMPANIES of all kinds took 
close to $45,000,000 of the first issue of 


Unitep STATES GOVERNMENT LIBERTY 
Loan bonds. 


About 69 percent of this amount was 





taken by life companies, 19 percent by 
fire and 12 percent by casualty, surety 
and miscellaneous companies. 

From a standpoint of profit, the in- 
vestment in government bonds cannot 
be considered desirable for insurance 
companies. They either have the or- 
ganizations or connections for invest- 
ing funds that permit them to earn net 
a considerably higher rate of interest 
than 3% percent. 

But there are advantages in LIBerRtTy 
Bonps that each class of insurance can 
see. 

If money, and lots of it, can speed the 
day when peace will be declared, then 
life companies will be saved some of 
the excess mortality that they will have 
despite war clauses and extra pre- 
miums. When peace comes, there will 
be an end of the war plot fires and ex- 
plosions that are proving so costly to 
fire companies, and also a “normaliz- 
ing” of industry that will minimize fires 
due to industrial maladjustment caused 
by war. When peace comes, the cas- 
ualty companies will feel the benefits 
in a reduction of industrial accidents 
and catastrophes that eat up compensa- 
tion premiums. When peace comes, the 
surety companies will breathe a little 


easier over the risks they carry under 


contract bonds and the risks that are 
no doubt increased under fidelity bonds— 
contracting will be less precarious when 
conditions resume the normal and the 
high cost of living will cease to put 
temptations in the way of salaried em- 
ployes. 

From a standpoint of security, the 
bonds are, of course, equal to anything 
that could be purchased. From a stand- 
point of liquidity, they are without 
peers. 

Not all of the insurance companies 
were in a position to subscribe to the 
first loan. Those that did not can so 
arrange their affairs that they will be 
able to subscribe to the next. The 
banking world expects the next issue to 
come in October, and it is hoped that 
insurance companies can subscribe as 
heavily to that as to the issue just 
closed. Many that subscribed to the 
first loan plan to subscribe to all ad- 
ditional. Their first subscriptions were 
gauged with this in view. 








REPUTATION means a lot to a man 
looking for business. Not long ago a 
man dropped into a shoe shining parlor 
and found to his astonishment that it 
was one of the best places for a shine 
that he had ever found. He remarked 
that he had obtained a good shine. The 
proprietor smiled and said, “Yes, sir, 
we always give our customers the best.” 
As the man passed out, he noticed a 
rudely scrawled sign which read: “We 
Are Working For a Reputation as Well 
as a Living.” Think that over Mr. 
Seller, and remember that a good repu- 
tation is a big asset. 








A FAMous financier, asked the secret 
of his success, replied: “I built my 
fortune on the dial of my watch; sec- 
onds became pennies; minutes became 
dimes; hours became dollars. I gave 
value to every tick, and took advantage 
of everything that economized time. I 
cannot say that I have any other recipe 
for success than my foundation prin- 
ciple: Don’t waste time.” 









Personal Glimpses of 
Life Underwriters 





Henry N. Hansen, general agent of 
the Protective League Life at Decatur, 
Ill., whose remarkable personal record 
for new business has attracted much at- 
tention as a newcomer in the million a 
year class, evidently can write other 
things than insurance. Encouraged by 
the favorable reception given to a little 
brochure printed by him some time ago, 
entitled “Profound Enthusiasm,” which 
has had a very large circulation already, 
Mr. Hansen is now issuing a book called 
“The Optimist vs. The Pessimist,” a 
series of very neat epigrams, issued in 
very attractive form. Certainly no life 
insurance man can read this book with- 
out being fired with fresh zeal in his 
calling, for optimism is a quality which 
should, and generally does, distinguish 
life insurance men. The price of this 
book is 25 cents. 

Gustave Schrage, Sheboygan, Wis., 
general agent of the Great Northern 
Life of Wausau, Wis., took his life 
while in his office on Tuesday evening, 
June 12, in the presence of two inti- 
mate friends. Mr. Schrage was for 
nineteen years general agent of the 
Northwestern Mutual Life, resigning 
on Feb. 1, 1911, to accept the general 
agency of the Great Northern. He 
was 61 years old and a native of She- 
boygan. Mr. Schrage resigned the gen- 
eral agency of the Great Northern only 
a few days before his death. His sui- 
cide is attributed to an unbalanced state 
of mind. 


The office of F. L. Wilkinson & Sons, 
Nashville, general agents for Tennessee 
and Kentucky for the National Life, 
U. S. A., is now minus the two sons, 
one of whom, E. B., superintendent of 
agents, is now an officer in the engineer 
corps at Washington Barracks; the 
other son, J. R., cashier of the agency, 
having just completed training at Fort 
Oglethorpe and being transferred to 
the field artillery. Mr. F. L. Wilkin- 
son has another son who will finish at 
the Naval Academy at Annapolis this 
year. 

William F. Dierkes, agency director 
of the Old Colony branch of the New 
York Life in Boston, completed his 
twenty-fifth year of service with the 
company this month. He is a large 
personal writer in addition to being 
an executive. He belongs to a New 
York Life family. One brother, Louis, 
is agency director in Cincinnati, Ohio. 
Another brother, J. H. Dierkes, was 
for many years a $200,000 Club mem- 
ber in Cincinnati. William F. is not 
vet forty years of age, so he started in 
the work while he was young and there- 
fore has grown up in it. 


The agents of the Equitable Life of 
New York in Chicago produced 669 ap- 
plications for Liberty bonds, totaling 
$98,600. Inspector of Agents F. H. 
Davis awarded personally a gold medal 
to Miss Elizabeth M. Mitchell for pro- 
ducing the largest number of applica- 
tions, she turning in 131, and one to 
B. J. Sinai, for the largest volume, his 
production being $28,000. 


Dr. F. G. Cross, president of the Co- 
lumbia Life of Cincinnati, underwent an 
operation for appendicitis last week 
and is slowly recovering. The attack 
came suddenly and the disease had 
made considerable headway before the 
operation. Dr. Cross is doing remark- 
ably well. His son, Dr. Frank G. Cross, 
medical examiner of the Columbia Life, 
has charge of his father’s case. 


Underwriters of Racine, Wis., headed 
by W. F. McCaughey, general agent of 
the Northwestern Mutual Life of Mil- 
waukee, have organized a baseball team 
which will try conclusions with teams 
representing the physicians and the at- 
torneys of Racine during the summer 
season. The underwriters have se- 
lected the doctors as their first victims 








and will play their first game about 
July 4. 


T. M. King, Jr., of Murfreesboro, 
Tenn., and A. H. Huff, of Fayetteville, 
Tenn., are two new agents for the Na- 
tional Life, U. S. A., who have made 
exceptionally good records. Mr. King 
has written $17,500 in the two weeks he 
has been on the job, and Mr. Huff is 
credited with $16,000 in the three weeks 
he has been engaged in the work. 


Eli D. Weeks of Litchfield, Conn., 
for eighteen years treasurer of the Na- 
tional Association of Life Underwrit- 
ers and an insurance man in his city 
for 40 years died last week. Mr. Weeks 
was general agent of the Phoenix Mu- 
tual and for a long time was a pic- 
turesque figure at the National associa- 
tion meetings. 


Manager Murray Flanagan of the 
Massachus@tts Mutual Life at Omaha 
has gone to Colorado Springs for a 
long rest and is on an extended leave 
of absence. Manager Warren C. Flynn 
of St. Louis is visiting the Omaha 
agency every other week to look after 
its affairs. 

Kilbourn §S. Dennis, partner in the 
life insurance firm of W. W. Dennis & 
Co., has entered the Y. M. C. A. war 
service and is expecting an assignment 
to Europe immediately. W. W. Dennis 
& Co., are general agents for the Mu- 
tual Benefit Life at Nashville, Tenn. 


Jackson Maloney, manager of agen- 
cies of the Philadelphia Life, is one of 
the most energetic and hustling field 
leaders and is a popular man with the 
agents. During May they produced a 
large amount of business in his honor. 
He is building up a fine producing staff. 


A. J. Maloney of the Philadelphia 
Life spent considerable time in May 
visiting the agencies in Virginia and 
the Carolinas. A banquet was given in 
his honor by Supervisor Marshall of 
Virginia, West Virginia and District of 
Columbia. 


Orville Thorp of Dallas, state man- 
ager in Texas for the Kansas City Life, 
personally subscribed for $26,000 of the 
Liberty Loan. 





Publication Dates 
of Directories 





THE NATIONAL UNDERWRITER is now 
publishing insurance handbooks and 
directories for 14 states and Cook 
County, II1l., two of which are published 
every year and the remainder every 
other year. The following schedule of 
dates of publication may be of interest 
to those desiring to buy these books: 

Michigan—April 1, 1917, old book 
March, 1915. 

Indiana—June, 1917, old book Aug,, 
1915. 

Chicago and Cook County—July 1 
each year. 

Ohio—August each year. 

Wisconsin—Oct., 1917, old book Sept., 
1915. 

Iowa—Nov., book, 
March, 1916. 

West Virginia—Dec., 
book, Dec., 1915. 

Kansas-Nebraska—March, 1918, cur- 
rent book, Oct., 1916. 

Illinois—Aug., 1918, 
Aug., 1916. 

Minnesota, North and South Dakota 
—Oct., 1918, current book Sept., 1916. 

Arkansas-Oklahoma—Oct., 1918, cur- 
rent book Dec., 1916. 


Let Him Do It 


If a man refuses to sign an applica- 
tion after it has been filled out, don’t 
tear it up. Hand it to him and say, “I 
can’t tear it up; it isn’t about my wife 
and children. Here, you tear it up.”— 
Sovereign Visitor. 


1917, current 


1917, current 


current book, 
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FACTORS DEMANDED 
IN GETTING AGENTS 


(CONTINUED FROM PAGE 1) 


lutely, but only as a standard of meas- 
urement. 


Analysis of the Rule 


Now let us analyze the rule a little: 

You will note that nothing is said 
in the whole rule about character, en- 
ergy or knowledge of human nature. 

But you will observe that the very 
first of the four requirements is “a host 
of friends who are good prospects”; 
and the man with a host of friends, the 
kind of friends who are good prospects 
for life insurance, is bound to be a man 
of sound character. 

He is also certain to be energetic. 
The making of friends is no passive 
affair. It requires action, the kind of 
action which is not conscious, but is 
simply the instinctive overflowing of 
force and vitality in a way so agreeable 
to those who bring it out that a host 
of friends (not merely a few intimates) 
is the result. 


Can Control Acts of Others 


Such a man is not only energetic; he 
also has a sure instinct for controlling 
the acts of others. He has something 
of that intangible quality we call lead- 
ership, which seems to be a matter of 
vital energy rather than intellectual 
power. 

We all know, for instance, that the 
leaders of a boy’s gang, of an athletic 
team, or of any democratic body, are 
rarely the most intelligent members of 
the group. They possess that kind of 
abounding energy which, in the absence 
of a better term, we commonly call 
“will”—the quality we have in mind 
when we speak of a man as having a 
strong or a weak personality. 

So the first of the four parts of our 
tule serves quite well for sizing up a 
man’s personality. If he really has “a 
host of friends who are good pros- 


Michigan Mortgages 
FOR SALE 


On Lands and Properties 


increasing in value more rapidly 
than in any other state in the 
Union. Interest 5to 7%. Title 
Guaranteed. 


MITCHELL & CO. 
604 Masonic Temple, CHICAGO, ILL. 








pects,” his chances are good not so 
much because his friends are likely to 
do business with him, as because the 
possession of a host of such friends 
shows that he has certain qualities es- 
sential to success. 


Must Have Liking for It 


The second part of the rule requires 
a man who “wants to sell insurance.’ 
A man may have boundless energy, but 
if he finds something distasteful in sell- 
ing life insurance, his energy will be 
blocked. His distaste for the work will 
hold his efforts in check. If his ener- 
gies are to have free play, he must like 
his work; he must “want to sell insur- 
ance.” 


Must Possess Determination 


The third part of our rule calls for a 
man who “believes he can do it.” It 
doesn’t matter whether confidence is 
what enables a man to succeed, or 
whether his confidence arises from a 
knowledge of his powers; the effect is 
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The insurance commissioners 
committee on blanks decided at a 
meeting in New York this week to 
permit companies to take credit in 
their statements for amounts loaned 
employes for the purchase of Lib- 
erty Loan bonds, provided a foot- 
note to this effect is attached. 
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the same in either case. We know that 
confidence is essential to success, 

For this reason, we feel that in addi- 
tion to our own judgment of a pros- 
pective agent, we want the benefit of 
his judgment of himself. We get that 
unreservedly when we offer him a com- 
mission contract. Without faith in 
himself, a man is not going to work for 
compensation which is wholly contin- 
gent on results. 


KKAAAADAA AIH 
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System as to Advances 


But some mighty good men, even if 
they have confidence in themselves, are 
not in a position to work solely on a 
commission. This leads to-advances, 
guarantees or salaries. If you make 
them big enough to satisfy the need of 
income, you lose the benefit of a man’s 
judgment of himself. 

We have compromised by limiting 
advances to approximately half of what 
a man must have to live on, retaining 
half his commissions and allowing him 
to draw the other half. If he must 
have at least $35 a week, we advance 
him $15 or $20 against half commis- 
sions. In order to make the full $35 
which he needs, he must earn half of it 
in commissions; when he earns his own 





Good Commissions 


THE MINNESOTA MUTUAL LIFE 
E. W. Randall INSURAN CE COMPANY T. A. Phillips 


President Sec. Actuary 
Two Real General Agency Openings 
in MICHIGAN 
Our General Agency Contracts are Permanent Money Makers 
Liberal Cash Allowance 
ST. PAUL, MINN. 


Splendid Renewals 
E. S. ALBRITTON, Supt. of Agencies 














BIG CHANCE 


THREE GENERAL AGENCIES now open in the GIANT 
BADGER AGENCY of 


THE CENTRAL LIFE 


WISCONSIN. The land of Milk and Honey for live insurance men. 
Write today for particulars. 


A. C. LARSON, State Manager, MADISON, WIS. 
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THE AVERAGE EARNINGS OF THE AGENTS OFjTHE 


Standard Life Insurance Company 
OF PITTSBURGH 


are higher this year than ever before. Our attractive Accident 
and Health Policies have helped them to make more money. 


Write for a LIFE, ACCIDENT AND HEALTH Contract to 


FRANK A. WESLEY 


Vice-President and Director of Agencies 
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half he earns our half as well. Such 
contracts work more or less automatic- 
ally. The agents themselves terminate 
them if they don’t make good in a rea- 
sonable time. In general, we find that 
the company can afford to continue 
them as long as the agents live up to 
them. 

3ut the most important thing is that 
such a contract gives the company the 
benefit of the agent’s judgment of him- 
self. If he actually needs $35 a week, 
he is not likely to accept $15 or $20 
and half commissions unless he “be- 
lieves he can do it.” 


Spur of Necessity Required 


The fourth part of our rule requires 
a man who “needs the commissions.” 
The spur of necessity, and immediate 
necessity at that, is required for the 
best results. A man with a family de- 
pendent on him, and with no other in- 
come, works better than a man who 
has no one but himself to look after, 
or who has some other income to de- 
pend upon. 


TRAINING LIFE MEN 
AND SYSTEM USED 


(CONTINUED FROM PAGE 1) 


on the part of the salesman be induced? 
We Canadians, for a long time, have 
been passing through a period that has 
brought death very closely home and in 
consequence has made us a more 
thoughtful people. We can cite to the 
prospective life salesman many in- 
stances where children are being fed 
and educated, where widows are being 
taken care of, from the proceeds of 
policies on the lives of men who have 
been killed in the present war. We can 
point out to him the millions of dollars 
that the life companies have subscribed 
to the war loans and how in this way 
they have assisted the state very mate- 
rially. The resources of your compa- 
nies will lend material aid to your gov- 
ernment and demonstrate how the small 
savings of the many invested for the 
protection of the home, in the aggre- 
gate, are of great benefit to the state. 
There will thus be more clearly illus- 
trated and more deeply inculcated in 
the minds of the people than ever be- 
fore the great beneficial functions which 
life assurance performs. 

If after going into the details with 
the prospective salesman along these 
lines he does not fully believe in, and 
become’ enthusiastic regarding the 
great business of life assurance, I am 
of the opinion that such a man will 
never become an outstanding success 
as a salesman, and is better left alone. 


Must Believe in His Company 


Secondly, he must be taught to have 
supreme belief in the company he rep- 
resents. This cannot be brought about 
by knocking his competitors, for if this 
be done you are teaching him a wrong 
principle right at the beginning; you 
are not only destroying in part his own 
belief in the institution of life assurance 
as a whole, but you are making him an 
instrument to weaken the faith of 
others. 





























































Points to Be Featured 


Speak, instead, to your prospective 
salesman of the strength of your com- 
pany. Show him its peculiar ability to 
earn surplus, by directing his attention 
to the class of investments held and the 
splendid interest return received. In the 








Investment Service 


For Insurance Companies 


Experience in facing and solving the 
investment problems of Insurance 
Companies may enable us to offer 
suggestions of advantage to you. 


We invite your correspondence. 
A. B. LEACH & COMPANY 
INVESTMENT SECURITIES 


105 South La Salle Street, Chicago 
New York - Philadelphia - Boston - London 




















case of a great many of your companies 
you can direct his particular attention 


to the splendid farm mortgages held and 
the highly remunerative rate of inter- 
est derived from this source. 


Also direct his attention to the care- 





ful selection of standard risks. Do not M ‘ 
overlook emphasizing the fact that a Operating Under lowa Reserve Deposit Law 
proper and equitable premium must be 
charged. ° 

Point out to him the fair treatment Policyholders of the 


of all policyholders—old and new-—all 


good companies are from time to time 
introducing new features into their pol- 
icy contracts, in order that their con- 


tracts may be kept up to date. 4 . . ’ 
Personnel of Directors are safeguarded against any possible mis- 


Show him the personnel of your board application of the funds of the company 
of directors—men who “sh i gh 
throughout the country for their out- | 
standing business ability in the busi-— SO ARE ITS AGENTS 
nesses in which they are engaged. In 
short, make him so enthusiastic about THE RIGHT COMPANY TO REPRESENT 
your company that he will want to work 
for it rather than nage a higher com- APPLY TO 
mission from some other corporation. 
A man must imbibe loyalty for the com- H. E. ALDRICH, Supt. of Agents, DES MOINES, IOWA 
pany he represents, for, in the competi- 
tion for salesmen, many men who meet 














with initial success are subject to the 
tempting offers of larger commissions 
which means grasping what appears to 


e 
be a present advantage and very oiter | The Great Western Life Insurance Co. 
Keeps Away From Commissions COLUMBUS, OHIO 


I never talk commissions to a pros- | {Now organizing with $500,000 Capital to write Life and Accident Insurance. 
pective life assurance salesman during | {Efficient High Grade Salesmen wanted to Place Stock. {Good territory 
the forepart of the interview. I talk and Terms to pushers. 
about our company and endeavor to Address all inquiries to the company 
show him that for our company he can . 
sell policies to the credit of all con- Hartman Building Columbus, Ohio 
cerned and meet competition where nec- 
essary, although at the same time I 
show him that the biggest men in our 
business sail right ahead and talk the 


merits of their “goods” so hard that . 
they do not leave much room for com- O | D ( O I O N Y I I F E 
petitors and, therefore, have no com- 




















petition. 
Service Is Emphasized IN SU RANCE COMPAN Y 

The next point is service. I endeavor 
to teach a prospective life salesman that OLD COLONY BLDG. CHICAGO, ILLINOIS 
service begins the moment he opens the ’ : ’ 
interview with his prospect, first, by fit- Insures man, woman and child from ages 2 to 60 inclusive, under 
By Raptor aap roemeenemiird posed Legal Reserve, Standard Provisions Policies (for amounts as small as 
ing the case of the individual, so that, $100 for children), with annual, semi-annual and quarterly (not weekly) 
as years go by, the assured is satis- premiums, same for male and female. Ordinary (not industrial) in- 
fied arid his future business is given surance .or the entire family. Greatest variety of contracts. 
to the same salesman, who will, in this se uM Mes " 
way, make far more money for him- Participating and Non-Participating. 
self by getting future business than he : sqs4s : ’ 5 r 
would tava dane bad be, in daw Grek Such insurance facilities widen the Agent’s field and increase his 
nye sold a misfit policy for the sake opportuntty. 
ee ree Write for a general agent's contract to 

Insuring for Right Amount B. R. NUESKE, President 
Insuring for the right amount is a big 














Indiana National Life Insurance Co. 
INDIANAPOLIS 
Authorized Capital, $1,000,000.00 


WE AIM TO GIVE THE FULLEST SERVICE TO ALL WITH WHOM WE HAVE RELATIONS 


Our policy contracts are liberal and modern, having many Our Home Office is helpful; our agents are pleased with 
features that appeal to agents and prospects. the treatment accorded them. 


WE PAY OUR AGENTS WELL WHO DESERVE WELL 
For Territory and Agency Contracts Address C. D. RENICK, President 
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State Managers and General Agents who can make 


good with Policies combining a large number of 
attractive benefits can find an opportunity with 


PROTECTIVE LEAGUE LIFE INS. CO. 


DECATUR, ILL. 
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Yourgreatest hopes will not be fully realized 
until you have signed a contract with the 


GERMAN-AMERICAN LIFE IN- 
SURANCE COMPANY of IOWA 


Home Office: Odd Fellows Bldg. 
BURLINGTON, IOWA 


For Information Address 


LOUIS H. KOCH, Vice-Pres. and Gen. Managex 








NIU YUNNAN 
FEDERAL UNION LIFE 
Insurance Company 
Cincinnati, Ohio 
has just issued a very interesting booklet 
‘Suggestions for Increasing 
Your Income’”’ 


and would be pleased to send a copy to every 
Life, Fire and Accident Agent in 


Ohio, Illinois and Kentucky 











THE PEOPLES LIFE 
INSURANCE CO. 


Chicago’s Most 
Progressive 
meee 


" Ordinary and 
Monthly 
Premium 
Contracts 
Direct With 
the Home 
Office 


Address 
Elon A. Nelson 
President 
Chicago 





Home Office Building 
Chicago 











Bankers Mutual 
Life Company 


Freeport, Illinois 
PURE PROTECTION 








Annual Premium per $1,000 
WHOLE LIFE 


Age25 ... . « $12.20 
Age35 .... . 15.40 
AgeSO ..... 25.44 


Other Ages in Same Proportion 


AGENTS WANTED IN 


Illinois, Indiana, Michigan, 
Kentucky and Missouri 











factor in good service. In order to get 
at this the salesman is instructed to find 
out as much as possible regarding the 
financial condition of his prospect and 
the amount of assurance carried. In this 
way he can make an. intelligent approach, 
presenting the proper plan and the proper 
amount, 

The prompt and correct delivery of poli- 
cies is now emphasized. He is told of the 
importance of delivering policies the mo- 
ment they are received from the home 
otfice—the necessity of explaining the con- 
tract once again at the time of delivery 
is important for the new agent’s con- 
sideration—so that his client sees con- 
firmed the statements made by the agent 
at the time the sale was made. 


Work and System 


Next comes work and system. I never 
tel! a man that the life salesman has an 
easy job; on the contrary, I tell him that 
it is one of the hardest salesmanship 
positions there is, but, at the same time, 
that it is the best paid hard work on tue 
face of the earth. The fact that an indis- 
rensable element making for success in 
his career as a life assurance salesman 
is contained in a single word—‘‘work’— 
cannot be too strongly impressed upon the 
new salesman. The men who work intel- 
ligently, day in and day out, are the men 
wh» are making sales and constantly bulg- 
ing their own pocketbooks. 

You notice I say “work intelligently.” 
In the first place, he should have a certain 
grasp of the technical end of our business, 
for knowledge begets confidence. It is, 
however, I think, a fatal mistake for any 
life salesman to talk the technical side 
to his prospect. He should concentrate 
on the human interest side. I believe that 
many a man, who otherwise would have 
made a successful life salesman, has been 
to a large extent a failure through trying 
to impart too much technical knowledge 
to his prospect instead of bending his 
efforts to make the sale. Warren M. Hor- 
ner has “hit the nail on the head,” when 
he says, “A good life assurance salesman 
is cne part talk and nine parts judgment, 
and he uses the nine parts judgment to 
know when to use the one part talk.” 


Interviews Per Day 


In the larger towns and in cities, the 
life salesman should be trained to have a 
certain number of interviews each day and 
to usc prospect cards and keep these cards 
properly tabulated each day; then, at the 
end of the week, he should review his 
cards, preferably with his manager. In 
this way he makes a check on his work. 
If he has been making six calls per day 
he should have thirty-six cards for the 
~veek. Some of these cards will represent 
business closed, for a certain average busi- 
ness 1s bound to follow systematic work 
of this nature. The cards will also show 
the ciass of people interviewed and in 
this way he has a chance to ask himself, 
“Am I calling on the right class?” and if 
not to improve himself and get after bet- 
ter business, 


Tllustration Is Cited 


Let me give an instance of how the work 
of a certain man in one of our large cities 
was checked up by these cards. 

This man had been with his company 
for a period of four months. In that 
time he had written a little business— 
enough to show that he could produce—but 
not enough to satisfy his manager or the 
company. He was called in and it was 
peinted out to him that he had had ap- 
proximately 100 working days. He was 
asked for his cards and when all were 
counted it was found he had thirty, 
whereas, if he had had six interviews a 
day, as he was instructed, he should have 
had 600 cards, counting his “closed busi- 
ness” cards. 


Was Not Using Right Plan 


It was immediately shown to him that 
according to his cards he had only been 
having one interview every three days 
and that he had had a little success from 
the few calls he had made and how much 

greater—in this case twenty times greater 
—_success he would have attained had he 
worked diligently. It was also shown 
that the interviews he had been having 
were with men of indifferent caliber, many 
of them being young single men from 18 
to 20 years of age, with no particular 
standing. The character of the interview 
was shown by the fact that he did not 
have sufficient working knowledge in a 
great many cases to go back. In a word, 
the three weak points demonstrated were: 
(1) that he was not seeing enough men 
every day; (2) that he was not seeing 
the right kind of men every day, and (. 
that he was not giving them a heart-to- 
heart canvass. This incident happened 
some little time ago, and every week 
since this man’s business has been improv- 


ing. 
Lessons That Are Used 


It might be of interest to tell you about 
what we are doing in an endeavor to give 
men joining our service, and indeed many 
of the men who are already associated 
with us, a correct training along proper 
lines. With this in view, we have at the 
present time a series of nine lessons. 

Leading up to these lessons is a pamph- 
let entitled, “Life Assurance as Your Life 
Work.” This contains many reasons why 
life salesmanship is a profitable and agree- 
able business to be associated with. 

Lesson I is entitled “What Life Assur- 
ance Is and Does.” In this lesson, ir 
addition to answering the question implied 























three principal plans—ordinary life, 
twenty-payment life, twenty-year endow- 
ment—together with instructions for com- 
pleting the application and delivering the 
policy. This, therefore, gives the man a 
working knowledge. 

Lesson II, “The Policy,” wherein i: 
described the privileges and provisions i: 
our policy centracts. 

Lesson IIf, Some Life Assurance Terms 

Explained.” In this lesson some of the 
technicalities are explained. 
Lesson IV, “The Different Plans of As- 
surance.” Here we describe minutely the 
different plans contained in our manual. 
referring to the pages in the rate book 
Where the riremium rates and guaranteed 
values are found. 


Lesson V. “Your Company.” The title 
here speaks for itself. 
Lesson VI, “Salesmanship.” Here also 


the title speaks for itself. 
Lesson VII, ‘Your Territory—Equip- 
ment—Securing Prospects.” 

Lesson Vv “Arguments—Answers 
that Have Won “Applications.” 
Lesson IX, “Advertising Literature and 
how to Use It—Forms and Their Uses.” 
In this lesson we have taken up our differ- 
ent advertising pamphlets and have en- 
deavored to show the best way of using 
them in connection with the securing of 
business. We also describe the different 
forms in use by the company, all of these 
forms being numbered to correspond with 
the description. 





a e 
Salesmen Give Good Advice 
(CONTINUED FROM PAGE 3) 
make us work—it is conscience. The lazy 
man is dishonest. 
“There is the excuse maker—the man 
with whom the making of excuses be- 
comes a habit. In the highest sense ex- 
cuse makers are not doing their duty and 
so are downright dishonest. 


The Bluffer 


“There is the bluffer—the pretender— 
the man who gives his opinion on every 


matter despite ignorance of the facts. 
This man, too, is dishonest. 

“There is the guesser—the man who 
will not dig for information, but would 


rather presume. Such men deceive us 
and disrupt our business plans and 
methods. 

“There is the fearer. He too lacks 


integrity because he lacks self-confidence. 
Self-confidence comes with doing things 
on nerve—people are not born with it.” 

* ae *~ 


What the Sales Manager Can Do 


“The sales manager should know the 
personal affairs and troubles of his sales- 
men,” said J. L. Thompson of Detroit, 
“before offering too much criticism to 
those who are not making good. When 
a man isn’t getting the business then is 
the time to pat him on the back and 
encourage him. When he is getting chesty 
over big results that is the time to ‘give 
him the devil.” All salesmen do their 
best. Sales managers should inculcate 








vision in their salesmen so that the job 
does not seem or become routine.” 


Man and Himself 


James Elliott, of New York, successful 
salesman and widely known through the 
books he has written on salesmanship, 
was a Thursday night speaker. The sub- 
tance of his remarks was: 

“Imitation is a dangerous thing, for it 


as well. Be natural. Every man has 
something in himself that he can use. 
Two-thirds of my 
ways spent in studying out conditions and 
what the other fellow will say—one-third 
in selling. The biggest thing in life is 
to make the other fellow believe in you. 
The way to do this is to tell God’s honest 
truth. Thousands of salesmen are dying 
of broken hearts and empty pocketbooks 
because of not studying and keeping up to 
the times. This is so because the condi- 
tions surrounding any business change 
every 365 days. Before we can sell a 
man we must clean his mind of all ob- 
jections. In this we must use reason, not 
argument. Man power is superior to sell- 
ing power, as the first makes the second 


possible. Men of principle are the princi- 
pal men. Work is life and good work is 
good life. It is not what we know, but 


how we know how to use what we know. 
In life it is as important that we forget 
some things as it is that we remember 


Handling Objections 


don School, of Chicago, gave an interest- 
ing talk Thursday on ‘the handling of 
objections. He said: 

“When the prospect offers an objection 
it is because the salesman has failed to 
point the right picture. I know of a Chi- 
cago house preparatory to floating a big 
bond issue, recently prepared talks for 
all of it salesmen. Every possible objec- 
tion that might be raised by prospects 


was figured out in advance in the 
office | and incorporated into the talks. 


Men don’t like to be sold—to be 
whipped mentally into line. Therefore, 
it is best to lead the prospect away from 
an objection with 
until his mind is again open.” 





Frank W. Pearson, agent for the New 
York Life at Fargo, .» Will cele- 
brate his twenty-fifth year of service for 





by the title, is given an outline of the 


this company July 1 


means being ourself and the other fellow | 


time and effort is al- | 


H. N.. Tolles, vice-president of the Shel- 


indirect explanations | 








IN ALL THAT IS GOOD 


IOWA 


AFFORDS THE BEST 








ROYAL UNION 
MUTUAL LIFE 


Insurance Company 


Des Moines, lowa 








PATHFINDER to 


Western Insurance Stability 





(Earning over six per 
cent on its investments. 


q Low Rate of Mortal- 
ity. 
Q Liberal Dividends. 


Policies that have a 
Selling Force. 


@ Agency Contracts 
that are Modern and 
Just. 


@Has dealt with the 
public for twenty- 
eight years and holds 
the confidence of its 
patrons. 


q Writes both Annual 
and Deferred Policies. 
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Capital, $200,000 


All of the stock is held by a few substantial business men of 
Indiana who believe in the ability of the management to build 
a real life insurance company. 


DR. ALBERT SEATON, Vice-President and Medical Director 


CENTURY LIFE INSURANCE CO., inorinapouis 


NO ORGANIZATION EXPENSE 


We offer agents experienced management, superior policy contracts, 
choice territory, progressive field and home office methods and an 
old-fashioned general agency contract that means money. 


If you want to be affiliated with an institution that has real red blood in its veins—that has all the elements of growth and pernianency— 
Tell us where you want to work. 


CLAUDE T. TUCK, Secretary 


Occidental Building 


Surplus, $100,000 


Managed by men experienced and familiar with all depart- 
ments of life insurance work. 








LIFE AGENCY CHANGES 


CHANGE 





IN WEST VIRGINIA 





John Hancock Mutual Life Announces 
New General Agency Appointments 
in the State 





Boston, Mass., June 19.—Charles M. 
Cammack, formerly agent under State 
Agent J. C. Campbell, of Columbus, 
Ohio, has been appointed general agent 
at Huntington, W. Va., for the John 
Hancock Mutual Life with jurisdiction 
over southern West Virginia and com- 
prising the following counties: Cable, 
Wayne, Lincoln, Logan, Mingo, Put- 
nam, Mason, Jackson, Wirt, Calhoun, 
Roane, Wood. ; 

John L. Crouse has been appointed 
by the company as general agent at 
Charleston, W. Va., his territory com- 
prising the following counties: Kan- 
awha, Fayette, Boone, Raleigh, Wy- 
oming, McDowell, Mercer, Summers, 
Monroe, Clay, Nicholas, Greenbrier, 
Pocahontas, Braxton and Webster. 

The counties in West Virginia not 
covered by the new Charleston and 
Huntington agencies remain under the 
jurisdiction of State Agent Campbell 
and are as follows: 

Barbour, Berkeley, Brooke, Dod- 
dridge, Gilmer, Grant, Hampshire, 
Hancock, Hardy, Harrison, Jefferson, 
Lewis, Marion, Marshall, Monongalia, 
Mineral, Morgan, Ohio, Pendleton, 
Pleasant, Preston, Randolph, Ritchie, 
Taylor, Tucker, Tyler, Upshur and 
Wetzel. 





S. M. BARR WITH THE MUTUAL 





Well Known Life Man of Chicago 
Goes With Darby A. Day’s 
Big Agency 





Silas M. Barr, for several years gen- 
eral agent of the Equitable Life of. New 
York in Chicago, severed his connection 
June 1. Mr. Barr has had a long and 
varied experience in life insurance work, 
having started in the business thirty 
years ago this month. 

The first company with which he 
made a distinctive success as a personal 
producer was the Mutual Life of New 
York, serving for several years at Au- 
rora, Ill. He has again become asso- 
ciated with this company, as general 
agent with Darby A. Day, the manager 
of the “Million-a-Month Agency,” in 
Chicago. As Mr. Barr expresses it, 


caster, Pa. William J. Allen is ap- 
pointed general agent at Johnston City, 


Tenn. Stras & Persinger of Roanoke, 
Va., have been appointed general 
agents. 





Get the Pacific Mutual 


A partnership has been effected be- 
tween R. Oehmler and Allen M. Klages, 
under the firm name of Oehmler & Klages, 
to represent the Pacific Mutual Life as 
managers of the life insurance depart- 
ment in Pennsylvania west of Harrisburg, 
with headquarters at 463 Union Arcade, 
Pittsburgh, Pa. Frank O. D. White has 
been appointed assistant manager of the 
agency. 





Change at Boston 


Albert H. Curtis, of the Boston agency 
of the New England Mutual Life, has 
associated with him _ in a copartnership 
Napoleon E. Tougas, Lewis J. Gordon and 
Paul O. Curtis, under the firm name of 
Albert H. Curtis & Co. 





Hoey Gets Youngstown Post 


H. W. Hoey has been appointed general 
agent of the Connecticut General Life 
at Youngstown, Ohio, with jurisdiction 
over six counties in Ohio and one in 
Pennsylvania. For the past three years 
Mr. Hoey has been one of the leading 
producers of the Pittsburgh Life & Trust, 
and prior to that was with the Aetna Life 
in Kansas. 





Life Agency Notes 


M. M. Phillips has been appointed dis- 
trict agent at Paris, Tenn., for the Bank- 
ers Life of Des Moines. 


W. W. Lanier has joined the force of 
the Phoenix Life at Nashville. The office 
of the Phoenix will be moved July 1 to 
the Fourth & First building at the Ten- 
nessee capital. 


Frank McCarty of Los Angeles, Cal., is 
moving to Fargo, N. D., where he will 
make. his home in the future. Mr. Mc- 
Carty was agent for the New York Life 
while in Los Angeles, and will act in 
the same capacity in Fargo. 


C. Emery Snyder, manager of the I. 
Stephenson Company, lumber people at 
Escanaba, Mich., has resigned to take the 
Delta county agency of the Equitable 
Life of New York. He has had the man- 
agement of the retail lumber yard and the 
wood yard. 


Col. J. D. Torrey, manager for the Mu- 
tual Life, reports that his agency shows 
an increase of more than $250,000 for 
the first five months of 1917 over the 
same_ period last year. Col. Torrey is 
expecting his quota for the year to be 
completed by the end of this month. 


Miss Laura Hurd, of Mt. Vernon, Wash., 
has become an agent of the Union Mutual 
Life, working under the direction of P. B. 
Duren, state manager. He is a graduate 
of Mt. Vernon High School and later of 
the University of Washington. He has 
been assistant recorder in the university. 


W. H. Carter has opened middle Ten- 
nessee as general agent of the Bankers 
Life of Des Moines, with headquarters 
at Nashville. Business written since 
June 1, the day the agency was opened, 
is $46,500. Mr. Carter comes to Nash- 





“he has gone back to his first love.” He 
still carries a handsome engraved gold 
watch presented to him by the Mutual 
Life in April, 1892, for prize competi- 
tion. 

He will have charge of the develop- 
ment of several outside counties in the 
state, besides finding time for his large 
personal business in Chicago. 





Philadelphia Life Appointments 


James F. Blanche has been appointed 
general agent of the Philadelphia Life 
at Bristol, Pa. George H. Davis has 
been appointed general agent at Lan- 





ville from Texas, 
the Bankers Life. 


L. L. Hoopes, formerly athletic coach 
and gymnasium teacher at Westport high 
school, Kansas City, Mo., is now asso- 
ciated with F. W. Segur, general agent 
for the Provident Life and Trust Com- 
pany. He has been given a leave of ab- 
sence for a year, during which time he 
will sell insurance. 

C. E. Snyder, Escanaba, Mich., for sev- 
enteen years associated with the I. Steph- 
enson Company, Marinette, Wis., one of 
the largest logging and lumbering con- 
cerns in the country, has resigned to take 
the position of agent for Delta county, 
Michigan, for the Equitable Life, under 
the direction of F. L. Brooks, district 


where he represented 





E. M. AMMONS, President J. A. O’SHAUGHNESSY, Gen. Manager 
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ASSETS 
$2,300,000 
oda 
INSURANCE 
$17,000,000 
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Gas and Electric Building, DENVER, COLORADO 





LIBERAL CONTRACTS TO AGENTS 


Address General Manager 











CAN YOU TIE MEN TO YOUP 


Are you able to secure good men as Agents and then hold them, 
with the result that business will be produced? 


If so, we have a SPLENDID OPENING for you IN INDIANA. 
We can use good men of CHARACTER, ABILITY and HUSTLE. 
GET IN TOUCH WITH US AT ONCE 


Central States Life Insurance Company 
CRAWFORDSVILLE, INDIANA . 


EDWIN M. BROWN, Vice-Pres. and Manager 


Old Line Company 
Capital, $100,000 




















manager, Escanaba. 


The Good Life Insurance Man Thinks 


This Company has a Surplus of $499,489.14 and a Capital of $469,210.00 


WE ARE NOW READY FOR BIG ORGANIZATION WORK 
WE ARE NOW READY FOR A BIG PRODUCTION. 
WE HAVE THE MONEY TO SPEND ON THE ABOVE TWO RESULTS 


We have as good territory as exists. Do you fit the opportunity ? 


THE KANSAS LIFE INSURANCE COMPANY 


TOPEKA, KANSAS 


T. H. BRIDGES, First Vice President 


CHARLES W. BARNES 
and Superintendent of Agencies 


President 











ORGANIZED 1871 


LIFE INSURANCE COMPANY 
OF VIRGINIA ricumonn, VIRGINIA 


OLDEST, LARGEST, STRONGEST Southern Life Insurance Company 


Issues the most liberal forms of Ordinary Policies from $1,000.00 to $50,000.00 
and Industrial Policies from $12.50 to $1,000.00. 


CONDITION ON DECEMBER 31, 1916: 


Assets - ° + «© -«@ $14,464,552.23 Insurancein Force -~ = $118,349,212.00 

Liabilities - - - - «© 12,436,717.56 | Payments to Policyholders since 

Capital and Surplus - - «©  -« 2,027,834.67 ganization ° - 18,119,172.50 
Is paying its Policyholders over - «  $1,300,000.00 annually 


GOOD TERRITORY FOR LIVE AGENST 
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MIDLAND MUTUAL RALLY 


—_—_——. 


CONVENTION PROGRAM PLANS 


Annual Meeting of the Agents Will Be 
Held at Cedar Point 
Next Month 


The eleventh annual convention of 
the Midland Mutual Life will be held at 
Cedar Point, O., July 23-26. The pro- 
gram 1s: 

Monday, July 23 

J. D. Van Scoten, presiding. Address 
by Elmo Martin, general manager of 
Sheldon School of Salesmanship, Cleve- 


land. 

Tuesday, July 24 
J. A. Brady, presiding. “Trial Can- 
vass, Using the Ten Payment Twenty 
Year Endowment,” by G. Barber and 
K. I. Dickerson. “Life Insurance for 


Teachers,” Prof. S. Foote. “Agency 
Ideals,’ E. C. Janson. 
Cc. Schaad, presiding. “Trial Can- 


vass, Using the Twenty Year Endow- 
ment,” by Hanford Bergman and O. J. 
Dodge. “Thrift,” by R. A, Tuttle. Prize 
Essay: “Salesmanship As Applied to 
Life Insurance,” First Prize Winner. 

H. P. Jeffers, presiding. Address by 
Elmo Martin. 


Wednesday, July 25 


R. A, Tuttle, presiding. “Trial Can- 

vass, Using Long Term Endowments, 60 
to 65 Years,’ by J. O, Newcomb and G. 
R. Pierce. “Sixth Chapter of Young’s 
Book,” by E. P. Tice. “Standards of 
Service for Part-Time Man,” by C. B. 
Aldridge. 
Cc. W. Stillson, presiding. ‘Trial Can- 
vass, Using Twenty Payment Life,” by 
Cc. P. McPheron and C. H. Hamilton. “Life 
Insurance and State Legislation,” by W. 
J. Robinson. “Salesmanship As Applied 
to Life Insurance,’ Second Prize Winner. 
Address by Elmo Martin. 


Thursday, July 26 


0. C. Norton, presiding. ‘Trial Can- 
vass, Using Ordinary Whole Life,” by R. 
H. Burke and T. J. Teeple. “Value of 
System in Life Insurance,” by H. P. 
Jeffers. “Co-operation with the Engrosser,” 
by A. J. Hadsall. 

A. H. Sherer, presiding. ‘Trial Canvass, 
Using the Guaranteed Income,” by E. O. 
Mowrer and Dan Hiser. “Use of the 
Binding Receipt,” by M. G. Calhoon. 
“Getting Business Paid-For,”’ by O. C. 
Norton. “Avoiding Lapses,’ by R. H. 
Uthoff. “Salesmanship As Applied to Life 
Insurance,” Third Prize Winner. 
won W. Steinman, presiding. Officers’ 
Night. 





Districts Are Transferred 


_ The Metropolitan Life has transferred 
its Vancouver and Victoria industrial dis- 
tricts'-in British Columbia from the Pa- 
cific Coast branch at San Francisco to 
the Canadian branch under the super- 
vision of Harry Kay, Canadian superin- 
tendent of agents. 


_ James J. Ryan, for the past ten years 
in the real estate business in Canada, has 
opened a real estate and life insurance 
agency at Davenport, Iowa. 


DIRECTORY OF 
LIFE INSURANCE 


ILLINOIS 


C J. McCARY & CO. 
e GENERAL AGENTS 


The Penn Mutual Life Insurance Company 

Any Life Insurance Man not Already Familiar with 
Our Service Should See us at Once 

Penn Mutual Policies Sell Themselves 

CORN EXCHANGE BANK BLDG. 


CHICAGO 


YMAN & PALMER 
General Agents for Illinois 
BERKSHIRE LIFE INS. Co. 
of Pittsfield, Mass. 
69 W. Washington Street 


CHICAGO, ILLINOIS 


OHIO 


W A. R. BRUEHL & SON 
2 


GENERAL MANAGERS 
Central Department 
State of Ohio and Northern Kentucky 
Home Life Insurance Company 
8 and 22 East Fourth Street 


























MACMAHON TALKS SALES 
TELLS FUNDAMENTAL FORCES 


Chicago District Manager of the Na- 
tional Cash Register Company 
Gives Some Suggestions 


A business spirit characterized the 
regular meeting of the Chicago Life 
Underwriters’ Association. A total of 
68 new members were gained by the 
membership contest, the blue side un- 
der H. C. Castor winning 40 and the 
reds 25. The question of the ambulance 
was discussed which the association has 
promised for service in France. Al- 
ready $1,104 has been paid in by mem- 
bers toward this project. 

A. C. MacMahon, manager of the 
Chicago district of the National Cash 
register Company, the speaker of the 
evening, said life salesmen represent 
the highest type of salesmanship. 


I shall tell you a few of the funda- 
mental facts that underlay all kinds of 
salesmanship. In the first place, we want 
action. We want more intensified selling. 
Action is the watchword of the day. We 
are all living what is known as _ the 
“strenuous life.” Five other qualifications 
that every salesman must possess are re- 
source, tact, stick-to-it-iveness, pluck and 
quick thinking. Of all of these, stick-to- 
it-iveness is probably the most often lack- 
ing. 

Process of Selling 


To sell a prospect, you must first get 
his attention, from his attention develops 
interest, from his interest develops desire, 
from his desire develops a resolution to 
possess, and then your sale is clinched. 
There are four very definite parts of 
every sale. The first is the approach, the 
second is a demonstration. You must 
show the prospect that your goods are 
really worth while and that he really 
ought to have them. The third is the 
close, and this is the psychological point. 
He must say “Yes.” He has had “No” 
in his mind. You must make him change 
it to “Yes.” To do this, you must know 
your goods, you must prove a fact, you 
must draw your prospect back to the 
straight line of thought. 


Believe in Your Proposition 


He will never give you his real reason 
for not buying. This you must find out 
for yourself. It is not what you tell him 
that counts, it’s how much he believes 
of what you tell him. Believe in your 
proposition yourself—that’s the big thing. 
Be optimistic. The pessimist never got 
away with a thing yet. 

Then forcefulness is a big thing, too. 
For selling it is a purely mental process. 
This may not seem so to you, but before 
a man has done the physical action of 
putting down money and taking the goods 
that he has bought, he must do the whole 
thing in his mind first. 


Must Watch Health 


Then, a salesman must have health, 
too, and this is a point that we frequently 
neglect. Get lots of sleep, eat good food 
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and don’t eat too fast. It will help you 
make sales. Besides this, you must have 
a good knowledge of your business, enthu- 
siasm, honesty, resourcefulness and keen 
ability of hard work. 

Lastly, you must put your heart into 
your work—you must love it with your 
whole soul. Don’t make a man take your 
word for anything—make him investigate 
your proposition. 


A discusion followed on getting busi- 
nes in war times. 


NEW ENGLAND LIFE CONGRESS 





Seven Local Underwriters’ Associations 
to Hold Fourth Annual Meeting 
at Hartford Saturday 





The fourth annual congress of the 
New England Life Underwriters’ Asso- 
ciations will be held at the Hartford 
Golf Club and Hartford Club, Hart- 
ford, Conn., on Saturday. The follow- 
ing organizations will be represented: 
Maine, New Hampshire, Western Mas- 
sachusetts, Central Masachusetts, New 
England Women’s, Boston and Rhode 
Island. It is expected that there will 
be about 200 delegates in attendance. 
The morning will be given over to 
golf and tennis, at one there will be 
a luncheon, at two o’clock a business 
session and at five an automobile tour 
through the rose gardens and parks 
of the city. 

The speakers at the afternoon meet- 
ing will be the mayor of Hartford, the 
governor of Connecticut, Commissioner 
Burton Mansfield of Connecticut and 
Alfred Hurrell, associate general so- 
licitor of the Prudential. The latter 
will speak on “The Patriotism of Life 
Insurance.” John H. Thompson, presi- 
dent of the Connecticut Life Under- 
writers’ Association, will preside. 

The general committee in charge of 
the congress consists of Lee C. Robens, 
D. G. Holbrook and Clayton W. Wells. 
John H. Thompson is chairman of the 
reception committee, Douglas T. Smith 
of the automobile committee, Max 
Hartstall of the hotel committee, El- 
mer C. Tryon of the district committee 
and Thomas W. Russell of the golf and 
tennis committee. 





Medical Directors to Meet 


The next meeting of the Medical Direct- 
ors Association of Ohio will be held at 
Marion, Ohio, July 9. The medical ex- 
aminers in the counties of Delaware, Har- 
den, Wyandotte, Morrow and Marion will 
attend. Dr. George W. Brown, of the 
Ohio National Life, will read a paper on 
“The Selection of Risks.” 





Russell in San Francisco 


President John Newton Russell, of the 
National Association of Life Underwrit- 
ers, was a San Francisco visitor Monday 
and announced that one day of the annual 
convention at New Orleans will be de- 
voted especially to organization and asso- 
ciation building. 





Life Notes 


David N. Blakely has been appointed 
assistant medical director of the New 
England Mutual Life. 

Gustave Schrage, general agent of the 
Great Northern Life of Wausau, at Shey- 
boygan, committed suicide last week. 

Robert E. Whitney of Chicago, inspector 
of agents for the New York Life, is at 
the sanitarium in Battle Creek, Mich., 
undergoing treatment. 

Cc. C. Sawyer has resigned as auditor 
of the New England Mutual Life, which 
position he has held for some years, to 
enter another line of business. 

Mortimer B. Davis, president of the 
Imperial Tobacco Company of Canada, 
has taken out $1,500,000 life insurance, 
payable to his estate. 


Martin L. Saboe has been appointed 
district supervisor of the Western Union 
Life in Washington State with head- 
quarters at the home office in Spokane. 

The New York Life was credited with 
a subscription of $2,000,000 for Liberty 
Loan bonds on Thursday of last week, in 
addition to the original $5,000,000 which it 
took some time ago. 

T. Louis Hansen, superintendent of 
agents of the Germania Life, was in 
Chicago last week en route to the Pacific 
Coast. He will not return to the home 
office until the latter part of July. 


Twenty agents of the Scandia Life in 
northeastern Iowa met for a one-day con- 


Carl Peterson, state agent of the com- 
pany, with headquarters at Fort Dodge, 
presided. 

W. <A. Mead, superintendent of the 
West-Coast San Francisco Life of Port- 
land, Ore., died recently of scarlet fever. 
He began his life insurance work with 
the Metropolitan in 1903 and became con- 
nected with the West-Coast in 1913. 
Dow, Jones & Co., publishers of the 
Wall Street Journal, have made a present 
of group insurance to their employes. A 
feature of the gift is its liberality, as 
some of the employes will receive as 
much as $5,000. The contract is with 
the Travelers of Hartford. 

The New York Evening Post, which in- 
sured its employes in the mechanical de- 
partments on the first of the year, has 
now extended the protection of group in- 
surance to the balance of its employes, 


. reporters, editors and people in clerical 


positions, making a total of about 300. 
.The Missouri State Life agency of J. T. 
Timberlake at Nashville made a record for 
the first five months this year. Last year 
the Timberlake agency wrote $920,000 for 
the first five months, and for the same 
rrp this year it was credited with $1,- 
Olney Davies, general agent at Nash- 
ville for the Provident Life & Trust of 
Philadelphia, placed nearly $200,000 of 
business in the ten days immediately pre- 
ceding June 16, the day on which his 
company’s war rider went into effect. Mr. 
Davies reports a splendid business since 
he opened the agency last September, with 
good agents very hard to get. 

The June meeting of the Life Under- 
writers Association of San Francisco will 
be held at a luncheon June 25 with In- 
surance Commissioner McNeabe of Cali- 
fornia as the guest of honor. It will be 
a strictly business ‘meeting, with the 
election of delegates and alternates to 
the national convention as the principal 
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ference with E. A. Olson, vice-president 
of the company at Fort Dodge, Iowa, last 
week. The meeting closed with a ban- 
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A HUSTLER 


Can Get a Direct General Agency Contract With 


Merchants Life Insurance Company 
BURLINGTON, IOWA 


Assets $1,399,308.89 


Death Claims Paid $2,752,963.76 Good Territory Open 
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FACTS—24th Year 


Over 129 Millions of Insurance in Force 

Over 14 Millions in Admitted Assets 

Over 22 Millions of Insurance Gained in 1916 

Average Rate of Interest Earned in 1916, 6.6% 
Operating in 38 States 

Issues both Participating and Non-Participating Policies 


Missouri State Life Insurance Co. 
ST. LOUIS, MO. 


The fastest growing life insurance company in America 








Another Year of Progress— 


Dec. 31, 1916 GAIN 
ee ae a ee $11,943,640 $1,664,007 
Surplus to Policyholders. . 1,141,900 133,149 
Insurance inforce . . . . 104,989,362 15,392,529 
STIOONNEG: Fis. Sees: us 4,485,710 597,021 


TheWESTERN and SOUTHERN 


Life Insurance Company 
W. J. WILLIAMS, President CINCINNATI 


Attractive Apportunities 


Open to Agents in Ohio, Indiana, Kentucky, West 
Virginia, Western Pennsylvania and Michigan 








Representing 


The Mutual Life Insurance Company 


OF NEW YORK 


you will make money. 


The great strength, big dividends and incomparable 
benefits of the ‘‘oldest company in America’’ 
mean certain success for you. 





For Terms to Producing Agents, Address 


GEORGE T. DEXTER, 2nd Vice-President 
34 Nassau Street, NEW YORK, N. Y. 





















The Gem City Life Insurance Company 


DAYTON, OHIO 
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Life Department—Low Level Premiums, Non-Participating 
Accident Department—Unexcelled Policies and Rates 


HOME LIFE INSURANCE COMPANY 


GEORGE E. IDE, President (Now Purely Mutual) 256 Broadway, NEW YORK 


The tifty-seventh annual report shows insurance in force of $133,493,000, an in- 
crease during the year of $7,832,827. The Company paid the er in 1916 
$3,536,233, of which $628,406 was in dividends or premium refund. Its insurance 
reserve fund was increased by $1,300,000 and the Assets are now $32,821,462. 

W. A. R. BRUEHL & SONS, General Managers 
Central and Southern Ohio and Northern Kertucky 
Rooms 601-606 The Fourth National Bank Building 

CINCINNATI, OHIO 


HOYT W. GALE, General Manager 
For Northern Ohio 
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Are You'Permanently E'stablished? 


Write for Territory 
Pennsylvania—Ohio—West Virginia 


PHILADELPHIA LIFE INSURANCE CO. 
PHILADELPHIA 


The Globe Life Insurance Co. 


Offers a Golden Opportunity to a Few Good Men to 


Get in on the Ground Floor on Agency Contracts. 


Company is cleanly organized, well backed with 
stockholder boosters all over Kansas. 
We want good men and will pay them well. 
For territory and particulars address 
SALINA, KANSAS 























“SAFE AS A GOVERNMENT BOND 


®) The OHIO STATE LIFE 


LIFE.HEALTH, ACCIDENT **° MONTHLY INCOME INSURANCE. 


jada LATEST POLICIES AND AGENCY CONTRACT Batla7 He 
Openings OHIO, IND., KY. and MICH. Write Columbus fie 
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CRESCENT LIFE 


INDIANAPOLIS 
JOHN C. HUMES, President _ LESLIE D. CLANCY, Secretary 
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If so, you can develop a life interest with th’s prosperous Company. 
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IOWA ASSOCIATION IS 
NOW ON THE UP GRADE 


Members Demand Aggressive 
Move for Stronger and 
Better Organization 


SERIOUS PROBLEMS UP | 


Many Small Side Line Agencies in the 
State Make Situation Hard 
to Handle 


Last week’s meeting of the Iowa As- 
sociation of Insurance Agents tended to 
stir the organization up to greater ac- 
tivity than it has known for some time 
past. Several men who have not taken 
part in the proceedings heretofore took 
a hand and offered suggestions that are 
likely to prove valuable. Fred Wernen- 
tin, Jr.. of Davenport was one of these. 
He has been in the manufacturing busi- 
ness and knows about the organizations 
of manufacturers. He wants to see the 
agents’ association put on a similarly 
strong basis and insisted that it ought 
to be able to get at least 10 percent of 
the policy writing agents of the state. 
If it could do this, it would have a 
membership of 700 instead of about 125. 

Talk of Paid Organizer 


Among some of the older members 
there is a strong desire to begin an 
energetic membership and organization 
campaign. Among themselves they dis- 
cussed the question of raising a guar- 
anty fund, sufficient to pay the expenses 
of an executive secretary or organizer 
and have him devote his time for a 
number of months to securing addi- 
tional members. 

The constitution and by-laws, which 
were adopted at the first meeting in 
1907 and are so old that most of the 
members did not know that they existed, 
are to be revised by a committee ap- 


(CONTINUED FROM PAGE 6) 
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YEAR| ASSETS RESERVE eg “4 - 
1883 | $105,941.37] $ 2,986.18] $102,915.19 
1884] 116,584.91] "11,159.42 105,425.49 
1885| 125,549.66] 18:308.82 107,240.84 
1886] 145,082.63] 25,667.54 119,415.09 
1887| 160,342.13] 29,921.91 130,421.22 
1888} 189,718.87] 37,896.98 151,821.89 
1889} 213,295.93] 46,147.61 167,148.30 
1890] 236,254.41) 47,595.31 188,659.10 
1891] 263,423.08} 49,741.98 213,681.10 
1892] 283,846.21] 57,732.02 226,114.19 
1893| 301,631.88] 64,374.41 237,257.47 
1894] 313,409.34] 68,234.63 245,174.71 
1895] 333,665.52) 73,040.23 260,625.29 
1896] 351,557.02] 78,859.75 272,697.27 
1897| 373,606.74] 87,353.31 286,253.43 
1898} 402,682.33) 99,553.29 303,129.04 
1899] 407,323.38) 101,327.24 305,996.14 
1900| 421,621.68] 104,969.19 316,652.49 
1901} 446,562.21) 117,940.27 328,621.94 
1902] 511,081.86] 158,955.34 352,126.52 
1903] 552,979.83) 176,506.38 376,473.45 
1904] 601,079.65) 195,461.15 405,618.50 
1905] 645,140.20) 212,468.87 432,671.33 
1906] 728,209.88] 268,237.85 459,972. 
1907 |1,058,034.84] 590,618.63 467,416.21 
1908 |1,093,546.87| 591,521.42 502,025.45 
1909 1,176,480.56] 651,183.00 525,297.56 
1910/1,301,521.42} 768,158.20 533,363.22 
19111,363,468.30) 809,161.36 554,306.94 
1912 |1,474,707.49] 870,561.83 604,145.66 
1913 ]1,603,255.54| 984,487.42 618,768.12 
1914 |1,648,409.74/1,024,371.55 624,038.19 
1915 ety 466.14)1,165,252.92 651,213.22 
1916 ]2,009,291.54!1,295,366.59 713,924.95 

















Thirty-four 
Years of Steady 
Increases in 
Assets, 
Reserve and 
Surplus 


ASSETS 
$2,009,291.54 


RESERVE 
$1,295,366.59 


SURPLUS 
$513,924.95 


Since date of 
organization 
The Dubuque has 
been dealing 
honorably with the 
public and with 
its local agents. 
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MEET WHILE SAILING 
ON MISSISSIPPI RIVER 


Dubuque Agents Entertain Iowa 
Association of Agents 
in Unique Stylé 


TO KEOKUK NEXT YEAR 


Cold Air Fails to Stop Flow of the 
Hot Variety and Every- 
body Is Happy 


Everything was right except the 
weather at the annual meeting of the 
Iowa Association of Insurance Agents 
at Dubuque last Thursday. Last year, 
when the Dubuque agents invited the 
association to meet in their city they 
promised something unique in the way 
of a boat ride on the Mississippi river. 
They made good in fine shape and the 
Dubuque men placed the agents of the 
state under lasting obligations to them. 

The crowd began to gather for the 


meeting on Wednesday afternoon. That 
night there was a fistic exhibition that 
proved very attractive and brought a 
number of men early. The Des Moines 
crowd came on a special car. The head- 
quarters were in the Julien Dubuque 
Hotel. 

At 9 o’clock Thursday morning the 
steamer G. W. Hill started up the Mis- 
sissippi river with its load. The day 
was cold and overcast. Although the 
windows in the saloon of the steamer 
were closed, many sat through the ses- 
sions with their hats and overcoats on, 
while those unfortunates who had worn 
Palm Beach suits or other light apparel 
shivered through the meeting. 


Business Session Opened 


President F. W. Coates presided, and 
as soon as the meeting had been called 
to order introduced State Senator N. J. 
Schrup of Dubuque, who delivered a 
unique address of welcome. Milo R. 
Whipple, secretary and treasurer, made 
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JOEL TUTTLE, Des Moines, 
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his report, showing that during the year 
fifty-nine members in arrears had paid 
their dues and seventy-three had paid 
advance dues. 

The absence of Frank Kauffman of 
Des Moines was noted by everybody, 
and especially when the report of the 
legislative committee was called for. 
Mr. Kauffman has held the chairman- 
ship of this committee almost since the 
beginning of the organization’s history, 
and with the exception of possibly one 
or two meetings had always made its 
report. This year, however, he was 
absent and Joel Tuttle made the report 
for him. The members of the associa- 
tion were inclined to make the report 
of the legislative committee very much 
of a joke. The best that could be made 
out of it was an effort to tell how it all 
happened. 


Several Speeches Heard 


John Ruhl of Davenport presented a 
very brief report for the executive com- 
mittee. Addresses were made by John F. 
Stafford, superintendent of agents of the 
London & Lancashire, on “Fellowship 
in Business,” and Lieutenant Governor 
E. R. Moore made his great speech. 
At noon there was an adjournment of 
a few minutes while a Dutch lunch was 
served. Later in the day a regular din- 
ner was served and the boat got back to 
Dubuque shortly after 6 o’clock. 

After the luncheon, speeches were 
made by Emory H. English, insurance 
commissioner; George E. Haas, of Chi- 
cago, western manager of the Atlas, and 
C. N. Jenkins, secretary of the Farmers 
of Cedar Rapids. The remainder of the 
session was taken up with regular busi- 
ness, including a selection of place for 
next year’s meeting, the election of 
officers, changes in the plan of organ- 
ization, the adoption of the resolutions, 
which was only done after a long and 
very interesting debate, and the decision 
to appoint a committee of five to revise 
the constitution and by-laws. 


EKeokuk Next Year 


Keokuk’s invitation for next year’s 
meeting was unanimously accepted. 

John Hynes of Davenport, chairman 
of the committee on nomination, recom- 
mended that the secretary-treasurer be 
a Des Moines man, as that city is the 
headquarters of most of the special 
agents and it is essential that the secre- 
tary of the organization be in touch 
with them. The committee also recom- 
mended that there be a vice-president 
for each city of importance in the state, 
so that members of the association, if 
they learn that any company is cutting 
rates in their territory, can report it to 
the nearest vice-president, who in turn 
can report to the secretary. 


Should Not Discriminate 


The idea of the committee is that the 
antidiscrimination principle should be 
followed, and if any company sees fit 
to cut rates in one part of the state, 
equity requires that it also make a sim- 


New Officers Elected 


President—Beverley B. Hobbs, Keokuk. 

Secretary-Treasurer—Joel Tuttle, Des Moines. 

Vice-Presidents—H. O. Glasure, Oskaloosa; Frank H. Binder, Coun- 
cil Bluffs; Dan B. Horne, Davenport; Milo R. Whipple, Cedar Rapids; 
John E. Hull, Ottumwa; W. L. Dieckmann, Clinton; G. S. Avery, Mason 
City; Clayton E. Bronson, Waterloo; John.A. Boeye, Webster City; 
H. P. Guiney, Sioux City; E. A, Fitz, Dubuque; J. R. Schroeder, Fort 
Madison; H. C. Garrett, Burlington. (Vice-presidents for other large 
cities in the states are to be named by the president with the advice of 
the secretary-treasurer.) 

Executive Committee—John Hynes, Davenport; P. J. Clancy, Des 
Moines; Percy Webb, Sioux City; W. M. Kretschmer, Dubuque; Robert 
I. Safely, Cedar Rapids; Robert B. Wallate, Council Bluffs; M. J. Haire, 
Fort Dodge. 

Legislative Committee—John Ruhl, Davenport; George W. Oakley, 
Sioux City; Malcolm V. Bolton, Cedar Rapids; B. C. Hopkins, Des 
Moines; J. Q. Jefferies, Clinton; E. M. Williams, Fort Dodge. 

Grievance Committee—Fred Wernentin, Jr., Davenport; John T. 
Christie, Des Moines; E. H. Lougee, Council Bluffs; F. W. Coates, 
Dubuque; George B. Salter, Burlington. 


Resolutions Adopted 


GOOD PRACTICES 
Whereas, fire insurance conditions in the state of Iowa demand more 
than ever the earnest, active co-operation of the agents in promoting 
good practice to eliminate unsatisfactory competitive methods, by which 
a legitimate business is seriously menaced, be it 
Resolved, That we urge, recommend and ask all members of this 
association to lend individual efforts to conform with the generally 
accepted principles of good practice in the solicitation of business. 
CURBSTONE BROKERS 


Whereas, some companies have in the past made a practice of ap- 
pointing larger property owners agents, thereby creating one of the 
most injurious conditions to the local agency business, by making the 
business a curbstone proposition, instead of a legitimate business for 
legitimate agents, be it 

Resolved, That it is the sense of this convention and we recommend 
and request the companies doing business in Iowa to stop this practice, 
and be it further ; 

Resolved, That a copy of this resolution be sent to all of the com- 
panies and that acknowledgement and expression of intention be asked 


of them. 
AGENTS’ QUALIFICATIONS 


Whereas, it has been made clearly evident that the interests of the 
assured and of legitimate agents will be better conserved by the enact- 
ment of an agents’ qualifications law, be it 

Resolved, That we recommend to the state legislature the enactment 
of this legislation and hereby instruct our legislative committee to place 





.the matter before the authorities for consideration. 


APPRECIATION OF B. F. KAUFFMAN 


Whereas, through the process of commercial activity, it has come to 
pass that our coworker, Frank Kauffman, of Des Moines has retired 
from active insurance work, thereby severing his personal connections 
with the work of the state organization, be it 

Resolved, That in appreciation of his sterling worth and manhood, 
constructive conscientious work, in behalf of our business, his loyalty 
and self sacrifice, we extend to him our heartfelt thanks and wish him a 
long life of success and health. 


BROKERING AMONG AGENTS 


Whereas, it is deemed contrary to law to broker business among 
local agencies in this state, thereby tending to cripple the writing 
facilities of many of the agencies handling large lines, and 

Whereas, this is a hardship that should not continue, be it 

Resolved, That it is the sense of this gathering that there should be 
no restrictions placed about the agents in the handling of exclusive lines, 
and this association recommends that steps be taken by the legislative 
committee to have its objectionable restriction eliminated. 

COMMISSIONS 

Resolved, That the secretary of the National association be requested 
to protest, in behalf of the agents of Iowa, against any proposed commis- 
sion reduction; that the agents of Iowa feel the need of increased 
commissions at the present time, but in view of unsettled business con- 
ditions, they do not at this time make any such demand upon the 


companies. 
THANKS TO DUBUQUE AGENTS 


Resolved, That the members of the Iowa Association of Insurance 
Agents are keenly appreciative of the cordial welcome, elaborate and 
delightful entertainment afforded by the Dubuque agents, and hereby 
tender their hearty thanks to the Dubuque agents therefor. 








PRANK W. COATES, Dubuque, 
Retiring President 





foolish and subject it to all kinds of 
“kidding.” Still a third contingent had 
an idea that an effort was on among the 
companies at this time to cut agents’ 
commissions and they desired express 
opposition to any such movement. 
There was a delightful talkfest on this 
subject, resolutions being offered and 
amended and withdrawn and _ substi- 
tutes offered until finally one was gotten 
in shape which met with the approval 
of the organization. It was while this 
discussion was at its height that dinner 
was announced, and that gave an oppor- 
tunity for the men to talk matters over 
quietly and reach some reasonable con- 
clusions. 

The resolution by Joel Tuttle, thank- 
ing the Dubuque agents, was adopted 
enthusiastically and there was no op- 
position to the proposal to have the 
constitution and by-laws revised. 








Tells About the 
Troubles in Red Oak 





























ilar cut everywhere else in the state. 
Mr. Hynes also expressed the opinion 
that it would be as well for officers and 
members of the association to leave the 
legislature strictly alone. 

These recommendations met with no 
opposition, but called out some spirited 
remarks on what ought to be done after 
the antidiscrimination law is repealed. 
David J. Murphy of Dubuque and Joel 
Tuttle of Des Moines expressed their 
views most strongly. 


Debate on Commissions 
President Coates called on Samuel R. 


Cooke of Red Oak, who told of the 
causes and partial cure of the rate 





demoralization in his city in the days 
before the antidiscrimination law. 

David J. Murphy presented the report 
of the committee on resolutions. An- 
other resolution, relating to agents’ 
commissions, was introduced, however, 
and started the liveliest debate of the 
session. There was a small contingent 
present that thought insurance agents, 
and practically everybody else, ought to 
get more pay in view of the high cost 
of living and doing business, and this 
small contingent undertook to have aj 
resolution embodying these views put ‘ 
through. Some of the others present 
held that this would be pure folly, 





would simply make the association look 





President Coates called upon Samuel 
R. Cooke of Red Oak, one of the towns 
where demoralization in past years was 
very bad, and he told of the local con- 
ditions which led up to the situation 
which had developed in that city. He 
said that one man had come into town 
and had bought a very small agency. 
He went around and asked people for 
their insurance and also asked them 
their rates. After they told him what 
the rate was he told them that he could 
write the business at renewal at from 
10 to 30 cents less, usually giving them 
the exact figures. He was taking busi- 
ness away from every agent in the city. 
Mr. Cooke wrote his companies for the 
privilege of protecting his business 
where it was necessary, and they 
granted that privilege. 


Only Thing to Do 


He proceeded to use it, and the other 
agents regarded him as a rate-cutter 
also. Some of them admitted that they 
were losing their business and were 
likely to be put entirely out of business. 
Mr. Cooke explained to them that the 
only way that the situation could be 
saved was to show this one rate-cutting 
agent that he could not get a monopoly 
by his present tactics. He said he knew 
of no other way of meeting rate cutting 
conditions than the one adopted. He 
cautioned the agents, however, that 
they should not get scared when they 
found policies recently written at cut 
rates. 

Any agent could issue a policy at any 
rate he saw fit, but that was no sign 
that the company would let it stand, 
and if it had been issued too recently 
there was a possibility, if not proba- 
bility, that the company would order it 
canceled. 
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IOWA LEGISLATURE 
AND ITS HOSTILITY 


Law Makers Were Dominated by 
Prejudice and Class Interest 
in Insurance Work 


MUCH IGNORANCE SHOWN 


Repeal of the Antidiscrimination Meas- 
ure Means a Backward Step 
for the Hawkeye State 


By SENATOR N.J.SCHRUP, Dubuque, Ia. 


The last Iowa legislature, which as 
usual was dominated by the “poor 
farmer,” added another chapter to its 
record of class legislation. The farm- 
ers had a formidable ally in the lowa 
Manufacturers Association. During 
the period of demoralization the rates 
at which special hazards were written 
had the same effect as letting a spoiled 
child have its way in everything. 

While the rates prevailing during the 
time the antidiscrimination law was in 
effect continued unprofitable to insur- 
ance companies, they were somewhat 
higher on special hazards than when 
the assured dictated the rates. The fact 
that the fire insurance companies as a 
whole made no underwriting profit in 
the state of Iowa, while the antidis- 
crimination law was in effect did not 
appear to concern the average legisla- 
tor. 

Sample of Argument 

As a sample of the arguments used 
to show the “robber profits” made by 
the fire insurance companies, a senator, 
who is a manufacturer, made a speech 
in which he mentioned a company 
whose premium receipts he quoted as 
eighteen millions as against less than 
$200,000 in losses during the year 1916. 
(He gave the Iowa figures on losses 
and those of the entire country on pre- 
miums.) When attention was called to 
his preposterous assertion, the speaker 
made the statesmanlike reply: “Well, 
while there may be some discrepancy 
in the figures, the principle remains the 
same.” 

Now, .with the increased cost on ac- 
count of additional war taxes and in- 
creased fiéld expenses, caused by in- 
creased cost of living and increased 
losses, produced by increased prices of 
labor and material to replace property 
damaged or destroyed, what will the 
harvest be, even at the rates prevailing 
under the antidiscrimination law? 

Inconsistency Is Seen 


It goes without saying that all the 
better class of companies that value 
their continued existence will insist 
upon at least the present rates, if not 
an increase of price as is the case in 
nearly everything else. The vagaries 
and inconsistencies to which the fire 
insurance business is subjected at the 
hands of the average legislature is aptly 
demonstrated by the fact that on the 
same day on which the last Iowa gen- 
eral assembly repealed the Iowa law, 
aiter it had been in operation less than 
two years, the Wisconsin legislature by 
a practically unanimous vote enacted 
the same legislation that Iowa repealed 
by a vote of nearly ten to one. 

Should any effort be made to further 
embarrass the companies, a dose of the 
medicine administered to Missouri, 
Kentucky and South Carolina would 
appear to be the only alternative. 














The days make the year. What you do | 
every day sums up what you do in a year. 
Ficure up every night how much the day | 
has contributed to what you want the 
Whoie year to show. See if it is a hundred ' 
Percent average. : 








‘‘The Largest Fire Insurance Company in America’’ 
Organized 1853 
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Head Office: New York City, N. Y. 


A Forward Look 


The hearty co-operation in the past of Agents 
of “THE HOME OF NEW YORK” with 
the Company is the best proof of what may be 
expected of them in the future to aid in keeping 
it in the front ranks of fire insurance companies. 


From the date of organization, Sixty-four Years 
ago, “THE HOME OF NEW YORK”’ has 
constantly kept in mind the highest interests 
of its Agents and in return has enjoyed a full 
measure of loyal support in extending, through 
them, the benefits of insurance to all owners of 
property. 


Every policy issued by “THE HOME OF NEW 
YORK’”’ is backed by the largest cash assets 
of any fire insurance Company in America, and 
also by a Service in all things, of which its 
Agents may well be proud as one of their own 
assets. 





FIRE AND ALLIED BRANCHES OF INSURANCE 


Fire, Lightning, Automobile, Commissions, Explosion, 
Hail, Marine (Inland and Ocean), Parcel Post, Profits; 
Registered Mail, Rents, Sprinkler Leakage, Tourists’ 
Baggage, Windstorm. 


AGENTS IN CITIES, TOWNS AND VILLAGES THROUGH- 
OUT THE UNITED STATES AND ITS POS- 
SESSIONS, AND IN CANADA 


STRENGTH REPUTATION SERVICE 




















MILO R. WHIPPLE, Cedar Rapids, 
Retiring Secretary-Treasurer 
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Lively Debate on 
Cut-Rate Companies 








In the course of the debate on the re- 
port of the committee on nominations, 
recommending the rate cutting be re- 
ported to the secretary, David J. 
Murphy of Dubuque said that the 
agents of that city were tired of the 
“hifalutin” stuff, that all the talk about 
good practices was not fooling anybody. 
Probably there were men present who 
would do this sort of talking and then 
go home and. cut rates after the law 
made it possible. Insurance men are 
salesmen, not selling luxuries, but some- 
thing that the customer has got to have. 
If they sell it for less than it is worth 
they are poor salesmen. Mr. Murphy 
said that a number of the companies 
had stated that they are going to de- 
mand full rates after July 4. He hopes 
that they will, but the companies never 
have stood together on such proposi- 
tions. 

Will Pay Tribute No Longer 


In Dubuque, even before the days of 
the antidiscrimination law, agents had 
managed to maintain good practices and 
to get full rates, but they do not pur- 
pose to do this any more, if demoraliza- 
tion sets in somewhere else. If any 
company goes into Sioux City and 
writes for 30 percent off from the ad- 
visory rates, there are agents in 
Dubuque who propose to see that those 
same companies write in Dubuque for 
30 percent off the advisory rates and 
they are going to notify the commercial 
clubs and other organizations as to the 
companies in which they can secure this 
cut-rate indemnity. Mr. Murphy said 
that the insurance commissioners of 
other states are watching lowa and 
that, if they find that some companies 
are accustomed to cut the rates in that 
state, they will probably demand that 
they make the same concessions in 
their states. Dubuque is no longer go- 
ing to pay tribute. 

Tuttle Speaks 


Joel Tuttle said that Mr. Murphy’s 
idea met his approval entirely. What's 
the sense of agents of Dubuque or Des 
Moines holding their policyholders up 
to full rates, while the competitors of 
these policyholders in other cities are 
getting cut rates? Mr. Tuttle said that 
the agents might as well leave the legis- 
lature alone. The agents had many 
friends in the insurance committee of 
the state senate, in fact they had fifteen 
out of seventeen members, and the very 
fact that these men did show themselves 
friendly to the insurance business em- 
barrassed them with their constituents. 





























The easiest way to get the best out of 
life is to look for the best in life. 
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FELLOWSHIP IS THEME 
OF STAFFORD’S ADDRESS 


United Effort Will Beat Down 
Opposition of Prejudice 
and Ignorance 


WHAT SNOWFLAKES DID 
Lesson to Be Learned From the Storm 
That Finally Stopped the 
Heavy Train 





Maybe it was the surge of the “Father 
of Waters.” Possibly the green bluffs 
of Illinois to the right or those of Iowa 
to the left, as the boat churned slowly 
up the mighty stream. At any rate 


John F. Stafford waxed poetical. He 


started his address on “Fellowship in 
Business” with verses. Then he 
launched into his subject, one dear to 
the heart of the genial superintendent 
of agents of the London & Lancashire 
since the days when the annual gather- 
ing of the Blue Goose was the big event 
of the year. In part he said: 

I want to talk to you a bit—just to 
talk to you the way I feel on a subject 
that has lain close to my heart all my 
business life and has softened many of 
life’s rough passages for me: “Fellow- 
ship in Business.” 

What Fellowship Is Doing 


Fellowship is so apparent these days 
in the insurance business that it is 
bringing closer and closer together the 
local agents, the managers, the field 
men the insurance commissioners, the 
fire marshals and the office force. Each 
has its own organization; each has 
found that fellowship in business is 
playing so important a part that it 
means much to each individual member. 
Fellowship is bringing closer and closer 
together men who meet in daily com- 
petition and yet can gather together, as 
you have today, and forget all the petty 
strifes and jealousies of business life 
in the comradeship of your fellowman. 

Fellowship’s mission has always been 
to show the fairer side of life, making 
it the brighter for the sorrows that 
sometimes come, and making us all 
realize the sanity of soul and the beauty 
of the grand old art of brotherly love. 


Fruits of Fellowship 


It is something superb when, in this 
busy life of ours, men can _ gather 
shoulder to shoulder and feel that in the 
firm, warm handclasp of the brother 
who greets him the spirit of fellowship 
is ever present, and that in the “Hello” 
of greeting there is always the strain of 
the song of affection that has strength- 
ened many a man who has felt the 
weight of disappointment and failure in 
a business life. 

The ‘“Fellowship-in-Business” spirit 
that pervades the land these days is the 
very salt of all gracious intercourse be- 
tween man and man. It teaches the 
futility of all distrust and brings home 
to our minds the need we all have for 
the merciful judgment of our fellow- 
men. It brings out all that is good, 
and true, and just in man. It eradicates 
all the selfishness and meanness of a 
man’s soul. It strengthens us, helps us 
and gives us the right. to look each 
other straight in the eye and feel that, 
man to man, we are on the square. 


Tribute to Association 


And so it was in the spirit of fellow- 
ship, and with a feeling of complete 
comradeship, that the Iowa Association 
of Local Agents was formed—an asso- 
ciation that is known not only through- 
out the middle west for its spirit of 
fellowship, but throughout the general 
offices of the insurance companies, be- 
cause of the clean reputation it bears 
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and the strong, determined character of 
the men who, year by year, are showing 
tangible evidence of their inclination to 
build up—not to tear down. The lowa 
association is in the limelight today, and 
it goes without saying that the value of 
fellowship in your ranks will undergo a 
more severe test than ever before. 

It is Fellowship in Business that 
builds the successful local agent, and it 
is fellowship in business that builds the 
successful general agent. It is fellow- 
ship, and confidence in fellowship, that 
takes a clerk out of a local office and 
trains him as a solicitor until, little by 
little, he builds up a clientele that makes 
it possible for him to branch out with 
company representation of his own. It 
is fellowship on the square that causes 
him to afhliate himself with organiza- 
tions such as yours, that he may “do 
his bit” for the interests of the associa- 
tion as a whole. 

Great Opportunities at Hand 
I tell you, you men of Iowa, you who 





are on the very threshold of one of 
the greatest opportunities of your life 
to demonstrate what real, true fellow- 
ship in business consists of—I tell you 
that if you stretch out the good right 
hand of fellowship to your brother local 
agent this year, and if the company 
managers will stretch out this self- 
same, square-dealing hand of fellowship 
to you, you need have no fear of the 
future, and that the various organiza- 
tions of local men throughout the broad 
land will look to Iowa and her accom- 
plishments as an object lesson in over- 
coming the obstacles erected by un- 
thinking men. 
Appeal Wentworth Makes 

I heard a man talk once—you prob- 
ably have heard him, Franklin H. Went- 
worth of the National Association—and 
in his wonderfully beautiful diction he 
pointed out that it was only through 
fellowship that we could undo the 
prejudice of what is now an unthink- 
ing public. He brought before his au- 
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dience, and before me in particular, a 
picture that time has failed to eradicate. 
He told of how a public, smarting un- 
der our colossal annual fire loss of two 
hundred and fifty millions of dollars 
and the unavoidable tax that comes by 
reason of this loss, are blindly attack- 
ing, through the newspapers and 
through the legislatures, the very men 
who have tried to save them from it, 
and he urged publicity and -intelligence 
and fellowship as a panacea for the 
evils that now exist. 

It is upon the fire underwriters that 
the responsibility of the people’s neg- 
lect has been thrust, and under this 
burden many a good company has gone 
down, unable to weather the loss storm 
and the legislative storm combined, and 
yet the fire insurance men have ever 
stretched forth the right hand of fel- 
lowship, that the company’s death might 
be an honorable death, rather than that, 
like almost any other business, it should 
have been disgraced by hiding behind 
the flimsy screen of bankruptcy. 

Educating the Public 

You are doing much, you men in the 
trenches, you fighting men on the firing 
line. Year after year you are educat- 
ing your public in the insurance busi- 
ness as to what the national ash heap 
really means; year after year, the same 
educational ideas are being put before 
the public by other associations, by 
state local agents’ associations, insur- 
ance commissioners’ associations, fire 
marshals’ associations, fire prevention 
associations, field and managerial asso- 
ciations, and by the press, so that, little 
by little, day by day, month by month, 
and year by year, the spirit of fellow- 
ship in business is gaining ground and 
the public is being educated in fire in- 
surance and its ways. The insurance 
companies have been patient and long- 
suffering, and yet the public must be 
taught as a child is taught, little by 
little, that it may absorb and retain the 
lessons of Chicago, Baltimore and San 
Francisco. 

Hope for Better Times 

There are few commercial enter- 
prises whose ethics are as high as those 
of fire insurance. There are few which, 
in the face of intensified hazards, dan- 
gerous and inimical legislation, low 
rates and increased expenses, would not 
seek safer pastures. Yet, fire insurance 
goes on year after year, hoping against 
hope that the time will come when the 
public will understand and when we can all 
meet On common ground in the con- 
servation of our resources. We must 
have the cooperation of the people if 
the unreasoning hostility of today is to 
be overcome. We must protect the cit- 
ies and the great congested values. We 
must safeguard the lives of the people 
and we must teach the legislature as 
a child. 
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plished? How can we bring about an 
understanding that will call a halt on 
this inimical legislation, that will cause 
the insuring public to cease regarding 
fire insurance as a bugaboo, and that 
will enable us to place our business 
fairly and squarely before the public in 
the same dignified light as is the bank- 
ing business? How? By fellowship in 
business; by coming out in the open 
and explaining the workings of our rat- 
ing systems; by being able to show the 
merchant why his rate is so-and-so; and 
by being able to demonstrate that rates, 
as everything else, follow the law of 
average. Can we do it? I am sure we 
can. Every problem is but a matter of 
mind. 

The old idea of wrapping our busi- 
ness in mystery and secretiveness is a 
thing of the past, that has all been 
done away with in this new age; and at 
the lever of the mighty engine of fel- 
lowship sits the human mind, peering 
far out into the future, that it may solve 
the problems yet to come. 


Power of Fellowship 


“Fellowship and Intelligence.” These 
are the “Gold Dust Twins” of our pro- 
fession; these must do the work; and 
these two, soft as snowflakes, and yet 
irresistible as steel—these two are the 
weapons with which we must fight our 
greatest enemy—Ignorance. 

It was this same man—Wentworth— 
who first put the thought into my mind, 
and who told of how, in journeying 
across this great state of Iowa, in the 
heart of winter, he noted the great 
white flakes of snow as they fell softly 
against the windows of the Pullman. 
The snow began to fall, slowly at first. 
Its gentle flakes fell into the hot smoke 
and exhaust of the engine and were 
consumed in a breath. They fell upon 
the hot boiler jacket-and were licked 
up in an instant by the heat. They fell 
under the wheels and against the fen- 
der and were destroyed by the millions 
as the great, heavy train rushed on. 


United Force Wins 


What chance of life or influence had 
a snowflake against sixty tons of iron 
and steel driven by the power of steam! 
Countless millions were hurled aside, 
unwept, unsung, a sacrifice to the iron 
horse and the necessities of man. But, 
swiftly, softly, thicker and thicker fell 
the tiny flakes; where a million were 
consumed a million more leaped to the 
sacrifice and flung their starlike shapes 
under the roaring hoofs of the monster 
as though glad to die to serve the col- 
lective life. And soon, in spite of its 
mighty strength, the great locomotive’s 
pace began to slacken. Slowly and 
more slowly it moved until at last, with 
an expiring burst of frenzied power, it 


HOT SHOTS FROM ERNEST R. MOORE 


Says Agents Got What They Are Entitled to 


Rapids, lieutenant governor of 

Iowa, made a remarkable speech 
before the association. Mr. Moore has 
many friends among the members of 
the organization. In times past he 
attended several of its annual meetings 
in company with his friend, Lew W. 
Anderson. On previous occasions he 
has told the agents what he thought of 
their attitude toward legislation and at 
this meeting he told them with brutal 
directness that the insurance interests 
got just what they were entitled to from 
the last Iowa legislature. He gave the 
reasons for this conclusion. 


How He Broke In 


Mr. Moore spoke extemporaneously. 
In substance he said: 

“I never had anything to do with 
insurance except to pay exorbitant 
premiums. I broke into the insurance 
men’s company many years ago. My 
best friend, big, generous and what an 
insurance man should be, but not al- 
ways is, went to the meetings of this 
organization because he felt that he 
ought to, and I went with him. 

“T ought.to tell you the truth, but 
that is hard fo do sometimes. There 
is an old Spanish proverb, ‘Never men- 
tion a halter in the house of the hanged.’ 
It is hard to talk without hurting feel- 
ings. Mr. Tuttle has reported to you 
on the legislation concerning insurance 
at the last session. 


“You Got a Lemon” 

“You know it has been said ‘Blessed 
are the meek, for they shall inherit the 
earth,’ but that doesn’t apply to insur - 
ance agents. Insurance men didn’t get 


F *Rapias, R. MOORE, of Cedar 











stood still, panting and helpless in the 
whirling white! 


So Will Fellowship Win 


Such as the power of the snowflake 
is the power of collective human 
thoughts. Light, singly and alone, they 
strike the huge engine of ignorance only 
to be brushed aside. But, one by one, 
these snowflakes of the mind communi- 
cate themselves to other minds. Slowly 
and silently as the snow, the crystal 
warriors of fellowship and intelligence 
will begin to check the devastations of 
the enemies of life until, of a sudden, 
we will discover that the great engine 
of ignorance has been brought to a 
standstill and that we will have shown 
the public and the legislature what can 
be done by fellowship in business. 
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much last winter, but you got just what | 


you were entitled to. You got a lemon, 
it’s a wonder you didn’t get two. There 
was no insurance man around the 
senate but Joel Tuttle. 

“There is one man that tried to make 
it appear that I was interested in insur- 
ance more than in the welfare of the 
common people. If there is anybody 
here from Sioux City he can stand up 
and be properly ashamed (one man 
stood up). Your apology is accepted. 
In the senate was a man named Lytle, 
a political accident from Sioux City. 
When he came down to Des Moines he 
liung around my room to find out what 
he was going to get. 


Moore Is Interviewed 


Reporters who are always on the 
lookout for the views of prominent (!) 
people asked me for mine. I told them 
that in my opinion the antidiscrimina- 
tion law should be left alone until it 
had had a chance to be tried out. Lytle, 
who was insistent upon the repeal of 
that law, got a list of the stockholders 
in John Bleakly’s insurance company. 
Bleakly is a friend of mine and has 
been for the last twenty years. By rea- 
son of our friendship 1 bought some 
stock in his company. Lytle took this 
circular with a list of stockholders to 
every senator, with the exception of 
Schrup, and undertook to prove to each, 
by reason of my financial interest in 
Bleakly’s company, that I was against 
the common people. 


Need a Law to Make You Charge Enough 


“Due to the fact that these men were 
willing to be unfair and also to the fact 
that the insurance men did nothing and 
got nobody who was willing to pay an 
honest price for his insurance to appear 
on their behalf, no trouble was ex- 
perienced in repealing the law. The 
only man who spoke against the repeal 
was Senator Schrup, who made a 
masterly speech. After the vote was 
taken I told Mr. Tuttle that you got 
what you were entitled to, that you are 
the only men who need a law to make 
you charge enough for the goods you 
have to sell. The bankers don’t need 
such a law; they don’t require legisla- 
tion to prevent us from lending money 
at too low a rate of interest. 


Roasts Home Offices 


“You agents are not entirely responsi- 
ble for this situation. About 20 percent 
of the trouble is due to the local agents 
and about 80 percent is due to the men 
in the home offices, who let the local 





agents do business in that slip-shod 
way. 

“A few men are really in the insur- 
ance business. There are a lot of side- 
issue men, men who conduct the busi- 
ness at the side door of butcher shops, 
failures in everything. They can’t go 
into the saloon business in Iowa any 
more and gambling is looked upon with 
disfavor, and so they go into the insur- 
ance business. For instance, here is the 
old office holder who has been turned 
out, after about six years in public 
office. He stands around for six months 
until his breeches are baggy at the 
knees. 

How Some Agents Start 


“His friends ask him why he doesn’t 
go to work, he says he can’t find a job. 
His friend suggests that he go into the 
insurance business. He says he can’t 
get a company. The friend tells him 
that So and So, state agent, will give 
him a company. He goes out and asks 
his various friends for business. They 
tell him their business is already placed. 
In about sixty days the special agent 
comes along and wants to know what is 
the matter. He says the business is all 
placed in that town and he can’t get it. 
The special agent tells him he doesn’t 
know how and goes out with him. He 
is introduced to the agent’s friends, in- 
quires their rates and tells him that his 
company can save them money, that he 
can write this business for 10, 20 or 30 
cents less than they are paying for it. 
Next week the assured’s regular agent 
comes along and wants to renew a pol- 
icy at the regular rate. The assured 
tells him there is nothing doing, he can 
get it written in a good company for 30 
cents less. 


Decent Agent Forced to Cut 


“With the regular agent this business 
is a profession. He has spent years to 
build up an agency. He can’t let his 
business go. He writes it at the cut- 
rate, in order to protect his business, 
and the big boob in Chicago is to 
blame. If there are any of you fellows 
that don’t cut rates, I won’t ask you to 
stand up, you might tip the boat over. 

“When Joel Tuttle tells you of the 
roughneck legislature, which imposed 
upon the innocent and holy insurance 
men by repealing the law the insurance 
men had enacted to protect themselves 
from themselves, I can’t shed salt tears. 


Demand from Cut-Rate Towns 


“The demand for the repeal came 
from the communities where insurance 
rate demoralization had existed. We 
had no demand in Cedar Rapids for the 
repeal of the antidiscrimination law. 
Why? There is no combination in Cedar 
Rapids, but as a general thing the in- 
surance men are decent fellows and 
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want to make their business as respect- 
able as that of a corner grocery. Lew 
Anderson did much to place the busi- 
ness on a decent*basis. If he didn’t get 
the rate he didn’t get the business. I 
remember some years ago our bank got 
control of a block. The line of insur- 
ance on it was $30,000, which was writ- 
ten at 85 cents for three years. The 
rate was $1.46 annual. When it came 
time for renewal I offered it to Lew 
Anderson, provided he would write it 
at the old rate. I would hate to tell 
you what he said. The mildest was 
‘You go to hell.’ I was wrong in the 
transaction. The only satisfaction I got 
was that I robbed a big insurance com- 
pany that didn’t know enough to get the 
rate. I wronged the agent that wrote 
it. He knew that if he didn’t write it 
at that rate some boob agent would. 
Demand Was Too Strong 


“The demand for the repeal of the 
law came from Sioux City, Red Oak, 
Carroll and other towns of that kind, 
and it was so strong that the high grass 
legislators couldn’t withstand it. I am 
glad they repealed the law. I hope they 
will make the insurance business so 
hard that they will pound some sense 
into your heads. In your business you 
ought to be able to call on some high 
grade people to go to Des Moines for 
you and demand decent laws and tell 
the legislature it is against the inter- 
ests of the community to have a meas- 
ure such as the antidiscrimination law 
repealed. 

“T have often envied the opportunity 
of the insurance man to get out on the 
streets and meet people and know them 
and be a big man in a big way in his 
community. You ought to be the active 
spirits in everything that is good in 
your communities, because you know 
everybody.” 

From this point Mr. Moore launched 


BY CHARLES 


S a former local agent of some 
A years’ experience, and with fairly 

good success, if I were to say to my 
friends, the Iowa agents, just what I 
think about the rate situation in Iowa 
and their attitude toward it, I could 
probably fully express my views in 
these few words: “Sit tight and don’t 
rock the boat.” 

There are in every community men 
and women of means and influence who 
never pay their share of the freight and 
never expect to. Those “rich as mud” 
people whose dollars unfortunately 
sometimes make laws and who even 
speak contemptuously of the insurance 
agent as “that poor devil,” should be 
passed up. You can get along without 
their business, so can the companies. 
The insurance agent and the companies 
he represents are useful and respectable 
members of society, doing a real serv- 
ice to the public, and are entitled to 
the respect of the community, and a 
“square deal.” Have your rates uni- 
form, and be able to look every patron 
squarely in the face without flinching. 
Don’t be jockeyed with. Men who are 
all right in other ways will lie about 
their insurance, so don’t get stampeded 
because some chap tells you that one 
of your brother agents is “doing better” 
by him. 

Should Get Full Rates 


I recall a former merchant of Rock- 








into a patriotic address, which was in- 
spiring. He said the majority of the 
people are only beginning to realize 
what we have on hand. This is the 
greatest contest the United States has 
ever been engaged in, it is a great trial 
of nationalism. No great moral prin- 
ciple was ever achiev ed, but it was paid 
for by human blood. Money will be 
the cheapest thing that is put up in this 
fight. 

Mr. Moore paid a fine tribute to the 
citizens of German birth or German 
parentage who have become patriotic 
Americans. To the insurance agents he 
said: 

“You men who are prominent in your 
communities ought to use your influ- 
ence to get young men to enlist and get 
others to buy bonds. You are a great 
force and you should not be afraid. 
There are worse things than being 
killed. There are worse things than 
having a boy die for his country. We 
get the real things in life only through 
adversity. Like Antezus, we shall re- 
new our strength when we get our feet 
back on mother earth. Out of the heart- 
break will come the cleansing of the 
spirit.” 

















Message to Local Agents of lowa 
“Sit Tight and Don’t Rock the Boat’ 


E. SHELDON . 


Western Manager American Insurance Company 


ford who told every agent he did not 
have to pay “board rates,” but all the 
time we had him on our books at the 
full tariff and “nothing off’ and he 
never seemed to feel sorry about it. 
You will lose some business because 
some assured will transfer thejr patron- 
age and pay full rates to another agent 
rather than stand for your “hold-up,” 
but in the shifting about you will get 
some of the other fellow’s business and 
that will even up. You pay full price 
for everything you buy; therefore, don’t 
apologize to anyone for asking proper 
compensation for your services and 
your companies’ indemnity. 

Time to Brace Up 


The American is dipping into its 
treasury to the extent of $70,000 to pay 
losses on “preferred” risks at Atlanta, 
and a further $125,000 to tornado pol- 
icyholders in Illinois. It may be it will 
be your town or vicinity next. Some 
agents work along the lines of least re- 
sistance, some are lazy, and some 
haven’t any more back-bone than an 
angle-worm. Tf you have a suspicion 
you are in any of these classes, dig out; 
and if you feel yourself getting 
“wabbly” brace up, go at it, and put it 
over. You can if you will, and you 
know your cause is just. Do not waste 
your time on people who do not ap- 
preciate a good thing. Some people 
look upon insurance as a gamble. They 
say that one company’s policy is just 
as good as another’s. So it is, until a 
fire comes, or the disaster occurs. 
There is a difference. 

I can’t advise you to stick together, 
because that is a crime in your state 
when applied to fire insurance. You 
can stand together to be conscripted, 
or to buy Liberty Loan bonds, or do 
any other patriotic thing, and in the 
management of your insurance busi- 
ness you can certainly conduct it so as 
to preserve your own self-respect. 








Remarks Made by 


| George E. Haas | 
! 








ger of the western department of the 
Atlas, was one of the visitors at the 


meeting and was called upon by Presi- 
dent Coates to address the assembly. 
He said it is worth the time and money 
to take a trip in order to hear Senator 
“T think con- 
ditions in Iowa after July 4 will present 
an opportunity for insurance men to 
show what kind of metal they are made 


Moore’s speech. He said, 





\| 
| 
George E. Haas, of Chicago, mana- 


of. I believe that insurance men have 
determined that ‘equitable condition;’ 
shall prevail.” 

Mr. Haas spoke of the spirit of fair- 
ness toward the business that has al- 
ways been exhibited by Insurance Com- 
missioner English: 


IOWA ASSOCIATION IS 
NOW ON THE UP GRADE 


(CONTINUED FROM PAGE 1) 


pointed by the president. This commit- 
tee is to meet not later than July 15. 


Secretary Gets Some Funds 


The approval of the recommendations 
of the nominating committee will re- 
sult in the payment to the secretary of 
the organization of $1 out of each $5 
membership dues so that he will be 
able to hire stenographic and other 
work done and keep up a more active 
correspondence with members or vice- - 
presidents in various parts of the state. 

Leaders in the organization recog- 
nize that they are confronted with a 
situation which is very difficult to 
handle. Iowa, with a comparatively 
small premium income outside of that 
derived by farm business, has more 
policy writing agents than any of sev- 
eral of the much larger states in the 
middle west. Necessarily most of 
these agents are side-liners and many 
of them use insurance simply as a means 
of drawing banking, real estate or 
other lines of business. The number 
of those vitally interested in seeing 
good conditions in the insurance busi- 
ness is therefore comparatively small. 


Dealing With Disturbers 


Notwithstanding the brave talk to the 
effect that conditions are going to re- 
main unchanged in Iowa after July 4, 
there is considerable apprehension that 
there will-be a break in rates. If there 
is, enough agents in various parts of 
the state are determined to cause trou- 
ble for the companies that are responsi- 
ble for it, so that their influence will 
be felt. For a number of weeks there 
has been talk to the effect thet if any 
company begins rate cutting in any 
city in Iowa and it becomes known 
elsewhere, the agents of other com- 
panies will see to it that as many mem- 
bers of the public as possible learn 
about the procilivities of this company 
and insist that it cut rates for them to 
the same extent as it has in some other 
town. 


CONVENTION COMMITTEES 


Early in the proceedings, President 
Coates announced the following con- 
vention committees: 


Place of next meeting—Joel Tuttle, 
Des Moines; C. E. Gottig, Davenport; 
Joseph R. Andersen, Cedar Rapids; 
Charles W. Durrett, Keokuk. 

Nominations—John Hynes, Daven- 
port; W. M. Kertschmer, Dubuque; J. 
P. Montrose, Des Moines. 
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EMORY H. ENGLISH, Des Moines, 
Iowa Insurance Commissioner 








Roster 











Burlington—Carl E. Kiefe. 

Cascade—F. J. Keefe. 

Cedar Falls—W. H. Whitford. 

Cedar Rapids—Milo R. Whipple, Joseph 
Rk. Anderson. 

Clinton—J. Q. Jeffries, W. L. Dieckmann, 
L. W. Barker. 

Council Bluffs—Frank H. Binder. 

Davenport—C. E. Goettig, Louis Silber- 
stein, Eugene Walsh, John Hynes, W. O. 
Fowler, John Ruhl, Benjamin F. Luetje, 

De Witt—J. W. Howes, M. E. Whitney. 

Des Moines—A. C. Miller, Paul B. Van 
Slyke, J. Q. Petty, John P. Montrose, E. 
F. Gibson, C. Bird Gould, Joel Tuttle, 
John T. Christie. 

Dubuque—David J. Murphy, F. W. 
Coates, E. A. Fitz, Burton L. Keyes, W. 
M. Kretschmer, A. J. Scheide, John Palen, 
Charles J. Schrup, William Zumhof, M. J. 
McCullough, C. H. Reynolds, E. Traub, 
William L. Bradley, John H. Maclay, Leo 
F. Jaeger, R. M. Corpstein, L. C. Kolfen- 
bach, C. A. Voelker, Jr. * 

Fort Madison—J. Robert Schroeder. 

Grinnell—J. V. Cessna, Jr. 

Hampton—E. E. Clock. 

Holy Cross—Peter Weymann. | 

Independence—William P. McGuire. 

Keokuk—C. W. Durrett, V. R. McKay. 

Lansing—W. P. Dodds. 

Marshalltown—F. L. Hull. 

Mason City—G. S. Avery, Carl W. Sut- 
tenroth, Earl J. Neutson, William B. Rear- 
den. 

Musecatine—A. L. Madden. 

Oscaloosa—H. O. Glasure. 

Osceola—L. A. Meyer. 

Prescott—S. E. Fackler. 

Sioux City—Cedric Hoskins, Guy W. An- 
drews. 

Waterloo—M. T. Valentine, L. J. Duke. 

Webster City—J. A. Boeye. 


A. J. Meyer, Providence 





Field Men c : 
Washington; James Marshall, Fireman’s 
und; J. F. Donica, Continental; J. G. 


Kinney, National; Clifford Watson, Niag- 
ara: C. D. Wadsworth, Springfield; G. M. 
Wise, State of Pennsylvania; H. D. Paine, 
London; W. E. Hill, London; R. W. Miller, 
New Hampshire; J. E. Bright, Common- 
wealth: O. W. Follett, Home; W. H. Harri- 
son, Commercial Union; Harry B. Doten, 
City of New York; G. L. Martini, North- 
ern, England; H. A. Houghton, Firemen’s; 
M. F. Yakish, Security, lowa; E. M. Schoen, 
Atlas; O. J. Graham, Concordia; W. : 
Hewitt, Security, Ct.; Roger Swire, German 
American; E. S. Freeman, Agricultural; 
F. E. Hathorn, Hanover; James A. Flaws. 
Hanover; W. H. Faulkner, Crum & Forster 
companies; George N. Schrup, Dwbuque F. 
& M.: R. E. Schramm, National-Ben Frank- 
lin: George A. Brown, A. D. Baker & Co., 
general agency; T. M. Hogan, Dubuque F 
& M.: John D. Carpenter, Queen; George 
kr. Crosley. Western and British America: 
C. W. Hook, Farmers, Iowa; E. S. Phelps, 
North America; L. Roberts, Scottish 
Union; C. G. Robertson, London & Lanca- 
shire: H. V. Mvers. Towa Manufacturers 
nd Prussian National. 


Visitors—A. C. Donlevy, Chicago; F. C. 
Woods, Omaha; John F. Stafford, Chicago: 
George E. Haas, Chicago; W. C. Dagwell, 
Omaha: Emory H. English. Des Moines: 
Theodore F. Grefe, Des Moines; C. N. 
Jenkins, Cedar Rapids; Ernest R. Moore, 
Cedar Rapids. 


_ May we never have friends who, like our 
shadows, keep close to us in the sunshine 
and desert us when cloudy days or dark- 


e : COMMISSIONER ENGLISH 


Repeal of Antidiscrimination Act 


_ English of Iowa was among those who 


REVIEWS LEGISLATION 


Was Regrettable But Could 
Not Be Avoided 


SOME GOOD MEASURES 


Interinsurance Measure Is Carefully 
Drawn and Likely to Protect . 
Interests of the People 


Insurance Commissioner Emory H. 


attended the meeting. He said he is 
not much in favor of postmorten 
obsequies; he was not at this meeting 
in the capacity of insurance commis- 
sioner, but more as a friend of the 
family. He said that in the insurance 
department he had held to the opinion 
that the conditions in Iowa were due 
largely to the companies, although he 
does not absolve the local agents from 
their responsibility. 

“T have sought to organize the de- 
partment,” said he, “so that it would 
not be affected by any one man going 
out. It would make the, insurance com- 
missioner a mere incident to the on- 
going of the insurance business.” 

_ Commissioner English took up the 
legislation of the past session which 
most largely affected insurance. Of 





course the measure of first importance 
was the repeal of the antidiscrimination 
law. There is nothing more to be said 
on that subject. Among other meas- 
ures that were passed, one permitting 
the organization and admission of mu- 
tual fire insurance companies, of the 
so-called “stock mutual” type, which 
charge level premiums, like the Iowa 
State of Keokuk. These have not been 
permitted to be organized in the state 
for the last twelve years. He said the 
law is practically that recommended by 
the National Association of Mutual In- 
surance Companies. 
Interinsurance Law Enacted 

Another measure was Senator Fra- 
ley’s bill permitting the organization 
and admission of the interinsurance ex- 
changes. Mr. English says he never has 
believed that the state should admit 
these exchanges, but, in view of the 
demand for lower rates it was only 
natural that the last assembly should 
have enacted such a bill. Mr. English 
gave the bill much attention and was 
able to have introduced into it a number 
of features which have made the stand- 
ards of organization higher than in 
other states and have secured for the 
people of Iowa a number of safeguards 
in the case of interinsurers of outside 
states which are admitted. Mr. English 
has received notice that several Kansas 








City exchanges will apply for admission 
under the new law, but he has so far 
refused to accept any applications until 
the power of attorney and other forms 
were submitted for approval by him. 
The commissioner was favorable to 
the repeal of the $25,000 provision re- 
lating to coinsurance, although he 
would have had a $5,000 limit, rather 


than no limit at all. He thinks there 
is no occasion for coinsurance on small 
risks and that when the repealing act 
becomes effective on July 4 there will 
be considerable trouble and misunder- 
standing. Several bills passed related 
to mutuals. The amendment of the law 
concerning automobile insurance was 
along the right lines. 
Relieves Department 

“Contrary to public belief,” said Mr. 
English, “the repeal of the antidiscrim- 
ination law has brought relief to the 
insurance department. I knew that this 
law was for the benefit of the people of 
the state, but the public did not believe 
this. The legislature did not believe it, 
and the legislature did not represent the 
real public sentiment, as the men who 
favored the law did not write or say 
anything about their views, while those 
who opposed it made their ideas known. 
The antidiscrimination law was not a 
company measure, and I| believe the 
National Board of Fire Underwriters 
speaks truly when it said ‘No tears have 
been shed over its repeal.’ There will 
be an effort on the part of those in the 
business to continue equitable condi- 
tions in the state.” 

Mr. English expressed the apprecia- 
tion of the cooperation he had received 
from the people in the business and 
especially from the Iowa Rating Bureau 
in his duties in connection with the 
antidiscrimination law. He said that 
when the time comes for him to step 
aside from his present official position 
he will look back upon the department 
days with satisfaction, and with grati- 
tude to the agents, special agents and 
general agents who had helped to make 


| his way a pleasant one. 








Anything and Everything 
INSURABLE 
is insured through our agency. 


We represent ten strong fire 
insurance, and four strong 
casualty and bonding com- 
panies. 


Malcolm V. Bolton & Co. 


W. J. REESE, Manager Insurance Dept. 
306 Third Avenue, Cedar Rapids, Iowa 
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CEDAR RAPIDS 


SENDS 
GREETINGS 


send greetings to all the in- 

surance men of Iowa. 

Our city has always taken an 
active interest in the agency move- 
ment. We believe in organization 
and realize its benefits. We urge 
all agents to join the State asso- 
ciation. Come and see us. 


HE Cedar Rapids local agents 
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Iowa General Agency with Service ‘‘Best in lowa’”’ 


Chicago Bonding & Insurance Co. 
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CONSERVATION WORK 
AND ITS MEANING 





Iowa Will Be Organized Next 
Week By Western Committee 
of National Board 


WHAT LOCAL MEN CAN DO 


Agents in Their Various Localities Can 
Do Much to Promote the 
Good Cause 


Next week the western conservation 
committee of the National Board of 
Fire Underwriters will organize the 
Iowa Conservation Association, which 
will have as its object the preservation 
of food supplies, coal, leather and other 
products that are vital to living at this 
time owing to war conditions. The 
committee has already organized a 
number of western states, but realizes 
that Iowa is one of the great agricul- 
tural commonwealths of the country 
and that a strong conservation associa- 
tion can do much to prevent loss from 
fire. The state authorities cooperate 
with the fire insurance men in this great 
work. Walter H. Sage of Chicago, gen- 
eral manager of the German American, 
- chairman of the committee. James 

Joseph, Insurance Exchange, Chi- 
chs is secretary. 
Divided in Districts 


After a state conservation association 
is formed the state is divided into dis- 
tricts usually following the congres- 
sional district lines. A special commit- 
tee of field men is appointed to inspect 
properties in each district, point out any 
hazards that can be prevented and to 
talk over with the owners means for 
getting rid of any dangers that seem 
imminent. 

The question arises as to what Iowa 
local agents can do toward helping in 
this important work. This is a labor 
that is tremendous in responsibility, is 
well organized and is doing a vast 
service to the nation. Local agents can 
do much to cooperate in this work. 
Field men will visit each district and 
make inspections. Local agents can 
further their labor by furnishing a list 
of all risks involved, their locations and 
owners so that the inspection work can 
be more easily dispatched. The local 
agents can do considerable educational 
work in their various localities by ex- 
plaining to the people what this organ- 
ized activity means. 

Can Promote Publicity 


The agents can furnish articles to 
their papers telling why the inspectors 
are visiting the towns and what the 
people can do toward remedying defects 
and minimizing fire hazards. 

The first risks to be inspected are 
elevators, flour mills and other food 
supply repositories, such as packing 
houses, wholesale groceries, cold stor- 
age warehouses, etc. Next, coal prop- 
erties, breakers and tipples will be in- 
spected. Then come fertilizer concerns 
and then saw mills. The canning con- 
cerns are very important these days. In 
fact any institution having a value of 
$20,000 or upward that has anything to 
do with food or clothing, coal or any 
product that is vital at this time, will be 
inspected. 


Can Create Favorable Atmosphere 


Local agents can do much in follow- 
ing up these inspections and seeing that 
defects are remedied. Much depends on 
the reception that the inspectors will 
get in the various towns. It is along 
these lines that the local agents can be 
of much assistance in the way of creat- 
ing a favorable atmosphere and insuring 
a cordial reception. They can have 
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E C. BUDLONG, vice-president of 

the Bankers Accident, tells about 
the conditions in Iowa, so far as acci- 
dent and health insurance is concerned, 
saying: 

“The farmers of Iowa are more pros- 
perous this year than ever before in the 
history of the state, and the same de- 
gree of prosperity is doubtless enjoyed 
by the farmers of all of the middle west 
states, and, when the farmer prospers, 
all lines of business share in the profits. 
It is hard to believe that our country 
is actually at war and over a hundred 
thousand of the young men of Iowa 
are subject to military service, and, 
while this has a tendency to limit the 
prospects the insurance man can solicit, 
there are still thousands of men be- 
tween thirty-one and sixty-five to work 
upon. 

* * * 

“The city man is groaning under the 
burdens imposed by the increased cost 
of living, but it seems to the city 
dweller that the farmer is getting the 
benefit of the higher prices and the 
country banks are bursting with money. 
In the experience of the writer, there 
has never been a time when farm busi- 
ness was so easy to secure, and it is 


now a question of getting men to go 
after the business that is waiting on 
every hand. 

“It costs money to drive in the coun- 
try soliciting farmers, as only a few 
people can be seen in a day; but it is a 
case of getting the applications of three 
out of every four farmers canvassed 
and checks for premiums instead of 
notes, though seemingly the banks are 
just as willing to cash notes as checks; 
and it is no longer necessary to take 
long ‘time paper or to pay “long” dis- 
counts. Farmers are taking kindly to 
accident and sickness insurance and 
want the best, making it much easier 
for those companies issuing high class 
unrestricted policies. 

“The two old line accident companies: 
of Iowa are each collecting over a _quar- 
ter of a million dollars annually in the 
state in which there is only one city of 
over a hundred thousand population, 
and the business from small towns and 
cross-road stations is increasing won- 
derfully. The far- sighted life or fire 
insurance man who is equipped for 
country work should not lose sight of 
the possibilities in the upbuilding of a 
renewal account on accident and health 
insurance for farmers. 





more influence with the assured than 
anyone else. 

Local agents can do very much to see 
that temptations are removed from the 
assured that will cause him to burn his 


property for the sake of insurance. 
There is danger of overinsurance and 
this peril the local agent can avoid. 
There is always more or less moral 
hazard and where plants are idle or 









H. P. GUINEY, Sioux City, 
Vice-President 





unprofitable, local agents can do much 
in the way of conveying information to 
headquarters. 

No Self Advertising 


Local agents can impress the assured 
with the fact that in this movement 
there is no soliciting of business. 




















| usual form of policy, besides 


beneficiary. 


desired, with Double Indemnity 
Accident. 


It covers 5 Points—Sickness, 

















| 
| 
| The National 5 Point Policy has made an instan- 
| 
| taneous hit because it has an appeal to the man who 


pays the premiums; it does more for him than the 


It provides a Weekly Income for the Insured when 

he is Temporarily Sick or Injured; an Income for 
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f lowa Agents 


COURSE THE LOCAL MEN THINK SHOULD BE PURSUED IN STATE 
IN VIEW OF THE REPEAL OF THE ANTI-DISCRIMINATION LAW 


in Iowa are unanimous in favor oi 
observing in spirit and truth the 
principle of antidiscrimination, even if 


L OCAL AGENTS of the better type 


* the statute will be null and void July 4. 


THe NATIONAL UNDERWRITER addressed 
prominent local agents in different sec- 
tions asking what in their opinion 
would be the best course to pursue in 
view of the repeal of the antidiscrimi- 
nation law. The replies indicate the 
substantial character of Iowa agents, 
their businesslike views and their con- 
scientious desire to be fair to all. Some 
of the replies follow: 
* * Xx 
Milo BR. Whipple 


Milo R. Whipple, of Wisner & Whip- 
ple of Cedar Rapids, says: 

“Just what the Iowa situation will be 
after July 4, when the repeal of the 
antidiscrimination act is effective, is 
largely problematical, but it is the be- 
lief of many of the best informed 
agents throughout the state that the 
question is entirely up to the individ- 
ual company manager. 


Is Up to the Manager 


“Tt is the manager who knows best 
and who should absolutely control the 
underwriting policy of his company. 
On his judgment rests the destiny of 
his company. He is well informed on 
the experience tables of Iowa for the 
past twenty years for all of the com- 
panies operating here, and they are not 
very flattering to the profit column of 
his company nor to the others. He is 
best advised as to the ultimate outcome 
of rate wars in Iowa and other locali- 
ties. He knows that his average rate is 
very considerably lower now than it 
ever has been under worst cut-rate con- 
ditions. In view of all of the condi- 
tions, if he desires greater volume at 
less return after July 4, it is up to him. 


Should not Discriminate 


“But, before becoming active should 
he not bear in mind that discrimination 
on classes of the same hazards is not 
good business judgment, nor is it mor- 
ally right; that it is not sound judg- 
ment in insurance or any other busi- 
ness and that it is rapidly becoming 


recognized in many states to be an ille- 
gal practice? Also, should he not bear 
in mind that the boundaries between 
states where discrimination is deemed 
morally wrong and legally wrong are 
only imaginary lines? Ifa certain class 
shows an excessive profit to his indi- 
vidual company under present rates and 
more of that class is desirable to him 
at lesser rates, his course of procedure 
should be optional with him, but dis- 
crimination should be carefully guarded 
against throughout the entire state. 
Should Be on Dignified Basis 

“The average agent appreciates, I be- 
lieve, that the manager’s crown is not 
without its thorns; that the influence of 
the state and local agents makes the 
exercise of his best business judgment 
difficult at times and that he is sorely 
tried; that all of us (even the manager) 
are human and are subject to mistakes. 

* * * 
J. Q. Jefferies 

J. Q. Jefferies, of Clinton, Iowa, says: 

“In my judgment conditions will not 
materially change after the repeal of 
the antidiscrimination law takes effect, 
July 4, for the reason that the experi- 
ence of the companies has demonstra- 
ted-the impossibility of doing business 
at rates lower than the published ad- 
visory rates now in use, and no doubt 
they will insist upon the agents pro- 
curing these rates. This will not, of 
course, be a universal rule, as new com- 
panies are constantly looking for an 
opportunity to extend their field, and 
they probably figure the loss made in 
cutting rates below a profitable point 
is compensated by the value of their 
agency plant and that a readjustment 
of rates can be brought about after the 
business has been established. This, 
anyway, is the only solution I can find 
for the action of these companies be- 
fore the enactment of the antidiscrimi- 
nation law. If conditions are not what 
they should be the companies are pri- 
marily to blame, but the lack of interest 
in agents’ associations is directly re- 
sponsible for the necessity of our ask- 
ing what is to be done. 


Insurance Needs Organization 
“The manufacturers have no diffi- 





culty in getting legislation to protect 
their business interests nor do the gro- 


.cers, or any other legitimate business, 


because they are organized. If the six 
or seven thousand insurance agents of 
of the state would get together and de- 
cide for themselves what was necessary 
to legitimately carry on their business, 
their influence as a whole would be felt 
and appreciated, but when, out of this 
whole number, only about one hundred 
are sufficiently interested in their busi- 
ness to affiliate with the state associa- 
tion and attend its annual convention, 
and take and read the journal of the 
National association, how can we ex- 
pect to have the respect of the legisla- 
tors of the state, or even of the insur- 
ing public. The only solution of this 
problem, or any other of the many that 
confront us, is get together. United we 
stand, divided we fall. 


Only Small Number Belong 


“Only today an agent said, ‘I don’t 
take much stock in the Iowa associa- 
tion. I don’t feel that I owe it anything. 
I have written it about certain things 
regarding the business and never got 
any satisfaction.’ I asked him what he 
expected of an organization which was 
composed of only 2 per cent of the 
agents of the state who were striving 
to standardize the business while the 
other 98 per cent were not only with- 
holding their support but knocking it. 
So it goes—those who do the least and 
know the least of the endeavors of the 
association are the stumbling block, 
not only of the professional agents, but 
of the better class of companies.” 

* * * 


E. S. Phelps 


E. S. Phelps, of Burlington, says: 

“Referring to the situation after July 
4 confronting local agents of fire in- 
surance companies operating in Iowa, 
it occurs to me that, since practically 
all.of the companies have advised their 
Iowa agents of their position on the 
matter of rates, it is largely a question 
of loyalty and willingness to follow in- 
structions, if the agent hopes to con- 
tinue in the business with any expec- 
tation of profit. Our anticompact 
laws prevent any organization of local 





agents with a view of regulating rates, 
commissions, or the general conduct of 
the insurance business; but I find no 
reference in the law whereby agents are 
prohibited from using good ‘horse 
sense’ in handling their own affairs. 


Agents Should Co-operate 


“Prior to the enactment of the law, 
recently repealed,. there were many 
points in the state where good prac- 
tices obtained, through the attitude of 
the local agents, and at these points I 
look for no trouble. The difficulty, to 
my mind, will be in controlling the 
agent who writes fire insurance as a 
sideline, for he generally is not posted 
at all in underwriting, the fairness of a 
rate, or results in his state, but looks 
only on the question of a few cents 
commission and is too eager and ready 
to accept any statement made by the 
assured. 

Company Should Name Price 


“The company’s right to name the 
price at which its goods shall be sold 
is not questioned, unless such a price 
is the result of a combination contrary 
to law. Can you imagine any organi- 
zation selling its goods on a commis- 
sion basis only, permitting its salesmen 
to name the price at which the articles 
are disposed of to the purchaser? Then 
why should a fire insurance company, 
with millions of dollars behind its con- 
tract and years of unquestioned expe- 
rience, allow indiscriminate prices to be 
quoted on the same class, simply be- 
cause of the statement of one or two 
persons that someone somewhere some 
time offered more attractive prices? 


Real Local Agents Understand 


“The local agent who confines him- 
self to the insurance business and 
whose existence—for in most cases it 
is only an existence at present cost of 
living—can ill afford to see his life’s 
work wrecked and his income reduced 
a third or more, and should and will, 
I am confident, respect the rights of 
his companies and do all in his power 
to at least keep up the high standard 
and loss-paying ability of the compan- 
ies represented by him. 


“For several years Iowa has been a 
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FP. H. BINDER, Council Bluffs, 
Vice-President 


‘no money’ state to fire insurance com- 
panies generally, and this fact is known 
to the student of the business. The 
companies know it and, unless condi- 
tions change soon for the better, I ap- 
prehend many of the companies now 
entered in this state will withdraw. The 
price of insurance should be advanced 
along with other commodities owing to 
the greatly increased cost of doing busi- 
ness, but I know of’no way in which it 
can be done in Iowa under our pres- 
ent laws, and I look for the enactment 
in every state, at a not far date, of laws 
regulating the rate of fire insurance, 
so that when losses become a burden 
the company can petition, as the rail- 
roads are now doing, for relief in an 
advance of rates. 

“In conclusion, permit me to add, it 
is ‘up to the companies. No agent can 
write a policy except at a rate satis- 
factory to the company, and, if the com- 
panies remain firm in their intent to 
hold rigidly to the recommended fig- 
ures, you will find the local agent fall- 
ing in line. But no agent wants to be 
embarrassed by one of his competitors 
issuing a policy in a standard company 
at a figure below the one quoted by the 
company he represents, so, then, if the 
management will ‘stand hitched,’ I see 
no possibility of indiscriminate rates in 
this state.” 





* * * 


John L. Peterson 


John L. of Webster City, 
says: 

“My own feeling is that we should 
adhere to good practices, fair measures 
and obey the advice we may have from 
the companies we have the honor to 
represent in our local agencies. If com- 
panies in general decide to adhere to 
the rates at which business is written 
at the present time, as published by the 
Towa Rating Bureau, we should abide 
by their decision, If for any reason the 

rate on any given risk seems to be out 
of proportion to the hazard, we should 
assist the assured in any way we can 
to get the rate reduced. With the past 
experience in Iowa, it appears to me 
that the cost of insurance should be 
‘standardized or remain so. With the 


Peterson, 


proper co-operation of companies, 
agents, and the property owners, in 
general, the insurance problems may 


well be solved in a way that should be 





reasonably satisfactory to all con- 


cerned.” 
a 


Frank H. Binder 


Frank H. Binder, of H. W. Binder 
& Co. of Council Bluffs, says: 

“It was deplorable that the fire rating 
bill was repealed without any thought 
as to whether the bill was best for the 
larger number concerned or not. As 
the matter turned out the wrong fac- 
tion were for it, consequently it was 
repealed. The bill was not even given 
a chance. No one claimed that the bill 
was perfect. It should have been al- 
lowed to remain on the books for an- 
other two years, and by that time it 
would have either been a complete suc- 
cess or a failure. 


Two Interests Must Get Together 


“Now that the bill is repealed the 
next thing to be concerned about is to 
keep conditions in Iowa in such shape 
that the insurance companies and 
agents may continue in business and 
this is a matter that the agents and 
companies must get together on. 

“The rates promulgated during the 
past two years in the state are no doubt 
fair and will show that the average rate 
has been decreased. There is no reason 
why there should be any disturbance 
of the rates or any change in the com- 
panies’ attitude toward the business in 
general. In most cases the buyer of 
insurance is fair, and if he has a rate 
of a dollar or a dollar-fifty, and you 
can show him ‘why,’ he will ordinarily 
accept it. 

Passes the Word Along 


“If, after showing him ‘why,’ some 
other agent comes along and quotes a 
lower rate he then thinks there is some- 
thing wrong (and there is something 
wrong) he will then set the price him- 
self as to the rate he will pay. He then 
passes this along to his friends and the 
first thing you know you are living in 
a town where you had better be doing 
anything else than selling insurance. 
While everyone is generally looking 
for a chance to ‘pass the buck’ it seems 
to me that the burden of ‘insurance 
peace’ in Iowa is up to the companies 
and they can have it if they want it. 
| hope they do, but you will no doubt 
find that a lot of them will need their 
backbones ‘doctored,’ at least, that has 
generally been the experience with 
them. 

“We hope for the best and, if as 
friendly relations exist between the 
agents and the assured in other places 
in the state as they do in Council Bluffs, 
conditions insurance-wise are bound to 
improve.” 


Weir & Meier 


Weir & Meier, of Davenport, say: 
“We have written no less than fifty 
letters to Lowa agents within the last 
month on the subject—and to your in- 
quiry as to theirs we can but state— 
stick. There is but one condition for 
our salvation—not to attempt to cut 
rates. Numerous companies have in- 
formed Iowa agents of their position 
to adhere to Iowa Rating Bureau tariff, 
while numerous special agents have in- 
structed their agents they will be in a 
position to ‘hold their business’—the 
same old story. If the local agent is 
unscrupulous there will be cut rates. 

“A crooked special agent but reflects 
his manager’s attitude and in Iowa there 
are some and they will find some local 
agents greedy enough to make a dol- 
lar even though he spoils his future. 
lowa agents are handicapped by the 
companies uniform forms and some 
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rules in their general basis schedule. 
They might do in Southeastern Tariff 
Association territory, but they do not 
belong in Iowa. We are for adequate 
rates, and as far as our agency goes, 
must adhere to adequate rates and prac- 


tices.” 
* * * 


Herbert E. Weatherwax 


H. E. Weatherwax, of Waterloo, 
Iowa, says: 

“The repeal of the antidiscrimination 
bill is a step backwards. This is an 
age of progress and we should not go 
back. I can see no reason for there 
being any change in the conditions in 
Iowa after July 4 unless it is an ad- 
vance in the rate. If anybody wishes 
to go into this subject in a fair, un- 
prejudiced way he can prove to his own 
satisfaction that the insurance com- 
panies operating in Iowa have made no 
money as underwriters. 

“We have got the business on a 
higher plane and I am _ optimistic 
enough to believe no agent with any 
reputation would care to go back to 
the old way of doing business. If the 
companies will stand firm, we will have 
no trouble. The agent who causes the 
trouble is the little side-liner who could 
not sell gold dollars unless he sold them 
for ninety cents. Pay no attention to 
him. Give your customers service and 
good indemnity and you will get your 
share of the business. If you. don’t 
understand your business and show any 
weakness, the assured is not slow to 
take advantage of you and if you make 
a concession you are lost, as you will 
be obliged to continue your business 
in this way. 

Should All Stand Together 


“To the agents of Iowa, let’s stand 
together condemning the illegitimate 
practices that have been allowed to 
creep into the business in the past. 
When we go to a merchant to sell in- 
surance we have no apologies to offer. 
We have something to sell that he 
wants to buy. Have him recognize in 
you an expert in your line and you will 
have no trouble. I regret that I was 
unable to attend the state meeting at 
Dubuque this year, but I trust that it 
will result in lots of good to the agents. 
It is probably the most important meet- 
ing that will be held for some time. 

* * * 


John Ruhl of Davenport 


John Ruhl, of Ruhl & Wernentin of 
Davenport, says: 

“T believe the Iowa situation rests 
entirely with the local agents and man- 
agers. In the first place I cannot see 
how the companies can possibly write 
business at a lower rate than the pres- 
ent published rate and pay their losses, 
if any should occur. Take, for instance, 
the rates on dwellings and their con- 
tents. Conditions have changed. A 
loss occurred five or ten years ago and 
if it were small—say a couple of rooms 
were smoked up—the owner would be 
in a position to repaper for $5 or $6 per 
room. Take these same rooms today 
and it will cost $15 to $20 per room. 





The same is true on the househo!d 
goods. Nearly every item covered 
under the household furniture policy 
has increased, in some cases more than 
doubled, and how many assured hay 
increased their insurance on dwelling 
and contents? 


Good Suggestion Offered 


“This is a good reminder for the local 
agent in renewing policies to inform 
the assured that he should increase his 
insurance. Of course, there are always 
some over-anxious managers that want 
to increase their business in certain lo- 
calities who will allow their agents to 
accept a line just at a small cut, and 
their state agent approves it. 
just where the trouble begins. If all 
managers and state agents. will stand 
firm and adhere strictly to the rates and 
rules published, the local agents will 
have no chance to do any differently. 
Now let us hope that all the managers, 


state and local agents try and keep our 


business up to such record and good 
practices that we can go out and feel 
proud of our business as we ought to 


be.” 
* * * 


P. J. Clancy 


P. J. Clancy, of P. J. Clancy & Co. 
of Des Moines, says: 

“You, no doubt, have knowledge of 
the fact that the antidiscrimination law 
which was placed on the statute books 
of Iowa two years ago, has been re- 
pealed, effective July 4, 1917, which at 
this time will bring the situation back 
to where it was before, and the rates 
adhered to for the past two years will 
be advisory only. 

“It is to be regretted that the law 
was repealed, because as a private citi- 
zen, and not speaking from the stand- 
point of an insurance agent or under- 
writer, at this time I firmly believe and 
have always believed that the law was 
a splendid thing for the assured, -and 
90 per cent in favor of the assured. Its 
repeal will work to the detriment of the 
assured, rather than anyone else. 


Cost Must Be Determined 


“In order to determine the selling 
price of anything, you must first deter- 
mine the cost. Insurance. rates are 
necessarily based on the law of average, 
which can only be gained by combin- 
ing years of experience of the various 
companies operating in the various 
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classes of insurance. Otherwise, the 
rates are either too high or too low, and 
even from the best of statistics and the 
best experience tables, which extend 
over a long period of years, the fire 
insurance business is still a case of 
gamble as to whether the year will 
show a profit or a loss. 


Margin of Profit Small 


“That is borne out by the fact that 
the experience of years of the great 
number of companies operating in the 
United States shows the margin of 
underwriting profit to be very small, 
if any, from year to year. The only 
dependency they can have on keeping 
from being impaired is the banking side 
of the business. In other words, the 
interest on the accumulations of the 
companies, which have been built up 
for years, and which is maintained by 
them in the way of assets as a reserve 
for the policyholders, to which interest 
they, as well as any other business in- 
stitution are absolutely entitled. 


Law Was Valuable 


“The Iowa rating law has given 
something of great value, I feel assured, 
to the companies, and the agents in 
Iowa, during the time it was in force, 
and especially to the agents because of 
educating them to the fact that im- 
provements could be made in practi- 
cally every risk. The assured would 
benefit by a reduction in rate, the com- 
pany would be benefited, and the state 
of Iowa would be benefited by a re- 
duction in fire waste. 

Brought About Improvements 


“It necessarily follows that the higher 
the average loss ratio extending over 
a long period of years, in the same 
territory and on the same classification, 
the higher the rates must be. It is 
likewise true that you can only reduce 
the insurance rates by reducing the 
hazard. This is entirely possible at all 
times as has been demonstrated in 
many cases during the existence of this 
law. Every assured that has made those 
improvements according to the direc- 
tion of the local agent or inspector, has 
benefited. Every risk has been re- 
quired to pay a rate measured accord- 
ing to its hazard, thus doing away with 
guess work. If the law was permitted 
to stand I fully believe that within five 
years the rates in Iowa would be so 
materially reduced that the people of 
Iowa would never consent to its repeal, 
because of the benefits received. I am 
sure that its repeal was based on a mis- 


* apprehension and misunderstanding of 


the facts. Education in matters of this 
kind is the best thing for the insuring 
-public, and is the one thing that is go- 
ing to work to their advantage. 
Should Not Take Chances 

“T do not know what the attitude of 
the companies will be after the law is 
repealed, but I do know that if I was 
interested in a fire insurance company 
in Iowa, or one operating in Iowa, in 
a financial way, I certainly would feel 
that the management of that company 
would make a very grave mistake, in 
view of the successive years of high 
loss ratios, and in view of the increas- 
ing cost of everything at this time, to- 
ward any demoralization in rates, be- 
cause it- would certainly mean danger 
to the company as well as to the as- 
sureds who are relying upon the re- 





sponsibility of the company in which 
their insurance is placed. 
Not Advaziced in Price 


“It is true that everything without 
question, in the past two years, has ad- 
vanced in price except insurance rates, 
which have either been reduced or re- 
mained stationary. With the necessary 
added underwriting expense caused by 
increase in everything that the insur- 
ance. company needs and uses, the 
increased cost of traveling expenses 
for their field forces, the increased 
taxes made necessary by the war, and 
the constantly increasing loss ratio, to 
my mind it does not seem that there 
is anything in the future for the com- 
panies to do in order to maintain their 
financial standing and to protect the 
policyholder, except to advance the 
rates. The only offset that can be 
given as against that advance is, as in- 
dicated already, improvement of risks 
and reduction of fire waste. 


Must Have Good Companies 


“Nothing has ever been gained by an 
assured who has been given a so-called 
cut rate, which is based upon competi- 
tion and not on scientific methods. 
Someone must pay the cost, either his 
neighbor or he himself, in case a loss 
should occur. I believe that the time 
has passed for irresponsible compan- 
ies. Good insurance is never cheap: 
Cheap insurance is never good. 


Rates May Be Increased 


“In summing up the situation, as I 
have indicated before, I have no knowl- 
edge except-such as I have seen in the 
papers of the intentions of companies 
operating in Iowa, but under the con- 
ditions, I can not bring myself to be- 
lieve but that an advance in rates would 
not be at all surprising. In view of 
past conditions and future outlook, it 
would seem to be the only safeguard 
for the companies themselves, and for 
the protection of the policyholders.” 


Joel Tuttle 


Joel Tuttle, of Des Moines, says: 

“The local fire insurance agents in 
Iowa will have had on July 4, 1917, two 
years experience writing fire insurance 
on a business basis. Those agents who 
have the instincts of business men and 
enjoy doing business on business prin- 
ciples, have appreciated this experience. 
Local agents who have drifted into the 
insurance business and drift along with 
it have learned something of the busi- 
ness as such, and have gained self- 
respect as well as the respect and con- 
fidence of policyholders. 


Did Not Satisfy One Class 


“Insurance agents, so-called, who are 
entirely without initiative, resourceful- 
ness or business instincts of any kind, 
have found the situation difficult and 
almost impossible. The law and the 
rating schedules incident to it have 
been so complex that they have not 
felt equal to understanding them, even 
if they had the energy to attempt it. 
They have joined with the class of cus- 
tomers who naturally place their in- 
surance with such agents, in a general 
complaint against the law and its en- 
forcement, and through their activities 
and the influence of the owners of 
poorly protected—I almost feel like 
saying ‘rotten’ risks—the law has been 
repealed. 

“The effect of the repeal will be, as 


I see it, that the first class of agents 
will continue as heretofore conducting 
their agencies on as businesslike a basis 
as is possible under the circumstances. 
The agents of the second class will 
have been benefited by their two years’ 
business training, but may skid on the 
turns. The third class will do its ut- 
most to destroy all that was created 
during the term the law was in effect. 


Present Conditions Have Effect 


“If we were not engaged in war, if 
the tendency of the times was not to- 
ward increased cost of everything a 
person has to buy, I would be very 
much afraid that the influence of the 
third class agents, later joined possiblv 
by the second class, would bring back 
the old condition in Iowa. As things 
stand today, I do not believe that there 
is any One company which feels that 
it can possibly under any circumstances 
or for any purpose, in the hope of 
building up an agency organization, in- 
creasing its volume, to accommodate 
agents or in response to the excitable 
pleas of agents that some other com- 
pany is doing it, depart from the es- 
tablished rate schedules and practices 
under which we have been operating 
for the past two years. 


Necessary to Get Rates 


“T believe that every company, re- 
gardless of its past performances, will 
feel at this time that it is absolutely 
necessary to receive on its business in 
Iowa the advisory rates of the rating 
bureau, and why should they not? 
Every item of cost entering into the 
make-up of insurance losses or expense 
has increased. The building materials 
to such an extent that the partial loss 
of $50 a few years ago now amounts to 
$100. Salaries of home office and field 
employes, traveling expenses, paper 
used in supplies, and every other single 
item that I can think of have advanced, 
and then on top of all this come the 
war taxes, which are not going to rest 





lightly on the fire insurance companies. 
Stable Agents Are Worth While 


“I take off my hat to the insurance 
business men. They are solid men in 
the community in which they live and 
are recognized as such, but to the so- 
called agent, who under present con- 
ditions requires the strength of his 
company’s management to restrain him 
at this time from destroying his own 
business, I have nothing to say which 
would look well in print. The fact re- 
mains that if present conditions are to 
be maintained in Iowa after July 4, it 
will be necessarily up to the companies 
individually to do it.” 

$s <9 
Percy Webb 


Percy Webb, of McManus & Webb 
of Sioux City, says: 

“On account of the exceedingly heavy 
loss ratio in Iowa, I am quite sure that 
the companies will see to it that their 
business will be written on a basis 
which will at least insure breaking even 
in this state. I doubt very much that 
rates will be cut by any company. 

“IT do not think the agents can do 
much towards maintaining the situa- 
tion. They had been unable to do that 
for several years before the antidis- 
crimination law was enacted. I have 
always thought, and do now, that main- 
taining of rates is strictly up to the 
companies. No agent can cut rates if 
his company will not let him. My idea 
is that the situation after July 4 will 
be just what the companies desire, that 
is, compliance with the rates and cor- 
rect practices, or no compliance at all.” 


A Harvard student, arriving at his 
boarding home one night with cold feet, 
conceived the idea of warming them with 
an electric light bulb. Putting the light, 
which had a long leader, under the bed 
clothes, he was comforted to sleep. The 
lamp did its cuty, fired the bed and awak- 
ened the student in time to confine the 
loss to the bedding. What dangerous 
things some folks go to bed with!—Now 
and Then. 














blanks to 


820 Fleming Building 


TRAVELING MEN TAKE NOTICE! 
IOWA STATE TRAVELING MEN'S ASSOCIATION 


pays double indemnity ($10,000) for death while riding on 
passenger trains. 


$25 a week for 104 weeks. | 
Accidental Death—$5,000—$10,000 | 


wm $2 now Carries Insurance until Nov. 1, 1917. 


The Association is thirty-seven years old, has 
paid over $4,000,000 in benefits and the cost 
has never exceeded $9.00 per year. 


H. E. REX, 


Insurance Agents and Solicitors are Eligible 
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C. R. TYRRELL, State Agent | p.. Moi 
C. R. BOGART, Spec’l pred a a 


AUTOMOBILE | 





























Established 1837 


Westchester Fire Insurance Company 


OF NEW YORK 5 


Fire, Tornado, Sprinkler Leakage, Automobile 
WESTERN DEPARTMENT 

1101 Royal Building 

Sigfried Schwarz, Manager 


Wm. N. Du Val, State Agent, Omaha, Nebraska 


- Chicago, Ill. 
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Secretary C. N. Jenkins, of the Farm- 
ers of Cedar Rapids, one of the veteran 
fire underwriters of Iowa and a man 
who is respected by all in the business, 
was called upon for a speech. After 
paying a high tribute to the patriotism 
of Lieutenant Governor Moore, whom 
Mr. Jenkins has known from: his boy- 
hood, he said that the Farmers of Cedar 
Rapids expects to charge the existing 
rates after July 4, with possibly some 
increases. Certainly there will be no 
decreases. 

Mr. Jenkins said there is a little ex- 
cuse against the charges that Mr. Moore 
made. At times the company executive 
is face to face with very serious con- 
ditions. The company has an agency 
that has cost perhaps $100 to establish 
and build up to its present efficiency. 
The business of that agency is endan- 
gered by cut-rate conditions in the 
town. It is up to the company either 
to protect the business of the agency 
or lose the agency. If the company 
had failed to protect the agent’s busi- 
ness, previous to two years ago and 
then the antidiscrimination law had 
gone into effect and the company had 
asked the agent for business, it would 
have been told where it could go. The 
fault is not always with the company, 
the special agent or the local agent. 
Sometimes the assured has lied. Some- 
times a banker agent has played one 
company against another in an effort 
to increase the number of depositors 
for his bank. Mr. Jenkins told of a 
case of this kind that came up a num- 
ber of years ago, where an agent of the 
Farmers, sending in a daily report, said 
that the German of Freeport and the 
Security of Davenport each had a policy 
on the risk at the rate named. Mr. 
Jenkins wrote to the two companies and 
tound that the three policies had been 
issued on the same day and the agent 
had written each of the companies that 
the other two companies were on. 


Tip From Abraham Lincoln 


In a letter to one of his generals 
Abraham Lincoln said the line that fol- 
lows—and forthwith made that general 
commander-in-chief of all the armies of 
the north: 

“You have confidence in yourself, 
which is a valuable, if not indispensable, 
quality.” 


Faith in luck Ras achieved too few suc- 
cesses to make it dependable. 


IOWA COMPANIES ARE 
BIG FACTOR IN STATE 


Life Insurance Institutions of 


Hawkeye Domain Have Done 
Much In Development 


MADE TREMENDOUS GAINS 


Been a Force of Vast Moment in Con- 
tributing to Upbuilding of In- 
terests of People 


By GEORGE KUHNS, Des Moines 
President Bankers Life Company 

Iowa is famous for Indian corn, fat 
hogs and life insurance. It is prob- 
ably more famous on account of the 
corn and hogs than on account of the 
life insurance, but at the same time the 
life insurance interests of the state, 
growing steadily since their inception, 
in the days immediately following the 
Civil War, have become to be one of 
the most important elements in the 
business life of the state. 

Since the Civil War the Hawkeye 
state has been developing its agriculture 
in a wonderful way. It was the first 
aim of Iowa to bring all of its acres 
under cultivation and when that was 
accomplished to make all of its acres 
as productive as possible. At the same 
time, the pioneer life insurance com- 
panies of the state were at first devel- 
oping the Iowa field and then stretch- 
ing forth into the nation until the rep- 
resentatives of Iowa life companies are 
now ‘to be found in practically every 
state of the Union, while the holders 
of policies in Iowa life companies may 
be counted in every corner of the world, 
from the steppes of Siberia to the 
shores of New Zealand, and from the 
Yukon country to the vast plains of the 
Argentine Republic. 


Big Amount in Force 


The amount of insurance in force by 
Iowa companies reaches a total amount- 
ing to hundreds of millions, and well 
over the half billion mark. The num- 
ber of legal reserve life insurance com- 
panies which claim Iowa as their home 
and do business under the Iowa stat- 
utes is now fifteen, and several others 





are now in the process of organiza- 
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Des Moines Life & Annuity Co. 


DES MOINES 


UNIQUE POLICY FORMS 
LIBERAL COMMISSIONS 





Splendid Iowa territory available. 


given by local prominent stockholders. Live 
Agents should apply at once to the Secretary, 


320 Hippee Building. 


E. A. LEWIS, Sec’y 


Cooperation 











tion. Eight of the fifteen companies of 
the state claim Des Moines as their 
home office city, and of this number 
two rank among the leading insurance 
companies of the nation. One, with 
over $400,000,000 of insurance in force, 
is the greatest company west of the 
Mississippi river in the amount of its 
insurance in force and the greatest 
financial institution in the state, with 
assets amounting to more than $30,000,- 
000. 

Growth Been Slow and Steady 


The growth of the Iowa life insur- 
ance companies since the early days has 
been slow and steady, but always sure. 
The rate of growth was especially slow 
during the early days, but gradually 
increased until at the beginning of the 
present century the pioneer Iowa com- 
panies, then well established, began to 
reach out over the nation and to enjoy 
a rate of growth which has gradually 
put the life insurance interests of Iowa 
in the forefront among those of the en- 
tire nation. The growth of the compa- 
nies has been especially marked in the 
last decade, as is shown by the statis- 
tics of the insurance department of the 
state. The Iowa statute requires every 
domestic company, association and so- 
ciety writing life insurance to maintain 
on deposit in the insurance department 
approved interest-bearing securities in 
amount at least equal to the reserve 
value of all policies in force. 

Total Reserve Deposit 


The total amount of securities repre- 
senting reserve valuations and capital 
stock. has increased rapidly in recent 
years. At the several dates given the 
total deposits with the department were 
as follows: 


january 4:°4009% 5.0.0 662632 $32,881,310.33 
= Dt 5 ail Dies LU eekiad Pe Aare 56,790,095.38 
Ee 62,789,643.29 
| Srey Meee 69,080,612.60 


The total of such deposits by the 
legal reserve companies alone on Jan. 
1, 1917, was approximately $66,000,000. 


Many Agents Employed 


Estimates for the year 1915 show that 
the legal reserve life insurance compa- 
nies of Des Moines alone were repre- 
sented by about 3,000 men and women 
in the various states of the Union; that 
the outgoing mails of these various 
companies reached approximately 1,000,- 
000 individuals each year; that the com- 
panies furnished support for half a 
thousand families in the home office 
city; that their investment in Des 
Moines real estate was approximately 
$4,000,000; that the funds handled for 
the year amounted to a total of about 
$32,000,000, and that the amount of 
money loaned on property in Iowa 
alone amounted to a total of approxi- 
mately $49,000,000. 

Statistics available for the year 1916 
show that the Iowa life insurance com- 


panies of legal reserve type paid $6,- 
300,000 of death losses for that year. 


Growth of the Companies 


The remarkable growth of the Iowa 
companies, as experienced during the 
last ten years, is showing no diminu- 
tion during the present year and the 
rate of growth is, in fact, gaining in 
spite of war conditions. Starting out 
at the first of the year, the Iowa com- 
panies immediately began to show an 
average increase in business written of 
about 50 percent, as compared with the 
corresponding periods for the previous 
year. he same ratio of increase has 
peristed as the year advances and has 
shown no sign of slackening even since 
the declaration of war. Several of the 
Iowa companies report that April and 
May, 1917, have been the greatest 
months in their history. 


Important to the State 


Iowa easily takes rank as the great- 
est insurance state of the west and 
among the greatest of the entire United 
States. Iowa is proud of her big life 
insurance interests and the people of 
the state are loyal to their home com- 
panies, as evidenced by the fact that 
the Iowa companies have over one hun- 
dred millions of insurance in force 
within the confines of the state. The 
legal reserve life insurance companies 
are very important to the commercial 
life of the state and through their in- 
vestment of huge funds as loans on 
Iowa farms, they have helped tre- 
mendously to develop the agricultural 
resources of the state and to bring 
about the pre-eminence of Iowa along 
several lines of agricultural endeavor. 


Has Helped to Develop the State 


The farms of Iowa rank generally as 
the best improved in the nation and 
the state leads in agricultural imple- 
ments and farm machinery. This 
equipment of the farms has enabled the 
state to lead during the year 1916 in 
the production and value of corn and 
oats; in the number and value of horses 
and hogs and combined live stock and 
in the amount invested in farm machin- 
ery; for the same year Iowa ranked 
second in the production of hay, in the 
number and value of beef cattle, in the 
value of farm buildings and farm prop- 
erty and in the area of improved farm 
land.. Iowa is the richest agricultural 
state in the United States and in the 
world and the insurance companies of 
Iowa take considerable pride in the fact 
that they have helped to develop the 
state to this position of pre-eminence. 


It is said that a friend calling upon 
President Lincoin at a discouraging period 
of the Civil War, found him much de- 
pressed. The visitor remarked that the 
presidential office was not a bed of roses. 
“No, indeed,” Mr. Lincoln replied, ‘‘I some- 
times feel as an undesirable citizen did 





when ridden ovt of town on a rail; % 
| said, ‘If it wasn’t for the honor of ‘it 

| would rather have walked.’ ” 
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GUARANTY 


Life Insurance | 
Company | i 


We are operating in territory that is feeding 
the world today | 


Special, General and State Agents Wanted 


Iowa, South Dakota, Nebraska, North Dakota 
and Missouri. 


L. J. DOUGHERTY, Sec’y & Gen’! Mér. 
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